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Old Roman Necklace of Emerald Beads, About 2,000 Years Old, in the Metropolitan Museum of Art 
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LOM eo -Life Siieer Plate 
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ASHIONABLE society matrons endeavor to add 

a touch of individuality and distinctiveness to 
their affairs, and this has been accomplished at lunch- 
eons in the most fashionable country clubs of the 
country by the use of the deservedly popular George 
Washington and Molly Stark patterns of Alvin Long- 
Life Silver Plate, shown in the illustrations. 


Take advantage of the national advertising cam- 
paign now featuring the patterns used at these 
affairs, and by doing so add a_ host of satished 
customers to your list. 


ALVIN SILVER COMPANY, SAG HARBOR, N. Y. 
Makers also of Avvin Sterling Silverware 
New York OFFICE: 
20 Maiden [ane 


CHICAGO OFFICE: 
10 S. Wabash Ave. 


Illustrated beiow, in reduced size: 


Dessert Fork, George Washington Pattern Dessert Spoon, Molly Stark Pattern 
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Excellent Collection of Greek and Roman Jewelry Now 
on Exhibition at the Metropolitan Museum of Art, 
New York 

















One of the most interesting classical ac- 
cessions recently acquired by the Metro- 
politan Museum of Art, New York, is a 
fine collection of Greek and Roman jewelry. 
This jewelry is now being displayed and 
was described in the March issue of the 
Bulletin as follows: 

“One of the outstanding characteristics 
of the work of Greek artists is its refine- 
ment. It determines in a large measure 
the restraint of their modeling, the fine 


























Fic. A—ANCIENT JEWELRY IN THE METRO- 
POLITAN MUSEUM 


simplicity of their vase shapes, and the 
harmony of their compositions. We can 
see this quality in every branch of the 
Greek artist’s work, but nowhere is it more 
evident than in his jewelry; for this obvi- 
ously lent itself peculiarly well to delicacy 
of treatment. 

“The Museum has recently acquired 
twenty-two new pieces of Greek and Roman 
jewelry, mostly conspicuously fine pieces, 
which were shown in Room of Recent 
Accessions during the month of March. 
A study of these will teach us much about 
the taste and customs of these two nations, 
and bring out the salient differences be- 
tween their artistic conceptions. 


“In order to understand the character of 
Greek jewelry, we must remember that 
until the time of Alexander the Great 
Greece had little access to precious stones. 
She utilized the quartzes or semi-precious 
stones, especially the carnelian, agate, and 
chalcedony, largely for seal engravings; 
but such stones as the garnet, the topaz, 
the emerald, the sapphire, whose brilliance 


and intrinsic beauty make them such pop- 
ular decorations in jewelry, were only in- 
troduced in larger numbers into Greece 
after Alexander’s Eastern conquests. 
Largely from necessity, therefore, prob- 
ably also somewhat from choice, the Greek 
jeweler of the sixth to fourth century B.C. 


first a gold necklace dating from the fourth 
century B.C, (Figs. A, B). It is composed 
of a closely woven braid of five plaits from 
which are suspended bead pendants with 
rosettes at the points of attachment, and 
in the center a bird and a disk with the 
head of Medusa in relief; the clasp consists 
of disks with elaborate rosettes in filigree 
and_ semi-elliptical members with filigree 
palmettes. To appreciate the fineness of 
the work one must use a magnifying glass. 
The minuteness of the plaitwork is aston- 
ishing, and the filigree palmettes, in spite 
of their smallness, show the same sense of 
organic growth as the large marble akro- 

















FIG. B—GREEK GOLD NECKLACE OF THE FOURTH CENTURY, B, C. 


turned his attention to the working of the 
gold itself. The gold was to him not a 
mere background, not only an appropriate 
setting for colored stones, but itself a 
vehicle for the expression of his thought. 
And he has shown us once for all the possi- 
bilities of this material. His best products 
in modeling, engraving, respoussé, granula- 
tion, filigree, and plaitwork stand as the 
finest achievements of their kind. They 
have shown us what a combination of con- 
summate skill and patience can accomplish. 

“Among our new pieces we may mention 


teria. The modeled work of the beads and 
the bird is not so careful, but the little 
rosettes are beautifully done: each has six 
petals with a globule in the center, and 
every petal has a fine twisted wire running 
round the edge, which, we must remember, 
had to be soldered to the surface of each 
petal, only about one thirty-second of an 
inch in length; originally the petals were 
probably also filled with bright-colored 
enamel, though this has now disappeared. 
It may be argued that such minute work is 
practically lost, for when jewelry is worn 
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it is not meant to be examined with a mag- 
nifying glass. But that is not so; the ef- 
fect of the whole, even though some details 
be not fully appreciated at a distance, has 
just that element of refinement which the 
Greeks valued, as any comparison with 
coarser work will show. So that the 
Greek high standard of craftsmanship has 
its full reward in the delicate quality it gives 
to the whole. 

“Another necklace dating about a cen- 
tury later is composed of a plaited chain 
with a dolphin and three glass beads in gold 
settings at each end. The gold settings 
consist of flower calyxes joined together by 
wire links. The design is effective and the 
work careful; but it does not compare in 
fineness with the other necklace. 

“Three pairs of gold earrings are typical 
examples of fourth-century work. In one 
pair we see four intertwisted wires passing 
into a finely modeled lion’s head, with a fili- 
gree decoration of scrolls and palmettes on 
the. neck. Each head is separately mod- 
eled, not cast from the same mould, and 





THE JEWELERS’ 


our collection. One, of gold, with a pointed 
oval bezel, has an engraving of a seated 
woman looking into a mirror and holding 
a wreath (Fig. A4). She wears a chiton 
girt at the waist the folds of which are 
delicately incised, not obscuring the model- 
ing of the body. An interesting feature is 
the indication of the plaited work on the 
seat of the chair. The simple conception 
and the style of the engraving point to 
Greek work of the fifth century B.C. To 
the same century may be assigned a gold 
swivel ring with a carnelian in the form of 
a crouching lion; on the under side of the 
carnelian is engraved a lion devouring the 
hind leg of a deer (Fig. A4)—a fine Greek 
animal study. A bronze ring has on its 
cval bezel a representation of MHerakles 
standing with one foot resting on a rock. 
He is identified by the lion’s skin wound 
round his arm, the bow in his hand, and 
the club behind him. It is a spirited piece 
of work of the fifth to fourth century B.C. 
Unfortunately, the surface is not very well 
preserved. A _ gold swivel ring with an 








§ Bi eo | 
ow = 


“i es 
a 2 . 





~~ 
Wi 
aco 








FIG. C—-GOLD BRACELET OF RECTANGULAR PLAQUES 


originally the eyes were inlaid with colored 
glass or stone. In another pair the design 
is similar, with four twisted wires passing 
into an animal’s head, but in this case it is 
that of a bull (fig. 1, A). Again, each head 
is cast from a separate mould, and shows 
spirited, careful modeling; there is also fine 
engraved work on the surface for the hair 
and on the dewlaps. The filigree work on 
the neck, however, is rather coarse. Such 
earrings were worn with the animal’s 
mouth touching the front part of the lobe, 
so that they were best seen from the side, 
while when viewed in front the filigree 
decoration was conspicuous. The fasten- 
ing is by means of a loop on the animal’s 
head and an eye on the ring. In the third 
pair each earring is composed of a crescent 
covered with granulation and of a pendant 
in the shape of an acorn; little rosettes 
yerve to mark the attachment of the pen 
dant and of the pin. We may compare it 
with a similar example in the Louvre said 
to have been found in Etruria (cf. Hadac- 
zek, Ohrschmuck der Griechen und Etrus- 
ker, p. 25, fig. 47). 

“A pendant in the form of a lion’s head 
shows good repoussé work of the fourth 
century B.C. It probably formed part of a 
necklace, to judge by a similar example 
from the Crimea in which the necklace is 
still preserved (cf. Reinach Bosphore Cim- 
mérien, pl. XXXII, 12). It is hollow and 
has a hole at the back, perhaps for the in- 
sertion of a little cloth soaked with per- 
fume, as has been suggested for the earring 
from the Crimea which shows a_ similar 
device (cf. Reinach, op. cit. pl. VII, 11, 
Ila). 

“Four finger rings with engraved designs 
for sealing are important new additions to 


agate scarab has an engraved design of a 
man bending his bow. It is hastily ex- 
ecuted, largely with the drill, and is Etrus- 
can or Italic work of the fourth century 
B.C. 

“The head of a wild ram (mufflon), made 
of solid gold (Fig. A2), is an unusually 
important piece. From the shape of the cut- 
ting on the under side we may surmise 
that it either formed part of some curving 
object, or was cut off from a solid gold 
statuette. The head is beautifully mod- 
eled in the finished, lifelike, and yet stylized 
manner of the early fifth century B.C. 
The nose, mouth, and eyes are rendered 
with fine observation of nature, while the 
hair on the forehead and the cheeks is in- 
dicated by raised surfaces with engraved 
hatched lines—in the archaic, convention- 
alized style. The combination of the 
lifelike and the decorative makes this one 
of the most beautiful representations of the 
wild sheep preserved us from antiquity. 
We may compare for its similar style the 
ram’s head on the gold bracelet in Karls- 
ruhe (Schumacher, Antike Bronzen, pl. 
It, 72): 

“The common method of fastening dresses 
in early times, both in Greece and Italy, 
was by means of fibule or brooches of our 
safety-pin form, Dresses then, we must 
remember, were not shaped like ours, 
but consisted of rectangular pieces of cloth 
which were draped round the body and 
fastened on the shoulder. So that good 
substantial safety-pins best served the pur- 
pose of keeping the garment in place. But 
since these pins had to be in conspicuous 
places they were often highly decorated. 
Five newly acquired examples are of such 
a kind. They are not of the classical 
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Greek period, but of early Italic types, 
prevalent in the eighth and seventh cen- 
turies B.C. One, of gold, has the so-called 
serpentine form with four ‘horns’; an- 
other, also of gold, is of the boat-shaped 
variety with long sheathlike foot, and with 
amber beads strung on the bow; two others, 
also boat-shaped, have gold pins, but the 
bow is of greenish glass decorated with 
yellow fern-like patterns, not unlike the 








FIG. D—GREEK FIBULA 











early, modeled glass. These glass bows are 
placed in gold settings on which the same 
fern patterns are carried on in embossed 
work. A fourth boat-shaped fibula is of 
silver and is decorated with very fine fili- 
gree work on the bow and delicately en- 
graved zigzag patterns on the foot (Fig. D). 
It is 5% in. (14 cm.) long, and weighs 38.9 
grammes; so that from our point of view 
it would have been a rather clumsy pin to 
wear, though certainly handsome. 

“When we come to examine Roman jew- 
elry, we feel immediately that we are in a 
different world. New standards and new 
conceptions now hold sway. The contrast 
is particularly great when we turn directly 
from fourth-century work to the products 

















Fic. E—WINGED VICTORY ROMAN, 
I CENTURY A.D. 


of Roman Imperial times; for the transi- 
tion between the two takes place in the 
Hellenistic period. The Hellenistic jewel- 
ers, when they suddenly had at their dis- 
posal a new wealth of precious stones, 
naturally kept up old traditions, and 
combined the stones with goldwork. But, 
as was bound to happen, especially in a 
period when craftsmanship was no longer 
valued as before, attention was gradually 
more and more given to stones, and less 
to the gold. For it was, of course, much 
easier and popularly more effective to string 
a row of glittering stones, than to spend 
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all that skill and labor on fine goldwork. 

“In the newly acquired pieces of Roman 
date this change of standards is very evi- 
dent. A necklace with emerald beads 
strung on a gold chain with double-loop 
and a chain necklace with Roman 
pearls and colored glass beads (now iri- 
descent) are typical examples. (See illus- 
trations on front cover of this issue, 
There is no denying that they are very 
pretty. The lovely green of the emeralds 
and the variety of soft colors in the other 
necklace combined with the yellow gold, 
make a strong appeal especially to modern 
taste. But the charm lies in the colors 
and combination of colors, not in the work- 
manship. To see how craftsmanship has 
deteriorated we need only compare the 
carelessly worked rosettes on the pendant 
and on the clasp of the pearl necklace with 
the much smaller but infinitely finer rosettes 
on the Greek fourth-century example (cf. 
fg. 1, B): or the chain-work in these two 
pieces. The Roman necklaces are said to 
have been found at Nazareth in Pales- 
tine in tombs of the early Imperial period. 

“A gold bracelet composed of five rectan- 
gular plaques decorated with glass inlay in 
hox settings and with filigree scroils is an 
important example of later Roman work 
(Fig. A3). It is rather coarse, showy work, 
but undeniably effective. The glass in- 
lay has now largely disappeared. We may 
compare it with examples of similar tech- 
nique found at Tunis and now in the Brit- 
ish Museum; cf. F. H. Marshall, Catalogue 
of Jewelry, Nos. 2824 and 2866. They are 
there dated in the third century A.D. 
on account of being found with a cameo 
the setting of which can be assigned to that 
period from its similarity with settings 
enclosing third-century coins. 

“Two rings, also with glass inlay in box 
settings, are probably contemporary with 
the bracelet. One is a particularly splen- 
did example, with filigree and beading on 
the sides of the bezel and enclosing a chal- 
cedony with a bearded man engraved in 
late Roman style. A third ring consists of 
a simple gold hoop with oval bezel, on 
which are engraved a lion, a crescent, and 
the two letters F. L. It too is late Roman. 

“But the most pleasing piece among our 
Roman acquisitions is a gold pinhead in 
the form of a winged Victory, modeled in 
solid gold (Fig. E). She is represented 
standing, with the lower part of her body 
draped, and holding a shield and _ spear. 
The figure is carefully and delicately exe- 
cuted and has a good deal of the Greek 
spirit, though not the élan of her Greek 
sisters. She stands on a round base, to 


links, 


‘ which is attached a cylindrical setting with 


incised palmette and lotos decoration—for 
the insertion of the pin. Such large pins 
were used to keep the elaborate coiffures of 
Roman ladies in place, as we know from 
representations in Roman statues. The date 
of the pinhead is Greco-Roman, probably 
of the first century A. D. With its delicate 
workmanship and freedom from accessory 
decorations, it is like a last echo of the 
high standard of craftsmanship set by Greek 
jewelers—G. M. A. R.” 








A voluntary petition in bankruptcy has 
been filed by John H. Fisher, Buckhannon, 
W. Va. 
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The Influence of Environment on 
Jewelry 





THE seven arts are closely akin and what 

has influenced one may usually be 
found manifest in the others. The jeweler’s 
craft has not been exempt from this artistic 
kinship as an examination of such historical 
data bearing on the subject will prove. 
Jewelry has in all times been susceptible to 
and in harmony with the environment of 
its period, The general tendencies of the 
age have found eloquent expression in the 
work of its goldsmiths and jewelers and 
the characteristic forms of architecture, 
sculpture etc., have been reflected therein. 
This is not at all surprising when it is re- 
membered that in the best periods of art 
the workshop of the goldsmith has been the 
training school of many of those consum- 
mate masters of bronze, marble and pig- 
ment whose works are among the rare 
treasures of tlfe civilized world. 

As far back as ancient Egypt are these 
similarities of form and motif observable. 
The mural decorations of the cold and mas- 
sive Egyptian temples were of an agreeably 
contrasting type, rich warm color being 
freely employed and symbolic figures in pro- 
fusion. We find this character of ornament 
closely paralleled in the brilliant glazes and 
in the emblematic forms of the jewels of 
the ancient dynasties. 

The cool, calm beauty of Grecian art finds 
a consonant note in the exquisite simplicity 
of the work of its goldsmiths; unlike the 
Egyptians, color was sparingly used and like 
the architecture of the Parthenon beauty 
was of the first consideration. 

In Rome we find color again predominant 
and in the Roman mosaics those pictures in 
miniature of Roman villas, scenes and archi- 
tecture, 

But it is perhaps in mediaeval times that 
jewelry most closely approximates the gen- 
eral forms and conventions of the sister 
arts. Jeweler and goldsmith did not be- 
come distinctive terms until after the middle 
ages when the increasing use of rare gems 
gave their manipulator a_ separate title. 
The mediaeval goldsmith, almost invariably 
of: the Ecclesiastical order, wrought for 
the Church and for its glory, and the 
altars, plate and vestments of his time that 
are still extant bear eloquent testimony to 
his skill. Coming from the same hand the 
personal ornaments of the people naturally 
possessed those qualities mostly employed, 
and all the characteristics of Gothic art 
were manifested in secular adornment. The 
stained glass window, the pointed arch and 
the spire forms their miniature presentment 
in the cunning works and master-craftsman- 
ship of the monks and friars. 

The Renaissance with its return to classi- 
cal forms, and its luxury, is reflected in the 
wonderful work of its painter, sculptor, 
goldsmith. The miniature enamelled figures 
in the round can only be the work of the 
master moulders of immortal bronzes and 
the chislers of transcendent marbles. 
The gates of the palazzo, the altar of the 
cathedral, and the pendant-jewel of the 
duchess—all from the same hand. In little as 
in large the versatile master finds equal 
play for his genius. 
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In the XVIIIth Century we find jewelry 
patterns following those of the tapestries, 
draperies and furniture of France, the centre 
of art. The gilt furniture of the salons 
meant golden ornaments for their habitues. 
The baskets of flowers decorating the silken 
hangings were translated into jewels and 
the paintings and varnishes of Vernis-Martin 
were reflected in snuff boxes, knobs of canes 
and in fans and bijouterie. Boulle cabinets 
were the rage, decorated with semi-precious 
stones. Truly a golden age for the worker 
in precious stones and metals. 

In England, Chippendale and Sheraton 
find their graceful efforts in wood flattered 
by their goldsmith contemporaries in works 
of delicate likeness; and decorative symbols 
of parties and factions have also formed 
repetition under the goldsmith’s hammer. 
When James Ist ascended the throne the 
thistle and other Scotch emblems became 
the fashion, which was further developed 
under the Stuarts. 

Such historical comparisons serve to show 
the common basis of all art forms and to 
emphasize the characteristics of those 
periods which are most prominent in their 
development. 








Pep Paragraphs 





By S. A. Chandler 


Speed is largely concentration. 

Doubt never won a fair damsel, nor 
landed an order. 

Spuds grow in the ground, and you 
have to dig for ’em. 

Don’t argue with a man you want to 
get something from. 

Don’t worry over a loss; pitch in and 
cover it up with a gain. 

Just because a horse starts out well, is 
no reason for slackening the reins. 

It’s said that time is money; then for 
Pete’s sake, spend it where it’ll buy the 
most. 

It has been said that money is the root 
of all evil. Don’t you believe it; idleness 
is the root of all evil. 

We'd a heap rather be knowed as a 
good-for-something peddler than as the 
most popular no-count in the universe, 

Percy Verance is a fine chap; he tears 
a leaf from the lay-book of a barn-yard 
foul; that’s why he makes good. 

Just because some guy says that he’ll 
do a certain thing you want done, is no 
reason for you to count on its being done. 








Gold Bars Withdrawn and Ex- 
changed at New York 

Week Ended Arril 9, 1921 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $697,525.92 
Gold bars paid depositors............ 125,756.34 


Jewelers’ 


OMNES sa wonciinemeesetawee tae $823,282.26 
Of this the gcld bars exchanged for gold coin 
are reported as follows: 


Date Exchange 
PE rien os cendinds nies eee eesouh $156,098.39 
TE Sy Fe ey 105,603.21 
DM REET COROT OC er ee 136,899.81 
I iis iatinae Se kbanas as ewes 120,036.69 
FS Ge Fiona He eoe nnhaneeeedcaediens 99,747.37 
PO Sin cb etaes wir selec eiteeeee 79,140.45 

MOM davedistunsdddexedwiccsees $697,525.92 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 




















Lonpon, March 20.—There has been little 
change in trade conditions here of late. 
Most of the jewelers are complaining about 
the lack of business and are, therefore, not 
inclined to engage in transactions of impor- 
tance, unless the prices at which goods are 
offered are so cheap as to make it difficult 
to resist. This, however, is not frequently 
the case as dealers are not at all disposed 
to sell cut diamonds at a loss. This also 
is the situation regarding the rough material, 
as is learned by those who have been visit- 
ing the offices of the London Diamond Syn- 
dicate. The prices of both the cut and 
rough diamonds are being strictly main- 
tained, notwithstanding the conflicting re- 
ports which are occasionally seen in the 
daily press. It cannot be too strongly 
stressed that the prices are being firmly 
maintained and that there is no indication 
of any decrease in the value of diamonds. 
So far as sales at the Hatton Garden are 
concerned, it may be said that only the 
cheap qualities are at present drawing at- 
tention. This may also be said to an extent 
regarding mélée, as during the past fort- 
night there has been a fair demand for 
light brown mélées in different sizes. The 
demand for square cut stones has decreased 
slightly and only stones cut in this manner 
of large dimensions are still meeting with 
a ready market. 

There seems to be a better mood pre- 
vailing in the provincial centers as inquiries 
are coming in showing that among the 
country jewelers the Easter holiday season 
had a good effect. Travelers report that 
these jewelers had a fair business during 
the two weeks preceding the Easter holi- 
days. 

During the past week, some American 
merchants have been visiting this market 
and have been buying medium quality 
stones ranging from one-half carat upward. 
In most cases, these buyers are disappointed 
in finding that prices are firmer than were 
expected and that it is very difficult to pick. 
up bargains, 





AMSTERDAM, March 18.—Although gen- 
eral trade conditions in this market have 
not improved much of late, it can be stated 
that there is a more optimistic feeling, par- 
ticularly among manufacturers. This is 
illustrated by the fact that during the past 
week 500 diamond workers resumed work 
at the shops of Asher & Co. and at other 
diamond cutting establishments. It is be- 
lieved in well informed circles that the 
worst period of the business reaction has 
been passed, not only in the diamond indus- 
try but in other trades as well. The settle- 
ment of the many difficult world problems, 
which have hitherto hampered the normal 
course of trade, will, it is believed, gradually 
be reached and this will have a good gen- 
eral effect upon the diamond exporting 
business. At the present time, medium 
quality diamonds, especially those of light 
brown color, are commanding attention, al- 
though it must be understood that even now 


the demand is limited to parcels of small 
quantities and until this time there have 
been a few transactions of importance. The 
retail market here is quiet but it is noted 
that prices are firm and the small tradesmen 
are in no way inclined to sell their diamonds 
at a sacrifice. The different trade organ- 
izations by co-operating have had much to 
do with the maintenance of a general spirit 
of optimism, and this has had its effect on 
the maintenance of prices. Under present 
circumstances, it mainly depends upon the 
financial stability of the holder of dia- 
monds, as it is obvious that parcels of dia- 
monds will not be offered on the market at 
figures which will induce a slump in prices. 
Every indication here points to the main- 
tenance of the firm attitude that has been 
evidenced in the past regarding the diamond 
situation and this notwithstanding the news- 
paper reports to the contrary. American 
merchants who have been here recently have 
found that good quality stones have not been 
reduced in price. 


Paris, March 18.—Reports in this market 
indicate that there has been a further de- 
cline in business among jewelers during 
the past month, not only in this city but in 
other quarters of the diamond trade in 
France. Reports are being received here 
of the closing of small diamond cutting fac- 
tories. The export trade to Eastern mar- 
kets at present is at a standstill and this is 
due in large part to the present condition 
of the money market, which is the case in 
other centers. There is much gossip here 
in the press and in public regarding the al- 
leged decrease in prices of diamonds, but 
those who are most closely in touch with 
real conditions in the trade know this to be 
untrue and that prices are being maintained. 
Trade associations here are endeavoring to 
do their utmost to combine dealers for self- 
protection against the detrimental influence 
of reports of this nature. 

During this month, a horological con- 
gress has been held at Lyons having as its 
purpose the regulation of a better wage 
standard for workmen as well as the re- 
organizing of the system of apprenticeship. 

The watch making and jewelry industry 
has the distinction of the decoration of Mon- 
sieur Noet Pilou, a well known French 
watchmaker and jeweler, with the Belgium 
Order of Leopold, given to him by the King 
of Belgium. Monsieur Pilou rendered 
help during the war to Belgian refugees. 








Efforts Being Made to Extend Commercial 
Relations Between Providence, R. I., 
and Cuba 
ProvipeNce, R. I., April 6—Manufactur- 
ing jewelers of Providence and the Attle- 
boros are more than usually interested in 
the efforts that are being made by the 
foreign relations committee of the Provi- 
dence Chamber of Commerce for the exten- 
sion and increase of commercial relations 
between this city and Cuba and as a step in 
this direction it is urging the establishment 
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in Providence of a Cuban Consulate, so that 
exporters here can transact all business di- 
rect in this city, without having to do so 
through New York or Boston. 

Already the volume of exports to Cuba of 
products manufactured in Providence and 
vicinity has shown a material growth within 
the past few years and the possibilities of 
further development are pointed out by the 
Chamber of Commerce. Some two years 
ago through the efforts of the Chamber of 
Commerce an exhibit of jewelry from the 
South American Latin countries was made 
at the rooms of the Chamber and attracted 
considerable attention. Previous to that 
several manufacturing jewelers of this sec- 
tion had already entered the export field 
into Cuba and the South American coun- 
tries, but stimulated by the exhibition at the 
Chamber of Commerce several others be- 
came actively interested and have since en- 
tered the field. During the past two years 
a number of manufacturers have made per- 
sonal visits to the territory in question with 
a view of ascertaining the possibilities. 

Very recently Dr. Antonio J. Rubio, rep- 
resentative of Rubio Bros., foreign trade 
agents at Havana, with an office in the Union 
Trust building, this city, returned from an 
extended business visit to the various cities 
of Cuba and his reports of the possibilities 
in the Cuban markets have stimulated the 
Chamber of Commerce, after several con- 
ferences with Dr. Rubio to urge the estab- 
lishment of a Cuban Consulate here. 

While in Havana Dr. Rubio secured a 
great deal of gratuitous and desirable pub- 
licity for Providence and Rhode Island in 
the daily newspapers of Havana. In one 
over his name, under a two-column head- 
ing, entitled “Little Rhody” in an issue of 
La Discussion in which, after speaking 
generally concerning the State and its in- 
dustries and calling attention to the impor- 
tance of the textile industry and of the great 
metal industries of Providence says: 

“Passing from this industry to that of 
the manufacture of jewelry, we find that in 
this Rhode Island holds the first place. In- 
deed, to this State is due the honor of hav- 
ing established the manufacture of jewelry 
in the United States, and raised to the 
present high rank. The finest jewelry of 
platinum and diamonds as well as cheaper 
gold filled ornaments go out from Provi- 
dence to pamper the vanity of the nomo 
sapientis to the extent of $3,000,000 monthly. 
And it is not only the worldly who buy 
their jewelry in Providence. A large part 
of the production of one of the jewelers’ 
shops consist of rosary beads and other 
ornaments necessary in the churches. 

“And now let us end this brief review 
which we believe will be useful for the 
merchants of Cuba with a little practical 
advice. Cuban buyers and tourists will do 
well, when in New York, to take one of 
the numerous trains that leave that city 
daily for Providence, and make a visit to 
this great city to convince themselves of the 
latent possibilities which the second 
metropolis of New England has for trade 
with Cuba.” 

The executive directors of the Providence 
Chamber of Commerce have authorized the 
sending of formal communications to the 
Senate and House of Representatives of the 
Cuban Congress, urging the establishment of 
the Consulate in Providence. 
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Engraved Wedding Rings are now the accepted 
style and every jeweler should feature such rings 
as an important item in his stock. 


You should know the Wheeler Wedding Rings. 
No better rings can be made. They are absolutely 
seamless, perfectly finished and strictly hand 
carved. If you will study the difference between 
Wheeler hand carved rings and the ordinary 
stamped rings you will buy the Wheeler Rings 
every time. 


The design illustrated, our “No. 3,” a most popu- 
lar number, is but one of a variety of patterns— 
our own original designs—-all hand carved and 
all made in Platinum or 18 kt. Gold. 
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DINNER OF THE 24 KARAT CLUB OF PITTSBURGH PROVES 
GREATEST SUCCESS IN HISTORY OF THIS SOCIAL ORGANIZATION 


Large Attendance and Great Speeches a Notable Feature of the Gathering 




















PrrtspuRGH, Pa., April 6.—Subjects of 
national and international interest, such as 
the proposed stamping law, the McFadden 
gold bill, the sales tax as a means for rais- 
ing revenue for the government, Ameri- 
canization, taxation in general, the new 
government administration, the members of 
the cabinet and peace with Germany, were 
all topics given an airing at last night’s 
monster banquet of the Jewelers 24 Karat 
Club of Pittsburgh. 

Nothing ever given by the jewelers of 
Pittsburgh surpassed last night’s function 
in point of interest, for it was a gathering 
of all of the representative jewelers of the 
district, western Pennsylvania, eastern Ohio 
and West Virginia, with five past presidents 
of the Jewelers 24 Karat Club of New York 
present, also the present president and a 
car load of New Yorkers, as well as jewelers 
from many other places, such as Cleveland, 
Philadelphia, Chicago, Wheeling and else- 
where. 

President Sam F. Sipe, who for the last 
five years has presided over the activities of 
the club, was in his glory and outdid all 
previous efforts in making this event, the 
first since 1907 or since our entrance in the 
world war, one that could not be forgotten. 
He was lavished with praise from all sides, 
because of the brilliancy of the affair and 
the cosmopolitan nature of the gathering. 

As for the speakers, none better have been 
heard at these functions. They were in the 
order of their speaking, James Francis 
Burke, general counsel of the Chamber of 
Commerce of Pittsburgh, whose subject was 
“Our President, Our Cabinet and Our Prob- 
lems”; Dr. William J. Holland, director of 
the Carnegie Museum of the Carnegie In- 
stitute and a friend of Andrew Carnegie for 
40 years, who spoke on “Stones”; Harry 
C. Larter, chairman of the Jewelers’ Vigil- 
ance Committee, whose subject was “Four 
Important Problems,” and Bartley J. Doyle, 
president of the Philadelphia Jewelers’ Club, 
who spoke on “America and Its Future.” 

It was a happy reunion of the jewelry 
forces within a radius of 300 miles or more, 
as well as many beyond that sphere, who 
came to imbibe the spirit of the occasion. 
After the banqueters had been seated and 
during the playing of Nirelli’s band, which 
added a thrill of pleasure to the evening’s 
entertainment, President Sipe marched into 
the hall with the speakers and other honored 
guests, with well known men of the district 
escorting the guests, these including, Francis 
J. Keating, J. Loughrey Roberts, August 
Loch, M. L. Cronin, Frank W. Acklin, Ed- 
ward C. Sykes and others. 

Dr. Holland, who is a Presbyterian minis- 
ter, although he has not occupied a pulpit 
for many years, leaving the famous old Belle- 


field Church years ago to take up work for 
Mr. Carnegie, gave the invocation, the 
band struck up “The Star Spangled Banner” 
and the feast was under way. And it was 
some feast—for there was not a kick from 
anybody and if there was “a kick” present, 
it was obscured around tables. For two 
hours the crowd ate, sang songs and did an 
occasional cake walk and everybody could 
walk fine. There was a Ict of visiting around 
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the tables, but why is a secret at this time. 

The hall was beautifully decorated for 
the occasion, with plenty of cut flowers to 
give the atmosphere a Spring fragrance. 
But above everything else there was good 
cheer which was helped along by the singing 
of Will A. Davis and his Greater Pittsburgh 
Male Quartet. 

The menu was as follows: 


Half Grape Fruit Maraschino 
Puree of Fresh Tomato 
Celery Olives 
One-half Recast Stuffed Chicken 
Candied Sweet Potatoes 
Peas en Crovstade 
Hearts of Lettuce-Russian Dressing 
Neapolitan Ice Cream 
Petit Fours 
Demi Tasse 
Cigars Cigarets 


ADDRESS OF PRESIDENT SIPE 


When President Sipe took his big gavel 
and banged it on the speakers’ table several 
times, those present were ready to listen to 
the speakers for they had been filled on 
the inside and wanted the things from with- 
out. Mr. Burke was slated on the program 


as the last speaker, but Mrs. Burke having 
undergone an operation in a hospital, he 
asked to be given first place, that he might 
return to her bedside, which was granted. 

But President Sipe had a few things to 
say before he introduced Mr. Burke, to let 
those present know what the affair was all 
about. He recounted some of the things 
which have been done by the club and more 
especially the more than $3,000 fund raised 
here in one day for the Jewelers’ Vigilance 
Committee’s war chest, the city outdoing all 
others, it was said, on that occasion. Most 
of the contributors were present. 

He could not refrain from _ saying 
that there were five past presidents of the 
24 Karat Club of New York at the speakers’ 
table, these including H. C. Larter, William 
T. Gough, Robert B. Steele, Col. John W. 
Sherwood and the present president, G. H. 
Niemeyer. He made particular reference 
to the New York banquets, saying 
that the last one was “almost dry.” 
The sally brought great applause. In in- 
troducing Mr. Burke, Mr. Sipe said that 
when the people of this city wanted a good 
man in Congress they sent Burke there. 
When the government wanted a man to stir 
up the people’s patriotism Uncle Sam called 
on Burke. When the Chamber of Com- 
merce wanted a member of the cabinet to 
come to Pittsburgh to speak, it called on 
Burke. When the government wanted a man 
in Pennsylvania to handle the war savings 
stamps drive, it called on Burke and so he 
had called on him to speak tonight, saying, 
“it gives me great pleasure to introduce the 
platinum tongued orator.” The nature of 
the introduction caught Mr. Burke just a 
little unawares and he was several minutes 
finding himself. Then he launched forth 
in brilliant oratory. 


ADDRESS OF FRANCIS BURKE 


Mr. Burke explained the formation of the 
cabinet and the form of government under 
which we live. He declared that from the 
days of Washington, down to the present 
time, that the Presidents had always ap- 
pointed as Secretary of State the most 
select sons of the republic. When Mr. 
Harding was chosen president by the largest 
majority in the history of this nation, the 
men at Washington were overwhelmed 
with the result and Mr. Burke said he knew, 
for he had been an officer of the National 
Republican Convention and was chairman 
of the inaugural committee which inducted 
Mr. Taft into office. He said it was a 
landslide such as not dreamed of. 

And then began conferences at Mr. Hard- 
ing’s modest nine-room home in Marion, 
O., and he called for men in all walks of 
life to come and see him. Many said, the 
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speaker asserted, that the thing would never 
do and that there would be such a variance 
of opinions the President could not be aided 
because he was seeking the views of too 
But Mr. Burke said that the President 
sought the views of others in “weighing his 
own thoughts and he was endeavoring to 
build up a cabinet that would be of service 
to the people of the republic. He explained 
that the cabinet is not a legalized body, as 
some might assume; that outside of the 
Supreme Court of the United States, it is 
the most potential body of any nation in 
the world and as at present constituted is 
the greatest body of men in any land on the 
face of this earth. He made particular 
reference to A. W. Mellon, secretary of the 
Treasury and James J. Davis, secretary of 
Labor, and both of Pittsburgh and to all the 
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members of the cabinet, praising each one 
with a statement that Will S. Hays, the 
postmaster general is only satisfied when he 
is doing five jobs at a time, would prove to 
be a human dynamo in the government’s 
affairs. 

“This nation sits at the head of the con- 
tending nations of the old world,” said Mr. 
Burke, growing more interesting as he pro- 
ceeded, “and it is a tribute to her, young in 
years as she is today, that she should be 
called upon to hold such a place of honor. 
Are we fitted to discharge the world 
stewardship? There is a feeling that inter- 
nationally all of the difficulties with which 
we are faced, was settled at the last election, 
and that is a mistaken idea. The respon- 
sibility of solving these great problems, 
rests upon you and me and we shall fall in 
line, shoulder to shoulder, marching in 
mighty phalanx in the discharge of the ob- 
ligations which rests upon us.” 

He then launched into the scenes which 
preceded and followed the inauguration of 
President Harding, asserting that there was 
a new atmosphere in Washington, imme- 
diately following these ceremonies. The 
gates were opened at the White House and 
the President put into immediate use its 
spacious grounds and paved the way for a 
better day ir our country. He then took up 
the question of the vice-president sitting 
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at the counsel table of the cabinet and said 
that while the vice-president should have 
every honor there was some dispute as to 
whether it was the proper thing. 

He explained that there were three divi- 
sions of our present form of government, the 
legislative branch, the judicial and the ad- 
ministrative. Each has a check upon the 
cther, as it was intended and from a broad 
sense entirely, he questioned whether the 
vice-president relinquishes his independence 
by the new order of things because as presi- 
dent of the Senate, he is presumed to be free 
and independent. Fortunately, Mr. Burke 
said, that this nation has in Vice-President 
Coolidge a man who is level headed and not 
likely to be carried away by any undo act. 
The cabinet, he said, could not be improved 
upon. 

The speaker then launched into our re- 
lations with Germany and explained the 
present status of affairs and the peace resolu- 
tion which Senator P. C. Knox, of Pitts- 
burgh, has already prepared for presenta- 
tion to the United States Senate. 

Mr. Burke said that Germany’s ability to 
pay now, or anytime, are questions yet un- 
settled. 

“America still stands side by side with 
the roses of England and the lilies of France 
and with her other allies in the cause, and 
if anyone expects America to desert her 
allies, they are thinking in terms that will 
never happen,” said Mr. Burke, the 
audience bursting into tremendous applause. 
“An independent peace has been made by 
other countries with Germany but the United 
States has never made peace with Germany. 
Neither did it commit acts of war upon her 
until she was provoked to take action and 
then declared a state of war existed. And 
we are privileged to make peace with her 
any time we see fit but when we do, it will 
be a just peace and with proper regard for 
those concerned.” More applause followed. 

Discussing the labor situation he con- 
tended that this nation has come to the time 
when labor unions or non unions must be 
treated alike and that the powers of the 
people of this nation must be used for the 
uplift of all classes of labor by whomsoever 
they are employed. 

“Labor is going to get a 100 per cent dol- 
lar and the employer 100 per cent efficiency,” 
said Mr. Burke. “Unless capital and labor 
bury their differences the other nations of 
the old world will step in and usurp our 
trade to their own advantage and to our 
detriment.” 

Mr. Burke then paid special reference to 
James J. Davis of Pittsburgh, the Secretary 
of Labor in the President’s cabinet, and ex- 
pressed the belief that Mr. Davis will give 
this government the best administration it 
has ever had from a labor standpoint, but 
the kind of administration given will not be 
to the exclusion of any particular class but 
an administration that will be fair, honor- 
able and just. The speaker sat down amid 
a tumult of applause. 

President Sipe at this point introduced 
John W. Sherwood, who gave a fitting trib- 
ute to the late Col. John L. Shepherd. Mr. 
Sherwood said: 

“Gentlemen, your president has requested 
and privileged me to ask you all to rise 
and pay a loving tribute to the memory of 
the late Col. John L. Shepherd. 
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“To pronounce a fitting eulogy to him 
requires a greater ability than 1 possess, but 
I feel assured that in the heart of everyone 
here assembled there reposes a finer eulogy 
than I could hope to compose. 

“Let us all who knew him so well and 
loved him so dearly just bow our heads in 
this silent expression of love and the rever- 
ence we bear to his memory.” 

In response the audience arose and stood 
silently for a few seconds with bowed heads. 

President Sipe then introduced Harry C. 
Larter, chairman of the Vigilance Commit- 
tee, who spoke as follows: 


ADDRESS OF HARRY C, LARTER 


I have selected as my text four important prob- 
lems, all of which require a solution for the good 
of the jewelry trade. My subject is not only 
four-sided, but four-square, because each problem 
is to be solved to the best interest of every honest 
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jeweler, no matter who or where he is, and each 
requires your co-operation in their solution. 


THE NATIONAL STAMPING ACT 


You all know we have a National Stamping Law 
which, however, includes only articles made from 
the precicus metals, gold and silver, but it does not 
include platinum. We in New York, realizing the 
importance of trying to establish a standard for 
platinum, and after many meetings, months of in- 
vestigation and discussion, finally drew up and 
urged the passage by the New York State legis- 
lature of the New York State Platinum Law. This 
law was passed and signed just about a year ago 
in April, and went into effect in New York State 
last September. 

Rather than attempt to suggest any regulations 
in the midst cf the Fall season, the matter rested 
until very early in this new year when, at a mass 
meeting cf the manufacturers, wholesalers and 
retailers of Greater New York and vicinity, held 
in the Woolworth Building, regulations were 
adopted, some of the points of which you ought 
to know. 

The New York State platinum law, of course, 
can only include articles made or sold in the 
boundaries of New York State, but as the Empire 
State and its active neighbor, my own good State, 
Jersey, produces a large part of the platinum 
jewelry which you men make a liberal purchase 
of each year, you, of course, are vitally interested 
in any law that affects articles that they produce. 
This law dees not compel stamping of the quality 
mark on each article containing platinum, but if 
it is stamped, or if it is carded or billed or sold 
by a dealer to the ccnsumer as platinum, then the 
platinum or the so-called group of platinum metals, 
must assay 925/1000 fine. The law or regulations 
do not prohibit the manufacture of articles made 
of white gold, but as platinum is a more precious 
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metal than white gold, and necessarily more costly, 
and as the buying public or consumer cannot 
readily distinguish the difference between the two 
metals, if an article is made of part platinum and 
part white gold, under the New York law it can- 
not be described, billed or stamped platinum in 
way. 

~S understand there is no objection or no 
idea to prevent the sale of articles made of white 
gold if they are made and sold as gold and net 
made when sold, to mislead the buyer into think- 
ing it is platinum. 

One of the things in our trade that we are 
fighting with might and main to overcome is that 
of misrepresentation, and anything that can be 
done to prevent this is a step in the direction for 
the good of our entire industry. 

The fact that we have such a law in the State 
of New York does not entirely solve this problem, 
and it requires the help of everyone here tonight 
to do his share and note how the articles made of 
platinum or part platinum are stamped or billed. 

This preblem is developing into a world-wide one 
because only last Sunday afternoon, as I was 
sitting in an easy chair in my home and going 
over in my mind what I would try and say to 
you tonight, my attention was diverted a minute, 
and as I glanced at the library table upon which 
were a group of the New York Sunday papers, the 
words of an article seemed to stand out in type a 
foot in size, and I grabbed the paper and this is 
what I turned up. 


“LonDONERS TAKEN IN BY PLATINUM FrRaupD 
“ONLY EXPERTS CAN DETECT WHITE GOLD FAKE 


“Special Cable to the New York Herald, N. Y. 
Herald Bureau, London, April 2 


“Platinum is at present the fashionable precious 
metal, but owing to its high cost much jewelry 
made of white metal is being passed off on the 
public here as platinum, a deception which is 
practiced by many unscrupulous smiths. It is possi- 
ble by heating a poor grade of gold and mixing 
alloys with it to produce what is known as white 
gold. It is this white gold that is being used as 
platinum, and gems have been mounted in rings, 
bracelets and watches made of this metal. which 
only experts can detect as not being platinum. 
The profits made in this way are enormous. 

“Gold at present brings about £5 an ounce, while 
the price of platinum is nearly £20 an ounce. At 
the same time platinum is so much in vogue that 
there is a wide field for the practice of duplicity. 
The establishment of a standard registered hall 
mark for platinum is called for here, as the frauds 
in this connection are so difficult to deal with.” 

The fact that we have established a standard for 
platinum in New York State and hope soon to in- 
corporate this into into the National Stamping 
Law, indicates that we are on the road to the 
solving of a problem which is confronting nations 
other than our own. 


That is—amendments to the National Stamping 
Law. I wonder how many of you know that there 
is a word of nine letters in the present National 
Stamping Law that has prevented the successful 
prosecution of anyone making or selling articles 
of jewelry or silverware falsely stamped. Lawyer 
after lawyer has refused to attempt to prosecute 
flagrant cases of misrepresentation or false stamp- 
ing because of that word. 

This word, among other points in the present 
law, has caused numerous conferences and hours 
of discussion running through a number of years. 
This word that has caused so much trouble is in- 
corporated in the present National Stamping Law, 
and is the word “knowingly,” making this law to 
imply that you must unquestionably prove that a 
manufacturer or dealer who is falsely stamping his 
merchandise that he was conscious in his own mind 
that he was knowingly stamping and making such 
articles falsely. 


For 10 years some of us, realizing the importance 
for the good of the trade, have been werking 
towards the ideal of more strict stamping regula- 
tions for articles made of platinum, gold or silver. 

Early this year a small group of men, repre- 
sentatives of the New England, New York and 
Newark manufacturers, sat around a dinner table 
in a prominent club uptown New York, and there 
thrashed out points about which there had been a 
great difference of opinion, among which was the 
word “knowingly,” and that word, gentlemen, in 
our proposed new bill will be left out, and unless 
you have been as closely connected with this worl 
as some of us, you, of course, cannot appreciate 
the importance of the victory for the elimination of 
this nine letter word. 

The New England manufacturers as represented 
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by the stamping law committee of the New England 
Jewelers’ and Silversmiths’ Association, have stated 
to us in times past—you in New York and Newark 
draw up the platinum clause in the proposed bill; 
we will draw up the gold filled, rolled plate and 
fire gilt clause; you get the silverware manufac- 
turers to draft a sterling silver and silver plate 
section, but the gold clause, because we both manu- 
facture articles of gold, we will try and work out 
in conferences. Only last week four cf the 
brainiest men connected with our trade, both from 
New England and New York, met in New York 
city and for 48 hours were in close, continuous 
conference and have prepared a rough draft of the 
essential points for the new Naticnal Stamping 
Law. 

I have been permitted to read this first draft 
and my heart sings and I smile with delight be- 
cause this problem is now on the way towards a 
solution. Now, how can each cne of you help to 
further solve it? Let me digress for a moment— 
do you realize what a wenderful business the 
jewelry business is? Of course, from the returns 
made in it we support our family and ourselves, 
but the jewelry business is a far greater industry 
than a means to live. It is a wonderful business 
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if conducted on the highest plane of integrity, and 
if vou have established the reputation of honesty 
in the merchandise you sell, about which you are 
only too glad to tell of just what it is made and 
because you know the standing of the firm from 
which you purchased it, or recognize the trade 
mark or quality mark on the article, you unhesi- 
tatingly endorse it. 

After years of selling merchandise of this stand- 
ard, you cannot but have established a reputation 
second to none in your community. 

The jewelers’ trade deals not only in the artistic 
things of life, but also in many of life’s necessities. 

Oh, do not belittle your calling; rather look up 
to it, reverence it, help raise it to a better standard, 
to a higher reputation of honesty and integrity, 
and you will be rewarded not only in dollars and 
cents, but in the consciousness that you have tried 
to do your part towards the betterment of the busi- 
ness from which you secure your living. 

We hope to have this proposed law ready in a 
few weeks for consideration by the trade, and 
after this has been thrashed out, to introduce it 
into Congress at the new session, and there is 
where you can help. 

If you endorse our platform, and I am sure every 
right-thinking jeweler will at the proper time, we 
will send out a clarion call to have you get busy 
with vour U. S. Senator and Congressman to urge 
the passage of the proposed new National Stamping 
Law. 

THE MCFADDEN GOLD BILL 


During the war the only raw material that I 
know anything about that did not materially ad- 
vance in price was that of gold. 

The gold mine owners of the United States 
looked with envious eyes at the silver mine owners 
because of the high price of silver during the war, 
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and because of the help they secured from the 
National Government in the Pittman Act, which 
authorizes the U. S. Government to purchase 200 
million ounces of United States mine silver at one 
dollar per ounce, when you and I can today buy 
it between 50 and 60 cents an ounce. Also the 
gold mine owners were envious at the fancy prices 
some other mine owners, who produced copper, 
zine, etc., secured for their metals during the war, 
and because gold had a fixed standard of value 
in price throughout the world they could not get 
more fer their product, notwithstanding it cost 
them more to produce. 

The American Gold Mine Owners’ Congress, at 
its Fall meeting in 1919, drafted what is known 
as the McFadden Gold Bill. Mr. McFadden is 
a Congressman from your own State, the presi- 
dent of a bank, and is now the chairman of the 
Banking and Currency Committee in the House 
of Representatives, and has been very active, not 
only in the halls of Congress, but throughout the 
United States, in urging the endorsement of his 
gold bill. 

This bill calls for a tax of 50 cents a penny- 
weight for all the fine gold in every article when 
scold, no matter when made, and the payment by 
the United States to the gold mine producers of 
50 cents a pennyweight or $10 an ounce for all 
the gold produced from a United States mine, 
and rot used by the United States Government for 
coining purposes. 

It also calls for the attaching of revenue stamps 
to every article containing fine gold in the amount 
of the tax due in that article. Also the payment 
on the part of dentists for fine gold put in your 
teeth unless you are a soldier or charity patient. 

Just grasp what an important problem this is. 
How would you like to have to determine how 
much fine gold you had: in each article in your 
stock and when you sold, attach a tax revenue 
stamp to the card, tag or container? 

Gentlemen, don’t worry, the McFadden Gold Bill 
is not a law as yet—-we expect and hope it will 
never become one. However, the fight is not yet 
won. 

Why, do you know that the American Gold Min- 
ing Congress, we are informed, has spent thon- 
sands of dollars last year in legitimate propaganda 
work in the interest of this bill, and if they get 
the U. S. Government to legally increase the prices 
of their product 50 per cent in dull times, all 
they spend is a very cheap investment, and I do 
not blame them for trying hard to accomplish 
their purpose. 

I haven’t the time to tell all that has been 
done in your interest. I repeat your interest, each 
one of vou, because it is as important a matter 
as the revenue tax matters in fighting this pro- 
posed legislation. 

The latest from the seat of war is this—we 
have had a wonderful leader in this fight, and I 
am happy to say he is one of your honored guests 
here tonight, and is now the president of the New 
York Jewelers’ 24-Karat Club. Under his lead- 
ership we have availed ourselves of the finest 
talent we know of, among whom are Prof. 
Seligman of Columbia University, a worldwide 
noted economist, who has written a brief against 
the McFadden Gold Bill from the economic stand- 
point, and Prof. Kemmerer of Princeton Uni- 
versity, another economist of note, who likewise 
has written a _ brief against this bill from a 
national and international financial standpoint. 

The Ways and Means Committee of the House 
of Representatives, in whose hands is placed the 
initiation of all the proposed revenue legislation, 
notwithstanding they are confronted with the solu- 
tion of two of the greatest pdoblems before the 
country, namely, the tariff and new tax legislation, 
have given through the persuasive eloquence, no 
doubt, of Mr. McFadden and others in Congress, 
consideration of the McFadden Gold Bill. Early 
in February we received a telegram at 5 o'clock 
on Monday afternoon, saying there would be a 
hearing by a sub-committee of the Ways and 
Means Committee on the McFadden Gold Bill on 
Tuesday morning at 10 o’clock, and would we 
please be present. 

We had been giving this matter serious study 
for months in preparation for possible hearings 
on this bill, but had no idea that we would have 
only a one night notice before appearing. The 
chairman of the gold committee and the speaker 
jumped the train to Washington appearing before 
the five members of the Ways and Means Com- 
mittee, and pleaded for time, saying it was far too 
important and too large a subject not to have 
more careful consideration. 

We secured a week’s postponement, and on the 
following Tuesday a hearing was held at which 
our important brief, including articles by the 
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noted economists, was presented and Prof. 
Kemmerer answered very many leading interesting 
questions. The status of the McFadden Gold Bill 
at this time is this: Out of consideration for the 
chairman of this sub-committee on gold, Congress- 
man Timberlake of Colorado, the committee re- 
ported favorably on the bill, realizing that in the 
closing hours of the last session of Congress the 
Ways and Means Committee would not probably 
be able to consider same, If they did, however, 
the majority members of the committee proposed 
to make a strong report against the bill. While 
the Ways and Means Committee were in session on 
the last day until the wee small hours in the 
morning, they were unable to consider the report 
of this sub-committee on gold and, therefore, as 
far as the past session, the McFadden Gold Bill 
died a natural death. : : 

The fight is not yet won. The problem is still 
to be solved, and it is quite probable that the 
McFadden Gold Bill will again be introduced in 
Congress at the coming session because the very 
latest information we have is that the American 
Gold Mining Congress, through their representa- 
tives, are still busy trying to secure public support 
for the McFadden Gold Bill. 

Can you imagine any more important problem 
from a iewelry trade standpoint than _ this 
McFadden Gold Bill? Does it not require earnest, 
hard fighting under the most able leadership in 
our trade? But I must hurry on to our fourth 
problem, that is, the sale tax. 

There seems to be a diversity of opinion in 
Washingten which should be considered first—- 
tariff legislation or a new revenue tax bill. The 
latest plan that we have heard about is that the 
Ways and Means Committee at the beginning of the 
new session, which will start in a very few days, 
will at once proceed to draw up a tariff bill, while 
the Senate Finance Committee will hold hearings 
on tax matters; and as soon as the Ways and 
Means Committee have finished the tariff bill they 
will at cnce prcceed to draft a tax bill based on 
the hearings of the Finance Committee. 


TURNOVER OR GROSS SALES TAX 

I would not dare to claim that the jewelry 
trade, throvgh its Jewelers’ War Revenue Tax 
Committee, was the very first to recommend and 
urge on Congress the adoption of a turnover or 
gross sales tax as a source of revenue, but I do 
know that in our very first brief submitted to 
Congress, when war revenue tax legislation was 
under consideration, we urged a turnover sales 
tax, and for over five years we have been month 
in and month out advocating such a tax as a 
satisfactory source of revenue. The result is that 
a large majority of the business men of the United 
States now seem to be in favor of a sales tax, 
and at this time it looks as though Congress would 
adopt some sort of a turnover sales tax, doing 
away with the excess profit tax and modifying the 
surtax on incomes. 

Do you know that the Philippine Islands have 
had a one per cent turnover sales tax for a 
number of years, which first started at one-third 
of one per cent, and as satisfaction grew with this 
sort of taxation the amount was increased to take 
care of their necessary expense? Do you know 
that Canada has abandoned all their so-called 
luxury taxes, and fcr 10 months has had a two 
per cent sales tax, which is receiving commenda- 
tion from all branches of business? 

However, do you know that Congressman Long- 
worth, from your neighboring state of Ohio, a 
leading member of the Ways and Means Com- 
mittee, has introduced his tax bill, which does 
not remove the present sales tax on any of the 
commodities except on soda water and one other 
minor article? Do you know that Congressman 
Good, another leader in Congress, is opposed to 
the sales tax, and has some other plan which does 
not eliminate the present taxes on commodities? 
Did you read the editorial in last week’s Saturday 
Evening Post, expressing doubt of the sales tax 
as has teen suggested and recommending that we 
experiment with this method of taxation by start- 
ing with a one-third per cent tax on sales at first? 

Now, gentlemen, here is the danger—we prob- 
ably will have a turnover sales tax of some per 
cent in lieu of excess profit tax, but the committee 
may say we secured 800 million dollars from the 
commodities taxed as luxuries and leave all the 
Present tax on the 20 lines of merchandise now 
subject to this tax; therefore, we have a great 
_ on our hands, and we need your very earnest 
elp. 

One way to help is this—jewelers must not be 
classed exclusively as dealers in luxuries. To be 
sure we make and you sell articles that in some 
cases can be classed as luxuries or non-essentials, 
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but do not forget that you deal in the necessities 
of life also. 

For no train could be started without the watch 
and watchmakers to keep the watches in proper 
condition; no modern war could be successfully 
fought because there could be no zero hour with- 
out the time-piece. Someone has estimated that 
there is a wedding in the United States every 
mniute in every day in every year, and according 
to modern society wedding ring or rings are just 
as essential as the wedding certificate. 

To be sure we could eat with our fingers and 
do away with knives, forks, spoons, etc., but 
modern civilization requires these articles for 
every-day use, and to having them made from the 
enduring metal silver is economy in the end. A 
modern grocery store deals not only in the necessi- 
ties of life, but also in many luxuries and non- 
essentials, and so I might go on and make many 
comparisons, but sufficient is it to say that every 
nected economist finds great difficulty in defining 
what luxuries are; therefore, gentlemen, when 
talking about your business, and especially when 
in conjunction with tax matters, lay great stress 
on the fact that you are not dealers only in luxu- 
ries, but have as many necessities as nearly any 
other branch of indusiry. 

Our slogan from now on must be equal taxation 
for all business. We must insist, now that the 
war is over, of getting out of the preferred class 
or select class of industries which are subject to 
some special tax. Urge, talk, write to your con- 
gressmen, U. S. senatcrs, newspapers in favor of 
equal taxation in the form of a turnover sales 
tax and no cther tax on business. 

Now, then, I have tried to briefly outline the 
feur important problems confronting our trade, 
but who is it that is helping to solve them? 

Just before our entering the war, the Jewelers’ 
Vigilance Committee was organized to move 
promptly in matters of importance to every branch 
of our industry, and ever since then we have been 
actively engaged in trying to be of service. It is 
composed of 30 directors, all New York men from 
every branch of our industry; men who are in- 
spired with the desire to help and the love of 
service. Some of us are devoting our time ex- 
clusively to three things and have given up every- 
thing else. First, our home and family; second, 
our own business, and third, to help serve un- 
selfishly where we can the great jewelry trade. 
We are particularly fortunate in having as our 
directors in the Vigilance Committee, wonderful, 
able men, such as M. D. Rothschild, who, ever 
since the first revenue bill was proposed, has prac- 
tically given his entire time to the Jewelers’ 
Revenue Tax Committee. He is now retiring from 
his business but continues to work and serve as 
chairman of this very important committee. He 
has had an air castle for a number of years which 
he hopes scon to bring into reality—a trip around 
the world. If he does do that and the tax 
matters are not cleared, it will be necessary for 
us to secure as a leader in this movement, at con- 
siderable expense, some man who can continue to 
carry on the fight because we have no one in the 
trade equipped with so much ability and so situated 
that he can devote the time that Mr. Rothschild 
has to this work. We have in mind a man who 
has all qualifications necessary, but it will require 
a good salary to avail ourselves of his services. 
Then we have our vice-chairman, Lee Reichman, 
who is one of those very generous, conscientious, 
hard-working men whom it is a delight to have 
as a co-laborer in the important work that we are 
trying to do. I am also happy to note that among 
your guests tcnight is our treasurer, A. L. Brown. 
Mr. Brown’s fault is hiding his light under a 
bushel kecavse he is one of those men who always 
says I’ll help and do what I can, and after many 
years of contact with him, it is a great pleasure 
to have him so actively connected with our work. 
As treasurer he knows where all the funds come 
from and how we expend it, and if he could tell 
you in detail just what we have done, are doing 
and are trying to do, you would be very much im- 
pressed with the work. We are also fortunate in 
having as our chairman of the sub-committee on 
gold, Mr. Niemeyer, one of our brainy young 
men who is inspired with the love of service 
and helps whenever called upon. Also here to- 
night is William T. Gough, one of those big-hearted 
evergetic, positive characters who stands for the 
right and stands by his friends. Also genial John 
Sherwood, known from Coast to Coast, a more 
lovable, fine character, loyal friend and hard 
worker we do not have in our industry. You see 
I have brought a number of my gang with me to 
see that I tell you the truth. We are also for- 
tunate in having as legal advisor, Morris L. Ernst, 
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of Greenbaum, Wolff & Ernst, who has the ability 
to do things in an energetic, legal and prompt 
way, and has been of great service; and so I might 
go on describing each member of the Jewelers’ 
Vigilance Committee, but time will not permit. 
Sufficient tc say we are working unselfishly for 
the good of the jewelry trade, and no member 
receives any benefit financially or indirectly in 
any way. Do you know that up to the present 
time we have spent $8,700 on the McFadden Gold 
Bill fight and the end is not yet? Do you know 
that the Jewelers’ Vigilance Committee has paid 
all of the expenses of the Jewelers’ War Revenue 
Tax Committee, and paid the jewelry trade share 
of the expenses of the larger committee called 
business men’s national tax committee, and this 
amount advanced up to date for tax matters is in 
excess of $27,000. Not one cent of this has been 
for any man’s salary except that of stenographers, 
legal fees, printing, stationery, etc. Not one cent 
of it has been paid to any member of the com- 
mittee. In fact we would all be money in our 
pocket if we did not try to be of service. 

Now my appeal to you tonight is for your un- 
qualified support, your moral support, your active 
support and your financial support. Except during 
the war Pittsburgh and its vicinity has _ not 
measured up in contributions and its share towards 
expenses of the Jewelers’ Vigilance Committee, 
which is suppcrted by voluntary subscriptions. 
About the first of January we sent out 35,000 
letters to every Jeweler in the United States, ask- 
ing them to write their Congressmen and Senators 
in favor of the turnover sales tax, and to send 
us contributions towards expenses of the Jewelers’ 
Vigilance Committee. While our responses have 
been numerous, the amount received is not suf- 
ficient to carry on the necessary work. Recently 
we selected 26 cities in the United States and pro 
rated the amount that we thought each city should 
contribute. Pittsburgh has not measured up, sim- 
ply due to the fact that the matter has not been 
presented to it in as forcible a manner as it should 
be. Many of us recall the delightful fairy tale or 
play by Barrie, entitled “Peter Pan,” and you will 
remember Maud Adams, after giving a wonderful 
presentation of this imaginative character of ‘‘Peter 
Pan,” just before the last act and before the cur- 
tain descends, trips to the footlights, and, leaning 
across them, asks her audience: Do you believe in 
fairies? If you do, wave your handkerchief, and 
everyone in the audience immediately responds by 
waving a handkerchief. 

To-night I ask you, do you believe in the Jewel- 
ers Vigilance Committee? Is it worthy of your 
co-operation and financial support? If it is, then I 
ask you to wave a check and do it quickly. 


Mr. Larter made it plain before he sat 
down, that the Jewelers’ Vigilance Commit- 
tee would need funds and he paid a tribute 
to the members of the committee. Mr. Sipe 
also spoke of the fund and told jewelers to 
be ready when called upon. 

The next speaker was Dr. W. J. Holland, 
who spoke in part as follows: 


ADDRESS OF DR. W. J. HOLLAND 


Stones! Yow are all of you making your for- 
tunes, or at least your livings out of stones, or from 


material which is extracted from stones. You are- 


jewelers. Your craft is very ancient. It can be 
traced back into hoary antiquity. We have in the 
Carnegie Museum a sstick-pin taken from the 
mummy of Zer (called Zeres by Manetho), the 
second king of the first Egyptian dynasty. He 
reigned in the valley of the Nile 6,000 years be- 
fore Christ. That is the oldest piece of jewelry 
in any museum in North America. It is nearly 
8,000 years since an Egyptian jeweler made it. 
Of course compared with some other things which 
I have found in the stones, as for instance the 
skeleton of my little pet, the Diplodocus, which 
lived at least fifteen millions of years ago, it is 
very, very modern. But I am digressing. 
Precious stones! What a world of interest and 
romance arises before us, as we speak of these 
things! <A large part of the wealth of the Orient 
consists of precious stones. I was reading the 
other evening the inventory of the possessions of 
Ho-shen, a rich Chinaman, who was put to death 
by the Emperor Chia H’sing, because, as the Em- 
peror said, he was “criminally rich.” The Em- 
peror gobbled up his fortune, which amounted in 
our money to about $1,300,000.000 at that time, 
scme 200 or more years ago. Today it would be 
worth two or three times as much. Compared with 
the wealth of this Chinaman, which the Emperor 
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John D. Rockefeller pales into smaii proportions. 


The bulk of the estate of Ho-shen consisted of 
gold, silver, pearls and precious stones. He owned 
over 200 court necklaces of pearls, one of which 
contained what is said to have been the biggest 
and most perfect pearl ever found. There were 
many costumes and jackets embroidered with 
pearls, one of which the late Dowager Empress 
of ignoble memory was fond of wearing on state 
occasions. There were hundreds of large rubies, 
over 8,000 sapphires, sixty millions of ounces of 
silver, thirty millions of ounces of gold, and 
thousands of pieces of carved jade, carnelian, 
topaz, and crystals. ; : 

‘As in China, so in India, wealth is stored up in 
the form of precious stones and jewelry. The 
dower of the bride consists of jewelry. ‘The ori- 
ental mind finds an attraction in these things. Our 
Jewish friends reveal their oriental taste along 
these lines, and many familiar Jewish names hint 
at the fact that their progenitors were jewelers, 
or dealers in precious stones. Bernstein suggests 
amber; Rubenstein a dealer in rubies; Goldstein a 
worker in the vellow metal; Silhermann, a silver- 
smith, while Finkelperl calls up the vision of a 
man who in the middle age traded with the cara- 
vans which brought “the wealth of Ormund and of 
Ind” to the gates of Europe in the days of the 
old Hanseatic League. 

By the way, not very long aog I heard a very 
ingenious explanation of a phrase which we often 
fear. You are all familiar with that noted char- 
acter who cccasionally appears in the pages of 
Life, the bejewelled dame, who goes by the name 
of “Mrs. Gottrocks.” In the days of the old East 
India Company, when a man returned from India 
with a fortune he was said to have “got the 
rocks.” The current coinage of India is in rupees. 
Now the Latin word for a rock is rupes. My in- 
formant, who was none other than the late James 
Russell Lowell, suggested to me in conversation 
that the phrase does not antedate the British occu- 
pation of India, and that he was persuaded that 
it represents a wretched pun, first perhaps perpe- 
trated by an Oxford don. 

And now that I am becoming anecdotal, I must 
tell you a story I recently heard of a man whose 
uncle left him $100,000 upon the sole condition 
that he should “set up a stone” to the memory of 
the testator. The legatee proceeded to buy a small 
diamond, which he had mounted in a stick-pin, 
and to which he used somewhat ostentatiously to 
point, saying: “I wear this in memory of my 
uncle.” 

You all know that the art of producing imitations 
of precious stones has in recent years been brought 
to a marvellous state of perfection. In this con- 
nection I recently heard a story from a French 
friend cf mine, which is good enough to repeat 
before this audience. The Marquis de Latourette 
(I will call him so) had lost his father and being 
engaged in settling the estate, visited one of the 
leading jewelers in Paris and requested a private 
interview with him, which was at once accorded. 
With apparent embarrassment and after some pre- 
liminary beating about the bush, the Marquis asked 
the jeweler whether it would be possible to make per- 
fect copies of gems, such as diamonds, rubies, and 
emeralds, and to so mount them in gold and plat- 
inum that they could not be distinguished from the 
originals. The jeweler assured him that this 
would be quite possible. ‘Well, then,’ said the 
Marquis, “I am settling up the estate of my de- 
ceased father, and I am thinking of selling the 
family jewelry, which you know is very famous, 
and of substituting such imitations, as you have 
just told me can be made.” “Ah, my dear Mar- 
quis,” replied the jeweler, “I would strongly ad- 
vise you not to do this for many reasons, but 
Principally because the same idea occurred to 
your venerated father about 20 years ago, and I 
attended to the job for him. You already have 


the necessary imitations.”’—‘‘Parbleu! Sacrée! Le 
diable'! Qu’ est ce que vous me dites?” Exit the 
Marquis. 


It will not be long before we all return to the 
Powdered stones from out of which we have risen. 
“Earth to earth! dust to dust! ashes to ashes!’ 

But what then? 

“And I John saw the holy city. . . . And 
the building of the wall of it was of jasper; and 
the city was of pure gold, like unto clear 
glass + + . and the foundations of the wall of 
the _city were garnished with all manner of 
Precious stones. The first foundation was jasper; 
na second sapphire; the third chalcedony; the 
ourth emerald; the fifth sardonyx; the sixth 
sardius; the seventh chrysolyte; the eighth beryl: 
the ninth topaz; the tenth chrysophrase; the 
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eleventh jacinth; the twelfth amethyst; and the 
twelve gates were twelve pearls; every several 
gate was one pearl! and the streets of 
the city were pure gold! And the city 
had no need of the sun, neither of the moon to 
shine in it, for the glory of God did lighten 
it! . . . There shall be no night there!” 

And so you see there are “sermons in stones,” 
and “good in everything.” 


Bartley J. Doyle, president of the Phila- 
delphia Jewelers’ Club, was then introduced. 
He was the last speaker of the evening. 

In speaking of Mr. Larter, Mr. Doyle 
said he should be known as “the governor 
of Maiden Lane or the governor of the 
jewelry industries.” He referred to Francis 
J. Keating, John W. Sherwood, Mr. Ziegler 
of Cleveland, W. H. Hofmann and others 
who sat at the speakers’ table, the last 
named looking younger, he said, than he 
had ever seen him, and lauded the ideals 
they represent. 


He then discussed problems confronting 
the jewelry trade and problems of interna- 
tional importance. 

At the conclusion of his address, which 
was after midnight, Frank W. Acklin was 
called upon by President Sipe to lead in 
the singing of “Auld Lang Syne.” Mr. 
Acklin said that before singing this song, 
the audience would sing “America,” and 
they sang the first verse through without 
a break. 

Among those who were seated at the 
various tables, none attracted more atten- 
tion and interest than at Table 4, where the 
Pioneers of the business sat right opposite 
the center of the speakers’ table. These 
included E. W. Hill, J. M. Morrow, H. C. 
Barnum, William Heeren, Israel DeRoy 
and A. C. Gies. William F. Hofmann and 
Mr. Ziegler were to have been there, but 
they were at the speakers’ table, Mr. Hof- 
mann being among those to escort the hon- 
ored guests into the banquet hall. 


Each guest was presented with a sterling 
silver pencil on which was engraved “Tenth 
Annual Banquet of the Jewelers’ 24-Karat 
Club of Pittsburgh, William Penn Hotel, 
April 5, 1921.” The design was the sug- 
gestion of C. Glenn Sipe, a son of Sam F. 
Sipe. The souvenir was much appreciated. 

The committees in charge of the arrange- 
ments follow: 

Banquet—M. L. Cronin, chairman; F. W. 
Burger, W. H. Hofmann, William E. Jones, 
J. Loughrey Roberts. 

Program—Rodney Pierce, chairman; A. 
C. Geis, Jr., Otto Graf, George C. Kelly, 
William E. Staiger, Howard L. Tomb, G. 
Warren Wattles, P. C. Yester. 

Speakers—Francis J. Keating, chairman; 
J. Alex Hardy, John M. Roberts, Charles 
Meister, J. Harvey Wattles. 

Music—Frank W. Acklin, chairman; J. 
Clare Crawford, George E. Nichlas, Henry 
Dotzenroth, John M. Roberts, III. 

Reception—August Loch, chairman; Geo. 
B. Barrett, vice-chairman; J. P. Archibald, 
F. F. Aul, William R. Beam, George M. 
Bailey, P. J. Crowley, Harry J. Daub, B. 
K. Elliott, P. C. Gillespie, Robert Gestrich, 
William Heeren, R. J. Henne, Chas. N. 
Hancher, A. B. Kurtz, Thos. H. M’Nary, 
J. W. Nichols, George Neisslein, William 
J. Sample, Harry O. Scott, C. Glenn Sipe, 
Chas. E. Snyder, George C. Schairer, W. F. 
Steinmacher, August K. Schram, Henry 
Terheyden, Thos. Thomas, W. W. Wattles, 
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Chas. W. Wattles, Frank N. Worrell, Wal- 
ter Williams, Vernon C. Wilbert. 

Press—Edward C. Sykes. 

The officers besides President Sipe are 
as follows: M. L. Cronin, first vice-presi- 
dent; W. H. Hofmann, second vice-presi- 
dent; J. Loughrey Roberts, treasurer; F. 
W. Burger, secretary. 

The complete personnel of those present 
follows: 

Speakers’ Table—William T. Gough, Robert B. 
Steele, Francis A. Keating, G. H. Niemeyer, Dr. 
W. J. Holland, Bartley J. Doyle, Samuel F. Sipe, 
Harry C. Larter, Hon. James Francis Burke, 
August Loch, A. L. Brown, I. A. Deisher, Col. 
John W. Sherwood, Albert Zoellner, L. N. Sigler. 

Table No. 1—J. Frank Bloser, C. A. Bloser, 
H. S. Douglass, P. J. Crowley, Robert Gestrich, 
W. W. Warrick, J. H. Wiwel, A. Gustafson, J. P. 
Demmer, H. G. Scher. 

Table No. 2—W. E. Staiger, Albert Pafenbach, 
J. Whiteman, David F. Walton, A. W. Heppler, 
O. C. Graff, Mr. Cole, D. W. Brose, Arthur 
Statlander, C. Staiger. 

Table No. 3—W. E. Jones, P. H. Savory, Samuel 
Weinhaus, Abe J. DeRoy, H. A. Murray, Robert 
Thompson, Milton M. Stern, Albert M. Stern, 
Samuel Gallinger, Al. J. DeRoy. 

Table No. 4—E. W. Hill, J. M. Morrow, H. C. 
Barnum, William Heeren, Wm. F. Hofmann, 
Israel DeRoy, A. C. Gies, L. M. Sigler. 

Table No. 5—H. L. Tomb, C. B. Evans, R. M. 
Jennings, Frank Abmayr, Andrew Collins, Harry 
Wener, John Nicklas, Albert Wagner, Linford 
Keating, M. L. Cronin. 

Table No. 6—J. W. Nichols, L. W. Carpenter, 
Albert W. Heeren, George Schairer, Walter F. 
Heeren, William H. Knauer, Edmond Englert, 
J. G. Giesmann, William H. Hofmann, J. H. 
Johnston. 

Table No. 7—Walter H. Bowser, Harry J. 
Daub, W. J. Clapper, P. B. Gardiner, H. F. 
Christie, A. C. Graul, August K. Schram, Hugh 
A. Jackson, C. J. Justus, Thomas H. McKinley. 

Table No. 8—Wm. R. Beam, Clinton L. Snyder, 
Henry J. Thier, John Kraus, A. B. Runkle, P. C. 
Yester, R. A. Brown, R. V. Scott, S. Davis, Fred 
Gluck. 

Table No. 9—J. Clare Crawford, Hugh M. 
Staiger, Fayette Billmeyer, Carl R. Staiger, Joseph 
P. Fagan, Albert L. Treusch, George L. Hollahan, 
C. J. Parlet, Ernest Bovie, James Bryce. 

Table No. 10—Dory A. Smith, Ike J. DeRoy, 
Herman Auerbach, Vernon C. Wilbert, J. D. Craw- 
ford, W. J. Schillinger, Joseph Greenberg, Louis 
Schiess, Ted Abrams, Louis J. DeRoy. 

Table No. 11—John M. Roberts, T. G. 
MacGregor, J. M. Roberts, III, E. J. Black, C. 
McKelvey, J. H. Kohler, C. H. Anderson, Frank 
W. Acklin, E. W. Rethrock, Mr. Davidson 

Table No. 12—C. Glenn Sipe, John C. Ralston, 
E. S. Quinlen, M. L. Barnard, Harry W. Neely, 
A. C. Terry, R. K. Jarecki, William S. Frink, 
Harry B. Bliss, E. A. Reed. 

Table No. 13—W. J. Sample, W. V. Laurino, 
George Nicklas, Henry Kirschler, S. W. Littell, 
W. J. Hillenbrand, Lawrence Dressel, George 
Steuernagel, John Hatten, O. A. Wells. 

Table No. 14—Rcdney Pierce, R. L. Kirkpatrick, 
George R. Pierce, W. W. Marsteller, Louis 
Tucker, H. C. Feldstein, Albert Wurdock, N. C. 
Neville, A. C. Gull, A. B. Kurtz. 

Table No. 15—Herman H. Hofmann, George F. 
Yunker, Alexander Bihlman, William J. Gumbert, 
George Best, Charles Schuldice, E. H. Kennerdell, 
Ira Fonse, W. R. Kennerdell, F. H. Kennerdell. 

Table No. 16—Emil Fryer, W. J. Lawrence, 
H. B. Jacky, Leon Adlesheim, J. S. Bickart, 
Emanuel DeRoy, David Davis, Jacob Davis, 
Chester F. Gerwig, Mat Redlinger. 

Table No. 17—F. W. Burger, I. Eiseman, Park 
Stewart, George M. Baily, W. Warren Mather, 
H. R. Rurger, H. C. Weiss, N. G. Woodside, 
A. C. Erickson, William A. Miller. 

Table No. 18—J. Loughrey Roberts, W. H. 
Havecotte, Mr. LeBron, J. Hoffman, H. Vogel, 
M. Petrocelly, Morris Baroff, Mr. Braddock, B. 
Staufenberger, H. E. Buffum. 

Table No. 19—Harry A. Sipe, Wenman A. 
Hicks, Alfred E. Tenkins, James J. Loeb, John P. 
Cowan, William J. Golder, Frank J. Keller, W. E. 
Johnston, J. C. Crawford, C. H. Backenstos. 

Table No. 20—G. Warren Wattles, John Lambie, 
James. Herron, Thomas F. Fleming, P. A. Ward, 
Hugh Stoupp, James Eckles, James Gorman, Luke 
Bastar, Mr. Tibbles. 


Table No. 21—A. L. Brehm, Harry Yerx, 
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Jiesslein, Berwell Sample, Jchn Neidl. 
ye ail, Clarence Gaertner, E. A. 

. Ra Sheeley. 

Pian, Mt -Charles S. Hauser, J. M. Kurtz, 

a 4 evinscn, Owen M. Phillips, Leon Rubin, 
Harr’ ‘Leary, Dr. J. T. Little, Robert M. Little, 
ae K, Silverman, Louis Corbin. 

Table No. 23—C. A. Lindsay, J. C. Newcomer, 
A Witzel, Walter LIF Yenny, John F. Hepting, 
Paul F, Risse, Walter Williams, John H. Gies, 
Harry H. Allebach, A. Charles Gies. 

Table No. 24—Press Table—Edward C. Sykcs, 
Th. fb. Patterson, J. M. Kesslinger, J. E. Maher, 

ovan. 
7 es. 25—A. A. Gillespie, P. Raymcnd 
Gillespie, F. F. I.ang, Chester Hall, James i. 
Wright, Samuel Hall, George A. Spies, Jehn C, 
Grau, George C. Kelty, Leon Michaels. 

Table No. 2€¢—W. L. Ringle, J. P. Archibald, 
B. F. Sieger, J. O. Ladd, John Schumacher, i ee 
Thorn, Fred R. Werle, Henry N. Detzenroth, 

otzenroth. 
yh 27—George Mitchell, Joseph Gaus, 
Ben Vey, Jr.. Mr. Dick, Mr. Hewell, H. G. 
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Rosendahl, J. A. Liebler, Charles N. Hancher, 
Charles O’Brien, W. F. Steinmacher. 

Table No. 28—Henry Terheyden, M. W. Rihn, 
R. J. Terheyden, J. E. King, Gerald Terheyden, 
Vincent Jaranowski, George Mertz, R. J. Henne, 
Fred C. Schmidt, R. Gerard Henne. 

Table No. 29—A. W. Cohen, J. Ira’ Seebacher, 
Carl F. Helmstaedter, Alfred Helmstaedter, Frank 
B. Foss, Rudolph Warner. 


Sidelights of the Banquet 
The Le Roy family was well represented at the 
functicn, for three houses of that name, from the 
young set to the oldest, sat up and took notice. 
* * * 


You should have seen August Loch get the 
big bunch in line for the procession into the ban- 
quet hall led by some of the young fellows. 

* * * 


Upward of 700 years of longevity was repre- 
sented at Table No. 4 with Israel DeRoy having 
the honor of being ‘fa golden wedding” party 
man, 

* * . 


“Billy” Jones was particularly active among his 
friends both inside and outside the banquet hall 
and his side partner Dory Smith was a close 
second, 

. * * 


Hot Springs certainly must be a wonderful place, 
judging from the appearance of William H. Hoff- 
man, for he surely did look in the pink of 
perfection. 

* * * 

Any question on the face of the globe could 
have been settled at some of the banquet tables, 
had it been put up to the individuals, for every- 
body felt that way. 
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Hurrah for: Bellevue! That was a motion 
seconded by James B. Herron and it came when 
the quartet had sung ‘‘Avalon.” Herron will tell 
you the rest of it. 

* * * 

Maiden Lane was certainly well represented. 
There was a whole carload of jewelers from 
New York and they remained over until the next 
morning, to rest up going home by daylight. 

7 * * 


“Carrots” were in profusion at the banquet 
tables and by actual count there were more than 
3,000 of them represented in silver form. It was 
some “vegetable,” that pencil as a souvenir. 


Any jeweler who may in the hereafter become 
president of the Jewelers’ 24 Karat Club of Pitts- 
burgh will have to go some and get a few more 
“carrots” to beat the representation of last Tues- 
day night. 

* * * 

“Doc” Holland said we were nothing but a 
pile of stone—ground stones, if you please. There 
was not a fellow in the crowd willing to admit 
anybody had “gold bricks” around. Some spark- 
lers that “the doc’? handed out. 

* * * 

There were some friends present besides jewel- 
ers and the way they took part in the affair was 
a caution. A. C. Terry secretary of the Cham- 
ber of Commerce, and John P. Cowan, its pub- 
licity director, were there with “Pittsburgh First.”’ 

* * * 

Before the big spread last Tuesday night, Pres- 
ident Sam F. Sipe of the club entertained the past 
presidents of the New York Club, the speakers of 
the evening and a few invited guests at a luncheon 
in the Union Club, a private dining room being 
used, 








LOUISVILLE STYLE SHOW 





Jewelers of Kentucky Metropolis Co-operate 
in Making the Affair a Great Success 


LoursviL_E, Ky., April 7.—The first an- 
nual Style Show and Merchants’ Exhibit of 
the Louisville Retail Merchants’ Association 
has proven such a great success that it will 
become an annual fixture. Crowds taxing 
the seating capacity of the armory were 
present at the evening as well as after- 
noon performances. 

Lemon & Son had a very attractive booth, 
and featured a diamond display, one of the 
choicest articles being a $15,000 diamond, 
which is a perfectly cut stone of 24 carats, 
and is one of the largest perfect stones in 
the world, according to the company. 
Lorient pearls were shown along with other 
lines, the company being exclusive agents 
for the Lorient line in Kentucky. 

Matt Irion & Sons had a very attractive 
booth and featured a big display of diamond 
and platinum goods, especially rings and 
pins, along with a few other lines. This 
display attracted a lot of attention, and a 
great deal of comment. 

William Kendrick’s Sons featured a dis- 
play of diamonds, silverware and Rookwood 
pottery, having a well located booth, and one 
that was very attractively arranged. 

The April meeting of the Louisville Re- 
tailers which should have been held on 
April 8, has been postponed until April 15, 
on account of the Style show interference. 

Jewelers co-operated with the retail mer- 
chants in displaying valuable gems, pearls, 
etc., on live models, who wore the best 
lines of apparel to be found in this section 
of the country. 

The show went over so well that admis- 
sion prices were advanced toward the end 
of the week. It is reported that over 
$25,000 was spent in staging the show be- 
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fore the doors opened, which shows how 
well the merchants handled it. In fact its 
fame grew to such an extent that merchants 
and delegations from other cities came in 
lo v.ew It. 





BRONX RETAILERS MEET 





Members of Association Protest to Their 
Congressman Against the Sales Tax and 
the McFadden Bill 


The jewelry sales tax and the McFadden 
Gold Bill were the topics of discussion at 
the monthly meeting of the Bronx Retail 
Jewelers’ Association held at Hunts Point 
Palace, 163rd St. and Southern Boulevard, 
Bronx, on Tuesday evening, April 5. The 
jewelers were honored with the presence of 
Congressman Antonia Griffin, of the Bronx, 
who listened attentively to the complaints 
against the sales tax and the requests of his 
constituents to vote against the McFadden 
bill. 

The meeting was attended by almost 75 
members of the organization and was pre- 
sided over by M. Korsunsky, president of 
the organization. After the routine business 
had been disposed of, Congressman Griffin 
was presented and after a few preliminary 
remarks, requested that the jewelers tell 
him why they wanted the sales tax reduced 
or eliminated. 

Practically every jeweler present pointed 
out the hardships which such a tax is im- 
posing upon the jewelry trade and all fa- 
vored a uniform tax of one per cent. to be 
collected from every industry in the coun- 
try. The jewelers informed their Con- 
gressman that to increase the tax on jewelry 
would be an injustice and would only result 
in driving many concerns out of business. 
The members also pointed out that many 
jewelers sooner than lose a sale have been 
compelled to pay the tax out of their own 
pockets instead of making the customer pay 
it. 

After the jewelers had completed their 
remarks, Congressman Griffin advised them 
not to seek a one per cent, tax on jewelry, 
but to work for the elimination of the tax. 
He asserted that he had received many let- 
ters from jewelers in the Bronx asking him 
to consider the jewelry sales tax, but inti- 
mated that by attending this meeting and 
coming into personal contact with his con- 
stituents, he was able to sense the feeling 
and to obtain a better idea of what hard- 
ships the present tax is imposing. Congress- 
man Griffin also informed his listeners that 
he would oppose the McFadden bill if it 
was ever presented again. 

The members of the Bronx Retail Jewel- 
ers’ Association feel that through the visit 
of Congressman Griffin they have accom- 
plished more than any number of letters 
could do. For that reason, they are urging 
every jewelry organization in New York 
and vicinity to invite their respective Con- 
gressmen to attend the business meetings 
and present the tax question to them. 

The Bronx retail jewelers are endeavor- 
ing to have each jewelry organization im 
the vicinity of New York appoint a repre- 
sentative to go to Washington at the time 
the sales tax question is to be brought up 
for discussion. 
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Testimonial Luncheon to Lewis J. Mulford 











President of the Jewelers’ Circular Publishing Company Honored by Veterans 
of the New York Jewelry Trade and Presented with Loving Cup to 
Commemorate His 70 Years of Service in the Industry 














One of the most enjoyable of the many 
social functions of the jewelry trade of 
the year and one which celebrated an event 
unique in trade history, was the compli- 
mentary luncheon given Thursday at the 
Bankers Club, New York, to Lewis Jamés 
Mulford, president of the Jewelers’ Circular 
Publishing Co., in honor of the fact that 
he had completed 70 years in connection with 
the jewelry trade of the metropolis. 

Mr. Mulford’s hosts at the luncheon were 
a group of the older members of the New 
York jewelry trade, the presidents of the 
principal associations of the jewelry trade 
of the metropolis, as well as the committee 
in charge of the luncheon and the repre- 
sentatives of the leading trade journals. 
As a tribute to his long and faithful service 
to the industry in the manufacturing jewelry, 
watch and publishing business, Mr. Mulford 
was presented with a large, handsome lov- 
ing cup which acted as a container for 70 
beautiful white carnations representing the 
years he had devoted to the jewelry in- 
dustry. 

The in the beautiful 


luncheon was held 


MEMBERS OF THE TRADE WHO ATTENDED THE COMPLIMENTARY LUNCHEON TENDERED LEWIS J. MULFORD, PRESIDENT OF THE 


rooms of the Bankers Club on the 39th 
floor of the Equitable building, the place 
being specially decorated for the occasion, 
and was in charge of a committee consisting 
of Harry Larter, chairman of the Jewelers’ 
Vigilance Committee; A. K. Sloan, presi- 
dent of the Maiden Lane Historical Society ; 
John W. Sherwood, president of the Soli- 
darity Watch Case Co.; Leo Wormser, of 
the Julius King Optical Co.; J. D. Little, 
of the Gorham Co.; Walter H. Tarlton, 
of the Wightman & Hough Co., and T. 
Edgar Willson, editor of THE JEWELERS’ 
CIRCULAR. 

Prominent among those seated around 
the table were Louis Kahn, often known as 
the Nestor of the diamond trade, with such 
other veterans of this industry as August 
Oppenheimer; Leopold Stern; George M. 
Hard, chairman of the board of directors 
of the Chatham & Phenix Bank; George E. 
Fahys of Joseph Fahys & Co.; Charles 
G. Alford of C. G. Alford & Co.; Dr. 
George F. Kunz of Tiffany & Co.; Arthur 
Lorsch, president of the National Jewelers 
Board of Trade; William T. Gough, presi- 
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er Jewelers’ Safety Fund Society ; 
x, H. Neimeyer, president of the Jewelers’ 
24 Karat Club; David Kaiser of the Power 
& Mayer Mfg. Corp.; Beige 
} g. Corp.; J. C. G. Cottier ang 
John Lamont, representatives of our two 
oldest lapidary concerns; O. M. Farrand 
Charles L. Power, John S. Spencer, W L 
Sexton, Bernard Karsch, Albert Ullman, 
historian of the Maiden Lane Historical So. 
ciety; Charles Chapman of the National 
Jeweler; John Renner of the Keystone: 
Wm. Bardel and the son of the guest of 
honor, Vincent S. Mulford, vice-president 
of the Jewelers’ Circular Publishing Co, 

Most of the guests were men who had 
known Mr. Mulford for 50 years or more 
in his connection with the jewelry trade, 
some like A. K. Sloan knowing him for 67 
years, so the occasion was one devoted to 
historical reminiscences of the jewelry busi- 
ness and all events of bygone days. Despite 
this fact, however, all who participated, in- 
cluding the guest of the day, were still men 
young in ideas if not in years and still active 
in the jewelry trade, in whose development 
in this country they have been in great part 
prominent factors. 

After a brief reception in the beautiful 
hall of the Club, on the 38th floor, the 
guests marched to the special room pro- 
vided for the occasion on the 39th floor and 
enjoyed an excellent luncheon, at the end 
of which a member of the committee called 
attention to the fact that though the pro- 
ceedings were entirely informal, they had 
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CIRCULAR PUB. CO., TO CELEBRATE HIS 70 YEARS OF SERVICE TO THE JEWELRY TRADE 
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asked Harry Larter, “Mayor of Maiden 
Lane,” to preside. 

“Mayor” Larter explained the unusual con- 
ditions under which they had come to- 
gether to do honor to the trade’s oldest 
member in point of service, if not in years, 
saying that it was a most unusual event to 
celebrate and one in which they all felt 
proud to participate. He then called upon 
Albert Ullman, now historian of the Maiden 
Lane Historical Society, and formerly one 
of the editors of the Jewelers’ Weekly, to 
say a few words. 

Mr. Ullman immediately put his hearers 
in good humor by telling a number of 
amusing and interesting incidents of the 
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a veteran jeweler and a veteran journalist, 
and to extend to you our combined con- 
gratulations. 

“The stress and the strain of the conflict 
of life are behind you and you are now en- 
joying the compensation of those who love 
and are beloved by their fellowmen. 


‘As some tall cliff, that lifts its mighty 
form, 

Swells from the vale, 
leaves the storm, 
Though round its breast the rolling 

clouds are spread, 
Eternal sunshine settles on its head.’ 


and midway 


“The clouds are below you and we trust 





LOVING CUP PRESENTED TO THE GUEST OF HONOR 


early publishing days in the jewelry trade 
to explain that the life of Mr. Mulford, 
from the time he left the jewelry business 
and transferred his activities to a jewelry 
publication, was not necessarily a bed of 
roses. Then in a few well chosen words he 
called attention to the service Mr. Mulford 
had rendered in the industry in various ca- 
pacities, and presented him the loving cup 
with his flowery offering, saying: 

“To have rendered 70 years of service is 
indeed a notable event. And to celebrate 
that event we are gathered here today. This 
is in truth a gathering of good wishes and 
good will, if not of good vintage. It is all 
very well to say ‘Drink to me only with 
thine eyes,’ but we would, if we could, drink 
otherwise. However, the spirit is present 
if. the spirits are not. And so, Brother 
Mulford, we are met here to salute you as 


that the genial glow of friendship may ever 
bestow the warmth of its sunshine upon you. 

“But we are gathered here on this occa- 
sion to express to you a more substantial, 
a more tangible evidence of our feelings 
toward you. It is my privilege and my 
great pleasure in behalf of your friends here 
assembled to tender you this beautiful lov- 
ing cup. It is indeed a loving cup and we 
trust that it may symbolize to you the ster- 
ling character of our esteem and the sin- 
cerity of our good will and affection.” 

In response to the applause, Mr. Mulford 
rose, completely taken off his feet by the 
gift, for though he had knowledge that a 
few of his old friends were to meet him at 
luncheon he had had no idea of what was 
to come. In fact, the surprise was so great 
that he was unable to speak for a minute 
or two and his voice could hardly be heard 
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above a whisper as he thanked his friends 
for the beautiful token and the sentiment 
expressed in the inscription on the cup, 
which read: 

Presented to 


Lewis James Mulford 


As a token of affection and esteem from 

his old friends and associates in recog- 

nition of his 70 years of continuous 
service in the jewelry trade of New York. 
April 7, 1921. 

In response to a request that had pre- 
viously been made of him by the committee, 
to recall the conditions of the jewelry trade 
in New York in 1851, when he first came 
into it, as a boy, Mr. Mulford then pro- 
ceeded to entertain the members present 
with reminiscences of the older firms, the 
older buildings and other landmarks of the 
industry, which proved to be one of the 
most complete and perfect summaries of 
the jewelry trade and its members of three 
score and 10 years ago that it is possible to 
imagine. Hetold of men and firms long dead 
and gone whose names are but a memory, 
and he traced the development and succession 
of these firms to the leading businesses of 
today. He told of the predecessors of the 
firms of most of his hosts, the characteris- 
tics of the original members and gave per- 
sonal anecdotes of the retail jewelers whom 
he knew and whom he had sold in days 
before the war. He ended by paying a 
tribute to his first employer, W. H. Peck- 
ham of the old firm of Peckham, Dennis & 
Co., and later of Peckham, Merrill, Fitch 
& Allen. 

When he had finished Chairman Larter 
commenting on the remarkable collection 
of data of the jewelry trade of that time, 
urged that it be printed and that the matter 
be turned over to the Maiden Lane His- 
torical Society that it might be preserved 
for all time for the benefit of posterity. 
(The summary of the facts presented in 
Mr. Mulford’s address will be published in 
THe Jewetrrs’ Circurar, April 20.) 

The name of Leopold Stern had figured 
as one of the principals in an interesting 
and amusing incident that Mr. Ulman had 
related, so Mr. Stern was called on by 
“Mayor” Larter to give his side of the 
case. This he did in a very humorous 
way and then in a few remarks paid a 
graceful tribute to Mr. Mulford and his 
long service in the jewelry trade, saying 
he had set an example that they all hoped 
to emulate and they wished him many more 
years of activity. 

In the course of his remarks, the guest 
of honor had mentioned many of the indi- 
viduals at the table by name, speaking of 
Mr. Hard, whom he had first known as a 
discount clerk nearly 70 years ago, and of 
Mr. Sloan as an office boy. Chairman Lar- 
ter then called on the former discount 


- clerk and the former office boy for a 


few remarks. Mr. Hard, after a_ brief 
eulogy of the guest of honor, recited a 
a verse expressing well a sentiment, to the 
effect that the time to pay tribute to our 
friends was while they were living and 
while they could appreciate it, because un- 
der such conditions the tribute means some- 
thing to a man, but not later, for as each 
stanza ended, “he cannot read his tomb- 
stone when he’s dead.” 

Chairman Larter explained that the senti- 
ment was universally agreed to, and was. 
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Fancy Cut DIAMONDS and PRECIOUS STONES 


| Frederick W. Rauch 


522 Fifth Avenue, New York 
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SAPPHIRES 


CASHMERE, BURMA and CEYLON SAPPHIRES 
SEAL SAPPHIRES—STAR SAPPHIRES 


in Sets and Single Gems 


ALL SIZES * 
EMERALD CUT and SQUARE CUT Emeralds—Ru bies 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 
FANCY SHAPES ; 8 
Cut to Order from the Rough Fancy Cut Diamonds 
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for this luncheon, in that they 
ee pay the tribute to Mr. Mulford 
while he was hale and hearty and still active 
in business ; to tell him how they felt. He 
referred to the loving cup and its decora- 
tions (which consisted of a hand-chased 
frieze of oak and acorn leaves, typifying 
strength, sturdiness of character and lon- 
gevity) and he hoped that the cup would 
always remain a symbol to the recipient 
whom these decorations so well described, 
of the way his brother jewelers felt toward 
him. ; 

He then called upon the former office 
boy, Mr. Sloan, now known as the “Dean 
of Maiden Lane,” who paid high tribute 
to the guest and with him convulsed the 
rest of the diners with their repartee and 
anecdotes about old times and comparisons 
of their ages, etc., jocularly intimating that 
Mr. Mulford had stolen from him the title 
of “Dean of Maiden Lane” until it was 
called to his attention that Mr. Mulford 
was in John St. After a few more 
pleasantries he expressed his deep apprecia- 
tion of the friendship which had existed 
between them for so many years and ended 
by hoping that the guest of honor would 
celebrate his 100th year in the jewelry trade 
and that they would all be there to help 
him. 

After each of the guests present had 
shaken hands with the guest of honor, and 
expressed to him their good wishes, the 
luncheon ended bringing to a close one of 
the most pleasant as well as unique events 
in the business history of New York. 





Mr. Mulford is a native of New York 
City and was born March 22, 1835, and 
though he has just passed his 86th birth- 
day he is still physically and mentally in his 
prime. Being the oldest of five children, 
at the death of his father in 1847, when. 13 
years old, he went to work at a country 
store in Peekskill where he remained until 
1850. He was for a while in the grocery 
business in New York, then left that line in 
March, 1851, to begin his career in the 
jewelry trade which he has continued ever 
since. 

Mr. Mulford first begun work with the 
old firm of Peckham, Dennis & Co., 17 John 
St., with which house he remained for five 
years and after a brief absence came back 
to the house (or its successors) Peckham, 
Merrill & Co. for whom he traveled in vari- 
ous parts of the country visiting the retail 
trade from Maine to the Mississippi River. 
Later he confined his travels to the west at 
which time the use of stage coaches was 
often necessary and there were no sleeping 
cars or dining cars or other. conveniences 
on the railroad. 

In Feb. 1, 1863, he left his old firm, then 
known as Merrill, Fitch & Allen, to take a 
position with Sam J. Smith, a manufacturer 
at 10 Maiden Lane and two years later 
started in business on his own account as a 
manufacturer of seal rings at 32 John St. on 
the site now occupied by the Sheldon build- 
ing. Early in 1866 he bought out the in- 
terest of W. P. Smith of the old firm of 
Smith & Ford, 24 John St. and formed 
with Mr. Ford the firm of Ford & Mul- 
ford, which manufactured a general line of 
18 karat jewelry and remained at the old 
address. 
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Growing out of their facilities afforded 
down town, the firm moved in 1870 to the 
Waltham building, 1-5 Bond St. Mr. Ford 
died April 30, 1871 and the firm was changed 
to Mulford & Co., later S. Cottle becoming 
a partner. In 1873 Seth W. Hale joined 
the concern, the firm becoming Mulford, 
Hale & Cottle, and at a later date Hale & 
Mulford. 

In 1882, Mr. Mulford sold his interest to 
Mr. Hale and a little later went with the 
New Haven Watch Co. in New Haven, 
Conn., resigning after the concern moved to 
Trenton and had become the Trenton Watch 
Co. In the meantime Mr. Mulford’s old 
partner, Mr. Hale, had become the president 
of the JEWELERS’ CircuLar Publishing Co., 
and on Sept. 1, 1887, Mr. Mulford joined 
that organization, becoming manager after 
Mr. Hale’s death, Feb. 1, 1890, and presi- 
dent of the corporation in 1898, a position 
he has retained ever since. 





LEWIS JAMES MULFORD, WHO HAS COMPLETED 
70 YEARS IN THE JEWELRY BUSINESS 








The offering for sale at auction of “dia- 
monds of A. C. Gardner” by K. Burns & 
Son, jewelers, 918 Purchase St., New Bed- 
ford, Mass. in advertisements in New Bed- 
ford papers recently occasioned the ap- 
pearance in court of two out-of-town 
auctioneers charged on three counts each 
with violating auction laws. They were 
arrested by Acting Inspector Dupuis, each 
charged, first with selling by auction goods 
brought in the city for that specific purpose, 
not having a regular place of business in 
New Bedford, and second, with holding an 
‘auction sale of goods brought into the city 
for that specific purpose not being resi- 
dents of New Bedford, and for not having 
special licenses as auctioneers in that city. 
A third charge was brought against each, 
namely, that they attempted to sell at auc- 
tion, goods falsely represented to be a bank- 
rupt stock. Counsel entered pleas of not 
guilty to all these complaints. Both de- 
fendants were found not guilty by the judge 
after a prolonged trial at which many wit- 
nesses were heard. They were discharged 
on all three counts. 
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Milwaukee Jeweler Victim of Crooks Who 
Escape with Jewelry Valued at Several 
Thousand Dollars 


MILWAUKEE, Wis., April 8—What is con- 
sidered to have been one of the most sensa- 
tional burglaries of a Milwaukee jewelry 
store for many years, took place early 
Wednesday morning, when the plate 
glass window of the jewelry store of Archie 
Tegtmeyer, at the southwest corner of 
Grand Ave. and 4th St., was demolished at 
daybreak and _ several thousand dollars’ 
worth of jewelry taken. The burglary took 
place between 5:15 and 5:30 a. m., between 
the time a private detective agency patrol- 
man passed the window and when a city 
patrolman discovered the broken window. 
The location is only a block from the heart 
of the retail district at 3rd St, and Grand 
Ave. 


The robbery, considered by the police one 
of the boldest attempts in years, netted the 
bandits 20 men’s watches, 16 ladies’ watches 
and six pear! necklaces. Police are working 
on the theory that the bandits drove up to 
the store in an automobile, hurled a brick 
through the glass, seized the jewelry and 
made their escape. It is estimated that not 
more than a few minutes were consumed 
committing the robbery. No one in the 
vicinity heard the breaking of the window 
or falling of the glass on the sidewalk. A 
hole large enough to accommodate a man’s 
body was made in the window with the aid 
of a padded brick found inside the window. 

While this is the first job of window 
smashing on Grand Ave. in many years, 
Mr. Tegtmeyer has twice before suffered 
from window breaking thieves. The first 
time was 20 years ago when the business 
was located on the south side at Grove 
St. and National Ave., and the second time 
at the present location nine years ago. The 
window attacked fronts on Grand Ave., and 
is said to be the only one which was not 
protected by a burglar alarm. As the 
jewelry store was protected to the extent 
of $25 on each article, it will incur some 
loss not covered by insurance, according to 
Mr. Tegtmeyer. 

Police have been working on_ several 
clews leading to the capture of the burglars. 
The job shows the mark of experts in the 
planning and execution. Surrounding cities 
were immediately notified to watch incom- 
ing automobiles. There is also a possibility 
that the bandits may be the same who have 
terrorized residents through their daring 
robberies in the last few weeks and obtain- 
ing jewelry. Investigation leads to the be- 
lief the the pane had been cut with a dia- 
mond point and that smashing of the glass 
was probably an accident. 








W. L. Mason has resigned his position 
with the Mahen Jewelry Co. at Colorado 
Springs, Colo., and has left for Santa Bar- 
bara, Cal., where he will join his wife and 
daughter, who recently preceded him, and 
where they will hereafter make their home. 
He announces his permanent retirement 
from the jewelry business. Mr. Mason will 
be greatly missed by his host of friends in 
this territory. 
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frieze of oak and acorn leaves, typifying 
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gevity) and he hoped that the cup would 
always remain a symbol to the recipient 
whom these decorations so well described, 
of the way his brother jewelers felt toward 
him. 

He then called upon the former office 
boy, Mr. Sloan, now known as the “Dean 
of Maiden Lane,” who paid high tribute 
to the guest and with him convulsed the 
rest of the diners with their repartee and 
anecdotes about old times and comparisons 
of their ages, etc., jocularly intimating that 
Mr. Mulford had stolen from him the title 
of “Dean of Maiden Lane” until it was 
called to his attention that Mr. Mulford 
was in John St. After a few more 
pleasantries he expressed his deep apprecia- 
tion of the friendship which had existed 
between them for so many years and ended 
by hoping that the guest of honor would 
celebrate his 100th year in the jewelry trade 
and that they would all be there to help 
him. 

After each of the guests present had 
shaken hands with the guest of honor, and 
expressed to him their good wishes, the 
luncheon ended bringing to a close one of 
the most pleasant as well as unique events 
in the business history of New York. 





Mr. Mulford is a native of New York 
City and was born March 22, 1835, and 
though he has just passed his 86th birth- 
day he is still physically and mentally in his 
prime. Being the oldest of five children, 
at the death of his father in 1847, when. 13 
years old, he went to work at a country 
store in Peekskill where he remained until 
1850. He was for a while in the grocery 
business in New York, then left that line in 
March, 1851, to begin his career -in the 
jewelry trade which he has continued ever 
since. 

Mr. Mulford first begun work with the 
old firm of Peckham, Dennis & Co., 17 John 
St., with which house he remained for five 
years and after a brief absence came back 
to the house (or its successors) Peckham, 
Merrill & Co. for whom he traveled in vari- 
ous parts of the country visiting the retail 
trade from Maine to the Mississippi River. 
Later he confined his travels to the west at 
which time the use of stage coaches was 
often necessary and there were no sleeping 
cars or dining cars or other. conveniences 
on the railroad. 

In Feb. 1, 1863, he left his old firm, then 
known as Merrill, Fitch & Allen, to take a 
position with Sam J. Smith, a manufacturer 
at 10 Maiden Lane and two years later 
started in business on his own account as a 
manufacturer of seal rings at 32 John St. on 
the site now occupied by the Sheldon build- 
ing. Early in 1866 he bought out the in- 
terest of W. P. Smith of the old firm of 
Smith & Ford, 24 John St., and formed 
with Mr. Ford the firm of Ford & Mul- 
ford, which manufactured a general line of 
18 karat jewelry and remained at the old 
address. 
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Growing out of their facilities afforded 
down town, the firm moved in 1870 to the 
Waltham building, 1-5 Bond St. Mr. Ford 
died April 30, 1871 and the firm was changed 
to Mulford & Co., later S. Cottle becoming 
a partner. In 1873 Seth W. Hale joined 
the concern, the firm becoming Mulford, 
Hale & Cottle, and at a later date Hale & 
Mulford. 

In 1882, Mr. Mulford sold his interest to 
Mr. Hale and a little later went with the 
New Haven Watch Co. in New Haven, 
Conn., resigning after the concern moved to 
Trenton and had become the Trenton Watch 
Co. In the meantime Mr. Mulford’s old 
partner, Mr. Hale, had become the president 
of the JEWELERS’ CircuLar Publishing Co., 
and on Sept. 1, 1887, Mr. Mulford joined 
that organization, becoming manager after 
Mr. Hale’s death, Feb. 1, 1890, and presi- 
dent of the corporation in 1898, a position 
he has retained ever since. 
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monds of A. C. Gardner” by K. Burns & 
Son, jewelers, 918 Purchase St., New Bed- 
ford, Mass. in advertisements in New Bed- 
ford papers recently occasioned the ap- 
pearance in court of two out-of-town 
auctioneers charged on three counts each 
with violating auction laws. They were 
arrested by Acting Inspector Dupuis, each 
charged, first with selling by auction goods 
brought in the city for that specific purpose, 
not having a regular place of business in 
New Bedford, and second, with holding an 
‘auction sale of goods brought into the city 
for that specific purpose not being resi- 
dents of New Bedford, and for not having 
special licenses as auctioneers in that city. 
A third charge was brought against each, 
namely, that they attempted to sell at auc- 
tion, goods falsely represented to be a bank- 
rupt stock. Counsel entered pleas of not 
guilty to all these complaints. Both de- 
fendants were found not guilty by the judge 
after a prolonged trial at which many wit- 
nesses were heard. They were discharged 
on all three counts. 
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Escape with Jewelry Valued at Several 
Thousand Dollars 


MILWAUKEE, Wis., April 8.—What is con- 
sidered to have been one of the most sensa- 
tional burglaries of a Milwaukee jewelry 
store for many years, took place early 
Wednesday morning, when the plate 
glass window of the jewelry store of Archie 
Tegtmeyer, at the southwest corner of 
Grand Ave. and 4th St., was demolished at 
daybreak and several thousand dollars’ 
worth of jewelry taken. The burglary took 
place between 5:15 and 5:30 a. M., between 
the time a private detective agency patrol- 
man passed the window and when a city 
patrolman discovered the broken window. 
The location is only a block from the heart 
of the retail district at 3rd St, and Grand 
Ave. 


The robbery, considered by the police one 
of the boldest attempts in years, netted the 
bandits 20 men’s watches, 16 ladies’ watches 
and six pear! necklaces. Police are working 
on the theory that the bandits drove up to 
the store in an automobile, hurled a brick 
through the glass, seized the jewelry and 
made their escape. It is estimated that not 
more than a few minutes were consumed 
committing the robbery. No one in the 
vicinity heard the breaking of the window 
or falling of the glass on the sidewalk. A 
hole large enough to accommodate a man’s 
body was made in the window with the aid 
of a padded brick found inside the window. 

While this is the first job of window 
smashing on Grand Ave. in many years, 
Mr. Tegtmeyer has twice before suffered 
from window breaking thieves. The first 
time was 20 years ago when the business 
was located on the south side at Grove 
St. and National Ave., and the second time 
at the present location nine years ago. The 
window attacked fronts on Grand Ave., and 
is said to be the only one which was not 
protected by a burglar alarm. As the 
jewelry store was protected to the extent 
of $25 on each article, it will incur some 
loss not covered by insurance, according to 
Mr. Tegtmeyer. 

Police have been working on _ several 
clews leading to the capture of the burglars. 
The job shows the mark of experts in the 
planning and execution. Surrounding cities 
were immediately notified to watch incom- 
ing automobiles. There is also a possibility 
that the bandits may be the same who have 
terrorized residents through their daring 
robberies in the last few weeks and obtain- 
ing jewelry. Investigation leads to the be- 
lief the the pane had been cut with a dia- 
mond point and that smashing of the glass 
was probably an accident. 








W. L. Mason has resigned his position 
with the Mahen Jewelry Co. at Colorado 
Springs, Colo., and has left for Santa Bar- 
bara, Cal., where he will join his wife and 
daughter, who recently preceded him, and 
where they will hereafter make their home. 
He announces his permanent retirement 
from the jewelry business. Mr. Mason will 
be greatly missed by his host of friends in 
this territory. 
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THE RIGHT OUTLOOK 


A. B. Warner, Buffalo Ring Maker, Tells 
elers to Fight Pessimism and Have 
Faith in the Future 


BurraLo, N. Y., April 8.—In an inter- 
view with a representative of THE JEWEL- 
ERS’ CIRCULAR last week on business condi- 
tions, A. B. Warner, of White, Wile & 
Warner, stated that despite the reports in 
certain sections of the country, he felt that 
there was no reason for pessimism and that 
the hardest thing the jeweler had to fight 
was not so much the fundamental condition 
but the pessimism on the part of his cus- 
tomers and himself. 

“We must not look at the conditions from 
a standpoint of the day, but from the stand- 
point of the year. We must judge things 
from fundamentals and not from  super- 
ficialities,” he said. 

“It is rather difficult to say anything 
more than you have said on the front cover 
of your March 23 issue, because that covers 
the subject thoroughly. However, I would 
say there is no reason for pessimism just 
because it happens to be raining and storm- 
ing and lightning and thundering now. 

“If you or I should go out on the street 
during a thunderstorm when it is pitch dark 
at 3 o'clock in the afternoon—when the rain 
is coming down in torrents and the thunder 
is making so much noise that you are al- 
most frightened, you and I do not run into 
the house and throw up our hands in the 
air and exclaim: ‘The sun is never going to 
shine again. I am going to discard all my 
nice clothes and buy nothing but umbrellas, 
rubbers and raincoats, because it is always 
going to rain—always going to pour—it is 
always going to be dark and gloomy.’ 

“Now there isn’t a single jeweler or 
merchant, I am sure, who would say that 
under such conditions. I am sure that any 
of us would say: ‘Well, this is not going 
to last forever. I know the thunder is mak- 
ing an awful noise and I know the lightning 
is scaring many people and I know the rain 
is coming town in torrents, but just as sure 
as there is a God in heaven, I do know 
the sun is going to shine again and I am 
not going to run around the street with my 
head down—with tears running down my 
cheeks and acting as if we were all going 
to be ruined during the next 24 hours. 

“Tnstead of that, I will keep right on 
plodding and working during that rain and 
thunderstorm, because T really know that 
it has never rained but that it has not ceased 
raining,’ and what applies to this thunder- 
storm applies to business conditions. 

“There have been times when there have 
been business depressions, but they always 
ended, and, therefore, if I had the privilege 
of talking to all the jewelers of the United 
States, I would say to them: ‘Gentlemen, 
put your head up in the air—open your eyes 
bright—smile, throw vour shoulders back, be 
alert, be energetic, be progressive, continue 
to trim your windows attractively, spend 
more money on them than ever before, ad- 
vertise in your papers more judiciously than 
ever, create a desire for the articles you 
have to sell, keep your stock more inviting 
than ever, and be more progressive than 
ever. Have faith in yourself. Have faith 
in your community and have faith in the 
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business to which you have dedicated your 
life, for there is no more attractive or more 
fascinating business than the jewelry busi- 
ness. 

“*There is no cleaner business or more 
beautiful business. Love your business as 
you love your family. Have the same in- 
terest in it as you do in your family, and 
whatever you do, do not hide in the corner 
like the frightened child during the thunder- 
storm with its hands covering its face afraid 
to look at it. 

“*While people are talking business de- 
pression I know jewelers who have increased 
their business every month this year by 
special sales of special articles and by un- 
usual window trims and by adopting original 
and progressive methods.’ 

“The keynote of the whole situation is 
faith—faith in yourself, faith in your com- 
munity and faith in your business, backed 
by energy, determination and hard work. 

“For such a man the sun will always be 
shining, and, as the rain has ceased and the 
gloom turned to light, so shall the business 
horizon be clear and everything will be 
lovely, but as the old adage—‘One is as 
young as he feels,’ so it is well that we 
apply it to business—‘Business is as good as 
we make it.’” 








Diamond Importations for February 


WasuincTon, D. C., April 6—The im- 
portation of diamonds into the United States 
during the month of February amounted 
to $2,041,428, according to figures just com- 
piled by the Bureau of Foreign & Domestic 
Commerce, of which the value of the rough 
and uncut stones is placed at $458,030 and 
the value of the cut stones at $1,583,398. 
The total weight of the gems imported is 
given at but 18,826 carats, showing that our 
stocks are in no way being greatly aug- 
mented by shipments from Europe at the 
present time. 

For the first time almost in history the 
largest amount of rough gems came to this 
country from the Netherlands, the ship- 
ments from that country being valued at 
$238,357, while the rough coming from Eng- 
land amounted to only $210,550, showing 
that little or nothing had been shipped by 
the Syndicate. At the same time we re- 
ceived direct from South Africa rough dia- 
monds to the value of $9,123. 

Figures of the cut stones also are unusual 
inasmuch as they show the amount of goods 
from Antwerp to be in excess of that from 
Amsterdam, the Belgium shipments being 
listed at $724,048, while those from the 
Netherlands were hut ¢681.628 and the ship- 
ments from the English diamond cutting 
centers amounting to $112,026. In addition 
we received small amounts of cut diamonds 
from various other sources. including 
France, $57,472: Hungary, $3,818: Austria. 
$3,354: Germany, $349: Italy, $325: Switzer- 
land, $240, and Treland, $138 








Miss Cecelia Kirchner, bookkeeper for 
Ezra F. Bowman’s Sons, Lancaster, Pa., 
was married on March 29 to Albert L. Hib- 
bard, member of the jewelry firm of A. F. 
Hibbard, Newbern, N. C., who had just 
finished a course at the Bowman Technical 
School. Mr. and Mrs. Hibbard left at 
once for their southern home. 
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Imports and Exports of Platinum During 
February 


Wasuincton, D. C., April 6—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the 
month of February indicate that the total 
value of the unmanufactured platinum 
brought in during the month was $268,660, 
and the total value of the platinum ingots in: 
bars, -plates, etc., was $102,335. The value 
of the imports of iridium, osmium, etc., in 
combination with platinum amounted to 
$108,973. During the month we exported 
unmanufactured platinum to the amount of 
$26,169, and manufactures of platinum worth 
$2,262. The figures, according to the official 
report, are as follows: 
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The firm of J. F. Kohler & Sons, jeweler, 
at 209 East Broad St., Richmond, Va., on 
April 1 celebrated the 60th anniversary of 
the opening of the business. This firm is 
one of the pioneer business houses of Rich- 
mond and during the 65 years of its exist- 
ence has been among the leading jewelry 
stores of the city. The business was started 
by John F. Kohler. For almost 44 years, 
Mr. Kohler maintained a store at 715 East 
Broad St. In 1900 a new store was erected 
at the present site of the business. Mr. 
Kohler died December 14, 1918, and was 
succeeded by his two sons, C. Fred Kohler 
and E. C. Kohler, who since that time and 
at the present time, are at the head of the 
business. 
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T RK We Are First Aid to Manufacturers 


in the supply of 


"I PRECIOUS and IMITATION STONES 


We can furnish just what you need, on emergency notice, and save you loss 
of valuable time. 


Make no mistake! Business IS beginning to boom. Manufacturers and 
Dealers alike all over the country are rising to the situation. YOU can get 
that motor car you have in mind, if you boost a bit longer. 


H. NORDLINGER’S SONS, INC. 


New York, 15 Maiden Lane 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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LENERE PEARLS! “zee? 


Will satisfy the taste of the discriminating individual, and still be French 
within the reach of the average. Made 


A Selection of Our Complete 1921 Line 


will be readily sent to those who cannot wait for our representative 


Q to call. 
OUR NEW INTRODUCTION 


A full line of 10 and 14 Kt. stones and emblem rings a little less in price than the lowest and a little better in 
construction than the best. 


14 John Stret Les Lenere Perle Company new york 


NER 
































A. & S. ESPOSITER If it is a difficult job or requires Cutting and Polishing 


expert attention let us do it 
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FEBRUARY EXPORTS 


Shipments of American Jewelry and Watches 
to Foreign Countries as Reported by 
the Department of Commerce 

WasuincTon, D. C., April 7.—The ex- 
ports of jewelry from the United States 
during the month of February were very 
small, according to the reports just com- 
piled by the Department of Commerce in 
this city, the total amount for the month 
being given as only $39,680. As usual, 
Canada proved our largest customer, taking 
$12,879, and England next largest, taking 
$11,658. Argentina came third with $3,571 
and Spain fourth with $3,570. The full list 
of countries to which jewelry was exported 
and the amount taken by each is given in 
the following table: 


Countries Value 
Belgium ....-.eccececceceeeees $200 
ccnchavininaetensenann 150 
| NP Per err C renter re Tr ce 55 
ee TTT 3,570 
DE ptivdnnrdscessdundnnntvesss 645 
eS OOP E OTE OPP TOT TT 323 
ee BPPPTTERT TELCO E TTC 11,658 
OS a eee Te ae 
Ee es oe oa mae eases aie ier lots 12,879 
ee 2 
PEROUIA) 6isesanwiditinaieencies 654 
IBEIOY ocoysie aa RRR eiaiaaieteees 2,282 
ER dene ca ristieneien emcees 571 
DI ain s tenn cuaawnes ess 3,571 
DE Ukiniisaginasgdedgawhahin 2,335 
MORN iste nie ticreiaie eee 32 
Roe ie ae ice a ashe ou eraiealeraie 125 
Straits Settlements ............. 14 
eS ee 28 
DD iiiccedatnd Keestcsvevecens 39 
PLE EA te ols Aaraave eps ois ba sara Vo eee eee 100 
Philippine Islands ............. 125 
British West Africa ........... 219 
British South Africa ........... 103 

NE. se oipsiast canna enced $39,680 

Exports of American Watches During Feb- 


ruary 


Wasuincton, D. C., April 7.—Exports 
of watches during the month of February 
amounted in all to $79,235, the largest 
amount, $50,781, going to Canada and the 
next largest, $17,304, going to England; 
Mexico came third with $1,932, japan fourth 
with $1,765, and Australia fifth with $1,655. 
A full list of the countries to which watches 
were exported is given by the Department 
of Trade & Commerce in the report just 
compiled, as follows: 


WATCHES AND PARTS OF 


Countries Value 
DD wltugicnsasteibaendilans $20 
MASON eS cociieloiien liane aatwrna es 150 
eee 151 
EE Daan mere es 35 
SS rrr rerrrrr 210 
Turkey in Europe.............. 140 
iad gg inal was Bins 17,304 
OS re 522 
British Honduras ...........++- 33 
Th lied aril 50,781 
RE re 38 
er ree ees 61 
I i i al on 513 
I iii saan Uh iheiaiiig 470 
SE 6 cabcdecthiecbanidedoses 1,982 
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Newfoundland and Labrador... 10 
Trinidad and Tobago........... 461 
Other British West Indies...... 12 
MOE ee varcta a a ina Gardaidio need 56 
Virgin Islands of U. S......... 23 
Dominican Republic ........... 151 
inte ch ibeaaknndaseennens 271 
Britiql Guiana 6 occccccccccccece 85 
Eh nd acids pamamuneaane 547 
BRP AtES ER LOIN 6: varnre-0e.sreevetesere;asess 226 
pT COE Pr 1,765 
PRAGA ae 25 aia ecetn ern sieWeieeleereiecete 1,655 
Philippine Islands ............. 150 
British West Africa........... 144 
British South Africa ........... 755 
ee 514 

TD nesansdaedustabiinran $79,235 








CONNECTICUT CONVENTION 





Opening Session of State Retail Jewelers’ 
Association Held Yesterday in Hartford 
—Banquet Held Last Evening 

Hartrorp, Conn., April 12—As THE 
JEWELERS’ CIRCULAR is about to go to press, 
retail jewelers, their wives and friends in 
this State and others throughout the east, 
have arrived in this city to attend what is 
conceded to be the largest convention of the 
Connecticut State Retail Jewelers’ Associa- 
tion since its organization at the Allyn 
House several years ago. This year’s 
gathering is being held at the Hartford Club 
on Prospect St., and the schedule for the 
business sessions and entertainment will not 
be completed until late tomorrow afternoon. 
The convention program issued by Secretary 
Samuel H, Havens, of Henry Kohn & Sons, 
retail jewelers, this city, called for the 
formal opening of the gathering at 10 
o’clock this morning, although many of the 
jewelers and invited guests arrived in Hart- 
ford yesterday. An hour’s time was given 
for the complete registration of the mem- 
bers and guests. 

President George L. Lux, of Lux, Bond & 
Lux, retail jewelers, this city, opened the 
business session of the convention shortly 
after 11 o’clock. Among the very important 
questions to be discussed and voted upon, 
following the reading of various reports and 
offering of resolutions, will be the ad- 
mittance of manufacturers as associate mem- 
bers of the association, the raising of the 
annual dues of active members, and the 
consolidation of the offices of secretary and 
treasurer. 

At 12:30 o’clock it is planned to adjourn 
for luncheon at the club and the afternoon 
business session will open at 2 o’clock. Two 
addresses will be made this afternoon, J. H. 
Henderson, of the LaSalle University Ex- 
tension, has taken for his subject “Sales- 
manship That Wins Today.” There will 
then be informal talks and a conference, fol- 
lowing which Franklin A. Taylor, president 
of the Gorham Co., Providence, R. I., who 
came here yesterday, will speak on “Rela- 
tions of the Manufacturer to the Retailer.” 
Miss Mayo, of Providence, R. I., will also 
speak to the convention on “Merchandising 
of Silver.” 

The banquet will be held this evening at 
the Hartford Club at 6:45 o’clock, among 
the speakers being j'ames H. Noyes, secre- 
tary of the Jewelers’ Security Alliance, New 
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York, and Rev. Dr. Willard Scott, of 
Brookline, Mass., whose serious and witty 
remarks at the banquet of the Massachusetts 
association recently were so thoroughly en- 
joyed. 

Tomorrow morning from 9:30 o’clock un- 
til noon the jewelers of this city will keep 
open house at their stores, where exhibi- 
tions, all of different merchandise, will be 
viewed by those attending the annual meet- . 
ing. In the afternoon a large block of seats 
will be taken at Parsons Theatre, where 
“Buddies,” a musical comedy, now playing, 
will be witnessed. 

The present officers of the Connecticut 
State Retail Jewelers’ Association are the 
following: President, George L. Lux, Hart- 
ford; first vice-president, George W. True, 
Middletown; second vice-president, Frank 
M. Todd, Bridgeport; secretary, Samuel H. 
Havens, Hartford; treasurer, George P. 
Sparr, Winsted; executive committee, John 
C. Tracy, Willimantic; Anthony W. Hull, 
Wallingford; Fred Webber, Meriden; Lee 
Roberts, Bristol; Louis L. Gregory, Derby; 
George H. Dyson, president of the Hartford 
District Jewelers’ Club, New Britain; Sam- 
uel Kirby, New Haven; John C. Whittelsey, 
Rockville, and C. C, Costello, New London. 





RELEASED IN $10,000 BAIL 





Chicago Diamond Cutter Sought in Connee 
tion with Mail Robbery Gives 
Himself Up 


Cuicaco, April 9—Isadore H. Starr, 
president of the Starr Diamond Cutters Co., 
17 North State St., cited by postal authori- 
ties in connection with the robbery of mail 
from the Chicago Union Station two months 
ago, gave himself up yesterday. 

A warrant for Starr’s arrest was sworn 
out last week following a confession made 
by Louis Kreitzer, an advertising man who 
said that Starr had given him $34,000 worth 
of the stolen bonds, to dispose of. Follow- 
ing the issuing of the warrant a country- 
wide search was started. Starr yesterday 
morning surrendered himself to United 
States Deputy Marshall Thomas Henebry. 
Following his surrender, he was arraigned 
before United States Commissioner Lewis 
F, Mason. Later he was released in $10,- 
000 bonds. 

J. G. Sampson, Starr’s partner, whom the 
postal authorities arrested and questioned 
in connection with Starr’s whereabouts, is 
still confined to the county jail. Upon his 
showing a non-committal attitude toward 
giving the authorities information, he was 
placed under bond, and not being able to 
pay, it is said, he was placed in jail. 








New Enterprises. 





Norton Harvey has started in business 
at Homing, Okla. 

J. H. Heiman is conducting a new store 
at La Verne, Okla. 

D. Levy has opened a jewelry and watch 
shop at 1011 6th St., San Diego, Calif. 

Cole & Clark, Jr., have opened a new 
store in the Hunt Building, Kenova, W. Va. 

The Beeber Mfg. Co. have been granted 
articles of association to conduct business 
at Providence, R. I. 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON 
26 Holborn Viaduct 
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FROM MINES TO MARKET 











DA UA \Ud \Od \0e 


WTA 


Wd \UA WO 


PAA: 


Nd WW UA 


44 Rue Lafayette 





April 13, 191, 


=UUINIMLULUUHUMUUUTA ATAU 


Lucian M. Zell 


Cutter of Gems 
From the Rough 


il 


EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETC. 


522 Fifth Avenue 


New York City 


Telephone 5481 Murray Hill 
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NECKLACES 


ENUS 


U. 8. Patent Office 


PEARL 


UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 
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PRICE ONE DOLLAR 





The Jewelers’ Circular Publishing Co. 
11 John Street, New York 








The Buyers’ 
Directory 


Price, $1.00 


The Jewelers’ Circular 
Publishing Company 
11 John Street New York 











1 Opal Necklaces 
of 


¥ Exceptional Quality 


i F. W. HOWELL } 


4 Pearls and Precious Stones 


, 3 Maiden Lane, New York City 
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Attention—Manufacturers 


Onyx Ring Stones 
Furnished For Any Size 


Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 
61 Maiden Lane New York 














TO JOBBERS 


We carry a full line of RINGS—Japanese, Signets, Em- 
blems, Wedding, Tiffany, Stone, Tooth Mountings, in Red, 
White and Green Gold, 10 and 14K, at a price that will 
interest you. Phone or write and our Representative will 
call. Phone Canal 0548. 


GREEN & MEDOFF 


45-51 Lispenard St., Jewelry Crafts Bldg., New York. 
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: The News from England 
Big Diamond Again Offered for Sale—Why Russian Jewelry Goes to Finland 


—Stories of Lost Pearl Necklaces—Gold Mines in Scotland 
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Lonvon, April 2.—The Muley Hafid dia- 
mond, a perfect egg-shaped stone an inch 
and a half long by an inch and a quarter 
deep and weighing 183.15 carats 1s being 
hawked among American visitors to Spam, 
according to information reaching this city. 
The Muley Hatid is not unknown in the 
United States, its sale in America having 
peen attempted, it is said, last Winter. The 
gem belongs to the Crown jewels of Russia 
and Muley Hafid, the ex-sultan of Morocco, 
has been acting as agent in an attempt to 
dispose of the great diamond. xa ileal 

German secret service agents in Spain, 
it appears, made Muley an offer of $20,000 
if he would act as intermediary and effect 
a sale, and $2,000 if he was unsuccessful. 
The proceeds of the sale, it was understood, 
were to be used for bolshevik propaganda 
in Spain. : 

According to the information forwarded 
here, other Russian jewels have reached 
Spain by way of Amsterdam and Berlin 
and Muley is said to have offered some of 
them to American visitors, including an ac- 
tive diplomat. What success he is having 
with his peddling is not recorded. 

* * * 

Thinking a necklacce of 81 pearls valued 
at several thousand dollars was merely a 
string of beads, a workingman’s wife who 
picked up the necklace in the market place 
of a Yorkshire town the other day handed 
it over to the children for a plaything. Later 
on she saw a police notice describing the 
lost necklace which had a diamond clasp 
attached and realized the beads she had 
given the children were worth a small for- 
tune, The necklace was immediately handed 
over to the police and the woman received 
an unexpected gift of $125 that had been 
left with the police as a reward to a possible 
finder of the pearls. 

* * * 

In Finland near the Russian frontier is a 
village stored with valuable jewelry and 
bric-a-brac formerly the property of refu- 
gees from Russia who are paying for their 
board and lodging in jewelry instead of cur- 
rency. Thousands of refugees annually 
cross the border from persecuted Russia and 
the Bolshevik money they bring with them 
is of no value in Finland. 

Dingy wooden cottages are now store 
houses for this jewelry, which is accumlat- 
ing at a rapid pace. Some of the gems are 
very fine specimens and will realize consider- 
ably more than has beer paid in currency or 
food values to the unfortunate refugees. 
Russian refugees are now turning their Bol- 
shevik cash into jewelry before leaving their 
country. They realize that while. interna- 
tional currencies may fluctuate or even be- 
come worthless in neighboring countries, 
good jewelry always maintains its value in 
whatever country they may find themselves. 
* * * 


The $50,000 pearl earrings lost by Mlle. 
Louis Miech after the Casino ball at Nice 
have been found and the hotel porter who 


handed over the gems placed under deten- 
tion. The porter said he was afraid to re- 
turn the earrings sooner for fear he would 
_be accused of stealing them. A reward of 
$4,000 was offered for the return of the 
pearls. 

* kK 3% 

Renewed rumors of gold discoveries in 
Scotland are leaving the populace cold and 
there is no frenzied rush to stake out 
claims. Precious metal is to be obtained in 
Scotland. That is a known fact. But the 
cost of procuring it has seldom been justi- 
fied. The gold is in alluvial deposits. Ow- 
ing to wage disputes lead miners, who have 
been idle, have been filling in their time 
washing the earth in wooden troughs in 
the “gold” district. One report reaching 
London is that a gold nugget the size of a 
bean has been found by one lead miner. 
Miners believe that a gold-bearing reef ex- 
ists somewhere in the district of Lanark- 
shire, Gold gathered by the miners in their 
district was some time ago made into a 
finger ring and presented to the wife of Bob 
Smillie, the miners’ leader, in recognition 
of his services for the welfare of the Scot- 
tish miner, If the alleged new gold dis- 
coveries bear well it is anticipated there 
will be some animated scenes pretty soon 
in the Lowther Hills district. 








OPPOSE MARKING BILL 
Members of Executive Committee of Ca- 
nadian National Jewelers’ Association 
Do Not Want Karat Mark on 
Gold Filled Jewelry 


MonTrEAL, Can., April 7—The executives 
of the Canadian National Jewelers’ Associa- 
tion held a meeting at the Place Viger Hotel 
yesterday with Thomas Roden, of Toronto, 
as chairman and adopted a resolution oppos- 
ing the bill now before the Canadian Parlia- 
ment to amend the Gold and Silver Marking 
Act. The bill provides for the use of the 
karat mark on gold-filled goods, which in 
the opinion of the executives would open the 
door to fraudulent misrepresentations and 
dishonest practices. The executives also de- 
cided to conduct an aggressive campaign of 
education and publicity in favor of good, 
substantial jewelry ‘as exemplified by the 
slogan “Gifts That Last,” adopted by many 
jewelers. 

The annual banquet of the Montreal and 
District Jewelers’ Association was held the 
same evening at the Place Viger Hotel with 
a large attendance. The principal speaker 
was J. W. Ryan, inspector of the Trade and 
Commerce Department, who dealt with 
the “Made in Canada” movement, which he 
said was largely misunderstood by people 
who considered it a means of inducing the 
purchase of inferior goods. The adoption 
by Canada of the British laws regarding the 
quality of the precious metals would enable 
manufacturers to maintain their reputation 
for producing goods of high quality, and he 
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thought it would be an. excellent™thing if 
an equally’ stringent law regulated the qual- 
ity of metals used in making gold-filled ar- 
ticles. Other speakers were T. A. Grothe, 
M. C. Ellis, Thomas Roden, F.’ M. Lear- 
mouth and A. L. Caron. 








GET LONG SENTENCES 
Members of “Benson Gang,” Who Robbed 
Chicago Jewelers, Get Jail Terms of 
from ten Years to Life—Chicago 
Crime Decreasing 
Cuicaco, April 11—Arthur Benson, Dan 
Dougen, David Griff and Charles Johnson, 
known to the police as the “Benson Gang,” 
were given penitentiary sentences here last 
week. On Jan. 7, this. band of daring hold- 
up men staged a daylight robbery and looted 
the Reinhard Wolff jewelry store, 2849 Bel- 
mont Ave. The prisoners were found guilty 
of nine separate robberies, some of them 
with guns. They were sentenced to the 

penitentiary from 10 years to life. 

The robbery of the Wolff jewelry store 
is cited as one of the most daring exploits 
of record. The bandits, armed with guns, 
entered the store shortly after 1 o’clock 
Pp. M. The noon hour rush was on’ and 
people were passing the store while the 
robbery was in progress, The bandits forced 
Mr. Wolff into a rear room and while one 
stood guard at the door the others looted 
the display cases. They were searching for 
diamonds but did not find them. A cus- 
tomer’s approach frightened them away, and 
they escaped with jewelry, money and 
watches valued at $1,000. 

This gang has been causing much trouble 
for the police of the city and after the 
sentences were delivered by Chief justice 
McDonald, last week, he complimented the 
prosecutors for their proficient work. 

The courts and the police department have 
joined to fight gun carrying. Last week a 
man was sentenced to 60 days and a $200 
fine for carrying concealed weapons. Fol- 
lowing the sentence, Judge W. L. Morgan 
said that he wished “to take this opportunity 
to notify gunmen that leniency was a thing 
of the past. Every man who comes. before 
me on a charge of carrying concealed 
weapons will get the limit,” he said. 

Crime in Chicago for last month showed 
a decrease of 16 per cent. as compafted to 
that of 1920. There were reported 214 fob- 
beries during the past month. 

Chief Fitzmorris said: “What we need is 
more fast automobiles to cope with robbers. 
I have petitioned the finance committee to 
give us six more big cars capable of catch- 
ing anything on wheels, which will bring the 
number on the job up to 10.” 








Muggleton—I feel quite lost tonight. 
Forgot to bring my glasses. Who is that 
over-dressed woman by the piano? 

Host—Eh—that’s my wife. 

Muggleton—Beg pardon. And who is 
that scrawny girl in blue standing by her? 

Host—That’s my daughter. 

Muggleton—By jove, how stupid! And 
tell me, please, who is that gawky-looking 
fellow with the big ears who is standing op- 
posite us? 

Host—That’s your own reflection in’ the 
mirror, you idiot. 
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WHITE, WILE & WARNER 


BUFFALO, NY. 


“MAKERS 0f W. W.W. GUARANTEED 
NATIONALLY ADVERTISED RINGS” 
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VETERAN JEWELER DEAD 


{. C. Tanke, Buffalo, N. Y., Passes Away at 
His Home in That City 


BurraLo, N. Y., April 9—Theodore C. 
Tanke, nationally known in the jewelry 
trade, died Friday at his home, 288 Lin- 
wood Ave., in this city. The funeral ser- 
vices will be held Monday afternoon, at 
is e. 
geen death of Mr. Tanke, Buffalo 
loses one of its best known jewelers. He 
had been in business here for more than 
half a century, and in that time had made 
a host of friends. 

Mr. Tanke was born in Utica. After a 
boyhood spent in that city, he went to 
New York in order to get the technical 








, 











THE LATE T. C, TANKE 


training of a manufacturing jeweler and 
watchmaker. 

Through L. H, Keller & Co., in New 
York, he learned that there was an opening 
in Buffalo, and he came to this city. He 
became associated with a Mr. Juengling 
here. After a number of years with Mr. 
Juengling here, he purchased the business 
about 1870. His first store was located in 
West Eagle St. He next moved to the 
McArthur building in Main St. where the 
store of J. N. Adam & Co. now stands. 
Alterations weakened the wall of this build- 
ing. One day Mr. Tanke heard sounds 
that made him think that something was 
going to happen. He hurried to the front 
door. Just as he reached the archway of 
the door, the building collapsed. The arch- 
way did not fall in, and Mr. Tanke escaped 
injury, although his coat was torn off by 
a chandelier. His next store was at 379 
Main St., and from there he went to the 
Arcade building at Main and Clinton Sts. 

Right at the height of the Christmas sea- 
son, 1893, this building was destroyed by 
fire. But Mr. Tanke acted quickly and 
secured the location at Main and West 
Eagle Sts., where the present Tank store 
is located. Within a very short time—about 
a day—he had opened a new store there. 

Mr. Tanke was very much interested in 
music, and was one of the founders of the 
Buffalo Orpheus. He was a member of 
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the Delaware Ave. Baptist Church for 
about half a century. 

He is survived by his son Engene Tanke, 
who has been the active head of the busi- 
ness for some time. His wife died some 


10 years ago. 








DEATH OF JOHN C. INSULL 


Well Known New Haven Jeweler Had Been 
Ill for a Long Time 

New Haven, Conn., April 9.—John C. 
Insull, a member of the firm of Insull & 
Crabb,. well known jewelers, located on 
Chapel St., died at his home, 300 Nortoa 
St., after a protracted illness caused fro1a 
stomach trouble. 

Mr. Insull had been in the jewelry busi- 
ness for about 45 years, starting in when a 
boy with the firm of S. H. Kirby & Son. 
About 20 years ago, upon the return of 
C. j.. Munson, who also kept a jewelry 
store in Chapel St., he went back to Mr. 
Munson. -About -10- years: ago he and Mr. 
Crabb bought the fixtures and. lease of the 
C. J. Munson Co., which is the present 
store of Insull & Crabb. Mr. Insull was a 
man of quiet traits, and was never active 
in public affairs. 

He was a member of City lodge, I. O. 
O. F.: the New Haven Yacht Club, and the 
Chamber of Commerce. Mr. Insull was in 
his 60th year, and is survived by his widow 
and one daughter, Miss Ruth Insull, and 
two sisters. Mr. Insull was considered an 
authority in his line. 

Funeral services will be held in the par- 
lors of Lewis & Maycock Monday after- 
noon, at 2 o'clock. Friends are invited to 
attend. 











DEATH OF BERNARD DIDISHEIM 





New York Watch Importer Succumbs Fol- 
lowing a Serious Operation 


Following a serious operation, Bernard 
Didisheim, vice-president of the Hipp Didis- 
heim Co., Inc., watch importers, 20 W. 36th 
St., New York, passed away last Thursday 
at the Flower Hospital, Manhattan. On 
Saturday morning the funeral services were 
held at Winterbottom’s Funeral Parlors, 75 
W. 47th St., New York, with Dr. Elliott 
of the Ethical College officiating, after 
which the remains were taken to the Fresh 
Pond Crematory, Brcoklyn, N. Y., and 1n- 
cinerated. 

Mr. Didisheim had been ailing for some 
time but it was not until Saturday, April 3, 
that he was taken to the Flower Hospital. 
There he underwent a serious operation 
from which he finally succumbed. 

Bernard Didisheim was born in St. Imier, 
Switzerland, on Feb. 2, 1869. He received 
his early education abroad and at the age 
of 18 years, came to this country. Shortly 
after arriving here he joined his brother, 
Hippolyte Didisheim, who was engaged in 
the watch importing business in New York. 
Through his connection with this firm and 
by trips abroad, Mr. Didisheim became well 
versed in the commercial end of the watch 
importing business and after a short while 
was made partner of his brother’s concern, 
thereafter the firm becoming known as Hipp 
Didisheim & Bro. Later the business was 
incorporated and Mr. Didisheim was made 
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vice-president, which position he occupied 
at the time of his death. 

The deceased is survived by a widow, one 
daughter, one son, three brothers and one 
sister, 








Death of William Friedrich 


It was with regret that many members of 
the trade learned last week of the death 
of William Friedrich, for 14 years an em- 
ploye of Bunde & Upmeyer, 65 Nassau St., 
New York. Mr, Friedrich died on Monday, 
April 4, after an illness of three months. 
On Dec. 27, last, he was taken sick with in- 
fluenza, followed by typhoid fever. These 
ailments resulted in complications and finally 
caused his death. 

Mr, Friedrich was 31 years old at the 
time of his death. During the war he 
served overseas as corporal with Company 
A. 501 Engineers. He occupied the position 
of salesman with the Bunde & Upmeyer con- 
cern and frequently visited the trade in New 
York city, Philadelphia, Baltimore, Wash- 
ington and Newark. The funeral took place 
last Thursday from his late home, 2969 An- 
thony Ave., Bronx, and the body was laid 
at rest in the Woodlawn Cemetery. 

His many associates in the trade were 
shocked to hear of his sudden death and 
as a mark of the respect and esteem in 
which he was held, a beautiful floral offer- 
ing was sent by his friends, 








Steinkirk Brooches 


PARLE (“Two- Centuries of Costume in 

America”), says: “Certain old families 
have preserved among their ancient treas- 
ures a very long oval brooch with a bar 
across it from end to end—the longest way 
of the brooch. These are set sometimes 
with topaz or moonstone, garnet, marcasite, 
heliotropium, or paste jewels. Many won- 
der for what purpose these were used. 
They were to hold the lace Steinkirk in 
place when it was not pulled through the 
buttonhole. The bar made it seem like a 
tongueless buckle.” 

The Steinkirk, we would say, for the 
benefit of those who are not acquainted with 
the term, was a cravat (usually white) 
named after the Battle of Steinkirk (1694). 
It is found in ‘tyany paintings of Americans 
of that period ‘as well as on Europeans for 
a long period of years. Both men and 
ladies wore them. We might also mention, 
in this context, that buckles were also worn 
at the knees as well as on the shoes. 











Bracelets in the Days of Our First 
President 





THE bracelets favored in the days of our 

first President had set in them miniatures 
and locks of hair. Thus we learn of Mrs. 
George Washington writing to the artist 
Peale as follows: 

“I send my miniature pictures to you 
and request the favor of you to get them 
set for me. I would have them as bracelets 
to wear round the wrist. I would have the 
three set exactly alike and all the same 
size.” 

Numerous American paintings of that pe- 
riod show such bracelets on their portraits. 
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THE PRESIDENT’S DINNER 





Head of Jewelers 24 Karat Club of New 
York Host at Banquet to Officers and 
Committeemen 


Although it is not generally known, there 
are two banquets each year in connection 
with the Jewelers 24-K. Club of New York. 
One is that of the members and their 
guests, which has for years been celebrated 
throughout the entire jewelry trade as one 
of the largest and most important banquets 
of the entire industry; the other banquet, 
which is known as the president’s dinner, 
is one that has gradually grown as a cus- 
tom of this club, and is given by the in- 
coming president to the officers, directors 
and chairmen of the various committees in 
charge of the banquet. At first an informal 
affair, it has gradually come to be one 
‘of the most delightful little dinners in the 
industry, and one to which every member 
who participates looks forward and back- 
ward with the utmost pleasure. 

The banquet held Saturday night given 
by President Niemeyer, to his staff of offi- 
cers and committee chairmen, like its pre- 
decessors, set a standard that both from 
the standpoint of culinary art, of beauti- 
ful surroundings, of decorations and of lav- 
ish entertainment, that is hard to surpass 
or even to equal. The guests included in 
addition to the regular officers nearly all of 
the former ex-presidents of the club, the 
total number participating being 19. Fol- 
lowing the custom of the last few years, the 
banquet was held in the magnificent State 
Apartments of the Waldorf-Astoria Hotel, 
the guests assembling for the reception in 
the beautiful parlor and then adjourning 
to the banquet rooms for the dinner 
proper. There is probably no hostelry in 
the world that can excel the Waldorf in 
the production of a dinner of this kind, and 
the management had evidently put itself to 
the task of showing its finest art not 
only on the culinary side, but in the table 
decorations as well, and nowhere in the 
world is there more beautiful china, glass- 
ware and other table accessories than are 
possessed by this hotel for use in its State 
Apartment. The large table about which 
the guests sat was a dream of beauty, and 
the arrangements of its decorations were 
heightened by the floral effects which cov- 
ered the entire center of this massive board. 
The scene was one of excessive beauty 
that will long remain in the memory of 
all who participated. 

While the dinner was distinctly informal 
in character, President Niemeyer followed 
the custom of his predecessors in making 
it the occasion of the naming of the various 
committees of the club for the coming 
year, and also acted as toastmaster during 
the various impromptu speeches that were 
made by his brother officers. 

When the guests had ended the feast 
that would have made Luculus green with 
envy, President Niemeyer read a number 
of messages from those who were unable to 
attend through absence from the city, and 
the fun which it started in the telling of 
stories between the courses (to follow the 
old phrase) “grew fast and furious.” Among 
the committees announced by the chairman 
were the banquet committee of the next 
banquet, which will consist of Herbert 
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Reichman, chairman; Robert Loch, Harry 
Larter, Leo Wormser, W. H. Joers, A. L. 
Brown and Edwin H. Dean. 

The speakers’ committee, will consist of 
Morris L. Ernest, Chairman; Albert All- 
sopp and Walter McTeigue. 


The big outing committee, which 
will have charge of the Summer 
frolic of the club (clambake or ex- 
cursion) will consist of Harry P. 
Dickinson, chairman; J. Warren Al- 
ford, John W. Sherwood, Matt Strat- 
ton, Harry C. Larter, William J. 


Ward, William Lehrfeld, Melville Unter- 
meyer, W. I. Rosenfeld, William F. Mc- 
Chesney, P. J. Coffey, Dan Price, Chas. 
Sommer, while the following committee 
will supply the entertainment for the 
outing: J. Warren Alford, Matt Strat- 














G. H. NIEMEYER, PRESIDENT 


ton, Harry Larter, Melville Untermeyer, 
Dan Price. 

H. P. Dickinson nominated as chairman 
of the outing committee was formerly 
chairman of the banquet committee and 
for the effective work, was dubbed by the 
members present “Horse-Power” Dickin- 
son, though a few facetious members later 
insisted it should be changed to “Hip 
Pocket.” 

Stories were told and informal speeches 
were made by ex-President Reichman, 
“Mayor” Harry Larter, Charles L. 
Power, Robert B. Steele, David Kaiser and 
others, the one serious note of the evening 
being struck by Mr. Kaiser in proposing a 
silent toast to the late Colonel J. L. Shep- 
herd, one of the founders of the club, and 
giving the members present Colonel Shep- 
herd’s last message to the boys, which he 
had imparted to Mr. Kaiser at Pasadena, 
Cal. shortly before his death. A silent toast 
to the Colonel’s memory was drunk stand- 
ing, after which the proceedings were con- 
tinued. 

During the courses, musical selections 
were played by a small orchestra in an ad- 
joining room, with vocal selections by 
William Logan, and after the impromptu 
speeches had ended and Al. Brown had 
finished his special plate of waffles, Mr. 
Logan proceeded to introduce a series of 
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performers, singers and dancers, who proved 
to be young women of exceptional beauty 
and ability in their lines. The cabaret 
lasted for about an hour, after which the 
members dispersed, congratulating Presi- 
dent Niemeyer on offering one of the most 
delightful little dinners that has ever been 
held in the trade. 

Among those who participated at the 
affair were President G. H. Niemeyer, Vice- 
President H. P. Dickinson, Secretary Wil- 
liam J. Ward, Treasurer C. R. Jung, Assist- 
ant Treasurer Robert Lock. Ex-presidents 
A. L. Brown, Lee Reichman, H. C. Larter, 
William T. Gough, J. Warren Alford, David 
Kaiser, M. L. Bowden, Jr., Leo Wormser, 
Robert B. Steele, John W. Sherwood, E, 
R. Crippen, Charles L. Power, and com- 
mittee men DeWitt A. Davidson and T. 
Edgar Willson. 








BUSINESS IN QUAKER CITY 


Trade Leaders Quoted by Philadelphia 
Ledger Report Conditions to Be Good 
in Various Lines 
PHILADELPHIA, April 9—Jewelry sales for 
the first three months of 1921 slightly ex- 
ceeded the total sales for a corresponding 
period in 1920 in one of Philadelphia’s 
largest department stores, according to an 
article appearing in the Philadelphia Public 
Ledger of April 6, which quotes the buyer 
for that store. Prices of plated silverware 
have not been reduced, according to this 
article, which adds that sterling ware prices 
have been lower right along. The article 

continues : 

“Jewelers, from manufacturers to retailers 
report good business. ‘The approach of the 
big silverware gift months has already been 
felt and much plated silverware is being 
sold. There is not an active demand for 
diamonds and less of a demand for semi- 
precious stones,’ says John F. Blisard, whole- 
sale jeweler. ‘Wholesalers are preparing 
for Fall trade now; by that time the be- 
ginning of normal market is expected.’ 

“Edward Sickles, of Morris Sickles & 
Sons, reports good silverware sales, bh 
in Philadelphia and throughout the territory 
covered by that firm. Fine plated ware is 
in much greater demand than sterling ware, 
he says. 

“*The refining market shows more activity 
than it did two weeks ago. Although the 
price of silver remains about stationary, the 
tendency is upward,’ says A. T. Hagstoz, of 
T. B. Hagstoz & Sons, refiners and assayers. 
‘The silver market is much better, but it 
is difficult to tell whether this is caused by 
the jewelry trade or other influences. More 
silver was sold last month than in several 
months preceding.’ ” 











Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported the past week: 


Domestic 


Selling Price Silver 


London U.S. Govt. Standard 

Date. Official. Assay Bars. Price. 
Vo ee 33 59% 99% 
yo a Sree 3314 60% 991% 
pS re 33% 60% 99% 
PEG Sis icuisscus 33% 60% 99% 
Pt Dicuwviveces 3356 6056 9914 
yo 2) err 34% 62% 9914 





— 
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A. SUDEROV 


Importer of Diamonds and Manufacturer of : 
Diamond and Platinum Mountings, formerly at __ 
49 Maiden Lane, has moved to new and larger : 
quarters at 


66 Nassau Street, New York 


where he will combine office and factory 
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BUY NOW the LINES that NOW SELL BEST 





BANGLES BARRETTES STONE-SET 
BLACK ONYX RINGS BELTS 
COMBS STONE-SET EAR DROPS 


‘EMBLEM BUTTONS, CARD CASES, and CHARMS 
MESH BAGS PENDANT SAUTOIRS STONE-SET 
SUPERITE PENCILS SAMPLES ON REQUEST 


Write for information as to goods handled. 


M. S. PAGE & CO.  ievetis Bitz. BOSTON 
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JEWELERS’ WELFARE ASSN. 


Jewelers of Baltimore Organize with 100 
Members and Act on Tax and Other 
Important Trade Questions 


Battimore, Md., April 9.—The newly or- 
ganized Jewelers’ Welfare Association, rep- 
resenting a membership of nearly 100 local 
jewelers, which has come into existence dur- 
ing the last five weeks through the efforts 
of a dozen jewelers, is now formed into a 
compact organization. The association held 
a rousing meeting Thursday night at its 
headquarters, Royal Arcanum Hall, Sara- 
toga St., near Cathedral St. _Louis Cohen, 
the temporary president, presided. 

The first definite action taken by the as- 
sociation was a resolution unanimously 
adopted relating to tax revision on jewelry 
and kindred sales. The resolution strenu- 
ously protests against the present jewelry 
tax and recommends that a one per cent. 
general turnover sales tax be adopted. 
Copies of the resolution have been for- 
warded to the two Maryland Senators and 
all of the Baltimore members of the House 
of Representatives. 

The resolution, in part, was as follows: 

Whereas, the President of the United States 
has called Congress to assemble in special session 


April 11, and ‘ 
DP ecrus, one of the most important problems 


confronting this special session will be that of tax 


revision, and ; 
Whereas, the present system of taxation on bus- 


iness is discriminatory and unjust in that it singles 
out a few industries and upon them imposes 
a large part of the tax burden, in that it differen- 
tiates between partnerships and sole traders, in 
that it taxes such jewelry as an Ingersoll watch 
on the ground that it is a luxury, therefore be it 

Resotvep, that the Jewelers’ Welfare Asso- 
ciation does hereby protest against these taxes on 
business and urges that a one per centum general 
turnover sales tax be adopted. Such a tax would 
be simple and would give clearness to our tax 
statutes, something that the present ones do not 
possess. Such a tax according to business 
authorities will raise at least $3,000,000,000. This 
sum together with our present income and in- 
heritance taxes and the duties on imports should 
solve the tax question. 

Addresses were made by Temporary Pres- 
ident Cohen, R. B. Smith, the temporary 
vice-president, and extemporaneous remarks 
were made by a number of the jewelers 
who attended the meeting for the first time. 
A constitution committee was named, in- 
cluding: Louis Cohen, chairman; Oscar 
Caplan, R. B. Smith, John P. Vogt, Samuel 
A. Collins, Meyer Greenebaum, S. Levinson 
and Louis A, Naron. 

The jewelers listened to a straight-from- 
the-shoulder talk by Mr. Cohen, who, in his 
remarks, deplored the lack of co-operation 
among local jewelers. In part, Mr. Cohen 
said: 

“What part did we play when the present 
five per cent. tax was passed? How many 
jewelers took the trouble to send letters 
to their representatives in Congress? To- 
day as never before our trade is threatened 
with a new burden—that of increase in taxa- 
tion from five per cent. to 10 per cent. The 
war is over technically, if not actually. Will 
you stand aside as in the case of the last 
tax bill and not raise a voice of protest? 
What shall be the end? If the jeweler 
does not fight for his own interests, then 
who shall fight for him? There are other 
reasons why this organization should be a 
compact fighting force. Have you ever 
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given serious thought to the danger of cut- 
throat competition? Co-operation in this 
organization will unquestionably be a means 
toward ending a dangerous condition of af- 
fairs among ourselves. 

“Then again there is a practice existing 
in the city today which should be eliminated 
once for all. I refer to the valuing or ap- 
praising of diamonds. Other cities are years 
ahead of Baltimore in this respect. They 
discontinued the giving out of merchandise 
for valuation purposes. It was not done 
from a selfish point of view but from a 
business aspect. I especially refer to dia- 
monds. Why should an appraiser’s opinion 
carry more weight than the seller’s? Elimi- 
nate this practice and let the public feel that 
it can depend upon the reliability of the 
jeweler’s word. If the jeweler violates his 
word, then our association will be here to 
right the wrong, if done, and to straighten 
things out.” 

The next meeting of the association will 
be held Thursday, April 14. 








Program for Annual Convention of Iowa 
Retail Jewelers’ Association Now 
Completed 
Fr. Donce, Ia., April 9—The 16th annual 
convention of the Iowa Retail Jewelers As- 
sociation will be held at the Wahkansa 
Hotel here April 27 and 28. The program 

has been completed, and is as follows: 


WEDNESDAY 


9 a. M.—Registration and distribution of badges. 
9.30 a. M.—Convention called to order. 
Singing—‘‘America.” 

Address of welcome—Mayor A. O. Scott, Fort 
Dodge. 

Singing—“Fort Dodge” (Words on back cover). 

Response—Vice-President L. K. Burkett, Altan. 

Appointment of ccommittees—Resolutions, audit- 
ing and nominating. 

Secretary-treasurer’s report. 

Reading of minutes of last meeting. 

“In Memory,” Col. John L. Shepherd, “The 
Jewelers’ Friend”’—Mack A. Hurlbut, Fort 
Dodge. 

10 a, mM.—Address, Tinley L. Combs, Omaha, 
Nebr. 

Noon—Lunch with the Fort Dodge Rotary Club. 

1.45 pvp. m.—Address, A. W. Anderson, Neenah, 
Wis., secretary of the National Association. Sub- 
ject: “National Association Work and Accom- 
plishments.” 

Auto ride for the ladies at this time. 
will be announced. 

Question box—Mack Hurlbut, Fort Dodge, ex- 
president of the National Association, in charge. 

7.30 p. M.—Smoker. The jewelers will be the 
guests of the Fort Dodge Commercial Club in 
their club rooms. 

The ladies will attend a theatre party. 


THURSDAY 


9.30 A. M.—Presentation of resolutions for the 
committee to consider. 

10 a. M.—Address, Samuel Swartchild, Chicago, 
Ill, founder of Swartchild & Co. Subject: “Keep- 
ing the Repair Department in Step with Modern 
Business Methcds.” 

Question Box—Samuel Swartchild in charge. 

Noon—Lunch. 

1.45 pvp. m.—Address, “Gifts That Last,” E. A. 
Warner, Kansas City, Mo., editor of ‘Diamond 
Dust,” and sales promoter for Kiger Bros., of 
Kansas City, Mo. 

Adopting new schedule of association dues. 

Report of resolutions committee. 

Report of auditing committee. 

Selection of next convention city. 

Report of nominating committee. 

Election of officers and delegates to the national 
convention at Buffalo, N. Y. 

Adjournment. 


Details 








Herman Lake has moved his jewelry store 
to 50 Public Square, Wilkes-Barre, Pa. 
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LOSES JEWELRY WORTH $8,000 





Auctioneer Motoring Home from Kinston, 
N. C., Reports to Baltimore, Md. Police 
That Telescope Containing 40 
Trays of Rings Disappeared 
From His Machine 


BALTIMorE, Md., April 9.—Returning 
from an auction sale which he conducted at 
Kinston, N. C., Erle R. Sheppard, an auc-’ 
tioneer, with offices at 90 Nassau St., New 
York, lost or had stolen from his automobile 
a jewelry telescope containing jewelry 
valued at $8,000, according to a report he 
made to the police early this morning. 
Arriving in Baltimore shortly before mid- 
night, April 8, Mr. Sheppard was unload- 
ing his baggage at the Hotel Caswell when 
he discovered the telescope missing. 


He went to police headquarters where he 
reported his loss to Lieut. John Carey, 
night commander of the Police Department. 
Lieutenant Carey immediately called Wash- 
ington, Fredericksburg, Va., and Richmond, 
Va., and informed the police of those cities 
of Mr. Sheppard’s loss. According to Mr. 
Sheppard he was directed to go to Kinston 
nearly three weeks ago .by a law firm to 
conduct an auction for creditors. 

The object of Mr. Sheppard’s trip, ac- 
cording to his statement, was in the interest 
of creditors of a jewelry firm at Kinston, 
which had obtained an extension of time 
for the purpose of putting their business 
on a firmer financial footing. The sale, ac- 
cording to Mr. Sheppard, was a success. 
Difficulties experienced by the Kinston firm 
are alleged to have been caused through 
conditions in the south over which the 
jewelers had no control. 

Mr. Sheppard declined to disclose the 
amount of the sale explaining that the in- 
formation was of a confidential nature. He 
told Lieutenant Carey and Headquarters 
Detective G. W. Davis that he went to 
Kinston by rail, bought an automobile while 
in North Carolina and was motoring back 
to New York. He said that he carried 
jewelry in his telescopes of an estimated 
value of $18,000. 

“I stopped in Richmond Thursday night,” 
said Mr. Sheppard, “and left the hotel there 
Friday morning. The baggage was carried 
in the tonneau of the automobile, a six- 
passenger machine. I saw the missing tele- 
scope last at Fredericksburg, Va., and I 
cannot, at this time, say whether it was lost 
or stolen. I do not know whether it was 
in the machine when I left Fredericksburg 
where I stopped for supper. Arriving at 
the Hotel Caswell I took stock of my bag- 
gage and found the telescope missing. I 
had my other jewelry placed in the hotel 
safe.” 

Mr. Sheppard said that the missing tele- 
scope contained about 40 trays of finger 
rings set with diamonds, emeralds, sapphires 
and other precious stones. The police ad- 
vanced the theory that the telescope may 
have bounced from the automobile. Mr. 
Sheppard frankly admitted that he was at a 
loss to explain its disappearance. 

With the machinery set in motion by 
Lieutenant Carey it is believed that the 
telescope or its contents may be recovered. 
Mr. Sheppard will remain here for a day 
or two before he continues his journey -to 
New York. 
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Technique of Eye 


Dissection 
By Frederick A. Woll. 


136 pages; illustrated with 123 half- 
tone plates. Most of the dissections 
described in the book are original, and 
the others are revisions of the standard 
methods. 
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TRUNK THIEF CONFESSES 





Topeka Telephone Employe Admits He Stole 
Trunks of C. A. Kiger Co., Kansas City— 
Stolen Jewelry Nearly All Recovered 

ToreKA, Kan., April 6.—Mystery whica 
surrounded the theft of jewelry and gems 
valued at $51,000 from two trunks, stolen 
from the Rock Island railroad depot here 
recently, was cleared up last week. Walter 
Curtis, employe of the local telephone com- 
pany, confessed to Sheriff Robert Miler that 
he stole the trunks from the depot, hauled 
them into the country, ransacked the con- 
tents and removed the most valuable jew- 
elry and gems, mostly rings, gold watches 
and unset diamonds. 

Curtis, Sheriff Miler said, declared that 
he secreted the stolen jewelry, which be- 
longed to the C. A. Kiger Co., of Kansas 
City, Mo. in a suitcase and checked it 
from Manhattan, Kans., to Topeka, leaving 
it in the Rock Island baggage room. Of- 
fcers who went to the baggage room found 
the suitcase and the jewelry. 

Local officers and Pinkerton detectives 
working on the case believe that Curtis 
was not alone in committing the robbery. 
They are still working on the theory that he 
had assistance and more arrests are ex- 
pected soon. 

Curtis said he removed the two salesmen’s 
trunks from the depot baggage room hy 
himself. The trunks weigh 250 pounds each 
and officers do not believe Curtis could 
have loaded them into a car without help. 
The trunks were hauled out into the coun- 
try on a side road, broken open and aban- 
doned. Much jewelry was left in them. 
They were found by a farmer who at once 
informed the sheriff. The sheriff had lo- 
cated the loss before the salesman for the 
jewelry company knew of their disappear- 
ance. 

Examination of the suitcase showed that 
10 unmounted diamonds, six belt buckles 
and 18 watch cases were still missing. 
Curtis said he threw the watchcases in the 
river when he found they did not contain 
watches, but he could tell nothing about 
the missing gems. Two of the missing dia- 
mond sets are valued at more than $1,000. 
Herbert H. Kiger, secretary of the C. A. 
Kiger Co., said. He stated that he was 
unable to state yet the actual loss suffered 
by the company from the theft, but it seemed 
that most of the jewelry had been recovered. 





Kansas City, Mo., April 7—The jewelry 
stolen from the C. A. Kiger Co., March 17, 
has been recovered, with the exception of 
about $10,000 worth of diamonds. These 
were 10 large loose stones. Walter Curtis, 
22 years old, on whom suspicion had rested, 
confessed several days ago to Robert Miler, 
sheriff of Topeka, Kans., and an agent of 
the Pinkerton company. Curtis told them 
they would find the stolen jewelry in a 
suitcase in the baggage room from which it 
was taken. The two officers obtained the 
redemption check held by Curtis and re- 
covered the suitcase. It had been in the 
Rock Island baggage room in Topeka since 
the second day after the robbery when it 
was checked to Topeka from Manhattan, 
Kans., by Curtis. Curtis says he did not 
sell or give away any of the jewelry, which 
amounted to $44,000. 
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Two trunks containing jewelry were 
stolen from the Rock Island baggage room 
in Topeka, Kans., the night of March 17. 
The theft was credited to expert jewelry 
thieves because jewelry of great value was 
sorted from the cheaper articles and taken. 
Suspicion attached to Curtis a few days 
after the theft. Detectives learned he had 
rented a Ford car the night of the robbery 
and the next day had rented another car 
for a trip to Manhattan, Kans., where his 
wife lives. No information was gained 
from investigation in Manhattan and Curtis 
was held in Topeka for investigation. At 
first Curtis denied he had rented the cars. 
Then he admitted it and offered an explana- 
tion. Later, it is claimed, he broke down 
and confessed. 

Curtis was tried and has been sentenced 
to seven years in the penitentiary. 





CHARGED WITH THEFT 





Foreman of Toronto Jewelry Plant Arrested 
and His Brother Is Also Taken 


Into Custody 


Toronto, Can., April 7—Samuel Long- 
bottom, foreman of the Roy Co., Ltd., 
manufacturing jewelers, of 23 River St., was 
arrested on Saturday, charged with the 
theft of gold to the value of $15,000 from 
his employer. His brother, Garfield Long- 
bottom, was also taken into custody on the 
charge of receiving the stolen property. 
The police say that they recovered a large 
amount of gold in the form of ingots, bars 
and nuggets from underneath the floor in 
the cellar of Samuel Longbottom’s house. 
Longbottom had been with the firm about 
eight years. The alleged thefts are believed 
to have extended over a period of three 
years. He is charged with being in the 
habit of carrying away sheet gold and 
‘manufactured gold articles, which, it is 
claimed, he melted down in a small furnace 
in the basement of his home. The police 
say that they learned that the Longbottoms 
had been selling gold ingots and bars, and 
an investigation was set on foot and, it is 
alleged, that bar and ingot gold were found 
buried at the Longbottom house. 

After the prisoners had been arrested the 
search was continued and on Monday night 
the police reported that they had found 
a large box beneath the veranda of Longbot- 
tom’s house, containing $20,000 worth of 
pure gold bars and also a tin box contain- 
ing pearl rings and unfinished gold rings. 
The total value of the property recovered 
is about $35,000. 

Raymond Roy, president of the company, 
told the police that their business amounted 
to $240,000 last year, but that when the 
books were audited they showed a loss of 
$3,800, due to the loss of gold, which was 
attributed to burglaries. 

Samuel Longbottom was refused bail and 
Garfield was released on bail for $5,000. 





The firm of Simpson & Wright, Inc., 
Juneau, Alaska, has been dissolved, Mr. 
Simpson purchasing all interest. A general 
jewelry and optical business will be con- 
ducted as heretofore, specializing in the 
manufacture of nugget jewelry and carved 
ivory and in the buying and selling of 
Indian curios. 


113 
AGAIN CHOSEN AS PRESIDENT 


Franklin A. Taylor Elected Head of the 
Silversmiths Co. and the Gorham Co. 
as Well as the Gorham Mfg. Co. 


Franklin A. Taylor, who was recently 
elected president of the Gorham Mfg. Co., 
at Providence, R. I., was last week also 
chosen as president of the Silversmiths Co. 
and of the Gorham Co., New York. The 
meeting of the Silversmiths Co.’s stockhold- 
ers was held at the office of the concern, 
386 Fifth Ave., the following directors be- 
ing chosen: John S. Holbrook, Herbert J. 
Wells, Russell Grinnell, Henry S. Sprague, 
Samuel D. McChesney, Frank W. Matte- 
son, Daniel Staniford, George E. Wells, 
Alfred K. Petter, William A. Viall, George 
Carlton Comstock, Franklin A. Taylor, 
George L. Shepley, Edgar W. Shaw. 

At a meeting of the directors which 
followed the stockholders’ meeting, the fol- 
lowing officers were chosen: President, 
Franklin A. Taylor; Treasurer, Alfred K. 
Potter; Secretary and Assistant Treasurer, 
William S. Stone; Assistant Treasurer and 
Assistant Secretary, Arthur G. Folsom; 
Assistant Treasurer, Ford Moran; Comp- 
troller, Alfred E. King. 

On the same day, a meeting of the stock- 
holders of the Gorham Co. was held at 
the same place, and the following directors 
were selected for the year: John S. Hol- 
brook, Alfred K. Potter, Robert Loch, 
Frank W. Matteson, Russell Grinnell, 
Franklin A. Taylor, George Carlton Com- 
stock, Herbert J. Wells, William A. Viall. 

The directors then met to elect officers 
and the following were selected: President, 
Franklin A. Taylor; Junior Vice-President, 
Robert Loch; Treasurer, Alfred K. Potter; 
Secretary, William S. Stone; Assistant 
Secretary and Assistant Treasurer, Arthur 
G. Folsom; Assistant Treasurer, Ford 
Moran; Comptroller, Alfred E. King. 








FOUND DEAD IN BED 





C. W. Roberts, Huntington, W. Va., Jeweler, 
Dies from Effects of Cyanide of 
Potassium 

Huntincton, W. Va., April 7.—C. W. 
Roberts, head of the wholesale jewelry 
firm of C. W. Roberts & Co., Huntington, 
W. Va., was found dead in bed in a hotel 
in this city Sunday morning, April 3. A 
verdict of death from cyanide of potassium 
was returned by the coroner. 

He was in a cheerful mood on Satur- 
day night before he was found dead, and 
had made an appointment to go to church 
with an old friend who was visiting the 
city. When he failed to appear at the ap- 
pointed time an investigation was made, 
which led to the discovery of the dead body. 

Mr. Roberts had been engaged in busi- 
ness in Huntington for nearly six years. 
He was born in Paintsville, Ky., in 1879. 
He began his business career as a travel- 
ing salesman. He was a member of the 
Elks, Rotary Club, Chamber of Commerce 
and Credit Men’s Association. 

He is survived by a widow and two 
children. 





Paul Lade opened a jewelry business at 
Little Suamico, Wis. 
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Wisconsin Jewelers Hold Big Convention 








Members of State Association Spend Two Days in Milwaukee—Officers 
Re-elected, Trade Topics Discussed and Resolutions Adopted— 
Banquet Greatly Enjoyed 

















MitwavuKee, Wis., April 9.—Wisconsin’s 
retail jewelers, as represented by the State 
association, held its greatest convention in 
its 16 years in Milwaukee on April 6 and 7. 
The 16th birthday was royally celebrated. 
Progressivism and optimism of the sane and 
well-founded type prevailed. 

Business was stilled for a solemn hour, 
in a memorial to Col. john L. Shepherd— 
a remarkable and touching tribute from 
the hearts of the members to the man they 
loved, and so hated to see go away. 

Better salesmanship, close co-operation 
with the national association and its educa- 
tional features; the solutions of the prob- 
lems brought on by lack of watchmakers 
and repairmen; proposed and present taxa- 
tion evils; trade problems, such as the free 
engraving, the loaning of watches, the valu- 
ing of jewelry sold by others, unreasonable 
time guarantees; goods with fixed prices but 
short profits; jobbers and manufacturers 
selling direct—these were among the chief 
subjects of the discussions, the earnestness 
of which made a new record even for the 
great Wisconsin association. 

Officers of 1920 were re-elected, together 
with the directors. The ladies’ auxiliaries 
also continued their faithful chiefs in office. 
Dues of the association were increased as 
a large measure of support for the national 
organization and tribute to its widening 
work. A banquet, enlivened by the veteran 
toastmaster, Gustave Keller, of Appleton, 
was a fitting close to the two days of hard 
work, in which the practical, the optimistic 
and the building for a sound future were 
the high lights. 

A healthy treasury was reported by Treas- 
urer Henry F. Stecher, and a membership 
goal of 300 and up for the present year bv 
Secretary Anderson. President John H. 
Stouthamer found it simply impossible to 
avoid re-election as leader. His annual 
address was the keynote for the values de- 
veloped in the sessions and the expressions 
covering these points, as told in the resolu- 
tions. His leadership was deeply appre- 
ciated. 


Wednesday 


A marked spirit of optimism was noted 
among the members as they arrived at the 
Republican house for the convention on 
Wednesday morning. The fire insurance 
company meeting took up the morning. 
Jewelers said they noted signs throughout 
the State that the business recessions in 
some sections during the past 30 to 60 days 
were waning and the volume was again ap- 
proaching normal, in some cases better 
than normal. There were no “cold feet,” 
not the slightest indication. 

President John H. Stouthamer, Milwau- 
kee, immediately launched into a call for 
optimism, progress and co-operation, upon 
rapping for order and declaring the annual 
convention open for the transaction of busi- 
ness. His address pointed out how much 
better is the position of the jeweler in the 


period of readjustment because in jewelry 
the advances in prices were exceedingly 
small, whereas in other lines they increased 
manifold. He credited the manufacturers 
of jewelry and kindred articles with doing 
their best to keep prices from sky-rocketing. 
He said that. after all, the main thing for 
the jeweler to do now was to keep his 
head and not think himself into a sacrificing 
attitude, and he congratulated the craft on 
enjoying a goodly measure of holiday busi- 














JOHN H. STOUTHAMER, RE-ELECTED PRESIDENT 


ness, and a delay in the onrush of the re- 
adjustment period for them, past the holi- 
days. He spoke for Wisconsin keeping 
its association leadership and sought con- 
sideration for plans to form local and dis- 
trict clubs throughout the State. The need 
for increasing the recruits into the business, 
cautiousness on repair guarantees, linking 
up with publicity, vigilance regarding 
efforts to increase taxes, opposition to free 
engraving evils and other points were 
featured by Mr. Stouthamer. He closed 
with a splendid tribute to the late Col. 
John L. Shepherd, to whom also the first 
page of the convention program was de- 
voted. Mr. Stouthamer’s address was as 
follows: 


PRESIDENT STOUTHAMERS ANNUAL ADDRESS 


We are assembled today in our 16th annual 
convention, under conditions quite in contrast to 
those of just one short year ago. We have passed 
through a most wonderful and unusual expe- 
rience, a time that taxed our patience because 
goods we ordered were not coming to us fast 
enough, and in amounts as large as we thought 
we had a right to expect. In fact, we were so 
busy and prosperous, some of our members even 
forgot they needed the co-operation of their fel- 
low jewelers. Now that conditions have changed 
to one of a slower pace, we can again deliberate 
with problems that do not concern us so much 
when on the high wave of prosperity. 


CIRCULAR 
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I believe I am safe in saying we jewelers 
in a more fortunate position than Many of = 
friends in other lines of business, because of a 
relatively small increase in the cost of es 
merchandise, compared to the doubling and on 
trebling of prices in other lines due Mostly to < 
greed of manufacturers to take every Possible z 
vantage of war conditions. To the credit of 
jewelry manufacturers it must be said the “a 
advance in price was in keeping with the i 
creased cost of production. Therefore the a“ 
we have in our stores, with a few exceptions sho 
practically no loss to us. Pesos 


Now that the expected reaction is a Matter of 
reality and business is slowing up, it is the part 
of wisdom to face conditions with courage and 
hopefulness that soon business will revive, vi 
tories resume operation, unemployment will Cease 
and people will again buy the little luxuries we 
have in our stocks, 


Our main asset in business just now is to kee 
our heads, and not run away with the idea that . 
sacrificing our goods and profits, we can prot 
or come back to the high levels of the Past year 
This does not mean that we need be alarmed 
about business conditions, for I feel the depres. 
sion of the past two months is but temporary 
and that before long we can congratulate our. 
selves to know the slump did not come towards 
the end of the year when it would seriously hurt 
our holiday trade. 


I believe we all feel Wisconsin has always been 
in the front rank of association work, and I feel 
we may take just pride in the spirit of mutual eo. 
operation, which made it possible to organize a 
fire insurance company which has been success. 
ful beyond the wildest flights of our imagination, 
Prompted by this spirit, and with a firm belief 
merchandise could be brought to the retail jeweler 
at a considerable saving, there was organized a 
jewelers’ supply company which we trust will 
meet with a like success. To my mind, if we are 
to maintain the leadership which Wisconsin has 
so long enjoyed as an association, it means we 
must make an effort to add to the number of our 
local and district clubs, for after all, our most 
serious problems are those of a Iccal character, 
Get one good warm-blooded local member, and it 
follows as a matter of course he makes a good 
member of the State Association. 

I want to call your attention to some of the 
problems that demand our most earnest considera- 
tion.—-The scarcity of watchmakers and the fact 
that they will become more scarce unless we, 
as individuals, make some effort to induce young 
men to take up this part of our work. 

The long standing abuse of a guarantee on 
watch repair work. 


The abuse of free engraving which has in part 
been done away with. 

The need of publicity, to link up with the cam- 
paign of the National Jewelers’ Publicity Asso- 
ciation in the use of the slogan ‘“‘Gifts’ That Last.” 
The need of eternal vigilance on the part of every 
member of our association in tax matters, both 
state and national. Your officers have made two 
trips to Madison to oppose the passage of a law 
to take the personal property tax offset out of 
the present law. These bills have been killed, but 
still another is before the legislature at the pres- 
ent time. In legislation of national import we are 
mostly concerned about the proposed one-per- 
cent sales tax. I fear the average congressman 
looks at this measure more in a political sense 
than in a practical business sense. I trust every 
one of our members will not alone write their 
congressman, but get in personal touch with him 
where possible. 

I cannot close without referring to a loss 
which I know we all feel in the absence of our 
good friend Celonel Shepherd. We miss him for 
the sunshine of his presence at our convention, 
as well as the nobility of his character. May 
his unswerving devotion to our cause inspire in 
us a zeal and determination to carry on the work 
which he loved so much, 


The annual report of Secretary Ander- 
son was as follows: 


REPORT OF SECRETARY ANDERSON 


Wisconsin still. remains as one of the “Big 
Four” of retail jewelers State organizations. In 
1920 it finished second in point of membership, a 
good record in view of the fact that the State 
with the biggest membership has four .times as 
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April 13, 1921. 


many jewelers doing business as there are in the 
State of Wisconsin. ; ; ; 

Our paid up membership for 1921 is very grati- 
fying. We are ahead of 1920 for the same period 
of time. We hope to finish the year with more 

aid up. 

tien situation that demands the clos- 
est co-operation of our members among themselves 
and with business men of other lines. The tax 
question is urgent. There was recently sent to 
every member in the State an outline of the gross 
sales or turnover tax bill as proposed by the Jewel- 
ers’ War Revenue Tax Committee, under the lead- 
ership of Meyer D. Rethschild. All members 
were urged to write to the senators and congress- 
men to support this bill, If members do not do 
this without delay all the work of the War Revenue 
Tax Committee may be lost. 

Letters have been received by the secretary 
suggesting that the prices given in the last sug- 
gested minimum repair pricelist are now too high. 
This is an error. These prices are, in some cases, 
not high enough, and a committee from the Na- 
tional Associaticn is at present at work on a re- 


vision, which has been delayed through unexpected 





A. W. ANDERSON, SECRETARY 


obstacles but we can expect the book to go on the 
press in the future. 

The Fox River Valley Jewelers’ Club, in the 
Fall of 1920, took the lead in tackling the guar- 
antee question as related to repair work. It was 
decided to limit such guarantees to six months, 
with the same period for new watches and clocks. 
At the same time the question of free engravings 
was taken up and the decision made to charge for 
engraving in the future. 

Several districts of the State were visited by 
your officers in the Fall, and the questicn of 
guarantees and free engraving were the main topic 
at these gatherings. It was the unanimous verdict 
at all of these meetings that the time had come 
to cut the period of time for which guarantees on 
new watches and clocks and on repair work, were 
given. Appropriate cards were printed showing 
prices on some of the most important items of 
repairs and stating in red that guarantees had 
been cut to six months. Such cards are available 
at this convention and can ‘be secured by our 
members without charge. Cards reading “We 
Charge for All Engraving’? are also to be had 
here, and members are urged to supply themselves. 

Members are urged to correspond with the Re- 
search Bureau of the American National Retail 
Jewelers Association, 439 S. Broadway, Los An- 
geles, Cal., relative to record and bookkeeping sys- 
tems suitable to their stores. The Research 
Bureau is ready to give advice on this important 
matter at any time, and has completed a great 
many of the forms and record systems necessary 
for the jewelry store, as shown in the Manual of 
Operating Accounts recently issued by the Research 
Bureau, a copy of which may be seen here. 

The Marwick Mitchell Co., Milwaukee, is ready 
to explain the Research Bureau’s forms and 
tecords to all parties interested, and we are fortu- 
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nate in having secured a representative of this 
commany to address this convention. 

Memters all over the State are urged to in- 
terest themselves in their district or local jewelers’ 
clubs, or if located where there is not now such a 
club, to get busy and assist in the formation. By 
getting tegether two or three times a year a splen- 
did feeling of co-operation is always the result 
and it becomes an easy matter to introduce and put 
into effect many things that will be of benefit to 
the trade and to the public. 

Early in the present year we had the usual 
large number of inquiries regarding the manner of 
filling our income tax returns. We answered these 
to the best of our ability but we are forced to the 
helief that in many cases it would not have been 
difficult to make their State and federal income tax 
returns if their records, particularly inventories, 
had been in good shape. Your secretary cannot 
urge too strongly that inventories be taken every 
year, not only because it will make less work 
when income tax returns are to be filled out, but 
because it will be of especial value in case of fire 
in order to prove a Icss. 

Our president has called your attention to 
urgent State legislation that greatly concerns the 
jewelers. Your secretary would also beg that you 
pay prompt attention to any appeal for help that 
comes from the secretary’s office. When you are 
asked to write, see or wire your State assembly- 
man or senator please do this promptly, as after 
all, the man who knows the assemblyman or sen- 
ater is the one who has most influence. Your 
cemmittees and officers have been busy in your 
behalf at Madison this year, They will find it 
necessary to go there again on legislative matters, 
but you can help them wonderfully by adding your 
punch when called upon from the State secretary’s 
office. 

The retailing wholesaler is an old time grievance 
the retailer still contends with, perhaps to a less 
degree than heretofore. The national association 
has issued cards which will be sent to all whole- 
sale jewelers in the United States, and which they 
will be asked to display, stating that they do net 
retail. Every member is urged to call the atten- 
tion of traveling men to the fact that such cards 
will be sent to their houses. The travelers can do 
a lot toward shaping the policies of the firms for 
which they work. 

The American National Retail Jewelers Associa- 
tion is planning a very much greater program of 
activity than in the past. This will mean a field 
secretary who will give his entire time to organ- 
izing the United States through the means of local 
associations in large cities and district clubs else- 
where. Also the upbuilding of all present State 
associations, all of which can be increased in size 
to their benefit. A portion of this expense will 
be taken care of through special subscriptions by 
members to the Upholding Fund, but necessarily 
the general expense of the national association will 
be increased by this added work, and for this 
reason the last national convention voted that the 
annual dues to the national should be $5 per mem- 
ber, beginning with 1922. It will be necessary 
for this convention to take some action to increase 
the present scale of dues in order that the National 
may receive its $5 per head, beginning with next 
year. 

Members may be absvlutely certain that the good 
they will receive from the added dues will many 
times exceed in value the small extra amount 
necessary in dues, and it will mean that within a 
short time the jewelers will have one of the great- 
est trade organizations in the country. Nebraska 
has already raised the dues to $8 per annum, 
Massachusetts to $10, Wisconsin, I feel sure, will 
do its part in putting’ the national association on a 
sound financial footing. 


Treasurer Henry F. Stecher’s annual re- 
port pointed out that in many instances 
the dividends of the fire insurance com- 
pany have more than paid the dues of 
members. The report was in part as 
follows: 


GENTLEMEN: 

In July, 1907, I had the honor of being elected 
your treasurer, and as you saw fit to re-elect me 
year after year, it is now my privilege as your 
humble servant to read to you my fourteenth 
annual report. 

It is most gratifying to see what has been ac- 
complished by co-operation and loyalty to. your 
association, but now your membership means more 
than paying dues, which was money well spent, or 
we could not have accomplished all the good the 
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associaticn has done for its members, and es- 
pecially the launching of our own National Jewel- 
ers’ Mutual Fire Insurance Company, which, in 
1920 paid a total dividend of $10,124.49 to its 
policy holders, of which a good share went to our 
members, and many now receive more than their 
dues, leaving them a net profit, and we can now 
say that we can pay you to belong to our associa- 
tion, and the day is not far off when every jeweler 
in Wisconsin will want to be a member. 


Then followed a detailed statement of 
the financial affairs of the association show-' 
ing cash on hand March 31 of $1,093 and 
five Liberty Bonds of $100 each. 


Mr. Anderson here feelingly told of the 
tremendous loss to the entire craft in the 
passing of Col. John L. Shepherd. “It is 
not to be measured in dollars, and none 
would consider it for a moment in that 
light,” he said. “But, without his services, 
so freely and gratuitously given, we must 
look for markedly increased expenses if we 
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even try to begin to do what he did for 
us. It is proposed to engage a field secre- 
tary by the national association. 

“My heart is touched by thoughts of the 
many personal contacts I had with the 
colonel. He took on whole burdens of 
cities or even States for the jeweler. He 
would be chairman and secretary and 
everything, would travel across the con- 
tinent and back, to be of help. -His high 
and everlasting aim was to put the jewelry 
business on the highest plane. Gustave 
Keller will deliver a memorial tomorrow. 
It is not my province to speak as I do 
at this time, but gentlemen, my heart is 
full with dear memories. The grave at 
Pasadena is a shrine for the jewelers of 
the entire country.” 

Committees for the convention were an- 
nounced by the chairman, as follows: 

Resolutions—Gustave Keller, Appleton; 
E. F. Rohn, Milwaukee; Geo. Durner, Mil- 
waukee; John P. Hess, Fond du Lac; 
R. G. Foss, Oconomowoc. 

Grievances—Len Nelson, Madison; Alfred 
Fuchs, Milwaukee; Howard Williams, 
Delavan; T. G. Steudel, Chilton; Frank 
M. Lockin, Milwaukee. 

Finance—Henry Rank, Milwaukee; Otto 
Twelmeyer, Milwaukee; John M. Regner, 
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Kenosha; Thos. Bruhy, West Bend; J. F. 
Krumrich, Oshkosh. 

Question Box—T. J. Dale, Kenosha; P. 
A. Brunstad, Chippewa Falls; O. E. Lentz, 
Clintonville; Julius Jappe, Racine; C. W. 
Andersen, Madison; F. H. Coburn, East 
Troy; W. H. Grunert, Green Bay; R. B. 


Anger, Oshkosh; Alva Snider, Beloit; 
Frank C. Hyde, Appleton. 
Entertainment—Ed. H. Motl, Harry 


Stouthamer, A. C. Hentschel, Art Bach- 
mann, Thos. Platzer, Henry J. Oberst and 
Alf. W. Fuchs, all of Milwaukee. 
Sergeants-at-Arms—Henry Fischer, Jef- 
ferson; Ed. Feiling, Milwaukee; Art. B. 
Meyers, Milwaukee; P. R. Kohls, Fremont. 


ADDRESS OF E. G, RAUBER 


E. G. Rauber, Milwaukee, secretary and 
manager of the Wisconsin Pharmacal Co., 
a manufacturing drug concern which is co- 
operatively conducted by members of the 
State association of druggists, addressed the 
convention on “Success of Co-Operation.” 
He said he felt that the jewelers, whom he 
had until now looked upon as serene and 
trouble-less business men, appeared to have 
about the same and like lot of difficulties as 
every other kind. Outlining the beginning 
and growth of the pharmacal company from 
a precarious beginning with $10,000 capital 
to an institution having $50,000 capital and 
paying large dividends, he said that it was 
all a case of co-operation “with organiza- 
tion.” An essential feature was keeping 
touch with stockholders. This is being done 
with house organs and advertising. Job- 
bers were antagonistic at the start, he 
stated, but are now handling the proprietary 
remedies made by the company. During the 
war, and scarcity of drugs, it was possible 
for them to buy at very low prices on old 
contracts. This had something to do with 
jobbers stocking the goods. He said that 
no one shculd get the idea that such a 
company does not have to go out and sell. 
This concern keeps men on the road and 
advertises and does the usual sales’ pro- 
motion work. “It’s sometimes a job,” he 
said, “to give people something for nothing.” 

In reply to questions he said that the 
concern had to a degree made for more 
harmony in the State association of drug- 
gists. As far as competition was concerned, 
he thought the best thing to do was to solve 
one’s own troubles and let the other fellow 
solve his. 

ADDRESS OF H. N. TOLLES 


“Fundamentals of Successful Selling” 
was the subject of H. N. Tolles, of the 
Sheldon School, Wednesday afternoon. He 
said that some speeches were like cat tails 
“fur from end to end,” and some like dog 
tails, “bound to a cur,” as he launched into 
an argument that success is never due to 
luck but always to the observance of law, 
scientifically. He felt that the jeweler 
could and should get to the science of his 
business more than he has, and on the basis 
that service above everything else means 
success. This requires self-knowledge, self- 
reverence and self-control. To all bachelors 
in the hall he said they were “bum sales- 
men.” Analyzing a sale, he worked it out 
on the basis of four points: The sales- 
man, the buyer, the goods and knowledge 
of how to precipitate a sale. The first 
essential was to sell one’s self to the cus- 
tomer, and to sell the goods to one’s self. 
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One point of consuming interest to the 
jewelers was his recital of how jhe had 
found a dealer who put “value and at- 
mosphere” into his goods. It happened to 
be a piano man. He never touched the 
piano or bench with his fingers, but always 
used a silk kerchief, reverently. 

Another phase of the address which ex- 
cited keen interest was his analysis of how 
to tell when a customer is “sold,” so as 
not to go too far and tip the sale back- 
wards. He used the sentence, “Your propo- 
sition sounds good to me,” and asked the 
jewelers to say these words, over and over, 
and each time emphasize a different word, 
beginning with “your.” \Vhen the customer 
emphasized the word “me,” or even “good,” 








ALVA SNIDER, WHO READ THE QUESTIONS 


he thought, then the sale was about ripe 
and it was time to ask whether the article 
should be sent up, or would the customer 
take it home. 

Secretary Anderson read an article from 
a recent issue of THE JEWELERS’ CIRCULAR 
to the convention, on the subject of making 


a profit or “fooling oneself” on that vital 
subject. 
A discussion developed many interesting 


angles, when Mr. Upmeyer took the rostrum 
and asked if the convention would like to 
know how to mark goods and provide for 
overhead, war tax and profit, on top of 
buying price. The replies were various 
until Mr. Upmeyer said, “I had an expert 
figure his head off on such a question, but 
the thing is really very simple. Here you 
are: Let us assume an article sells at 
$100. Your overhead is 30 per cent, your 
war tax 5 per cent, your profit 10 per cent. 
Add up and you get $45. Now add $55 
to make up the hundred, which is your 
cost. Your mark-up is 82 per cent.” 

In closing the day’s sessions, President 
Stouthamer said there were a number of 
exhibitors in the hotel, of jewelry lines, 
and the courtesy would be returned by the 
members calling in and seeing the offerings. 
Among the exhibitors were the National 
Jewelers’ Supply Co.. the New Haven Clock 
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Co., P. Mari & Son, of New York and 
Bouchard-Longden-Geier Co., Chicago, 
WEDNESDAY EVENING. 

The most interesting “Question Box” 
session ever held by the Wisconsin asso. 
ciation was held executively Wednesday 
night at the Republican House. Interest 
was lent by the presence and address of 
Mr. Tolles, who led off with the topic 
“The Human Balance Sheet,” and analy. 
sis of the factors of failure and success 
leading to advice to further the good 
order to overcome the bad, build up 
strength instead of laying down on weak. 
nesses. To cap the climax of the eve. 
ning, which was made much less streny- 
ous by the appearance of a “Dutch” 
luncheon and the return of the ladies of 
the jewelers from a theater party Henry 
Rank, of Rank & Motteram Co., as seller, 
and Henry Oberst as buyer, went 
through a complete demonstration of 
selling a diamond. Mr. Oberst gave Mr, 
Rank the time of his life, and Mr. Oberst 
also said he knows a lot more about 
selling diamonds now that he tried to 
oppose the vital salesmanship of his ag- 
gressor. Mr. Tolles stood by as a sort 
of an umpire and his criticism of ways, 
means and methods were much appre- 
ciated by all present. Alva Snider, of 
Beloit, read the questions from the box, 
with Tom Dale, of Kenosha, and John 
Hess, of Fond du Lac, as chairmen and 
coaches. Among the questions discussed 
were the policy on flat and hollow ware, 
the practices of manufacturing jewelers 
who succumb to the wiles of those who 
like to “buy direct,’ and other subjects, 
the final opinions on which were ex- 
pressed quite definitely in the convention 
resolutions adopted at the next day’s 
session. The meeting was so intensively 
interesting that a motion to adjourn was 
not securable until the early hours of 
Thursday morning, and then with a show 
of reluctance. 


Thursday 


The big day of the 1921 convention, 
Thursday, was ushered in a bit tardily, 
owing to the strenuous evening of Wed- 
nesday. H. A. Hollenbeck, of the Mar- 
wick Mitchell Co., Milwaukee, discussed 
the accounting system of the national 
association survey. It was pretty freely 
stated that it seemed as if the system 
provided did not meet the needs of the 
small jeweler who needs it the most. 
The value of the system offered was not 
minimized, per se, but it was felt that ap- 
pearances of the plan might scare off 
many who needed it, particularly on cost 
of installation. “Start them out simply 
and economically and build them up,” 
said one jeweler, “and so get real interest 
and value. This system, the most needed 
thing in the business, as a whole, must 
be sold like everything else, including 
even the manual which has been pre- 
pared.” It was proposed to suggest that 
at the earliest possible time, men be sent 
around to the jewelers to interest them. 

Another big subject of the big Wis- 
consin convention was discussed at this 
point: “The need for more watchmakers, 
repairmen and other employes, and how 
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to meet it.” Walter F. Simon, superin- 
tendent of the apprentice department of 
the Wisconsin Industrial Commission, 
made a strong plea for the use of the 
Wisconsin apprentice system under State 
regulation. He showed that only four 
apprentices, two in repairing and two in 
watchmaking, had been indentured in the 
State in 1920. Forty-eight other trades 
and businesses had indentured upwards 
of 1,800. He went over the State laws 
governing the apprentices and said he 
felt that the use of this system would 
insure the jewelers much greater results 
than hiring boys under labor permits. 
One point in favor of apprenticeship was, 
he said, that the boys, who must in both 
cases attend trade school, have the right 
to take up the trade they want in the 
school, 5% hours a week. 


Victor Greenbaum, Chicago, was ac- 
corded the floor to discuss merchandis- 
He re- 


ing of white ivory toilet ware. 
ceived closest attention as he related the 
manufacturing processes, the reasons for 
the difficulties the jeweler has with some 
of the highest priced and heaviest ware 
of this kind, and how the jeweler can 
easily learn repairing. 

The auditing committee’ reported that 
the association accounts were in first- 
class order. 


THURSDAY AFTERNOON. 


The afternoon sessions opened with a 
discussion on taxation problems. Ex- 
ception was taken to a letter sent out by 
eastern optical men urging members of 
the craft to work for the removal of the 
5 per cent tax from spectacles, lenses, 
etc. and not permit these things to be 
hereafter ‘classed with jewelry and 
other non-essentials.” Secretary Ander- 
son reported an interchange of corre- 
spondence, part of which was still pend- 
ing, in which this feature of the circular 
was resented. The matter is now in the 
hands of Meyer D. Rothschild. Mem- 
bers in the convention remarked that it 
was noteworthy that there were no off- 
cers in the optical group, from Wiscon- 
sin. There was considerable feeling ex- 
pressed over the circular. Further de- 
velopments will be watched with interest. 


The opposition of Congressman Frear 
and Senator LaFollette of Wisconsin, to 
the proposed sales tax, was deplored. 
No doubt the two representatives in the 
Congress will hear from Wisconsin in- 
dividual jewelers on the subject. It was 
also reported that while, with the assist- 
ance of the jewelers, Wisconsin had de- 
feated the State income and _ personal 
property tax offset removal, another 
equally “double-taxing” bill had come 
forward and the fight was not yet over. 
Policyholders in the Jewelers’ Mutual 
were interested in learning of a bill now 
before the Wisconsin legislature which 
is intended to tax the mutual companies 
2% per cent on premiums. Another bill 
Proposes to assess merchandise on May 
1, on a basis that would be detrimental 
to the jeweler, who is likely to have a 
goodly stock on hand at that time. 

On motion of Treasurer Stecher, the 
industrial commission will be requested 
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to make the minimum age of apprentices 
15 years instead of 16. 

Mr. Keller, after further “question box 
discussions” by the meeting bearing on 
mark-ups, catalog houses, the proposi- 
tion of the jeweler himself wearing 
jewelry as a lesson and guide to custom- 
ers, and the erroneous impression some- 
times given by department stores in dis- 
posing of discontinued lines of silver- 
ware, made a strong plea that the jeweler 
look not so much to the “other fellow” 
for guidance, but more to his own self. 

Interesting discussions followed as to 
the percentage of gross to spend for 
advertising, 5 per cent being most often 
offered as the proper proportion; one 
said 71%4 per cent for rent plus advertis- 
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CHAIRMAN RESOLUTIONS 


ing. Advertising only the name of the 
business, as against advertising jewelry 
for sale, was another topic. The value 
of moving picture advertising was 
another subject. Several felt they got 
excellent results and it was agreed that 
a jeweler is not always justified in look- 
ing for tangible direct returns, but should 
as well expect cumulative response in 
the course of time. The practice of mail- 
ing wholesale prices on postal cards was 
castigated. No reason could be found 
why, when a repair job involved several 
items and features, that the charge 
should be figured on any discount basis. 
The wrist watch repair problem had its 
innings, and the jewelers were pretty 
well agreed that most all wrist watches 
are likely to come back within a year for 
repairs, and the merchandising and mark- 
up must be regulated accordingly. 

A hush fell over the assembly, and all 
rose, as Mr. Keller took the rostrum to 
inaugurate the memorial hour for Col. 
Shepherd. A pianist and quartette of 
members, consisting of Otto Glahn, N. 
M. Greene, A. W. Anderson, W. C. 
Stecher and Henry Stecher, sang “The 
Vacant Chair.” The solemn assemblage 
softly chimed in with the chorus. The 
scene was most impressive. President 
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Stouthamer introduced Mr. Keller as the 
one man in the Wisconsin organization 
best fitted by talent and acquaintance 
with the colonel, to express the tribute 
of the association. Mr. Keller thanked 
the chair for the privilege, and then de- 
livered a fine address. It will be pub- 
lished later as a special article. 

As the only other known Civil War 
veteran in the association, Hiram J. 
Smith, of Racine, laid “tribute on the 
grave of the colonel, a comrade of the 
war.” The quartette sang, “Tenting To- 
night,” Mr. Smith joining in the refrain. 
There were tears in the eyes of many. 

The work of the convention was well 
summed up in the resolutions which 
were adopted, upon presentation by the 
committee headed by Mr. Keller. Only 
one point resulted in any extended dis- 
cussion, namely that of dues. The mem- 
bers were not only desirous of holding 
Wisconsin’s high place in the councils 
and support of the national, but also to 
see the national body progress along the 
high plane it is following. Sentiment was 
that the national would need more funds, 
and should be relieved of burdens involv- 
ing collection of support and funds by 
other means than dues. It was thought 
to be the part of wisdom, however, not 
to rush the accumulation of funds and 
the progress of the work, but to con- 
stantly look for substantial and cumula- 
tive development. Consequently, while 
the convention did not approve of the 
action of the national to raise the dues to 
$5 a year from State to the general body, 
under present conditions, it did suggest 
that the figure of $3 per annum would 
be not only proper but desirable. The 
State dues were raised to begin with a 
minimum of $7.50 a year and a maximum 
of $30 was fixed, under the sliding scale 
of dues, effective Jan. 1, 1922. 

The resolutions as adopted after care- 
ful consideration and phrasing, are as 
follows: 

The Resolutions 

We, the members of the Wisconsin Retail 
Jewelers Association in convention assembled at 
the Hotel Republican, Milwaukee, Wis., April 6 
and 7, 1921, hereby give voice to the following 
sentiments and declarations: 

Since our last convention, a change has taken 
place in the administration of our nation. We 
pledge to President Harding and his adminis- 
tration that full measure of patriotic support and 
devotion that has ever characterized our organ- 
ization, firmly believing that the voice of the 
reople is the law of the land and that those who 
they may call into public service are entitled to 
receive full consideration and loyal cooperation 
in all that pertains to the best of our nation. 

* * * 


The present high taxes being one of the heavy 
burdens still resting upon us as a result of the 
war, admitting that we must raise sufficient money 
to meet our obligations and provide for national 
expenditures, we respectfully urge upon Congress 
to so amend our national tax laws so that taxes 
will be fairly and justly distributed. 

We protest against any discriminatory tax be- 
ing laid against jewelry and kindred goods handled 
by the jeweler and strongly urge that profound 
and full consideration be given to the representa- 
tions of the Jewelers War Revenue Tax Com- 
mittee, Mr. Meyer D. Rothschild, chairman. 

We further oppose with equal force, change in 
our State tax laws which would preclude personal 
property tax from acting as an offset in the mat- 
ter of income tax. We hereby instruct the State 
officers to use their influence with the Governor 
and State Legislature in opposition to such a 
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change and call upon every jeweler in the State 
to take this matter up with their respective State 
Senator and their Assemblyman. 

* * * 


We rejoice at the progress made and profits re- 
ceived, in our business as a result of ogranization, 
National, State, district and local. 

The experience of the past is the best lamp to 
guide our footsteps for the future. Wisdom dic- 
tates that we profit and be inspired by it. 

While much has been accomplished; while busi- 
ness evils have been modified, and minimized, 
many of the old spectres still haunt us and must 
still be pursued. 

Free engraving. 

Loaning out watches. 

Valuing jewelry sold by others. 
unwise. Don’t do it. 

Unreasonable time guarantees on repairing. 
plumber doesn’t do it. Why should you? 

Friction between local jewelers. Nothing in it. 
Cut it out. Life is ‘“‘too short.” 

Goods with fixed prices but no real “profit.” 
Don’t handle them. 

Jobbers and manufacturers, who sell direct to 
the public. They are not your friends. 

All of the above and other local ills can be 
cured by local and district clubs and we again 
urge their formation and continuance’ every- 
where. 


Not yet fully dead. Kill it. 
Foolish idea. Omit it. 
Unethical and 


The 


* * * 


The continuance of competent and expert ser- 
vice to the public in the matter of watch repair- 
ing is one of the greatest problems confronting 
the jewelers of America. 

We urge that a definite and constructive policy 
be outlined that will supply the jewelry business 
a sufficient number of competent watchmakers. 
Our trade schools should be “developed to high- 
est efficiency and to this end should receive our 
full support and if possible State or public aid on 
a par with other educational institutions. In this 
movement should also be considered the develop- 
ment of competent jewelers and engravers. 

* * * 


The sterling silver problem is still with us. 
There should be no let up in this matter until this 
question is settled; until it is settled right. Ster- 
ling silver is so component a part of our business, 
its value and serviceability so great, that we dare 
not underestimate its relation to our craft. We 
urge upon our National and State officers to keep 
this question ever in the front. 

The goods of the jeweler have so long been 
disparagingly referred to “as luxuries” that un- 
questionably an impression in that direction has 
been made on the public mind. 

* * * 


We hail with delight and urge its continuance 
of the present publicity movement setting forth 
jewelry as “Gifts that last” and bringing to the 
public the real value, sentiment and service of 
the jewelers’ art. We beg to go on record again 
in approbation’ of the Research Bureau—the Up- 
holding Fund; The Jewelers Vigilance Committee, 
the American Fair Trade League. We are ap- 
preciative of the service rendered and sincerely 
thank the gentlemen giving their valued aid in 
these movements. 

* * . 

Organizations like any other business cannot 
be run on insufficient money. Our organizations 
have demonstrated their worth. We do not ap- 
prove, under present conditions, the action taken 
by the National Association in raising annual 
dues to $5 per year but suggest that they be fixed 
at $3 per annum and that the State dues be es- 
tablished at a minimum scale of $7.50 and a max- 
imum of $30 per annum beginning Jan. 1, 1922. 

* * * 


The growth and development of the National 
Jewelers Mutual Fire Insurance Company ought 
to be, as we are sure it is, a source of genuine sat- 
isfaction and delight to every jeweler in the United 
States. It is an incontrovertible evidence of the 
wisdom of craft unity and the ability of the 
jewelers to handle big things tending to their 
interest. The company further serves as a bind- 
ing force in that it makes it financially profitable 
to belong to the Jewelers Associations and further 
is of financial and clerical advantage to our 
National organization. We urge every jeweler in 
Wisconsin and in the nation to take out in it, 
his fire protection to the limit granted by the 
company, or as his needs require. To the officers 
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of the company, we express our hearty compli- 
ments and thanks for the able management given. 
* * 

We again beg to express our delight at seeing 
so many of the ladies present at the convention 
and say to them from a full heart,—Girls, we are 
glad you are with us. 

* * - 

We beg again to make grateful acknowledge- 
ment to the Trade Press for the service rendered 
and to assure it of our profound appreciation. We 
view the Trade Press as the strong right arm of 
the association movement and fully value its work. 

* * * 

The death of Colonel John L. Shepherd which 
occurred at Pasadena, Cal., on Feb. 21, last, was a 
national loss. No one is better able to judge 
this than those closely associated with him in 
his work. Divine Providence granted to the col- 
onel the fullest of years and we thank Him for 
this and the consequent service it enabled the de- 
parted to render us. We shall ever keep his 
memory green and thoughts of him will be a con- 
tinuous inspiration to “carry on” in the work 
which was so close to his heart. To his beloved 
life’s companion for over fifty years we bring 
assurance of deepest sympathy in her loss, as we 
feel it is our loss and we pledge to her that same 
friendship for the balance of her life that we held 
for her beloved spouse. 

We mourn further the Passing to the Great Be- 
yond since the last convention of the following 
members of our State Association: 

H. W. Kiloff, Nielsville. 

John Braun, Two Rivers. 

Leo Blum, Madison. 

No longer will we see their kindly faces; hear 
their friendly voices or feel the warmth of their 
handclasp, They have left us, in body only, how- 
ever. We are sure in spirit they will ever be 
with us. 

We hereby instruct our officers to express to the 
families of each of the deceased, the condolences 
of our association. Thanks and appreciation is 
hereby expressed to the local entertainment com- 
mittees, to the Hotel Republican; to the press of 


the city; to all who in any way contributed to 
pleasure and comfort of the jewelers and their 


ladies and the success of the convention. 


The entire list of officers and directors 
of the association was re-elected. Mr. 
Stouthamer was “invited” to leave the 
chair in favor of J. R. Chapman, of Osh- 
kosh, a past-president, and then elected 
for 1921-2 while still protesting that he 
“deserved a successor.” Mr. Hess was 
likewise re-elected vice-president, Mr. 
Anderson secretary, and Mr. Stecher 
treasurer. Re-election of the directors, 
Messrs. Keller, Smith, Chapman, Dale 
and Upmeyer followed. Salaries of offi- 
cers were fixed at $300 for the secretary 
and $100 for the treasurer. As delegates 
to the national convention in Buffalo, 
the following were chosen: Delegates— 
Messrs. Keller, Stouthamer, Stecher and 
Hess; alternates—Messrs, Oberst, An- 
ger, Chapman and Smith. 

After selecting Milwaukee for the 1922 
convention city of the State association, 
and leaving the date to be fixed by the 
directors with due regard for Easter of 
1922, and the meeting of the Minnesota 
association, the convention was formally 
adjourned. 

Banquet 

More than 250 members and their wives 
marched into the banquet hall on Thurs- 
day night, to the strains of an orchestra, 
to join in the banquet and reunion pre- 
pared under the direction of Alfred W. 
Fuchs, Milwaukee, and associates on the 
entertainment committee. 

President Stouthamer introduced Mr. 
Keller as toastmaster, following an in- 
vocation by Secretary Anderson. A six- 
course dinner was served and during 
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every moment “there was something qo 
ing” in the way of fine entertainment hy 
soloists, dancers, orchestra, communi, 
singing, starting with “America,” and 
recitations. Toastmaster Keller co 
stantly kept the assemblage in a 
pitch of merriment with his sallies 
quips about this member or that, 

A high spot of the evening was the 
introduction of F. H. Coburn of East Troy 
as the celebrant on that day of the 25h 
anniversary of his establishment in busi. 
ness. Mr. Coburn said he felt even younger 
than he had 25 years ago. He had attende 
every convention of the Wisconsin associa. 
tion, and hoped he would to the end of jis 
days be permitted to remain a member. 
Tom Bruhy, West Bend; Anton Molle oj 
Antigo, and Hiram J. Smith of Racine, were 
called on. Mr. Smith delivered Nesbit’ 
famous “Your Flag and My Flag,” and the 
assembly sang “The Star Spangled Ban. 
ner.” 

President Stouthamer, introduced as “our 
president,” asked that the ladies—if the men 
wouldn’t do it—push plans for local and 
district clubs, and urged that Wisconsin 
should look constantly to her laurels as 
other States were looking longingly at the 
high place Wisconsin holds in the jewelry 
trade of the United States. Toastmaster 
Keller followed with the revelation that 
Mrs. Stouthamer had told him privately, 
but very emphatically, that Mr. Stouthamer 
was a self-made man in every respect, but 
she had made some alterations. 

John Hess was next called on to “prove” 
that he was, as he had been wont to assert, 
the best dancer in the association. He was 
given choice of any of the ladies, for the 
performance. The tables were cleared away 
and dancing followed. 


high 
and 


LADIES’ AUXILIARY, 


The Ladies Auxiliary of the Wisconsin 
Retail Jewelers’ Association re-elected of- 
ficers as follows: President, Mrs, Arthur 
R. Bachmann, Milwaukee; vice-president, 
Mrs. Lydia Wiggenhorn, Watertown; sec- 
retary, Mrs. Edgar C. Anger, Oshkosh; 
treasurer, Mrs. Trace Christenson, Stough- 
ton. 

The attendance of ladies at the conven- 
tion was upwards of 100, The entertain- 
ment committee, consisting of Mrs. Bach- 
mann and Mmes. Henry Oberst, Otto Loge- 
mann, Thos. Platzer and Henry F. Stecher 
of Milwaukee, gave an elaborate and ful- 
some program during the two days of the 
men’s sessions. Luncheons, cards, theater 
parties, trips through Milwaukee’s technicat 
and trade schools, visits at the museums, 
shopping tours and mnny other features oc- 
cupied the time to the universal enjoyment 
of the ladies. 








The Washington Retail Jewelers Asso- 
ciation will hold its annual convention this 
year on Monday and Tuesday, June 6 
and 7, at Spokane. The convention head- 
quarters will be at the Davenport Hotel. 
The association is getting out an elaborate 
and artistic program of the convention pro- 
ceedings which will be ready shortly. The 
officers are President, Frank J. Victor; Ist 
Vice-President, M. C. Wallgren; 2d Vice- 
President, G. Noyes; Secretary-Treasurer, 
A. J. Sartori. 
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HOLD ANNUAL MEETING 





Officers and Directors of National Jewelers’ 
Mutual Fire Insurance Co. Chosen and 
Reports Submitted at Eighth Yearly 
Gathering in Milwaukee 
MiuwavkeE, Wis., April 6—The National 
Jewelers’ Mutual Fire Insurance Co., holding 


its eighth annual meeting in Milwaukee, to- _ 


day, preceding the opening of the 1921 an- 
nual convention of the Wisconsin Retail 
Jewelers’ Association, found itself to be a 
lusty “baby,” exactly 31 times as large as 
it was on its first birthday, seven years ago. 
With $4,284,325 of insurance in force, on 
the date of the meeting, with a loss ratio 
expressed by the remarkably low figure of 
24 per cent. for 1920, when the biggest fire 
insurance companies in the United States 
showed 40 to 50 per cent., and a total loss 
ratio for eight years of only 15 per cent. the 
directors were able to report the best of 
prospects for a 33 per cent. dividend for 
1921. While it was clear that the policy- 
holders are not in the company as a purely 
money-making proposition, and that safety 
is the first consideration, they were, never- 
theless highly gratified with the showing 
made, and the much bigger things predicted 
for the organization. 

T. J. Dale, Kenosha; Hiram J. Smith, 
Racine, and J. R. Chapman, Oshkosh, whose 
terms as directors of the organization ex- 
pired this year, were re-elected, so that the 
following board remains intact: Messrs. 
Dale, Smith and Chapman, and Gustave 
Keller, Appleton, and W. H. Upmeyer, Mil- 
waukee. 

The officers were re-elected as follows: 
President, William H. Upmeyer, Milwaukee; 
vice-president, Hiram J. Smith, Racine; 
treasurer, H. F. Stecher, Milwaukee, and 
secretary, A. W. Anderson, Neenah. 

It was made known that the Wisconsin 
Hardware Mutual, one of the “big three” of 
the mutual fire insurance companies, is mak- 
ing arrangements now to accept re-insurance 
of the jewelers. No steps were taken with 
reference to burglary, window smashing and 
hold-up insurance, concerning which in- 
quiries have been received and questions 
were asked at the annual meeting. 

It was decided to elect Mary C. Ander- 
son, favorably and popularly known among 
the jewelers and the auxiliaries as Mrs. 
A. W. Anderson, as assistant secretary. 
Members wondered how the secretary has 
proceeded to handle the rapidly growing 
business without a direct assistant, where- 
upon it was reluctantly confessed that Mrs. 
Anderson has been bearing a big share of 
the burdens for some time. 

Interesting features from the annual state- 
ment of the company to the insurance com- 
missioner as required by law, may be sum- 
marized as follows: 

Insurance in force, June 1, 1914, $138,500; 
on April 5, $4,284,325; number of present 
policyholders, 1,800 scattered over 42 states 
and over 800 towns and cities; total losses 
paid since organization, $17,334.36, of which 
$8,804.95 was paid in 1920. 

Total dividends paid to policyholders since 
organization, $21,276.47, with the estimated 
amount for 1921, as $17,000 and over $10,000 
paid last year. 

The organization has more than 10,000 
jewelers as prospects and a vigorous cam- 
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paign will be continued as rapidly as pos- 
sible. Figuring the average premium for 
all classes of insurance carried by jewelers 
at $1.25 per hundred, the premiums on the 
10,000 would be, on $100,000,000, about 
$1,250,000 annually. Making all due allow- 
ances, the annual dividends would run close 
to $300,000. Directors predicted that most 
of the present policyholders would live to 
see the day of these figures. 

The certified accountants report showed 
total assets of $50,877, balanced by liabilities, 
of which $25,629 is the legal unearned pre- 
mium reserve and $18,549 surplus. This is 
practically all clear surplus, in insurance 
phraseology. The surplus increase in 1920 
was about $3,000. Gross underwriting ex- 
pense was $26,379 for the past year includ- 
ing all losses, reinsurance premiums, etc. 
The net expense was $14,656, leaving a net 
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underwriting income of $11,722. Of this 
over $10,000 was paid in dividends and the 
rest added to surplus. 

Of the investments of funds by the com- 
pany, $29.624 of the total of bond invest- 
ments, which is $39,439, is invested in 
United States bonds. 

REPORT OF SECRETARY ANDERSON 


Secretary Anderson’s annual report pointed 
out that the company will insure employes’ 
houses and furniture, and that two solicitors 
will be sent out for the benefit of the com- 


pany. His report was as follows: 

One year ago at our annual meeting there was 
reported insurance in force amounting to $2,830,- 
075. Tcday we can report $4,284,325 of insurance 
in force, a gain of nearly one and one-half mil- 
lions in 12 months, or slightly better than 50 per 
cent. Our company is now 31 times as big as 
when we started. 

Our assets at the time of the last annual meet- 
ing were in round numbers, $42,000. At the pres- 
ent time they stand at $55,000 in round numbers. 
We have two unadjusted losses, which naturally 
may shift the figures somewhat, although we have 
made what we consider a fair allowance for the 
probable losses in arriving at the assets. 

As we grow in size we must expect loses to keep 
pace, therefore it is only natural that the past 12 
months should have been the costliest to us in the 
way of fires. Our report for 1920 as made out 
by the certified public accountants show losses paid 
in 1920 to the amount of $8,804.95, while the 
losses actually incurred were $12,304.98, leaving 
$3,500 in losses. wnpaid on Dec. 31, 1920. This 
does not mean that this company does not settle 
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its claims promptly. The reason for it is that we 
had five fires in Christmas week, three of which 
occurred on Christmas day, and it was impossible 
to get them adjusted and settled before the end 
of the year. In fact two of them are still un- 
settled and are included in our estimates of lia- 
bilities when figuring the assets as of today. 

To offset our losses in part we received from 
companies with which we reinsure some of our 
business $1,672.23 during 1920 as their portion of 
losses sustained by us. Our ratio of net losses tc 
premiums written was 24 per cent. in 1920. Since 
we began business we have received premiums 
amounting to $116,434 net, up to Dec. 31, 1920, 
and in that time paid losses amounting to $15,439 
net, making our average loss ratio about 15 per 
cent. This is a very low ratio compared to the 
average of all other companies during that term of 
years, as the average loss ratio of all companies 
goes well over 30 per cent. of the premiums. 

Nearly 1,800 policies are now in force in 42 
States, Wisconsin leading with over 300, Minnesota 
second, Illinois third, New York fourth, Nebraska 
fifth, etc. 

The average amount of risk on one piece of 
property or one stock of merchandise is close te 
$3,000. 

In the past 12 months we have purchased Lib- 
erty Bonds of a par value of $14,000. As these 
were bought considerably under the face value, but 
are carried only at the purchase price, it will mean 
quite an increase in our assets when these bonds 
go to par. 

The report of the certified public accountants, 
Reilly, Penner & Benton, the reading of which 
will follow this, gives a very clear idea of the 
company’s finances on Dec. 31, 1920, and a copy of 
this report has been mailed to every policy holder, 
as required by law. 

The board of directors declared a dividend of 
33% per cent. on all policies expiring in 1921, 
which will mean a distribution of nearly $17,000 
as dividends to our policy holders in the present 
year. 

The Beard has also authorized the insurance of 
employees’ residences or household goods, when 
such employe is recommended for fire insurance 
by his employer. 

Two solicitors have just been given licenses in 
the State of Wisconsin to solicit business for our 
company in this State only. These are O. L. 
Glahn and H. E. Roth, both of Milwaukee. They 
will call on our members in connection with their 
work as salesmen for the National Jewelers Supply 
Co. It is expected that through their efforts the 
Wisconsin business will be materially increased. 

Our losses so far in 1921 have been very small, 
but of course this does not indicate what our loss 
ratio for the present year will be, but there is no 
reason to believe that our losses in 1921 will be 
above normal. 

The prospects of the company are very good 
indeed. We are far ahead of the schedule we 
figured out when the company started, at which 
time your secretary figured that by the time we 
reached the age of 10 years we would have 
$4,000,000 of insurance in force. We passed that 
figure in the past three months and expect to pass 
the $5,000,000 mark by the end of this year. As 
we will not be 10 years old until June 1, 1924, 
ycur secretary now predicts that our tenth anniver- 
sary will find us with close to $10,000,000 of in- 
surance in force, assets of about $125,000 and 
an annual dividend to our members of close to 
$40,000. 

In order that our records may be as up to date 
as possible our policy holders are urged to fully 
answer the information blanks sent out yearly trom 
the secretary’s office. Members are also again 
urged to keep clear records of all business 
transacted, goods bought and sold, and to take 
careful inventories, and lastly to be sure to carry 
insurance enough to give them adequate protection 
and to comply with their co-insurance clauses. All 
of these things are for the benefit of the policy 
holder as well as the company. 


The report of Treasurer Stecher, which 
was also received with thanks, itemized and 
detailed all income and expense. 

Director Keller explained that, while it is 
a rule and practice in convention work to 
submit financial reports and then refer them 
to an auditing committee, the directors felt 
that the company has grown to such an ex- 
tent that expert accountants were engaged 
to go over the data and report simultaneously 
with the officers.and directors. . 
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Staged a “Fake” Robbery 





Harry Heyman, Newark Jewelry Manufacturer and His Bookkeeper Arrested 
After They Confess to Scheme to Swindle Insurance Company 

















Newark, N. J., April 9.--Harry Heyman, 
of Heyman Bros., Inc, manufacturing 
jewelers at 129 Oliver St., and Miss Gussie 
Lerner, of 315 15th St., bookkeeper for the 
concern, have been jointly charged with 
having conspired to stage a “fake” $20,000 
jewelry robbery on Wednesday night at 
the factory in Oliver St. Miss Lerner was 
arraigned before judge D’Aloia in the 
Woman’s Court yesterday afternoon, and 
was paroled for the action of the grand 
jury in custody of her counsel, Benjamin 
M. Weinberg, of 738 Broad St. Heyman 
was released shortly afterward under $2,500 
bail. He is the owner of the business, and 
confessed that he originated the plan to 
pull off a “fake” hold-up. His counsel, 
Jacob Lubetkin, fought to have no bail or 
a nominal bail demand by the court, but to 
no avail. 

Judge D’Aloia, in paroling Miss Lerner, 
told her counsel that he would expect her 
to appear when wanted and tell the same 
story in court that she told to the detectives 
when she gave them her confession. This 
he promised she would do. 

Captain Brox, of the Detective Bureau, 
swore to the conspiracy charge involving 
Heyman and Miss Lerner. This was be- 
cause an insurance broker of Jersey City, 
through whom Heyman had placed $25,060 
insurance on his stock, failed to appear 
and make formal complaint against Hey- 
man. 

Sergeant Bell told of the confession made 
by Miss Lerner, which he, more than any 
other, was responsible for getting. He said 
that at midnight on Thursday, after he had 
obtained the confession, he went to the 
Heyman factory. Her confession was cor- 
roborated by the finding of her diamond 
ring and wrist watch, and Heyman’s watch 
and chain where she had said Heyman hid 
them to pretend they had been stolen, as 
well as $20,000 worth of jewelry supposed 
to have beer in stock. He also stated that 
the girl’s story had been further corrobor- 
ated by Heyman’s confession made subse- 
quently. 

Counsel for both Heyman and the girl 
asked that their clients be released. Mr. 
Lubetkin, for Heyman, contended that Hey- 
man had not committed any crime as long 
as he had not applied to the insurance 
broker for a settlement of his reported loss. 
Mr. Weinberg, for Miss Lerner, asked 
dismissal on the ground that the girl had 
not committed any overt act. 

Sergeant Bell told the court that Hey- 
man had told him that he would have 
presented a claim to the insurance broker 
on Thursday morning had he not been ill. 

Judge D’Aloia held that Miss Lerner had 
committed an overt act in giving her ring 
and wrist watch over to Heyman to hide. 
There was an apparent intent to pave the 
way to defraud the insurance company. 
Her counsel then asked for her parole on 
the ground of her previous good character 
and the fact that she was led into the 
trouble by her sympathy for her employer. 


Mr. Lubetkin urged clemency for his 
client on the ground of his financial collapse 
and the loss of his life’s savings, and also 
by tne fact that he had not profited by 
what he had done. Judge D’Aloia said 
that it was no fault of Heyman’s that lie 
had not profited by the deal, but rather 
it was because of the good work of the 
detectives. He said such things as Hey- 
man was accused of doing could not ve 
tolerated. 

Miss Lerner’s parents and Heyman’s wife, 
brother and sister-in-law, were in court. 

Miss Lerner withstood the police grill- 
ing for three hours before she finally made 
her confession. When she broke down she 
said that Heyman planned the “robbery” 
two weeks before it was staged. He told 
her, she said, that he must get the insur- 
ance money if he were to avoid bankruptcy. 
Sympathy for him and the knowledge that 
if he failed she would lose her job, she 
said, were factors in persuading her to as- 
sist her employer in the “hold-up.” 

When the girl’s story was published a 
number of the creditors of the Heyman 
concern hurried to the office of Furst & 
Furst, attorneys, and had a petition in bank- 
ruptcy filed in the Federal Court. Judge 
Lynch appointed Edward R. McGlynn re- 
ceiver in bankruptcy under $5,000 bond. 
The creditors named in the petition were 
all merchandise dealers in New York city, 
and included Kroner & Heyman and Blanc- 
ard & Co. The amount of assets and lia- 
bilities was not stated. This group of 
creditors was the first to apply for the 
judge’s signature. Thomas S. Woodruff 
sought similar relief in Chancery for L. 
Lelong & Bro., gold and silver refiners at 
345 Halsey St. John A. Bernhard was 
then appointed temporary receiver by Vice 
Chancellor Fielder. Mr. Woodruff filed a 
bill setting forth a claim against Heyman 
Bros. amounting to $2,073, of which $1,367 
was said to be owing for pure gold and 
silver purchased by the concern, while $606 
represents indorsements by the defendant 
upon notes made by third parties and given 
to complainant for gold and silver pur- 
chased. 

The bill states that Louis Lelong, trading 
as L. Lelong & Bro., discussed the indebt- 
edness with Harry Heyman, president and 
acting manager of the defendant corpora- 
tion, and was informed that the company 
was financially involved and had not suf- 
ficient funds to meet its obligations. It is 
further stated in the bill that on April 7 
the defendant suspended its ordinary busi- 
ness and locked its doors, claiming to have 
been robbed of $20,000 worth of diamonds 
and jewelry by three masked bandits; that 
since then the complainant has been in- 
formed by the police that Harry Heyman 
has confessed that the robbery was staged 
by himself and was a “fake,” for the pur- 
pose of acquiring the insurance upon the 
company’s property. 

Mr. Woodruff stated later that when he 
applied for the petition he did not know 
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that a receiver in bankruptcy had Previous 
ly been appointed and that he woulg ap iy 
in Chancery on Monday for an order ri 
missing the Chancery receivership, P 

M. Landa, John St., New York, has asked 
Captain Brex to discover if possible what 
had become of a $650 unset diamond that 
Heyman got from him on Wednesday ai 
ternoon, on the statement that he wish 
to show it to a prospective customer, 

The story of the “robbery” told by Hey. 
man and Miss Lerner immediately aj, 
they had reported it to the police, was “4 
follows: 

On Wednesday night, between 7 and § 
o’clock, Heyman, who lives at 476 Berge, 
St., and Miss Lerner, were checking up 
stock preparatory to Mr. Heyman’s going 
on the road. Heyman’s factory is on the 
top floor of a two-story frame annex jg 
the rear of the three-story brick structyre 
at 129 Oliver St. There are two entrances 
to the factory, one in the rear by an oy. 
side stairway and the other by the front 
annex. The doors on the back entrance 
were locked and bolted. 

The office in which Heyman and the girl 
were supposed to have been working at the 
time of the robbery, has two doors, one 
from the work room of the factory, and 
the other from the outside hall. Heyman 
said he heard the bell at the outside door 
ring, and going to it, removed a slide which 
would permit him to see who was there. 
A man whose face was masked with 4 
white handkerchief whom he found there 
pointed a revolver at him and ordered him 
to keep quiet and open the door. At about 
the same time, he said, two other armed 
and masked men appeared through the door 
leading to the workroom. When they ap- 
peared Miss Lerner fainted. With his 
hands up he was backed against a wall and 
kept covered by a gun. Another man took 
from his clothes an unset diamond valued 
at $650 and $500 in cash from his pocket. 
The safe, which was open, was rifled. The 
robbers also emptied the drawers of the 
salesman’s cases. Jewelry was also taken 
from the workmen’s benches in the factory, 
he said. A diamond ring set in black onyx 
was taken from the bookkeeper’s finger 
while she was in a faint, and her white gold 
wrist watch was also taken. The telephone 
wires were cut and the robbers backed out 
of the room through the same doors as they 
had come in. 

When the robbers had left, according to 
the story, Heyman ran to a window and 
called for Mr. Dick, owner of the build- 
ing, who lives at 135 Oliver St. Mrs. Dick 
heard the cries and called her husband. 

Mr. Dick later said that he looked up 
to the window and asked what was the 
matter. Heyman told him that he had 
been robbed again, and that the robbers 
had cut the telephone wires and he could 
not call the police. (It was just about a 
year ago—March 18—that three robbers 
were reported to have entered the same 
factory, and, after cracking the safe, stolen 
jewelry valued at $11,939. At that time 
the company had been in business four 
months. The theft was discovered by a 
fireman in the building the next morning). 

Mr. Dick called the police and gave a 
revolver to his general manager, who was 
working that night on the first floor, where 
Mr. Dick, under the name of R. C. Dick 
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manufactures lamps and electrical 
and told him to guard the front 
the building, as the robbers 
be around, The police arrived 
d made an investigation. Similar 
told by Heyman and Miss 
Lerner, who had “revived.” The door to 
the back entrance was found bolted and 
locked. George W. Fox, Mr. Dick’s gen- 
eral manager, who was working on the 
frst floor, heard nothing unusual. A man 
in a garage across the street said he had 
not seen or heard anything unusual, and 
a woman who was sitting on a porch almost 
directly across the street, from the passage 
way leading to the Heyman factory, said 
she had seen no one enter or leave the 
factory before or after the robbery. 

The police were not satisfied, and de- 
termined to find the truth from the girl. 
She was alternately quizzed by four police 
officials, until she finally made full con- 
fession. She told how Heyman had planned 
the robbery two weeks before, and where 
her ring and watch had been hidden. 

Detectives who went to Heyman’s house 
after the confession found him in bed, ap- 
parently ill from his experiences. Earlier 
in the day a detective had been at the 
man’s bedside, and without his knowing 
what he was doing, had felt of his pulse and 
satisied himself that the man was not 
ill. Later the police surgeon pronounced 
him well. The police threatened to take 
Heyman to the police station on a mattress 
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if he did not go along with them. The 
family then called their physician, Dr 
B. H. Woolf, of 40 Waverly Ave. Dr. 


Woolf said that he was all right except 
that he was nervous, so he went with the 
police to the station. There Heyman ad- 
mitted that his bookkeeper’s confession was 
correct. Various identifications at the fac- 
tory were made by the girl and by Hey- 
man when taken there by the police. 

At headquarters Heyman told the police 
that he lost about $15,000 through a robbery 
a year ago because the insurance company 
would not give him what he should have 
had. He lost nearly as much more through 
failure of customers, he said. To get money 
for creditors, he said, he recently sold 
jewelry worth $10,000 for $5,000. He then 
dictated a confession, saying he did the act 
in order to ge# money to pay his debts. 








Creditors Start Bankruptcy Proceedings 
Against the Davidson Diamond Jewelry 
Co., Inc., New York 


An involuntary petition in bankruptcy 
was filed in the United States District 
Court last Wednesday against the Davidson 
Diamond Jewelry Co., Inc., dealer in dia- 
monds and jewelry, 93 Nassau St. New 
York. The petitioning creditors are: 
George E. Darling Co., with a claim for 
$140; O'Neill & Block, Inc., for $500, and 
the Rex Mfg. Co., $125.44. 

The petition places the assets at $10,000 
and the liabilities at $40,000. The only al- 
legation set forth in the petition is that the 
concern made preferential payments to cer- 
tain creditors amounting to about $500. At 
a meeting of creditors, held on Monday af- 
ternoon at the Broadway Central Hotel, a 
creditors’ committee, headed by John F. 
Paulis, was appointed to investigate the af- 
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fairs of the concern. This committee will 
report back to the creditors when the in- 
vestigation has been completed. 








DEATH OF H. M. HEILMAN 





Treasurer of Potter ‘& Buffinton Co. Passes 


Away After a Brief Illness 


An illness lasting less than two weeks 
resulted last Monday afternoon in the death 
of Herman M. Heilman, treasurer of the 
Potter & Buffinton Co., manufacturing 
jewelers, Providence, R. I. Death occurred 
at the Methodist Episcopal Hospital in 
Brooklyn, N. Y., where Mr. Heilman haa 
been confined for several days. The funeral 
services will be held to-night (Wednesday) 
at 8 o’clock at the late home of the deceased, 
123 Fenimore St. Brooklyn, with Rev. 
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George Blaefe officiating. On Thursday 
morning the remains will be interred in the 
Lutheran Cemetery. 

Mr. Heilman came down from Providence 
several weeks ago to be with his family 
over the Easter holidays. It was while 
visiting his home that he was taken ill and 
early last week was sent to the Methodist- 
Episcopal Hospital. He improved slightly 
but on Monday he grew worse and finally 
passed away at 3 Pp. M. 

Herman M. Heilman was born at 347 
Madison St., New York City, on Jan. 2, 
1886, He was educated in the public and 
high schools of the metropolis and at an 
early age obtained his first position as an 
errand boy with the Potter & Buffinton 
Co. Through diligent efforts he rapidly 
gained promotions and for several years 
was the concern’s New York representa- 
tive. He was later made treasurer of the 
concern and about two years ago went to 
the factory at Providence, R. I., where he 
remained, only occasionally visiting New 
York, 

Through his long connections with the 
concern and his own pleasing personality 
Mr. Heilman gained a host of friends es- 
pecially in and around New York. He en- 
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joyed the distinction of being one of the 
best known and most widely loved men on 
the “Lane” and his passing came as a 
severe shock to his many associates. 

He was a member of the Elks, Brooklyn 
Lodge No. 22, Royal Arcanum, Jewelers’ 
Fraternal Association and the Manufactur- 
ing Jewelers’ Board of Trade of Providence. 

Deceased is survived by a father, five 
sisters and two brothers, 








DAYLIGHT SAVING 


Voters in Milwaukee Declare for Plan Which 
Will Become Effective April 24— 
Co-operative Advertising 


MILWAUKEE, Wis., April 6.—Endorsement 
of the daylight saving plan was given at 
the meeting of the advisory committee ot 
the Milwaukee Jewelers’ Club at its regular 
meeting at the Athletic Club held recently. 
Later, at the city election, the move- 
ment was carried and Milwaukee will turn 
its clocks ahead one hour at 2 a. M. Sun- 
day, April 24, the clocks to be turned back 
to regular standard time at 2 a. M. Sunday, 
Sept. 25. Together with other business men, 
local jewelers have been behind the move- 
ment for some time and are gratified that 


public opinion was moved to officially 
adopt the schedule for Milwaukee this 
Summer. 


In connection with the co-operative ad- 
vertising campaign being conducted by local 
jewelers, the advisory committee took ac- 
tion towards adding: the words, “At Your 
Jewelers” to the national slogan “Gifts 
That Last.” and the combined slogan is 
now being featured in the co-operative ad- 
vertising copy as well as wherever used in 
individual advertisements of jewelers. 

The committee also went on record as 
favoring a one per cent turnover tax on 
sales in whatever form it will be most prac- 
tical. The sentiment, however, is to elimi- 
nate the present war tax or luxury tax, 
jewelers claiming that their business is dis- 
criminated against by the tax and favor a 
general sales tax in its place. They feel 
that the burden should be fairly distributed 
over all lines of business as jewelry cannot 
properly be termed a luxury as it has be- 
come a necessity or staple article of mer- 
chandise and should not be subjected to 
special taxes. 

On account of misunderstanding among a 
large number of people, due to their lack of 
knowledge of the subject of the length of 
time small watches and wrist watches 
should or can run without attention, the ad- 
visory committee has advanced a plan to 
educate the public in this matter. The 
meeting decided that it would be advisable 
to compile and publish a booklet in which 
has been printed various information 
gathered on the subject of small watches. 
This booklet will be published in a form 
suited to be presented to customers of 
jewelers who can therefrom secure neces- 
sary and authentic information as to what 
to expect from a small watch, how to take 
care of it and what the jewelers suggest to 
get the most satisfaction and service. 








J. Grandlic & Son opened a new jewelry 
store at 1103 N. 8th St. Sheboygan, Wis. 
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A Sales Tax Bill of the Wrong Kind 








Representative Bacharach of New Jersey Introduces Bill to Provide for One 
Per Cent Tax on All Sales; and to Eliminate Excess Profits and Surtaxes, 
But His Measure Retains Tax on Jewelry, Automobiles and 
Other Luxuries. 

















WasuHincton, April 11—Among the 
most important bills introduced in the 
House of Representatives today at the 
opening of the special session of Con- 
gress, the measure most interesting to 
the jewelry trade is one providing for a 
tax on sales, as a substitute for the ex- 
cess profits tax and other taxes. It was 
proposed by Representative Bacharach 
of New Jersey, a member of the Ways 
and Means Committee, and it grants tax 
exemptions designed to make it more 
acceptable to the masses. 

The Bacharach bill provides for a one 
per cent tax on sales of all kinds, includ- 
ing real estate, stocks and bonds, and 
seats in places of amusement. It would 
allow an exemption of $24,000 per an- 
num, pro rated monthly. It is estimated 
by Mr. Bacharach that sufficient revenue 
over $1,000,000,000 will be raised by such 
a tax to permit the repeal or modification 
of the following taxes in the present 
revenue law: 


Reduction of the normal income tax 
on incomes up to $4,000 from 4 per cent 
to 2 per cent; surtaxes to commence at 
$7,000, instead of $5,000 as at present, 
the highest surtax rate being 40 per cent 
above $90,000; repeal of the excess profits 
tax, the tax on freight and express trans- 
portation, the tax on insurance, the tax 
on all fountain drinks and on ice cream, 
and the tax on admissions and dues. 

Certain of the special excise taxes, 
such as the tax on candy, chewing gum, 
toilet soaps, carpets, rugs, wearing ap- 
parel, perfumery, cosmetic and medical 
preparations would also be _ repealed, 
while the tax on automobiles, pianos, 
organs, jewelry and motion picture films 
would be retained, thus thwarting the 
very bases on which the jewelers have 
supported the sales tax idea. 

Mr. Bacharach’s bill would impose a 
new tax of 10 per cent on the undistrib- 
uted earnings of corporations and would 
eliminate the credit allowed to corpora- 
tions in the income tax schedule. 

“It is going to require not less than 
$4,000,000,000 each year for the next 
three or four years to run this Govern- 
ment,” said Mr. Bacharach today. “I 
do not believe that any revision of the 
tariff will bring in more than $600,000,- 
000, and therefore the rest of the money 
necessary must be raised by taxation. 

“We cannot keep our pledges to re- 
peal certain of the present obnoxious 
taxes without finding some new sources 
to raise sufficient revenue. The only tax 
that will do that, in my opinion, is a 
sales tax, and I am therefore offering 
a draft of a new revenue bill which sub- 
stitutes a one per cent turnover sales tax 
for the excess profits tax and several 
other taxes of the present law. 


“Naturally there is some opposition to 
such a tax, but I believe it to be funda- 
mentally sound in principle, to be easy 
to administer and to spread the burden 
over a very large field. Those who have 
studied the matter carefully agree that a 
one per cent tax on all turnovers would 
not be greater than 3% per cent added to 
the cost to the consumer, while under 
our present tax laws it has been stated 
by Government officials that 23 per cent 
has been added.” 








WHOLESALERS’ CONVENTION 





Preliminary Program Adopted for Annual 
Meeting of the N. W. J. A. at West 
Baden, Ind., May 5, 6 and 7 


PHILADELPHIA, Pa., April 11—A large 
and enthusiastic attendance is expected by 
Secretary Thos. A. Fernley, of the National 
Wholesale Jewelers’ Association, when that 
body holds its annual convention at West 
Baden, Ind., May 5, 6 and 7. This is based 
on encouraging letters received by the 
secretary not only from the members in the 
central west but in the east and far west 
as well. 

Work on the program is not yet com- 
pleted and they expect to have some very 
attractive additional features presented at 
the convention. 

The tentative list of subjects to be dis- 
cussed at the convention are as follows: 


Annual address of the president—Noble 
R. Fuller. ‘ 

Report of the secretary— 

Reports from wholesalers and manufac- 
turers concerning conditions in their 
territories and lines. 

Statement concerning work of the Legis- 
lative Committee—This work will deal 
with the Sales Tax, Gold Subsidy, 
Federal Taxes and Revision of the 
Stamping Law. 

Report concerning National Jewelry Pub- 
licity Campaign. 

Brief talk on subject of importance by 
Mr. E. A. Kiger, of the C. A. Kiger Co. 

Hollow Ware Situation—James W. Far- 
rell, of the Homan Mfg. Co. 

Jewelry Conditions—Victor E. Black, of 
V. E. Black & Co. 

Pearls—Representative of Karpeles Co. 

Co-operation—Carl D. Smith, of the 
Smith Patterson Co. 

Report of Terms and Discount Com- 
mittee—Chairman, Sidney Y. Ball, of 


the Norris-Allister-Ball Co. 
Discussion of Terms on American 
Watches. 


Comment on present terms situation—W. 
W. Hamilton, of the W. W. Hamilton 
Jewelry Co. 

Report of the Membership Committee in- 
dicating increased membership of asso- 
ciation. 
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Discussion of following subjects :— 

When will the normal resumption of 
business take place? 

What are the prospects for readjustment 
and elimination of luxury tax? 

Business outlook for Fall. 

Tariff question as it relates to watches 
diamonds and jewelry. ‘ 

Are the retailers overstocked at present? 

What lines are the jewelers Overstocked 
on! 

To what period or year can the present 
volume of business be compared? 
What shall we do about our overhead ex. 

penses? 

Compensation of salesmen. 

Discussion—Reduction of Expenses oy 
Rising Overhead vs. Falling Sales 
R. H. Shuttles, Shuttles Bros. & Lewis, 

Brief talk on subject to be announced 
later—Samuel Weinhaus, of the Samuel 
Weinhaus Co. 

Discussion—The Nation Wide Progress 
of the National Advertising Campaign 
for GIFTS THAT LAST—Harry 
Edward Freund, National Jewelers’ 
Publicity Association. 





GROUP CONFERENCE OF JEWELERS’ 
AND WATCH 


SUPPLY 
MATERIAL HOUSES 


A conference of jewelers’ supply and 
watch material houses will be held, at which 
time problems peculiar to this branch of 
the business will be discussed. 

A group or section established consist- 
ing of these houses and the departments 
of the members of the association interested 
in jewelers’ supply and watch material. 


Addresses will be made by Mr. Duval, of 
the Elgin National Watch Co., and E. E. 
Marshall, of C. & E. Marshall Co. 





Members of Executive Committee of Jewel- 
ers’ Security Alliance Hold Monthly 
Meeting at Headquarter in New York 


Every member of the executive commit- 
tee of the Jewelers’ Security Alliance at- 
tended a regular monthly meeting of the 
committee held last Friday at the organiza- 
tion’s headquarters, 14 Maiden Lane, New 
York. At the meeting new members were 
admitted, transfers made and rewards or- 
dered paid. 

There were 41 new members admitted to 
class B, while 10 members were transferred 
from class A to class B. 

The statistics for the month of March 
show that eight store burglaries were com- - 
mitted with losses of $1,716.50. Of these 
victims, two were members who lost goods 
worth $1,050. Window smashings num- 
bering 38 occurred with losses of $30,694. 
Twenty-one of these victims were members, 
who lost $12,694. In four cases arrests 
were made and the goods recovered. There 
were 11 sneak thefts netting the thieves 
$21,360. Only four of these victims were 
members who suffered losses amounting to 
$17,822. One arrest has been made. 
Thieves obtained merchandise worth $117,- 
141 as the result of eight holdups. Only 
one member was attacked who did not lose 
any property and the robber was arrested. 
Five bad check swindlers obtained $1,128. 

A number of awards were ordered paid. 
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George Filion, Salem, is relinquishing the 
jewelry business to branch out into the 


bile trade. , - 
ans, de Zara, of the Paddock building, 


is going to California with a view to open- 
ing in business there. 


Harry a : 
returned to business, having recovered 


from an operation on his throat recently. 

Marriage intentions have been filed at 
City Hall by Jesse Monez, jewelry worker, 
376 Harrison Ave., Boston, and Katherine 
E. McCormick, same address. 

Fire in the basement of 5 Bromfield St., 
an office building occupied by several 
jewelers, caused considerable excitement 
and damage the evening of April 6. 

It is announced that the annual conven- 
tion of the Maine Retail Jewelers’ Associa- 
tion will be held in Lewiston, May 31 and 
June 1. An elaborate programme is in 
preparation. 

Thomas Wilson, of Harwood Bros., Inc., 
has undergone an operation on his nose, 
at the Parker Hill hospital. The operation 
was successful and he exports to be in har- 
ness again very soon. 

W. C. Dorrety last week supplied to the 
Capital Service Co., two large trophies to 
be awarded as salesmanship prizes; also 
a large order of gold, silver and bronze 
bottons as minor awards. 

After an absence of four or five weeks 
J. V. Harkins, of Harkins, Kirby & Mur- 
phy, due to an operation of appendicitis, 
is able to resume business. He appears to 
have recovered entirely and says he is in 
the best of spirits. 

While J. Hershman was showing a dia- 
mond ring in his store at 2061 Washington 
St.. Roxbury, a negro made an unsuccess- 
ful attempt to stab him and then ran away 
with the ring. The colored man eluded 
his pursuers, Hershman and __ Inspector 
Egan. 

Everett W. Durgin, Worcester, has 
opened a new store on Main St., four 
doors from his former premises. The new 
quarters are larger and have been fitted 
with store furnishments and lighting on 
an elaborate scale. Much greater window 
display is provided. 

Members of the Boston Chamber of Com- 
merce, in a referendum vote, indorse the 
abolition of the excess profits tax on cor- 
porations and the surtax on individuals. 
They also indorse the levying of a sales tax 
at a uniform rate. For the sales tax 2,201 
votes were cast, against 120. 

John H. Parker, a well-known resident 
of Waltham and employed in the clock 
department of the Waltham Watch Co., 
was found dead in his home, 14 Woerd Ave., 
the morning of April 6. The gas was 
turned on in his bedroom. Mr. Parker had 
been laid off recently by the company and 
it is believed he became despondent. He 
was 75 years of age, a widower. He was 
a member of Monitor Lodge, A. F. and 
A. M., which he joined in 1868, and was 
made a life member after he had been 
50 years in the organization. 

Following the arrest of W. Colmes. for- 
merly trading as W. Colmes & Co., Wash- 


B. Hershon, 5 Bromfield St., has , 
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ington building, suit has been brought by 
Harry Clair, of this city, for the recovery 
of $4,000 worth of diamonds from Mr, 
Colmes. When the defendant returned 
some months ago from Rutland, Vt., he 
brought with him the diamonds and several 
thousand dollars in cash. Mr. Colmes says 
that on arrival in Boston he called at a bank 
to withdraw some money and left the dia- 
monds in his automobile outside. He re- 
turned to the bank a moment to get his 
gloves and on emerging found the diamonds 
gone. He reported the incident to the 
police who discredited the story. Since 
then Mr. Colme’s affairs have been placed 
in bankruptcy. He is out on bail in $10,000 
bonds. Louis Gordon, of the Washington 
building, has been appointed receiver. 








Lancaster, Pa, 





F. M. Herder, Williamsport, a former 
student, visited the school last week. 

Aaron J. Kurtz has gone to Boston and 
Providence, R. I., on a week’s business trip. 

William S. Smith, with the Keystone 
Watch Case Co., Riverside, N. J., spent a 
few days in Lancaster recently among 
friends, 

Frank B. Fon Dersmith, in charge of the 
silverware department of Louis Weber & 
Sons store, paid a business visit last week 
to Philadelphia. 

Richard W. Stouch, St. Paul, Minn., 
spent part of last week in Lancaster among 
former associates, stopping over on his way 
home from Wilmington, Del. 

Frank K. Sever, a director of the Hamil- 
ton Watch Co., and wife, last week attended 
the wedding of their son, J. Frederick 
Sever, who was married to Miss Katherine 
Kelly, of Philadelphia, 

Chester D. Wallers, Louisville, is spend- 
ing a couple of weeks at Columbia, his old 
home, after an absence of 16 years. Before 
returning home he will visit Philadelphia 
and New York on business. 

The J. F. Apple Co. has received orders 
for gold and silver medals and silver cups 
and plaques from the James School, Mary- 
land, and an order for gold medals from 
the Hillsdale School, Hillsdale, Mich. 

George Bove, Smithton, Pa., has entered 
the Bowman Technical School as a stu- 
dent in engraving. Lloyd Dimmig, of Har- 
risburg, a former student, was on April 6, 
married to Miss Anna Hodgen, of Lan- 
caster. 

Wertsch Bros. (john and Harry) have 
opened their new jewelry store at Ephrata. 
They bought out the business of J. M. 
Kreider. John Wertsch will have charge of 
it, his brother continuing to conduct his 
store at Lititz. 

Harry I. Sieber, late in charge of the 
optical department of Howe’s jewelry store, 
of Clearfield, Pa., arrived in Lancaster last 
week and is now associated with his father, 
Dr. Ezra Sieber, at the Sieber Optical 
Parlors, 20 W. King St. The establish- 
ment has been enlarged and now has two 
examining rooms, and a professional nurse 
will soon be installed. 

The jewelry store of S. Kurtz Zook, 50 
N. Queen St., last week had an appropriate 
April display of diamonds, the diamond 
being the birthstone for April. A part of 
the exhibit which attracted special atten- 
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tion was a piece of “rough” from the 
Kimberly mines, valued at $3,000, by rea- 
son of a big diamond being imbedded in it. 











service of B. Barnett, 815 Poydras St. 

The Jewel Box, a small store established 
a few months since has been sold out at 
auction, 

The next meeting of the Louisiana Op- 
tometrist Association will be held April 18 
and 19 in Lake Charles, La. 

J. Hartman Thompson, a jeweler on 112 
Carondelet St., recently purchased a home 
on Peniston St., at the Dryades St., inter- 
section. It cost approximately $7,000. 

R. M. Tusch, jeweler, with offices in the 
Godchaux building, recently purchased a 
two-story residence on 3rd St. near St. 
Charles Ave., in one of the most fashion- 
able sections of the city. 

Maurice Fitzgerald will leave shortly to 
attend the convention of the American 
Optometrist Association to be held in New 
York city. He is the delegate from the 
Louisiana association. 

Samuel J. Hart has resigned as a mem- 
ber of the New Orleans Retail Jewelers’ 
Association and necessarily as treasurer of 
the organization. B. Barnett the Poydras 
St., jeweler, has been elected treasurer. 

The Montgomery Pate Co., which moved 
from Poydras St, some months ago 
to 638 Canal St., has, by permission of the 
present occupants of its former location, a 
shoe dealer, put up a large advertising 
clock which advertises the new location. 

Coleman E. Adler has on display in his 
show windows several of theTimes-Picay- 
une loving cups, made in the Adler factory, 
which were presented by the newspapers 
to noted citizens. It is the custom of the 
newspaper to give a loving cup each year 
to the person who has accomplished the 
greatest civic good. 

Alfred Krower, accompanied by Max 
Dorenfield, left Friday for New York. Mr. 
Krower will spend a while in New York 
purchasing stocks. Mr, Dorenfield will saif 
from New York on his annual trip to the 
West Indies. Al Judice of the Krower 
house left a week earlier for New York 
to purchase goods for his department. 

The Samuel J. Hart Jewelry Co., which 
has been in existence since 1845, is about 
to be liquidated. Samuel J, Hart and his 
brother Michael Hart have been named 
liquidators. The entire jewelry stock will 
be sold. After the jewelry business is 
closed out Samuel J. Hart will continue 
the loan department which has been part of 
the business. 

Anthony Russo, secretary-treasurer of the 
State Board of Optometry, is publishing 
broadcast in the newspapers a card calling 
on officers of the law to arrest any per- 
sons found selling and fitting eyeglasses in 
violation of the State optometry laws. Mr. 
Russo suggests that any such persons who 
might claim to be registered could be 
identified by communicating with the sec- 
retary of the board, 221 Macheca building, 
New Orleans. 
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Alvin N. Herrick has removed from 115 
Wickenden St. to 35 Garnet St. 

Thomas U. Catlow was a business visi- 
tor in New York and vicinity the past 
week. 

Walter B. Frost is at St. Petersburg, 
Fla., for a short stay to meet his wife and 
return with her to Providence. 

Mr. and Mrs. William IF. Leeder sailed 
Saturday from New York on the Rotter- 
dam for a three months’ trip in Europe. 

William Loeb, of William Loeb & Co., of 
this city, reports business very good ‘n 
California where he is at present for his 
concern. 

Maurice J. Karples, of the Karples Co., 
was a passenger on the steamer Rotterdam 
which sailed from New York for France 
on Saturday last. 

E. Merle Bixby was one of the speakers 
at the first annual dinner of Troop C, 
Rhode Island National Guard Veteran As- 
sociation, last Thursday evening. 

J. Edgar Morralley has severed his con- 
nections with the J. A. Foster Co. as buyer 
of the silverware, and is now located with 
the Warwick Sterling Co., 36 Garnet St., 
as their New England representative. 

The Leland Mfg. Co., on the first floor 
of the three and one-half story wooden 
building, 552 Westminster St., was dam- 
aged to the extent of several hundred dol- 
lars by water early last Sunday morning 
during a fire on the upper floor. 

William G. Lind was first lieutenant of 
the “Flying Squadron” and Ned C. Stiles 
chairman of the entertainment committee 
for the Kiddies’ Fund dance at Rhodes-on- 
the-Pawtuxet last Thursday night under 
the auspices of the Rotary Club of Provi- 
dence. 


L. A. Koritz and Peter Levin, doing 
business as Koritz Mfg. Co., manufacturers 
of jewelers’ boxes, pads, etc., 280 Rich- 
mond St., has been dissolved, Mr. Levin 
withdrawing. The business will be con- 
tinued by L. A. Koritz under the same 
name. ; 

Charles E. Sullaway, 66 years of age, for- 
merly in the manufacturing jewelry busi- 
ness in this city and the Attleboros in a 
small way, was taken suddenly ill at his 
Summer home at Coles Stations last Sun- 
day afternoon and died during the night et 
his home, 127 Prairie Ave., this city. 

The Beeber Mfg. Co., Inc., of this city, 
has taken out articles of association at the 
office of the Secretary of State under the 
laws of Rhode Island. The capital stock 
is $10,000 consisting of 100 shares of com- 
mon at $100 each. The incorporators are 
Morris Beeber, Harry Blacher and Lewis 
C. Luther. 

Among the jewelry buyers reported in 
this city and vicinity the past week were 
the following: M. Herz and Miss A. L. 
Hill, of Mandel Bros., Inc., Chicago; A. L. 
Judis, of Leonard Krower & Sons, New 
Orleans, La.; A. Hill, of S. S. Kresge Co.., 
Detroit, and M. J. Cullings, of Gimbcl 
Bros., Philadelphia. 

Everett L. Spencer, of E. L. Spencer & 
Co., is receiving the sympathy of his 
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numerous friends because of the death of 
his wife, Mrs. Nettie J. Spencer, at her 
home here on Wednesday. She had been 
in ill health for several months. She leaves 
her husband and one daughter. Also two 
brothers, William H. Waite, of Waite- 
Thresher Co., and Charles D. Waite of 
Waite, Evans Co. 

The bowling tournament that has been 
in progress all Winter by the employes of 
the Cook, Dunbar, Smith Co., with four 
teams, closed the past week. It was won 
by the quintent representing the wire de- 
partment with 19 games won and 3 lost for 
total pinfall of 10,464, an average per game 
of 387. The tubing department was second 
with 15 won and 12 lost, a total pinfall of 
10,373, an average of 384. 

At a meeting of the stockholders of the 
Waite, Thresher Co., at the office of the 
concern, 10 Abbott Park place, this city, 
Saturday forenoon, it was announced that 
William H. Waite, for several years presi- 
dent of the concern, had disposed of his 
interests in the business to Henry G. Thres- 
her and was retiring from active business 
on account of poor health. At the election 
of officers the following were chosen: 
President and Treasurer, Henry G. Thres- 
her; secretary and assistant treasurer, Dean 
Thresher; vice-presidents, H. F. Tourtel- 
lot, W. B. Peck and A. B. Paulsen; board 
of directors, Henry G. Thresher and Dean 
Thresher. The business was _ established 
about 1860, under the name of D. B. Waite 
& Co., which was dissolved in 1869, and for 
three years Mr. Waite was in partnership 
with James V. Angell. In 1884, Henry G. 
Thresher, for several years a member of 
the firm’s sales force, was taken into the 
firm which, in 1892, was incorporated under 
the laws of Rhode Island under the pres- 
ent name, with an authorized capital of 
$200,000. The firm has offices at 7 Maiden 
Lane, New York: 29 E. Madison St., Chi- 
cago, and Aquiar 116, Havana, Cuba. It 
owns a large factory building on Abbott 
Park Pl., Chestnut and Pine Sts., this city, 
which it partially occupies for its own 
plant and rents remainder to other manu- 
facturing concerns. Mr. Thresher is well 
known throughout the trade from his long 
years as a traveling salesman and as a 
manufacturer. He was several years 
mayor of the city of Central Falls, R. I, 
and is a past president of the New Ene- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association, and has been of inesti- 
mable service to the industry as a member 
of several important national committees 
including tariff and stamping legislation. 
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William L. King, a well known manu- 
facturer, is confined to his residence with 
scarlet fever. 

William H. Love, salesman for the Bliss 
Bros. Co., left Sunday evening for an ex- 
tended western trip. 

The Highland Country Club has adopted 
a set of resolutions upon the death of the 
late Charles P. Keeler. 

The factory of Bates & Bacon Co. 
was threatened by fire last Saturday, 
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when a blaze started in a garage located 
nearby. 

William A. Rohman, an engraver, was 
installed Monday evening as exalted ruler 
of the Attleboro lodge of Elks. 

W. L. Scofield, A. B. de la Feuilliez 
and Fay Wells were local salesmen to 
leave last week on business trips, 

George Austin, of the export depart- 
ment of the Bates & Bacon Co., returned 
last week from a business trip to Mexico, 

The Balfour Relief Association held a 
largely attended dance last Wednesday 
evening in the Pythian hall. The asgso- 
ciation was recently organized. 

Willam H. Saart distributed compli- 
mentary tickets for the Chamber of 
Commerce banquet to the girls in the 
office of the Saart Bros. Co. during the 
past week. 

Harold E. Sweet presided over the an- 
nual banquet of the Chamber of Com- 
merce last Thursday evening, at which 
Governor Channing H. Cox was a 
speaker. 

Sidney Straker, who is connected with 
the Watson Co., was united in marriage 
last week to Miss Charlotte Michel, of 
Attleboro, at the Grace Church, North 
Attleboro. 

Ernest D. Gilmore entertained the mem- 
bers of the Men’s Sunday evening class of 
the Congregational Church last Sunday at 
his home. Thomas E. McCaffrey told of 
his trip with the Knights of Columbus 
through Europe. 

William H. Saart was re-elected president 
of the Attleboro Athletic Association last 
Friday evening and Harold E. Sweet, vice- 
president. It was voted to put the Hey- 
wood field in condition as an athletic field 
at a cost of $15,000. The money will be 
raised by subscription. 





West Virginia Notes. 





Cole & Clark have opened a _ jewelry 
store in the Hunt building on Chestnut St. 
Kenova, W. Va. 

Henry Bryan, of Bryan Bros., well known 
jewelers of Bellaire, O., who has been 
located in Canton, O., during the past year, 
has moved to Shadyside, a short distance 
below Bellaire. 

Lee R. Nestor, who has been conducting 
a jewelry store in the Watson Hotel build- 
ing in Fairmont, W. Va., has had the store- 
room at 125 Main St. in that city remodeled 
and is now occupying it with an up-to-date 
jewelry store. 

The police of Wheeling, W. Va., ar- 
rested Rosie Caffara, Marie Zapita and 
Petra Piazi, believed to be a gang of shop- 
lifters, and following their arrest they con- 
fessed to the theft of three diamond rings 
from A. F. Stauver’s jewelry store in that 
city. Loot valued at $12,000 was found 
at the home of the Caffara woman, in- 
cluding a large number of watches and 
diamond rings, and it is believed the gang 
worked not only in Wheeling, but also in 
Bellaire, O., Pittsburgh, Pa., Youngstown, 
O., Toledo, O., Canton, O. and Steuben- 
ville, O., as marks of the stores of these 
places were found on the boxes containing 
the loot. The women wore bloomer suits 
under their dresses which contained many 
pockets. 
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Hartford, Conn. 





F. N. Manross, clock spring maniufac- 
turer, Forestville, Conn., and New Britain, 
Conn., has returned from jury duty of two 
weeks. ; 

Candidates for the Sessions Clock Co. 
baseball team reported for practice last week 
and a fast nine is to be organized this 
a Harper, president of the Amer- 
ican Silver Co., Bristol, Conn., left recently 
with Mrs. Harper for Chicago, where they 
will remain two weeks. 

A play entitled “Sunbonnets” was given 
before a large audience by the Sessions 
Clock Dramatic Co. in Firemen’s Hall, 
Forestville, Conn., last Friday evening. 

Harry B. Strong of Brown, Thomson & 
Co., 942 Main St. and Mrs. Strong, have 
returned to their home in Wethersfield, 
Conn., after spending several weeks in 
Bermuda. 

Charles E. Dunbar, secretary and treas- 
urer of Dunbar Bros. Mfg. Co., clock 
springs, has purchased the land and im- 
provements at the corner of George and 
Carlson Sts., Bristol, Conn. 

Isidore Wise, of Wise, Smith & Co., who 
has visited several places in the Canal Zone, 
Havana, Honolulu and San Francisco left 
California for Hartford last week, but will 
stop at Chicago on the return trip. 

Robert H. Lewis, of Harvey & Lewis, 
opticians and watch repairers, 865 Main 
St., and Mrs. Lewis, are expected to return 
to their residence on N. Witney St., this 
week from a month’s visit in California. 

Albert M. Kohn, now sole owner of 
Henry Kohn & Sons, Inc., retail jewelers, 
890 Main St., was the subject last week in 
a silhouette contest in one of the local pa- 
pers. His profile was recognized by many 
of the readers. 

The engagement of Miss Elizabeth Traut, 
daughter of George W. Traut of the Traut 
& Hine Mfg. Co., New Britain, Conn., and 
Mrs. Traut, and Vernon H, Brierly, who is 
connected with the New York office of the 
company, was announced last week. 

At the annual mecting of the National 
Marine Lamp Co., Bristol, Conn., last week, 
Frederick N. Manross, a clock spring manu- 
facturer, was elected president and Alex- 
ander Harper, president of the American 
Silver Co., was elected a director of the 
company. 

The erection of the companion building 
to the new structure recently completed by 
the Steiger-Vedder Co., 885 Main St., will 
be started in the near future, work of de- 
molishing the old building having started 
last week. Both of the new structures will 
be fireproof. 

Three boys were arrested in New Britain, 
Conn., Friday by Detective Sergeant A. J. 
Richardson on a charge of theft. It is 
alleged the youngsters stole a watch from 
the retail jewelry store of the Reed Jewelry 
Co. and 15 tie pins from another store. 
They were arraigned in the juvenile court 
Saturday. 

Writs drawn by Judge F. B. Hungerford 
have been served by Constable James W. 
Manning on William A. Lippke, proprietor 
of The Clock Shop, 259 Main St. New 
Britain, Conn., to cover payment on ma- 
terial furnished for the building of a house 
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on Haley St. Several individuals and firms 
have taken action. 

Frank J. Smith has accepted a position 
as buyer for jewelry, silverware and leather 
goods at the store of Sage, Allen & Co., Inc., 
896 Main St., coming here from Boston, 
Mass., where he had been connected with the 
Gilchrist Co. Mr. Smith was also a buyer 
at one time for one of the large Spring- 
field, Mass., stores. 

Charles E. Williams, general manager of 
the William L. Gilbert Clock Co., Winsted, 
Conn., sailed last Wednesday for Eng- 
land, where he will remain until late in 
May or early in June. General Manager 
Williams, who is also State representative 
from Winchester and a member of the ap- 
propriations committee, goes abroad in the 
interest of business for his company. 

Local banks in Waterbury, Conn., have 
discovered that many federal reserve notes 
of the $2 denomination, altered to pass for 
$10, have been given to business men or their 
clerks lately and the crooks have succeeded 
in getting away with merchandise before 
the fake bills were detected. The change 
in paper money has been artistically done 
and is considered the work of experts. The 
Waterbury police and department of justice 
officials are investigating the case. 

Announcement was made last week that 


Ballard & -Gocht, retail jewelers, Neri 
Block, Plainville, Conn., will soon move 


from their present store to the Professional 
building in New Britain, Conn. The new 
store will be opened this week. The firm 
has been in business in Plainville for about 
a year. Harold Ballard, senior member of 
the firm, was a former watch repairer for 
the Porter & Dyson Co., manufacturing 
jewelers, 54 Main St., New Britain, Conn. 


Arthur Tryon, Jr., the 18-year-old grand- 
son of the late Watson Tryon, a well-known 
contractor of New England, who had spent 
many of his spare moments at the store of 
Jeweler Smith, Central St., Windsor, Conn., 
has repaired the ancient clock in the belfry 
of the Windsor Town hall, the timepiece 
having been idle for many weeks. Young 
Tryon has not served his apprenticeship at 
clock making but permission was given by 
the authorities to look over the clock and 
he put the mechanism in working order. 

About 500 people attended the citizens’ 
smoker held in Turner Hall under the aus- 
pices of the New Britain Chamber of Com- 
merce last Thursday evening, among the 
speakers being George H. Dyson of the 
Porter & Dyson Co., 54 Main St. Mr. 
Dyson, who is president of the Hartford 
District Jewelers’ Club gave a brief out- 
line of the splendid work of the organiza- 
tion and showed how the citizens could as- 
sist toward the welfare of the city by hav- 
ing a closer relationship with the chamber. 

A permanent revision of the tariff which 
in now well under way in the hands of the 
ways and means committee at Washington 
and will be acted on at the special session 
of Congress on April 11, will greatly bene- 
fit the Connecticut manufacturers, and will 
greatly affect industries now in competition 
with foreign products. Cutlery, clocks and 
watches will be affected and a 50 per cent 
increase in tariff rates is looked for. The 
centers affected by these changes will be 
Bristol, Conn.; Meriden, New Britain, Wa- 
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terbury, Wallingford, Bridgeport and Thom- 
aston, 

Thomas Amico, who has been held pris- 
oner for several weeks in connection with 
the investigation into the alleged murder of 
Joseph Rolli, a jewelry salesman, Water- 
bury, Conn., was released on Saturday under 
bonds of $5,000. In order to permit a re- 
lease under bonds a technical charge of 
manslaughter was entered and a bench war- 
rant asked for, the prisoner being taken to 
the superior court, where the case was con- 
tinued until the June term of court after 
counsel had stated that the prisoner would 
plead not guilty. 

As a result of the wholesale theft of sil- 
verware from the factory of the R. Wal- 
lace & Sons Mfg. Co., Wallingford, Conn., 


recently, an investigation by Detectives 
Lawler and _ Giannelli, New Haven, 
Conn., police department and the Wal- 
lingford police was made, terminating 
in the arrests of Philip Raccio of 
New Haven and Michael Delvecchio 
of Wallingford. Raccio is alleged to 


have acted as agent for the disposal of the 
silverware. The alleged stealing has been 
extensive and other arrests it is expected 
will follow. The stolen property had all 


been taken to New Haven, the first com- 
plaint being made by the officials of the 
company to the Wallingford police, who 
found clues which resulted in the case be- 
ing brought to the Elm City for action. 
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Mr. and Mrs. Rudolph Baude have re- 
turned to Louisville after spending several 
days in Cincinnati, where they attended the 
wedding of their son, Walter Baude. 

W. G. Buschemeyer, j'r., of W. G. Busche- 
meyer & Son, retailers and manufacturing 
jewelers, was elected to the office of Inner 
Guard, of the Louisville Lodge of Elks, at 
the March annual meeting, and installed at 
the April meeting this week. 

William C. Kendrick, of William Ken- 
drick’s Sons, Inc., has returned to Louisville 
after spending some weeks in Florida. Matt 
Irion, of Matt Irion & Sons, has also re- 
turned to Louisville after spending the bet- 
ter part of the Winter in warmer climate 
in Florida. 

Chester Puckett, who has been operating 
an optical and watch repair shop in South 
Louisville for some years, has recently 
bought out the jewelry and optical business 
of A. E. Leaf, at 1737 W. Market St., the 
latter having gone into the bakery and con- 
fectionery business. 

Albert Grall, operating an engraving shop 
in the Tyler building, has purchased ma- 
chinery and is installing a manufacturing 
jewelry department. C. L. S. Read, of Wil- 
liam Kendrick’s Sons, was away from the 
store on April 8, on account of the death 
of his mother-in-law. 

News from Dover, Ky., tells of the loss 
by fire of the entire plant of the New Jersey 
Button Works, which had just gotten started 
on a big button order, having been idle for 
some weeks. The loss is estimated at $30,- 
000. The company manufactured pearl but- 
tons from mussel shells fished from the 
Ohio River. 
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Rochester, N. Y. 





Sam Marine and Harold Short are on 
the road for the Sime Berson Co. 

The Rosenbloom retail jewelry store in 
the Arlington building, Main St. E., has 
been closed. The stock and fixtures were 
sold. 

W. G. Keeler has given up the watchmak- 
ing business to go into the automobile busi- 
ness. He is now engaged in selling auto- 
mobiles with A, H. Boyce, East Ave. 

Mr. and Mrs. Charles E. Sunderlin, have 
returned from a two months’ trip to Florida. 
The L. Sunderlin Co., has installed a new 
indirect lighting system in the jewelry store 
on Main St. E. 

John H. Humburch has opened his new 
jewélry store at 89 East Ave. Mr. Hum- 
burch started in business with McAllister 
and Burke in the jewelry business on State 
St. 42 years ago. 

james J. Ernisse is arranging to open a 
new retail jewelry store at 5 Clinton Ave., 
North. He was formerly connected with 
the Present Jewelry Co. in the Chamber 
of Commerce building. 

E. J. Scheer’s jewelry store window pre- 
sents a handsome and attractive appearance 
at night on Main St. E. The electric light 
lamps are placed up high out of sight and 
the light is poured through a glass shade 
of a golden russet brown color. 

Morris Rosenbloom, of M. Rosenbloom & 
Co., has returned from a trip to Chicago 
and New York city, where he has been in 
the interests of the Ilex Optical Co. The 
company has recently erected large addi- 
tions to the plant which is located on Port- 
land Ave. 


Harry Stone, formerly salesman with 
Morris Rosenbloom, has left the company. 
He and Robert Lewis have secured a lo- 
cation on the 4th floor of the Central build- 
ing where they will open a wholesale jewel- 
ry business. They are in New York city 
this week arranging for the enterprise. 

John Humburch has moved his jewelry 
store from the Main St, E. location to the 
new store on East Ave. corner of Chestnut 
St. Retail business is encroaching on the 
old residential avenue out as far as Alex- 
ander St. All the old dwelling houses have 
been wrecked and new commercial build- 
ings are being erected on the old sites. 

E. J. Schroedel celebrated a formal open- 
ing of his new jewelry store, 1 Clinton 
Ave. S. this week. Mr. Schroedel has con- 
ducted a manufacturing jewelers’ business 
in the Dake building, corner of Main St. E. 
and Clinton Ave. S., for the past 14 years 
and is well known in the trade. He has se- 
cured a 10 years’ lease of the present loca- 
tion. 

Bert Moll, of the Granite building, has 
incorporated his business with a capital of 
$50,000 stock, under the title of Bertram 
Moll Inc. Mr. Moll was in the jewelers’ 
manufacturing supplies business for 11 years 
at Main St. E. and Water St. and he moved 
into the present location about five years 
ago. The new company is arranging for 
an extensive mail order business. 

Members of the Rochester Retail Jewel- 
ers’ Association and their families will at- 
tend a theatre party next Thursday evening, 
April 14, at the Temple Theatre. President 
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Ellery A. Handy suggested the plan as a 
change from the regular routine of a 
monthly business meeting. The entertain- 
ment committee consists of E. J. Scheer, 
S. D. Burritt, C, H. Dygert, and E. S. Dal- 
ton. 

Irving Dehol, alias “Louis Klein,” one of 
the men charged with hold up of David 
Ebers in the latter’s place of business, first 
floor up, 24 State St., on March 1, was 
captured in Chicago but was allowed to go 
on bail. The police expect to get the man. 
Extradition papers have been made out for 
him, but the man has not been brought up 
for trial in Chicago on a charge of va- 
grancy. He is at present at liberty and 
the local police headquarters have expecta- 
tions of getting him. Meyer Dehol, alias 
“Joe Davis,” is held here on the charge of 
being an accomplice in the crime. He con- 
fessed when he was arrested that the other 
man was his brother. The hold up was a 
daring piece of work shortly after 1 o’clock 
in the afternoon, David Ebers’ place is in 
the heart of the retail district. 

The Glaser Co. lease expired on the prem- 
ises now occupied by the company on Main 
St. E. and a long time lease has been signed 
by Mr. Glaser for two new locations. The 
company’s name will be continued at the 
new store, 165 Main St. E., and the place 
will be furnished with the fixtures and 
show cases of the present store. This store 
is located in the Eggleston Hotel building. 
The new store at 220 Main St. E. will be 
under the name of Gay’s Jewelry Shop. Mr. 
Glaser is planning to have this jewelry 
store as attractive as any in the State with 
mahogany furniture and fixtures on the east 
side of the store and the entire west side 
of the store will be covered with plate glass 
mirrors. He expects to open the store in 
the Eggleston Hotel early in April, 
and the store at 220 Main St E. will be 
open for business about the last of April. 








Birmingham, Ala: 





Wm. Elliot, of Kreis & Hubbard, Chi- 
cago, spent a day here last week. 

The store of L. W. Witt, Cedar Bluff, 
Ala., burned during the past week. 

Legrand Elebash of the Elebash Jewel- 
ry Co., Selma, Ala., is visiting here. 

Ben Schwabacker is now taking an 
automobile trip in northern Alabama on 
business. 

P. C. H. Turner, of Bromberg & Co., 
has returned from Mississippi, where he 
has been on a business trip. 

L. V. Hurter is now connected with the 
Artcraft Pen Co., and is traveling the 
States of Tennessee and Kentucky. 

Thomas Wood, of the Wood Jewelry 
Co., Sylecarga, Ala., has been in this 
city on business during the past week. 

Leo Kline, Montgomery, Ala., attended 
the annual convention of the Rotary 
Club in this city at the first of last week. 

R. N. Brombly of the Birmingham 
Jewelry Co. of this city left last week for 
Des Moines, Ia., where he will visit his 
daughter. 

Jack Dilworth, a jewelry merchant of 
Jasper, Ala., has been confined in a local 
hospital for an operation, but is now 
improving. 
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Gillespie Bros., Inc., Jenkins Arcade ha 
sent out cards announcing the 25th ann 
versary of the founding of the business 
P.C. Gillespie has sailed for Europe “ 
will visit Paris and Amsterdam on te : 

si- 
ness. 

Two negroes walked into the Store of 
Louis Landie, 1430 Fifth Ave., one day last 
week and also walked off with several 
watches valued at $150 which they removed 
from a show case as the proprietor went 
to a rear room. Mrs. Landie was at an 
upstairs window and saw the two men walk 
suspiciously away from the store, but the 
had gone too far, before the theft was dis. 
covered. 

The Chamber of Commerce directors at 
a meeting last Thursday night unanimously 
called attention to the fact that beginning 
the last Sunday of this month, clocks wil] 
be moved forward one hour, in accordance 
with a city ordinance on that subject, It 
was declared this was sufficient notice, as 
the ordinance is a city law. More towns 
in western Pennsylvania than ever before 
will observe the idea, because those through- 
out the Monongahela Valley and elsewhere 
want daylight saving time. The Beaver 
Valley is opposed to it. 

Joseph B. Mills, a publicity director in 
Detroit, in an address before the members of 
the Pittsburgh Advertising Club, said that 
the present year would be the great publicity 
year in the history of business and would 
start within a few months. He claimed 
that the present year furnishes extraordinary 
opportunity for all lines of business to go 
after business through the use of printers’ 
ink. He contended that the success in busi- 
ness this year will not depend on the goods, 
nor the store but upon the advertising de- 
velopments of the keenest minds in the ad- 
vertising business. A thorough reading of 
the newspapers to determine the best chan- 
nels for new advertising was suggested. He 
also said that ideas for new lines of ad- 
vertising wil! result from the careful read- 
ing of items published in the daily news- 
papers. 








Canada Notes. 





Out-of-town buyers calling the Toronto 
trade recently included E. W. Ross, North 
Bay; A. E. Williams, Barrie; A. H. Gal- 
braith, Shelburne; I. R. Bentley, Port 
Perry, R. N. Bassett, Whitby and G. A, 
Redmond, Sydenham, all Ontario. 

The jewelry firm of D. R. Dingwall, Ltd, 
which has been in business in Winnipeg, 
Man., for 40 years, has moved from 614-616 
Main St., where it has been located for the 
last 10 years, to new and spacious premises, 
elaborately fitted up in the most modern 
style on the corner of Portage Ave. and 
Garry St. 

Clapperton’s, Ltd., of Toronto, has been 
incorporated to take over the business of 
Gundy-Clapperton Co., Ltd., and manufac- 
ture and deal in glassware, silverware and 
plate, etc., with a capital of $250,000. The 
provisional directors are Harry G. Clapper 
ton, Walter M. Clapperton and Minnie J. 
Bowbeer. 























Frank Pasciglia has opened a new jewelry 


store at 407 E. 1ith St. P. Shulla is in 


rge. 
oo j. Norton, of the C. B. Nortou 
Jewelry Co., is making a special two week’s 


. h Nebraska. 

SS Eats spent a few days at the 
Whitney farm near Tonganoxie, Kans., the 
first part of the month, 

_H. Heiman has opened a jewelry store 
in La Verne, Okla. Mrs. Heiman will take 
care of the optical department. 

C. B. Hough, of the Hough Jewelry Co., 
Caldwell, Kans., stopped over a day on his 
way to visit relatives in Kentucky. ’ 

Norton Harvey has embarked in the jew- 
elry business in Hominy, Okla. Mr. Harvey 
was formerly with the Castle Jewelry Co., 
Kansas City, Kans. 

E. R. Kennedy, La Crosse, Kans., has re- 
tired from active business. He is now 
resting in Excelsior Springs, Mo., hoping 
to get rid of rheumatism. 

Harold E. Hutchinson will represent the 
C. B. Norton Jewelry Co. at the Kansas 
State Retail Jewelers’ convention, to be held 
in Hutchinson, Kans., April 11 and 12. 

Lee Q. Wood, formerly with the C. B. 
Norton Jewelry Co., has bought the jewelry 
store of Arch L. Evans on 3lst St., near 
Main St. Mr. Evans is going to make his 
home in California. 

The Edwards-Ludwig-Fuller Jewelry 
Co. is taking inventory. The company’s 
fiscal year ends March 31. All of the 
traveling salesmen are in having their goods 
marked to the new prices. 

C. N. Johnson, traveler for the Meyer 
Jewelry Co., left for his northern Kansas 
territory, Wednesday, April 6. He ar- 
ranged his trip so as to attend the annual 
convention of the Kansas State Retail Jew- 
elers’ Association, in Hutchinson, Kans. 

Jack Liebowitz, St. Joseph, Mo., is in the 
hospital as the result of a recent encounter 
with a holdup man. While on his way 
home from his store he was held up and 
robbed. When Mr. Liebowitz attempted to 
defend himself the robber shot him in the 
hip. 

Leo H. Ludwig, vice-president of the 
Edwards-Ludwig-Fuller Jewelry Co., was 
given a surprise the evening of April 1 in 
honor of his 21 years’ association with the 
firm. He was the guest of honor at a dinner 
at the home of George H. Edwards and 
afterwards at a theater party at the Or- 
pheum. 

J. E. Goar, of the Harris-Goar Jewelry 
Co. has returned from Oklahoma. Mr. 
Goar reports that cotton planters in that 
State have dragged the stalks and have 
plowed the cotton under preparatory to put- 
ting in other crops. Much of the cotton 
was left unpicked last season because the 
tenants moved away and it was impossible 
to get help. 

Among the recent visitors in the city 
were A. Marks, Lawrence, Kans.; C. L. 
Frost, Odessa; Mr. and Mrs. W. F. Czes- 
kleba, Hill City, Kans.: E. J. Tietjen, Cole 
Camp; Frank Reed, Milan; Mrs. Rushmer, 
Pueblo, Colo.; Mr, and Mrs. Jones, Atchi- 
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son, Kans.; Mr. and Mrs. John Wortman, 
Leavenworth, Kans.; C. H. Paxton, Paola, 
Kans.; C. B. Sears, Dodson; C. B. Hough, 
Caldwell, Kans. 

C. E, Thistle, of the Woodstock-Hoefer 
Watch & jewelry Co.; E. L. Munn, of the 
Knaul-Cuthbert-Munn Jewelry Co., and 
E. A. Kiger, of the C. A. Kiger Co., at- 
tended the funeral of Harry Wardin in 
Topeka, Kan., March 31. Mr. Wardin was 
the son of C. E. Wardin and was asso- 
ciated with his father in the jewelry busi- 
ness under the firm name of C. E. Wardin 


& Son. 





Omaha. 





George ).. Kohles, Earling, Ia., was a 
caller on the wholesale trade last week. 

Earl Roscoe, of J. V. Barborka, Co., 
Denison, Ia., called in Omaha last week. 

Drebert & Son, jewelers of Creighton, 
Nebr., have sold out to W. Schamm at 
that place. 

Nicholas C. Campbell, of the Byrne-Duffe 
Jewelry Co., made a trip to St. Joseph, Mo., 
and other Missouri points last week. 

C. H. Thomsen, of the T. J. Bruner Co., 
Omaha, who has been spending a month on 
pleasure in California, returned last week. 

Charles Adams, of the Byrne4Duffe 
Jewelry Co., Omaha, has returned from 
a South Dakota trip where he found con- 
ditions improving. 

C. H. Little has come to Omaha from 
Oregon and taken a position as watch- 
maker for L. N. Boisen in the Security 
building in Omaha. 

Claude Yeager, Burke, S. Dak., called on 
Omaha jobbers upon his return from San 
Antonio, Texas, where he had been for 
some time with Mrs. Yeager for the latter’s 
health. During his absence he employed a 
man to run his store at Burke. Mr. Yeager 
indicated to his Omaha friends that it may 
be necessary for him and Mrs. Yeager to 
move to San Antonio permanently and 
that in that case he may dispose of his 
store at Burke and possibly start one in 
Texas. 





St. Paul. 


The Irvin & Beard Co., jobber, has re- 
covered virtually all of the diamonds stolen 
and disposed of by an office boy, now serv- 
ing a sentence in the State reformatory. 
The loot totaled in the neighborhood of 
$1,000. 

The Jesse Foote Jewelry Co., in the 
heart of the retail district, was the vic- 
tim of a “padded brick” burglar early 
Sunday. The intruder smashed a large 
show window and obtained 10 watches 
valued at $590. 

The Twin City Wholesale Jewelers’ As- 
sociation, comprising jobbers and manu- 
facturers of St. Paul and Minneapolis, held 
its monthly meeting Thursday night at the 
St. Paul Athletic Club. V. R. Irvin, presi- 
dent of the association, presided. 

A new retail jewelry store, The Royal 
Jewelers, Inc., opened its doors in this city 
April 9. The concern, a closed corporation, 
is composed of D. M. Goldman, who is 
manager of the store, and Charles Fried- 
man, a St. Paul real estate man, who is 
not actively engaged in the business. The 
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store, which is up-to-date in furnishings 
and stock, is located at 408 Robert St., in 
the loop district. Mr. Goldman for the 
past five years has been on the road for 
A. D. Goodman & Bro. 








Webster has the 


George K. 
Y. M. C. A. a gift of $200. 


Mauran I. Furbish has been elected chair- 
man of the sewer commissioners. 


given 


Frank Gilbert has returned from a busi- 
ness trip made for R. Blackinton & Co. 


George Whiting, of the Sturtevant-Whit- 
ing Co., spent the week end at the Cape. 

Orin W. Clifford returned last week 
from a short business trip to New York. 


The girls of R. Blackinton & Co. will 
hold their annual dance and social on 
May 3. 

The Paye & Baker Mfg. Co.’s factory 
was closed all last week for repairs to 
the boilers. 

John L. Thompson has been named as 
chairman of the finance committee of the 
town for the ensuing year. 

Harry Fisher, of Swift & Fisher, is a 
member of the Wamsutta Drug Co., which 
was incorporated last week. 

Willard Sunderland and Howard Sea- 
ton, representatives of two local firms, 
returned last week from business trips. 

The factories of the Paye & Baker Mfg. 
Co. and the J. F. Sturdy Sons Co., Attle- 
boro Falls, were closed last week for stock 
account taking. 

The Whiting & Davis Co. and Robin- 
son Bros. Co., of Plainville, were closed 
last week for the annual stock account 
taking period. 

Theron Curtis, W. H. Bell and John 
Thompson, local manufacturers, attended 
the banquet of the Chamber of Com- 
merce in Attleboro last Thursday eve- 
ning. 

W. G. Clark & Co. has become a cor- 
poration, with 1,500 shares of no par 
value. Edward F. Clark is president and 
treasurer and Clayton W. Cousens and 
Charles H. Clark, directors. The firm is 
one of the oldest established jewelry con- 
cerns in North Attleboro. 





A wedding of interest took place in 
Lancaster, Pa, a short time ago when 
Miss Anna Hirsh Cohen of that place be- 
came the bride of Max Kranich of York. 
Both the bride and bridegroom are well 


known in Harrisburg, where the for- 
mer frequently visits among relatives. 
The ceremony was solemnized in the 


Iris clubrooms under a canopy of Spring 
flowers, southern smilax and palms, by 
Rabbi Isadore Rosenthal of Lancaster, 
assisted by Rabbi H. R. Goldberger of 
Harrisburg. The bride was attended by 
her sisters, Mrs. Harry Pomerantz of 
Lancaster and Mrs. Morton J. Kay of 
Bethlehem. The bridegroom is associated 
with his brother, Abe Kranich, in the 
jewelry business in Lancaster and York. 
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Dessert Spoon TI [ ‘ i 


PORTSMOUTH 


Sterling Silver Tableware 


Dessert Fork BRIGHT FINISH 








ELYING for what must surely prove 
its attractive qualities, mainly upon the 
exquisite simplicity of its lines, upon its char- 
acteristic pointed handles and its quaint 
molded collars, the Portsmouth appropriately 
takes its name from one of the oldest Colonial 
cities in the country. Quaint and old-fash- 
ioned Portsmouth is typical of all communities 
which date back to pre-Revolutionary days. 
This new pattern of Sterling Silver Table- 
ware, whose Colonial classicism makes it at 
home in almost any surroundings, is fortunate 
in having so worthy a sponsor. 
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Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
V. S, Mulford, who, having been duly sworn ac- 
cording to law, deposes and says that he_ is the 
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and that the following is, to the best of his knowl- 
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11 John St., New York. 
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addresses of individual owners, or, if a corpora- 
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upon the books of the company as trustee or in 
any other fiduciary relation, the name of the per- 
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ing. is given: also that the said two paragraphs 
contain statements embracing affiant’s full knowl- 
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conditions under which stockholders and security 
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company as trustees, hold stock and securities in a 
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Celebrates His 
70th Year in the 
Jewelry Trade 


(THE privilege of 

celebrating three 
score and 10 years in 
one line of business 
has been given to few men, and when such 
a celebration occurs during the time that 
he is still active, hale and hearty it is an 
event unique in business history. Such a 
privilege was given last week to Lewis J. 
Mulford, president of the Jewelers’ Circular 
Publishing Co., who after completing his 
70th year in the jewelry business was the 
guest of honor at a luncheon in New York 
given by his old friends and associates in 
the jewelry business and the presidents of 
the various important organizations of the 
trade. It was notable that most of the 
guests were men who themselves had served 
a half century or more in the industry and 
had grown to prominence in the various 
lines which they represented, and these vet- 
erans, all still active business men, gathered 
to pay tribute to New York’s senior jeweler, 
who first entered the trade in the metropolis 
as a boy March 31, 1851. 

To commemorate the event, Mr. Mul- 
ford’s old friends presented him with a 
handsome loving cup, containing 70 white 
carnations, as a token of their friendship 
and esteem. 

New York’s oldest jeweler in point of 
service, he is still active as president of 
the Jewelers’ Circular Publishing Co. and 
his business career is considered a record 
not only for the jewelry industry, but 
throughout the business world in general. 





Jewelers and N the past month 
the Workmen's THE JEWELERS’ Cir- 


ceipt of a number of 


inquiries from jewelers throughout the 
State of New York in connection with 
the application of the Workmen’s Com- 
pensation Law of that State to their 


business, particularly as to whether they 
are included in the law because they 
employ a few watchmakers. For the bene- 
fit of many of our inquirers, we publish 
herewith, a letter received by Greenbaum, 
Wolff & Ernst, counsel for the National 
Jewelers Board of Trade, The Jewelers’ 
Vigilance Committee and the Retail Jewelers’ 
Association of Greater New York and vi- 
cinity, to a similar inquiry propounded to 
the Department of Labor. The letter, which 
comes from the State Industrial Commis- 
sion and is signed by B. L. Shientag, the 
counsel for the Commission, seems to imply 
that under Group 45, Section 2 of the Work- 
men’s Compensation Law, retail jewelry con- 
cerns which employ four or more watch- 
makers or repairers may be considered to 
come under the provisions of the law. 

The letter which is sent under date of 
April 4, reads as follows: 


“Gentlemen: 

“Your letter of March 30, 1921, relative 
to the question of coverage of men em- 
ploved by retail jewelry establishments, 
has been referred to me for attention. 

“It is not the policy of the Commission 
to render opinions except in cases which 
come before it for adjudication. Permit 
me to draw your attention, however, to 
Group 45, Section 2 of the Workmen’s 
Compensation Law, which refers to em- 
ployments in which there are regularly en- 
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gaged four or more workmen or opera- 
tives. Although no decisions have been 
rendered on the point, I am of the opinion 
that the courts would hold that a man em- 
ployed to repair watches, a workman, and 
believe that retail jewelry stores in which 
a sufficient number of persons are em- 
ployed would come under Group 45. 

“Very truly yours, 

(Sgd) B. L. Surentac, 
Counsel to the Commission.” 


New York State jewelers who employ 
four or more watchmakers or repairers 
would do well to look up the provisions of 
the statute if they have not complied with it. 








Importance of the THE retail jewelers 


Local Jewelers’ of the country 
Clubs are to be congratu- 


lated on the fact that 
from a State and national standpoint, our 
industry is one of the best organized in the 
country and the value of organization work 
is being proved to us all the time. There 
is one point, however, on which the organiza- 
tion movement could be greatly strengthened 
and that is along the lines of local retail 
jewelers’ clubs or “round table” associations 
in the small towns. While we have many 
city, town and district organizations and 
clubs today in different parts of the country, 
they are by no means general, but those that 
do exist have proved their value, in the way 
of strengthening the State and National 
body and particularly in their ability to 
ameliorate and alleviate abuses that could 
not have been gotten at in any other way. 

The great advantage of the local club or 
association lies in the fact that it can meet 
often (once a week if necessary or at least 
once a month) that the jewelers can come 
together to discuss not only subjects that 
affect them from a national and State stand- 
point but, more important, can take up the 
various questions that affect them locally 
that would be of no interest to the jewelers 
of other parts of the State and would not be 
a proper topic for consideration at a State 
association meeting. Among such subjects 
is that of uniform closing hours which many 
clubs have been able to put into effect 
throughout their towns, giving to the pro- 
prietors and the employes, for the first time 
in their existence, a shorter working day 
without interference of loss by improper 
competition. Another thing has been the 
question oi uniform charges for engraving 
and uniform rules as to appraisement of 
jewels, etc. 

The power of the local association to 
work good for the jewelry trade is far 
greater than many people appreciate, as it 
is through local associations more than any- 
thing else that uniform appeal can be made 
to the public in regard to important mat- 
ters and the latter educated as to the posi- 
tion of the jeweler so that he will rise in 
public esteem. When the jewelers of the 
town or district get together and settle their 
differences among themselves, they can 
command respect of the buying public for 
the jewelry profession by showing that they 
have that respect for their fellow jewelers. 
Through a local jewelers association, the 
public can be made to realize that the jeweler 
is a gentleman; that he is honest; that he is 
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reliable and especially that he is not 
“gouger” or a “profiteer.” Through the 
local associations and the co-operation ‘ 
one jeweler with another, trade in jew . 
lines may be held to the town that would 
otherwise go to the larger quarters. What 
is more, through the local association the 
mean and unnecessary competition "that 
comes from the action of the so-called 
“shopper” can be eliminated because when 
buyers realize that one jeweler feels that 
another jeweler’s prices and practices are 
right, he or she will not go from store to 
store trying to squeeze down the price of 
the article he intends to purchase, 

The local jewelers’ club is especially im- 
portant at times such as these when the 
trade must act together in fighting attacks 
made on it in the legislative halls of the 
State and country. A well organized club 
is in a position to keep its members ap- 
prised of all work that is being done for 
and against the industry and to immediately 
get response from its members whenever it 
is necessary to have the jewelers act in a 
way of reaching their congressmen or 
petitioning a legislature. Therefore, we urge 
the formation of these clubs wherever pos. 
sible and feel that no matter how strongly 
the trade is represented at its State organiza- 
tions, it can be strengthened and the power 
of its State organization increased by the 
formation of a local jewelers’ club, coun- 
cil or “round table” wherever possible. 








Bandit Meets Rough Reception When He 
Visits Los Angeles, Cal., Jeweler 


Los ANGELES, Cal. April 6.—A_ bandit 
who entered the store of Sam Prager, 741 
S. Spring St., about 11 a. M., a few days 
ago met with an unexpected reception. 
Mr. Prager was too quick for him and when 
he drew his gun a blow from Mr. Prager’s 
sturdy fist landed on his jaw. Then the 
bandit struck the jeweler on the head with 
his gun and after a short struggle escaped, 
without, however, getting away with any 
merchandise or money. 

The attempt at robbery was made at a 
time when people were constantly passing 
on the sidewalk, but it was quickly over 
and no one seems to have observed it. Mr. 
Prager was alone at the time. The robber 
wore no mask or anything to conceal his 
features. So far as known there is no 
clew to his identity. 

Mr. Prager was taken to the Receiving 
Hospital to have his injuries treated and 
was then able to go home. The wounds 
on his head are, however, rather serious 
and he was unable to go to his store for 
two or three days following and then only 
for a portion of the day. 








Julius A. Oswald, jeweler and optician, 
located at 1032 Calhoun St. Ft. Wayne, 
Ind.. who was removed to St. Joseph’s hos- 
pital recently with a fracturéd wrist, suf- 
fered a most serious injury. According to 
Dr. James M. Kane, the attending physician, 
Mr. Oswald will be confined to the hospi- 
tal for at least three weeks. The break is 
an unusual one, since the bone in the wrist 
is broken in six places, and in the fall which 
the patient sustained, the bone protruded 
more than an inch through the base of the 
hand, 
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The Accurate Watch Co., Inc., has started 
in business at 116 Nassau St. 

The G. & G. Engraving Co. recently 
started in business at 74 Lafayette St. 

A. Candas has established himself in the 
jewelry novelty business at 75 W. 44th St., 
this city. 

F. A. Castagnetta, engraver and chaser, 
has moved his business from 61 Beekman St. 
to 66 Nassau St. 

Stiglitz, Dobkin & Broder, polishers and 
platers, have moved their business from 86 
Chrystie St. to 143 Hester St. 

Louis Whitelaw, of Whitelaw Bros., will 
sail for the European diamond markets on 
Wednesday, April 20, on the Olympic. 

The L. Druckerman Co., conducting busi- 
ness under the style of The Leading Silver 
Works, has opened new sales offices at 138 
Fifth Ave. 

H. Hailparn & Co., manufacturers of dia- 
mond mountings, formerly at 49 Maiden 
Lane, are now located in their quarters at 
66 Nassau St. 

Irving Baum, dealer in diamonds and dia- 
mond mountings, 170 Broadway, sailed fer 
the European diamond market yesterday 
(Tuesday) on the Aquitania. 

Morris Hodes, formerly engaged in the 
retail jewelry business in Los Angeles, Cal., 
has taken over the business of S. Gold, 
retail jeweler, 2206 Seventh Ave., this city. 

According to word received in this city 
last week, A. R. Becker, importer and cut- 
ter of precious stones, 21 Maiden Lane, has 
arrived in Idar, the German precious stone 
market, 

D. Kleinbard, of Kleinbard & Sagman, 
Inc., diamond importers, 93 Nassau St., 
sailed for Europe recently on the steamship 
Lapland. While abroad Mr. Kleinbard will 
visit the European diamond markets. 

The firm of Oscar Heyman & Bros., man- 
ufacturers of diamond mountings, 71 Nassau 
St., has no connection whatever with Hey- 
man Bros., of Newark, N. J., the concern 
which last week reported that it had been 
robbed. 

M. Back, Summerville, S. C., spent sev- 
eral days in this city and yesterday (Tues- 
day) left for Europe on the Aquitania. Mr. 
Back is making a pleasure trip abroad and 
expects to visit France, England, Poland 
and Lithuania. 

The Vernon Watch Co., importer and job- 
ber of watches, has moved from 1 Maiden 
Lane to more commodious quarters at 66 
Nassau St. F. Rayman, traveling represent- 
ative of the concern, is now visiting the 
trade in the south. 

According to an announcement made last 
week, Louis Wolk has severed his connec- 
tions with the firm of Wolk & Cotler, manu- 
facturing jewelers, 15 W. 37th St. The 
business will be continued at the same ad- 





dress by Abraham Cotler under his own 
name. 

Mr. Trout, president of Charles L. Trout 
Co., Inc., diamond merchants, silversmiths 
and wholesale jewelers, 170 Broadway, is at 
present enjoying a sojourn in Canada, visit- 


ing Toronto, Montreal and Quebec. This is 
Mr. Trout’s first vacation in many years, 

William A. Mercer, of William A. Mercer 
& Co., Inc., importers and cutters of dia- 
monds and precious stones, 34 W. 35th St., 
was a speaker at a recent meeting of the 
Jewelers’ Guild at Boston. Mr. Mercer de- 
livered a most interesting and instructive 
talk on “The Gem in the Making.” 

Cables received last week by R. Gesell, 
watch manufacturer and importer, 15 Maid- 
en Lane, indicate that the WHafis wrist 
watch has been awarded a first class cer- 
tificate at watch tests held at the Bienne 
Observatory. The Hafis watch is a Swiss 
timepiece and is represented in this country 
by Mr. Gsell. 

Last week, S. Nathan, of S. Nathan & 
Co., importers and cutters of precious and 
imitation stones, 71 Nassau St., announced 
the engagement of his daughter, Anna, to 
Isidore Friedman, of Brooklyn. <A _ recep- 
tion will be held at the Nathan home, 2751 
Bedford Ave., Brooklyn, on Sunday eve- 
ning, April 17. No cards are being sent 
out. 

The following salesmen representing T. K. 
Fishel-C, A. Bugli, Inc., jewelers, at 45 Lis- 
penard St., are now visiting their respective 
territories in the interest of the concern: 
H. A. Rimbach, through the east; George 
S. Pollitz, in the middle west; H. A. Johns, 
the south, and Mr. Bullion on the Coast. 
All these representatives are sending in en- 
couraging reports from the territories which 
indicate that conditions are returning to 
normal. 


Philip Becker, who has been associated 
with the jewelry trade for a period of 50 
years, died on April 5 at his home at 1155 
Forest Ave., the Bronx. The funeral serv- 
ices were held on Thursday at 8 Pp. M. with 
private interment.’ Mr. Becker was born in 
Idar, Germany, and was in the employ of 
Tiffany & Co., at the time of his death. 
Prior to that, he had been employed for 
years at Baldwin, Sexton & Peterson. He 
was 74 years of age at the time of his death. 

At a luncheon, attended by more than 350 
people, given at the Hotel Plaza on Satur- 
day, April 2, by the Alliance Francaise of 
New York, in honor of Ex-Premier Viviani, 
the chairman and toastmaster was Ex- 
Senator Frank D. Pavey, vice-president of 
Edmond E. Robert, Inc., watch importers, 
3 Maiden Lane. After the eloquent speeches 
made by ‘Monsieur Viviani, Ambassador 
Jusserand, Ex-Attorney General Wicker- 
sham, and others, Mr. Pavey received, 








through Monsieur Viviani, the order of the 
Chevalier de la Legion d’Honneur, which 
was conferred upon him by the French Gov- 
ernment in recognition of his services to 
France during the war, as well as the in- 
terest and zeal he displayed for many years 
in promoting cordial relations between 
France and the United States. 

It was announced last week that S. Silber- 
blatt, manufacturing jeweler, 41 Maiden 
Lane, has formed a corporation under the 
style of the S. P. O. Optical Mfg. Co., with 
a capital of $10,000. The charter of incor- 
poration was granted under the laws of New 
York State with the following as incor- 
porators: Sam Silberblatt and Anna Silber- 
blatt, of the Bronx, and S. Posner and S. 
Ornorntsky, of Brooklyn. Mr. Silberblatt 
will still continue in the manufacturing 
jewelry business. 

Word was received in this city last Fri- 
day of the death of Jacob Baruch, a well 
known diamond broker of Amsterdam, Hol- 
land. Mr. Baruch died early Friday morn- 
ing at his residence in Amsterdam. His 
death is believed to have been due to a 
paralytic stroke. Mr. Baruch was born in 
Amsterdam, Holland, on Nov. 20, 1837, and 
had been engaged in the diamond brokerage 
business in that city for the past 30 years. 
He was well known among diamond im- 
porters of this country, who frequently 
visited the Amsterdam diamond market, and 
who will learn with regret of his passing. 
The deceased is survived by a widow, three 
daughters and four sons. Two of the sons, 
FE. and D. Baruch, are members of the firm 
of Baruch Bros, & Barend, diamond im- 
porters, 101 Beekman St, this city. 

The first meeting of the Retail Jewelers’ 
Association of Greater New York and Vi- 
cinity which has been held since October, 
1919, has been called for Wednesday even- 
ing, April 20, at the Cafe Boulevard, Broad- 
way and 4lst St. The dinner will be in- 
formal and will begin at 7 Pp. M. The busi- 
ness meeting will start at 8 o’clock and will 
be the deferred annual meeting of the asso- 


ciation for the election of the officers and’ 


the transaction of other business. At this 
meeting, a number of questions of vital im- 
portance to retail jewelers will be discussed, 
among which will be the evil of the retailing 
wholesaler, the stability of prices as affect- 
ing diamonds, jewelry and silverware, the 
tax problem and misleading advertising. 
President Emil W. Kohn has specially re- 
quested that there be a large attendance at 
this meeting and that jewelers throughout 
Greater New York and vicinity whether 
members or not of the association reserve 
that evening and make an effort to attend 
the gathering. 

In an effort to promote better window 
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displays among its members, the Retail 
Jewelers’ Association of the Bronx will 
hold a window trimming contest for mem- 
bers during the month of April. Two 
awards will be made for the best dressed 
windows displayed by members. 

Stephen Varni of the Epositer-Varni Co., 
47 John St., returned Saturday on the Aqui- 
tania after a seven weeks’ visit to the for- 
eign gem markets. 

Rosenthal & Kossower, Inc., manufac- 
turers and jobbers in gold jewelry, have 
moved from 149 Canal St. to Room 35 at 
121 Canal St. 

John Wiener, diamond cutter for 35 
years, located at 37 John St., has moved his 
business to new and more commodious 
quarters on the 16th floor at 71 Nassau St. 

George Bell, head of the firm of George 
Bell, Inc., jewelers, this city, has purchased 
a beautiful home at Hastings-on-Hudson, 
according to an announcement made last 
week, 

Samuel Lenkowsky, importer of diamonds, 
71 Nassau St., sailed for Europe Saturday 
on the Rotterdam. Mr. Lenkowsky will 5 
away two months, visiting the diamond 
markets of Amsterdam and Antwerp. 

The engagement of Miss Rae Goldstein 
to Meyer Donchin, of Aisenstein & Don- 
chin, Inc., dealers in silverware and clocks, 
3 Eldridge St., and well-known in the trade 
especially on the East Side section, was an- 
nounced on Friday. 

The business of A. Suderov, importer of 
diamonds and manufacturer of platinum 
mountings, formerly located at 49 Maiden 
Lane, has been moved to new and larger 
quarters at 66 Nassau St. 

R. H. Shepard, of I. Michelson & Sons, 
manufacturers of diamond and platinum 
jewelry and who recently returned from his 
initial southern trip in the interest of his 
firm, will leave on Wednesday to call on 
the trade through New England. 

It was announced last week that a formal 
dinner will be tendered the directors of the 
National Jewelers Publicity Association di- 
rectly after their meeting. The dinner, 
which is tendered by the New York com- 
mittee of the Association will be held April 
20, 1921, at 7 Pp. M., at the Hotel Astor. 
The members of the New York committee 
and hosts of the evening are David Belais, 
M. L. Robbins, of the Untermeyer, Robbins 
Co.; Lee Reichman, of Reichman Bros., and 
Milton L. Ernst. 

The annual meeting of the Jewelers Vigi- 
lance Committee will be held today at 
2 P. M., at the rooms of the Jewelers 24-K. 
Club, 15 Maiden Lane, and it is expected 
that practically all the directors will be 
present. Besides some important questions 
to be discussed, the directors for the en- 
suing year will be elected. There are 30 
directors of the organization who are 
chosen each year. The present officers 
are H. C. Larter, Chairman; Lee Reich- 
man, vice-chairman; A. L. Brown, treas- 
urer, and A. L. Woodland, secretary. 

Tonight will be the big night for the 
members of the Jewelers 24-K Club of 
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this city, because this is the date of the 
club’s annual beefsteak dinner. The affair 
which is for members only, will be held 
this year at Healy’s, 66th St. and Colum- 
bus Ave., and is expected to start promptly 
at 6.30. The dinner is in charge of a com- 
mittee consisting of Julius Kaufman, Chair- 
man, who is assisted by Charlie Conant, 
Milt Rosenback, Al. Kahn and Geo. White- 
head, who have laid themselves out to see 
that the members have the time of their 
life. 

While walking along Fifth Ave. last Fri- 
day afternoon Charles S. Isabel, a diamond 
and jewelry salesman, residing at 206 W. 
99th St., suffered an attack of heart disease 
and finally died before medical aid could 
be summoned. The body was laid at rest 
last Sunday in Mt. Pleasant Cemetery. Mr. 
Isabel had just reached 512 Fifth Ave. when 
he began to feel faint. He immediately 
walked into the store of A. Sulka & Co., 
shirtmakers, where he was given a chair 
and whatever assistance could be rendered. 
Before medical aid arrived, however, he 
passed away. Mr. Isabel was born in 
France, 68 years ago. For 40 years he had 
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been connected with the industry, at one 
time being affiliated with the Ansonia Clock 
Co. and also with Edward VanDam, dia- 
mond dealer, 437 Fifth Ave. At the time of 
his death he carried the lines of several 
concerns in the trade and frequently made 
trips to the Pacific Coast and through the 
west, where he was well known. Deceased 
is survived by a widow and one daughter. 

One night recently burglars gained en- 
trance to the jewelry store of Andrew P. 
Nahmens, 264 W. 125th St., and stole mer- 
chandise worth about $700. The store was 
closed at 10:30 o’clock on the Saturday 
night the robbery occurred, and, as has 
been the custom for years, two lights were 
left burning in the store. On the following 
morning when the watchmaker arrived he 
discovered that the lights had been extin- 
guished, and that the contents of a show- 
case had been removed. The police were 
notified, and upon further investigation it 
was found that the thieves had gotten into 
the courtyard at the rear of the Nahmens 
store by crawling over the roof of an ad- 
joining warehouse. One of the bars pro- 
tecting a window in the rear of the jewelry 
store was then sawed apart, and then bent 
enough to allow one of the thieves to crawl 
through. Among the loot taken were 60 
gold-filled and sterling silver lockets, six 
gold lockets, 18 sterling silver teaspoons, 60 
bracelets, 30 odd pieces of sterling silver- 
ware, 10 white metal meshbags, one tea set, 
36 pairs gold-filled cuff links and 12 cheap 
bar pins, all worth about $700. 








Bronze Tablet to Mark Site of Entrance to 
Old John St. Theatre in New York 


The beautiful bronze tablet which will be 
erected by the Maiden Lane Historical So- 
ciety to mark the site of the alley which 
was the entrance to the Old John St. Thea- 
tre at 17 Maiden Lane and which later be- 
came an important manufacturing jewelry 
center of New York, is now on exhibition 
in the windows of the Gorham Mfg. Co,’s 
downtown store, 15 Maiden Lane, where ‘it 
is attracting considerable interest. This 


tablet will be dedicated at a luncheon of 


the Maiden Lane Historical Society to be 
held Saturday at the Bankers’ Club, New 
York, at which not only the members of 
this society will attend, but also a large’ 
number of people prominent in the theatri- 
cal profession, including John Drew, Au- 
gustus Thomas and people interested in 
theatrical history of New York. Impor- 
tant addresses will be made. The inscrip-, 
tion on the Maiden Lane tablet, which will: 
be erected shortly after its dedication, is as 
follows: 


Near This Site was located 
The John Street Theatre 
1767—1798 
During the Revolution, While the 
City Was Occupied by Gen. 
Howe’s Troops, British Army Offi- 
cers Took Part as Players and 
Playwrights, Here on April 16, 
1787, was presented Royall Tyler’s 
play, “The Contrast.” 

The First Comedy by a Native Author 
Produced in America. 
Washington, While President and 
a Resident of New York City, Frequently 
Attended the John Street Theatre. 
Erected by the 
Maiden Lane Historical Society 
921. 
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The National Jewelers Publicity 


Association 
Will Hold Its Annual Meeting 
on 
April 19 and 20, 1921 


at the 


Hotel Astor, New York City 


The Association welcomes any and all suggestions and ideas from 
members of the jewelry and allied industries for the national 
advertising campaign 


FOR 
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Address All Communications, Before April 19, 1921, to 


The National Jewelers Publicity Association 


Hotel Astor, New York City 
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Morris Polen has opened a new retail store 
at 1956 N. 3lst St. 

David Gutekunst, of Joseph B. Bechtel 
& Co., is on a business trip to Virginia. 

F. L. Davis, a retailer of 19 N. 52a: St, 
is confined to his bed with an attack of 

e. 
"Tees a manufacturer of lathes, etc., 
of Waltham, Mass., was a recent visitor to 
 hete. formerly at 2007 Fairmount 
Ave, has moved to new quarters at 2015 
Fairmount Ave. 

William H. Doebele, 805 Sansom St., has 
returned to his office after a severe attack 
of pleura-pneumonia. 

H. H. Thoman, Woodbury, N. J., has 
bought a new store site and expects to 
occupy it after alterations. 

A son of Edward Mechelin, head clock- 
maker for Gimbel Bros, has been operated 
upon for an attack of appendicitis. 

The mother of Jacob Leskin, a retail 
jeweler of Shenandoah, Pa., died on April 
6 in a Philadelphia ospital following a 
stroke of apoplexy. 

Recent buyers in the city have included 
H. S. Kratz, Souderton; M. K. Lauden- 
slager, Souderton, and H. B. MacFarland, 
East Downingtown, Pa. 

A robbery committed more than a week 
ago at the Quaker City Pawnshop, 1901 
S. 10th St. was reported to the police on 
April 7. The thieves entered through a 
rear door and took jewelry and silverware 
valued at $400. 

John Geist, for a number of years with 
Joseph B. Bechtel & Co., and more recently 
out of the trade with the New York Ship- 
building Corporation, has accepted a posi- 
tion in the material department of Aisen- 
stein & Gordon, 712 Sansom St. 

Mrs. Annie Levant, wife of Joseph Le- 
vant, a retail jeweler of 5916 Pine St., died 
at her home on March 6 after an illness 
of a week from pleurisy. She is survived 
by her husband and four children, Mrs. lda 
Levin and William, Nathan and Charles 
Levant. 

Goldberg & Fall, manufacturing jewelers 
and engravers, of the second floor of 731 
Sansom St., have leased a ground floor office 
at 738 Walnut St., and will shortly occupy 
their new quarters. They were forced to 
move by the decision of the owner of their 
present quarters to tear down the structure 
and erect a modern four-story building on 
the site. 

Harrison B. Kriebel, 28 years old, nephew 
of E. K. Bean, retail jeweler of Lansdale, 
died on April 1 in the Sellersville Hospital 
from gunshot wounds inflicted by his father, 
Edwin Kriebel. The elder Kriebel killed 
himself immediately after the shooting, 
which was described in THE JEWELERS’ 
Circuar, March 30. Young Kriebel was in 
charge of the optical department of his 
uncle’s store. He died without regaining 
consciousness. 

E. P. Ledos, of the Ledos Mfg. Co., 
Newark, N. J.; T. J. Lampert, of M. J. 
Lampert & Sons, New York; Paul H. Gess- 
wein, of Paul H. Gesswein & Co., New 
York; W. R. Cobb, of W. R. Cobb & Co., 
Pawtucket, R. I.; George C. Wiltshire, of 
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the New York office of F. H. Noble & Co., 
Chicago; W. Mills, of Bayer, Pretzfelder & 
Mills, New York; and J. Barbour, of 
Joseph H. Meyer & Bros., New York, were 
recent salesmen in the city. 

Ray White, an attorney and Harry C. 
Barry, of M. Sickels & Sons, appointed ap- 
praisers for the stock of Samuel Z. Korff, 
manufacturing jeweler who disappeared 
early in March, have completed an inventory 
of the stock found in the establishment at 
130 S. 8th St., and have filed their findings 
with John F. Mclivaine, the receiver. It 
is understood that the appraisal showed a 
stock value of less than $7,000, consisting 
chiefly of small silver and gold ornaments 
and trinkets. According to reports Korft 
has been seen by several persons in the city. 
The involuntary bankruptcy petition filed by 
his creditors is expected to move more 
rapidly now that the appraisal has been com- 
pleted. 








Atlanta, Ga. 





Miss Nellie Hartley, formerly with Gar- 
land Embry, has accepted a position with 
E. A, Morgan. 

H. T. Banta, Newman; Fred Schomburg, 
of C. Schomburg & Sons, Columbus, and C. 
B. Irwin, Conyers, were in town during the 
week, 

The most famous crown jewels in the 
world are on exhibition at Eugene V. 
Haynes Co.’s store, 73 Peachtree St., this 
week and crowds are standing around the 
window all day and half the night. Of 
course, these are not the genuine stones, 
but exact reproductions in glass. 

E. A. Morgan, located at 10 FE. Hunter 
St., has had rather an interesting time at 
his shop during the last few days. A negro 
porter named Henry Clay, who had been in 
Mr. Morgan’s employ only three weeks, was 
caught stealing and investigaticn showed 
that he had stolen nearly $3,000 worth of 
diamonds, watches and jewelry. He was 
working with a negro on the outside named 
Walter Kennedy. Both of these men have 
confessed and implicate a third negro, who 
has been arrested. All of the missing 
jewelry has been recovered except one dia- 
mond ring, valued at $1,100. It is reported 
that for a short time this negro was selling 
watches and diamonds for 50 cents and $1 
apiece. One of the diamond rings was 
found on a negro woman’s hand. She swore 
she couldn’t get it off. The officers finally 
told her they would have to cut her finger 
off to get the ring, Then the ring came off. 





Old Silver with the Hall-Mark of 
George III 


6 _aw years ago old silver with the 

hall-mark of George III was little 
collected. Now, because silver made in the 
earlier reigns than that has become so dear, 
George III silver is being acquired by col- 
lectors, at considerable prices per ounce. 
This has not extended to George IV, Wil- 
liam IV, or early Victorian silver as yet, 
but soon may. 

“Tt is the smaller, lighter and entirely 
hand-made pieces which are most in de- 
mand. A good brief rule to remember is 
to buy only silver hall-marked ‘Before the 
King’s head.’ ”—Yo-all. 








The Newark Advertising Men’s Club, to 
which several Newark jewelers belong, will 


hold a_ bring-a-new-member meeting on 
April 30 at the Down Town Club. 

Eugene J. Anspach, of Anspach Bros., 
optometrists at Broad St. and Central Ave., 
is with his family at the Marlborough- 
Blenheim, Atlantic City, on a two week's 
vacation. 

George A. Allsopp has been chosen a 
member of the April term Grand jury. The 
new panel was sworn in by Chief Justice 
Gummere. Sitting with him were Judge 
Stickel of the Court of Common Pleas, 
Judge Mountain of the Circuit Court, and 
Judge Shoen of the Juvenile Court. 

Among the cup donors for the horse 
show of the Essex Riding Club held last 
Saturday night at the armory in East 
Orange, were J. Wiss & Sons and City 
Commissioner Alexander Archibald, who 
is also president of the Archibald-Klement 
Co., manufacturers of silver deposit ware. 

Jean R. Tack announces that manufac- 
turers or jobbers who wish to attend the 
monthly meetings of the New Jersey Re- 
tail Jewelers’ Association will be cordially 
welcome. The meetings are usually held 
in Newark, though sometimes in other 
cities. The committee of arrangements is 
perfecting plans for the annual convention 
of the association to be held at Asbury 
Park early in June. 

The firm of K. Burns & Son, 205 Market 
St., also of Boston, has recently signed a 
20-year lease for store and basement in the 
new Loew Theatre building on Broad St., 
Newark. The store will be fitted with the 
latest fixtures. The basement will be used 
exclusively for cut glass and chinaware, 
and balcony space will be used for optical 
parlors. Maurice L. Diamond, of Boston, 
will have charge of the diamond and watch 
department. The store will be open for 
business by September Ist. Abraham Bern- 
stein, New Bedford, Mass., will have charge 
of the Market St. store in this city. 








Trenton, N. J. 


The Silversmiths Co., 259 Washington St., 
Jersey City, with Daniel P. Byrne as the 
agent, has filed a certificate of dissolution 
in the office-of the Secretary of State by 
which it ceased to continue operating in 
New Jersey. F. A. Taylor, of New York 
city, was the president; Arthur G. Folsom, 
of Glen Ridge, the secretary and treasurer, 
and Robert Loch, of Weehawken, director. 

The Meyer Novelty Co., 9 Orchard St., 
Newark, with Mortimer W. Meyer as agent, 
has been chartered in the office of the Secre- 
tary of State to manufacture, sell, import 
and export ivory and metal novelties of 
every kind and description. The concern 
has a capitalization of $125,000, which is 
composed of 1,250 shares at $100 per share, 
while the amount that will be devoted to the 
starting of business is $1,000. The incor- 
porators and the number of shares held by 
each are: Mortimer W. Meyer, of Newark, 
8; Bertram A. Meyer, of Newark, 1, and 
Jacob Fischel, of East Orange, 1. 
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“BUYERS’ MARKET” 


QUALITY, SERVICE and PRICE 
are receiving first attention to- 
day; the spotlight will be on 
the company that can show to 
advantage by meeting these 
requirements. 


This company welcomes a compari- 
son on this basis, and feels con- 
fident that when this is made 
you will find it to your advan- 
tage to place your future orders 
with us. 









Everything to be had in Jewelers’ Supplies ) 
Why Chance Sending Elsewhere « 


MELD) 


THE C.&E. MARSHALL C0. 


DETROIT, MICH. CHICAGO COLUMBUS. O. 























C A] GREATER VALUE "A GREATER SERVICE 


JEWELERS’ SUPPLIES 
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Chicago Notes. 





Mrs. C. M. Huck, daughter of Steven lak 
Bridges, has just returned from Miami, Fia., 

ith her family. 
agi Weinfeld, of Block & Weinfeld, 
spent last week in Milwaukee attending the 
Wisconsin State convention. 

Sam Silver, Hammond, Ind., accompanied 
by his wife and daughter, is spending sev- 
eral weeks at Hot Springs, Ark. 

W. F. Drexmit, general sales manager of 
the Keystone Watch Case Co., has returned 
to the city from a trip to Cincinnati. 

H. Swartz, of H. Swartz & Co., diamond 
dealers, has been ill. He is said to be feel- 
ing a little better this week, however. 

George Gubbins and Leo Wechter, of the 
Illinois Watch Case Co., are making a short 
trip to St. Louis and adjacent points. 

R. H. King, representing the Ostby & 

Barton Co., left the city last week starting 
on a business trip covering the St. Louis 
trade. 
O. L. Ross, a jewelry jobber of Sioux 
Falls, S. Dak., arrived in the city last week 
and spent a few days visiting among the 
Chicago members of the trade. 

The Art Engraving Co. is just finishing 
work on a massive loving cup presented as 
second prize to the winner of a 10-mile 
roller skating race. The cup was presented 
by P. T, Harmon. 

John Walsh, Milton Nathan, Howard 
White and F. B. Weaver, all members of 
the sales force of Despree, Bridges & Noel, 
have left on business trips covering their 
respective territories. 

W. H. Ellefsen, of the C. & F. Marshall 
Co, took unto himself a wife last week. 
He was married on April 9 to one of the 
girls of the company’s force, and left here 
Sunday on his honeymoon. 

Bernie J. Drach, of the Block & Weinfeld 
Co., left the city on a four weeks’ trip visit- 
ing the trade in Michigan. Harry Lassau, 
formerly of the office staff of the same con- 
cern, is now a member of the firm’s sales 
staff. 

Room 608 of the Mallers building is now 
occupied by S. B. Slater and D. L. Nestler. 
Before May 1, these members of the trade 
will move into the office next door to where 
they are now, where remodeling is under 
way. Their address will be 607 of the 
same building. 

A. D. Wittgren, representing the Goldman- 
Kolber Co., manufacturing jewelers, New 
York, has been spending some time in the 
city making his headquarters at the Chi- 
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cago office while here. He will return east 
in about 10 days. 

Albert Ellbogen, of the Stein & 
Ellbogen Co., Columbus Memorial building, 
has just returned to the city after terminat- 
ing a trip visiting Washington, New York 
and Atlantic City. He was absent from the 
city three weeks. 

W. H. Simmons, formerly identified to the 
trade as a diamond salesman for C. D. Pea- 
cock, Inc., has been recently added to the 
sales staff of the Goldsmith Bros. Smelting 
& Refining Co.’s jewelry department, cover- 
ing the city trade. 

Creditors of Sam Strowiss were paid a 
final dividend of 3% per cent. last week. 
Payment was made through the offices of 
Louis Goldman. This is the last payment 
to be made in the case of this account and 
brings the total payment made up to 28!4 
per cent. 

Lazarus & Weil, manufacturing jewelers, 
formerly located in the Masonic Temple, 
room 407, have moved to their new address, 
corner Adams and Peoria Sts. The removal 
from the loop address affords this company 
a much larger working space and greater 
facilities for their manufactured lines. 

S. Cogan, representing A. Hirsch & Co., 
has just started out on a business trip cov- 
ering the trade through Illinois, Iowa and 
Missouri. He will be gone about two 
months, Sam Newman of the same firm has 
just returned to the city from a trip through 
Wisconsin and northern Michigan. “I found 
business pretty good,” he said. 

Chicago has been advertised widely as a 
Summer resort and also as the buying cen- 
ter of the middle west. Walter Miller, re- 
tail jeweler of Bloomington, Ill., thinks it 
is also a fine place to spend a honeymoon, 
Mr. and Mrs. Miller were in the city re- 
cently spending a 10-day honeymoon here 
and calling on friends in the trade. 

“Business Is Good.” Jewelers throughout 
the country who have been in doubt upon 
this subject, have recently been advised that 
it is so by Emil Braude & Sons, Inc., who 
have been sending cards about to the trade 
with that inscription printed upon them. 
Many members of the trade have hung them 
in conspicuous places to strengthen opti- 
misin. 

Distribution of the payment of a 15 per 
cent. first dividend was made last week to 
creditors of Bourrieu & Devine. This pay- 
ment was made through the offices of Louis 
Goldman, attorney for the Chicago Jewelers’ 
Association, who represents a majority of 
the creditors. What further dividends will 








be paid to these creditors and when, Mr. 
Goldman was unable to say. 


Benjamin F. Hirsch, 1202 Heyworth 
building, announced last week that he had 
started in the manufacturing jewelry busi- 
ness under the firm style of B. F. Hirsch, 
Inc., and in addition to his own line will 
continue representing other factory lines in 
the middle west and will make his head- 
quarters in Chicago as heretofore. Mr. 
Hirsch has a New York office at 37 Maiden 
Lane and a San Francisco office at 704 Mar- 
ket St. 

As the first of May draws closer, more 
jewelry houses in Chicago are preparing to 
move to new quarters. The C. & E. Mar- 
shall Co. has leased room 608 of the Mallers 
building and will extend its offices. The 
company now occupies about one-half of the 
sixth floor of the building. A door will 
be cut through to-the new offices and the 
new space will be utilized for private offices. 
The company expects to be able to start 
making preparations for moving within a 
week or so. 


The Sandack Jewelry Co. is preparing to 
move to the present location of the Clark 
Jewelry Co., Clark and Madison Sts., about 
May 1. The company is now located at 
603 Mallers building. As was previously 
announced, the Clark Jewelry Co. will move 
into the former location of a restaurant, 
which is being ‘remodeled, one-half block 
west of their present location. The Sandack 
company will handle diamonds exclusively in 
their new place of business. New fixtures 
will be installed. The concern will operate 
a retail trade and wholesale trade from the 
new address. 


Visiting dealers to the city during the 
past week included: E. L. Kling, Dixon, Til; 
Fred Boldwin, Gary, Ind.; E. L. Thayer, 
of E. L. Thayer & Co., Rockford, Ill; 
Harry Fargo, of Fargo & Deitrich, Rippon, 
Wis.; Robert Nichols, j'r., Kenosha, Wis.: 
lmer A. Hannon, of the Hannon Jewelry 
Co., Waupaca, Wis.; H. W. Hellberg, 
Marshalltown, Ia.; W. E. Schreiter, accom- 
panied by his son Harvey, La Crosse, Wis.; 
A. M. Harvey, Hampton, Ia.; Perry Jack- 
son, Rockford, Ill.; R. W. Miller, Tiffin, 
O.; J. W. Bailey, Dallas, Tex.; Elisha 
Thayer, Rockford, Ill.; Agnes Dwyer, 


Dwyer & Anderson, Rockford, Ill., and J. 
Rummele, Manitowoc, Wis. 

Krengle Bros , now carrying on a diamond 
husiness at 1007 Mallers building, will move 
about May 1 to room 603 of the same build- 
ing. 


John S. 


Adler, San Francisco, stopped 
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in this city for a few days on his way east. 


Rueben Cohn, representing the Geo. H. 
Cahoone Co., has left on a business trip in 
the interest of his concern. 


J. W. Stoneburner, of the Arrow Belt 
Co., just returned from a trip through the 
east. 

B. Voynow has severed his connection 
with Trachlenberg & Pritzer, manufacturing 
jewelers, at 39 State St. 

F. W. Farber has obtained a judgment 
by default in the amount of $349.80, against 
the firm of Sherman Bros. 

The Alexander Mfg. Jewelers, formerly 
located at 14 N. Washington St., are now 
located in their new and larger quarters 
at 1620 Masonic Temple, where they have 
better facilities. 

Louis Blacher, of Blacher Bros., Provi- 
dence, R. I., stopped here for a few days 
to visit Louis Graubarth, manager of their 
Chicago office. He is on his way to the 
northwest. 

One of the C. & E. Marshall Co.’s de- 
livery trucks last week collided with a street 
car and was badly damaged. The com- 
pany announces that a new and better truck 
will be added. 

Michael A. Atz, was married Saturday, 
April 2, to Miss Sadie Cohn. They are 
spending their honeymoon at the Biltmore 
Hotel, New York. Mr. Atz is from the 
firm of Atz Bros., located in the Heyworth 
building. 

Hugh E. King, Heyworth building, has 
taken his son Don in with him as an 
assistant. Mr. King has represented the 
Sterling Glass Co., and the Queen City 
Silver Co., for a great number of years 
and is well known here. 

Chas. F. Selber, who has been established 
in the manufacturing jewelry business for 
three or four years on the 15th floor of the 
Mallers building, will move May 1 to the 
office vacated by H. Horwitz, on the 10th 
floor of the same building. The move will 
give Mr. Selber a 50 per cent. increase in 
floor space. 

Due to existing strained relations between 
employing printers and working printers, a 
number of jewelry houses have been advised 
that they should not change their advertis- 
ing schedules because of the fact that a 
strike might be the outcome of the fight in 
opposition to the introduction of a 44-hour 
week starting May 1. Printers are advising 
jewelers here that they will make prepara- 
tion to handle their business despite the in- 
fractions. 

The convention of the Illinois “Retail 
Jewelers Association takes place at the 
Hotel Sherman, in this city, May 2, 3 and 4. 
All exhibits and meetings will be on the 
mezzanine floor. The souvenir badge is 
something new this year, being made up 
in the form of a lace pin for the ladies, and 
can be worn after the meeting. The sou- 
venir program is now in the printer’s hands. 
On the program are some “live wires” as 
speakers, such as President Harding, of 
the Chicago Jewelers Association; Joe 
Mazer and National Secretary A. W. An- 
derson. There will also be a banquet and 
theater party. The contract has been let 
for decorating booths, so the convention 
floor will make an unusually beautiful and 
attractive appearance. 
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Harry Greenwold is spending a 10-day 
vacation at French Lick Springs, Ind. 

J. M. Brehm, A. & J. Plaut, left Wednes- 
day for New York to buy new Fall goods. 

Fred Voth, traveling man for Peck, Sel- 
meier & Peck, has left for a road trip of 
short duration. 


Louis Doll, father of Ben Doll, jeweler, 
has purchased a new home on Armory Ave., 
paying $6,500 for it. 

B. S. Newman, of Frohman & Co., was 
out of town during the week for a few days 
business in Aurora, Ind. 

Jacob Frohman returned Sunday, April 
3, from a two weeks’ visit spent with his 
daughter, Mrs. Milton Katz, Xenia, O. 

William Farmer, Birmingham, Ala., ar- 
rived Wednesday to spend several days in 
Cincinnati as the guest of Frohman & Co. 

Joseph Horndack, of Klein Bros. Co., has 
returned from the road to rest a few days 
before leaving for another search for orders. 

E, A. Frommeyer, of Klein Bros. Co., 
has returned from the road to spend a few 
days preparing to buy new Fall stock for 
the firm. 

Casper Fenzel, Middletown, Ohio, is be- 
coming a weekly visitor, running down 
nearly every seven days during the past 
month. 

Mr. and Mrs. W. S. Hoke, Winchester, 
Ind., and George Kamman, Seymour, Ind., 
were visitors at the offices of Greenwold, 
Hirsch & Grift during the week. 

William J. Thelen, with Cohn, Hahn & 
Newstedt, has just bought a new home on 
East Rockdale Ave., Avondale. He expects 
to put his family in the new house by May 1. 

Aaron Cohn and August Newstedt have 
gone to New York and other eastern points 
to buy new goods for their Fall orders. 
They expect to remain away fer about one 
week, 

Charles Swigart has returned home feel- 
ing none the worse for the slight attack of 
illness that put him out of commission for 
a couple of days while he was in northern 
Indiana. 

Gus Peck returned Monday from a road 
trip while Fred J. Voth, of the same firm, 
Peck, Selmeier & Peck, left Wednesday. 
Mr. Voth will divide his four weeks trip 
between Ohio, Kentucky, West Virginia and 
Tennessee. 

A second-hand jewelry dealer has had 
his license revoked and his place of business 
ordered closed at once by City Auditor 
George Carrel, following action of Munici- 
pal Court in binding him over to the grand 
jury on a charge of receiving and concealing 
stolen goods. 

Joseph Noterman was only one of the 
jewelers whose fruit trees on their exten- 
sive home grounds were damaged by the 
ccld weather of the week. Practically all 
the cherry, pear and peach blossoms were 
killed. The Whitehouse home in the Ken- 
tucky highlands also had many fruit trees 
that suffered. 

Requests are being received by many 
jewelers from out of town customers for 
seats to the opening ball game at the Cin- 
cinnati grounds, but few of them will be 
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lucky enough to get seats as the tick 

ets have 
been sold out-for several weeks, Frohman 
& Co., Richter & Phillips and Cohn, 9 
& Newstedt, all bought seats for those wh 
requested them during the Winter, ; 

Aaron Plaut, accompanied by Mrs, p 
have returned home after three months spent 
in California. He was greeted by local 
friends who were glad to welcome him:home 
Mr, Plaut was very enthusiastic over pis 
trip and looks forward to the Opportunity 
to tell his friends more about the good 
times he and Mrs. Plaut had in the time 
since they left here shortly after Chris. 
mas, 

William Pohlmeyer, _ representing the 
Cuvier-Press Club, has won his Way into 
the semi-finals of an amateur pocket 
billiards match for the district champion. 
ship. While his match against J. P, Far. 
ley, when he advanced to the last four, was 
not sensational it was very interesting, the 
tinal score being Pohlmeyer 75 and Farley 55, 
The winner of the tournament will pe 
awarded a gold medal and play in the State 
championship at Cleveland next month, 

Edwin Gebhardt, who when not manufac. 
turing jeweiry, is spending most of his time 
working with the Pleasant Ridge Welfare 
Association, arranged and carried into effect 
a big day for that organization Saturday, 
April 9. Everyone in the village was sum- 
moned at 6 A. M. by Boy Scouts and high 
school pupils and at 8 aA. M. all were 
assembled at the school. The children’s 
playground then became the scene of much 
activity, an eight acre tract being graded, 
baseball diamonds laid out, a cinder track 
constructed, playground apparatus put up 
and tennis courts built. Prominent officials 
aided the villagers in their work. 

The Wholesale Jewelers’ & Manufacturers’ 
Association at their meeting in the Hotel 
Gibson, Tuesday, April 5, spent most of 
their time discussing the excise tax although 
many other important matters were placed 
on the caiendar by Secretary C. V. Zim- 
merman. The result was a resolution favor- 
ing a turn-over tax as the best solution of 
the problem of taxation in preference to 
the war revenue tax. It was pointed out 
that a turnover tax of about one-half of one 
per cent paid by manufacturer, jobber and 
retailer every time an article was_ sold, 
would simplify taxation and result in obtain- 
ing as much revenue as is now available 
under the present method. The matter is to 
be further taken up with Congressmen and 
Senators from Ohio and territory surround- 
ing Cincinnati. Letters were addressed to 
the Jewelers’ War Revenue Tax Committee 
asking what their needs were in working on 
the Federal tax question and also asking 
what methods they expect to follow in 
securing their aims and purposes. The 
question of joining the United States 
Chamber of Commerce and the Cincinnati 
Chamber of Commerce were left to the 
meeting early in May. 
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Max Goldstein, proprietor of Murphy’s 
Gift Shop in the Public Market Building, 
Denver, Colo., has installed additional 
new equipment which greatly adds to 


the appearance of his place and his own 
convenience. His trip east, he says, has been 
temporarily deferred on account of heavy 
business, 
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A successful stock reduction sale is be- 
ing completed by the E. L. Kriel Co., op- 
erating a jewelry store at Sheboygan, Wis. 

The marriage of Miss Carol Wendel, em- 
ployed by the Rank & Motteram COR since 
the firm was organized, to Charles Mittel- 
man took place during the past week, Miss 
Wendel is well known to local jewelers 
who extend to the young couple best wishes 
on life’s journey. aatiall 

Louis Kuesel, head of the local jobbing 
house of Kuesel Bros. Co, left last week 
for an extended vacation trip to cover a 
period of six or seven weeks. Mr. Kuesel 
will first visit Florida and later swing 
around the circle to the southwestern part 
of the country to California. He expects 
to return to Milwaukee about June 1. 

Mr. and Mrs. Anton Molle, of Antigo, 
Wis., were in Milwaukee last week to at- 
tend the funeral of Mrs. Molle’s sister, 
Mrs. Fred Trester, who died after a long 
illness. Mr. Molle, who is a well known 
jeweler at Antigo, also attended the annuai 
convention of the Wisconsin Retail Jew- 
elers’ Association, Wednesday and Thurs- 
day, while in the city. 

Two local jewelers, George Durner and 
Archie Tegtmeyer, have been elected to 
membership in the Old Settlers’ Club of 
Milwaukee. The organization is composed 
of 850 business and professional men who 
have been residents of Milwaukee for many 
years, and as in the case of Messrs. Durner 
and Tegtmeyer, are not necessarily old mei 
in years, but rather of long residence in 
Milwaukee. 

O. M. Nelson & Son, operating a jewelry 
store on E. Main St., Madison, Wis., have 
completed negotiations for the purchase of 
a retail store building on N. Pinckney St., 
which is being vacated by a drug store. The 
Nelson firm proposes to occupy the new 
quarters late in Summer and in the mean- 
time is having extensive remodeling work 
done. When the equipment and stock are 
installed the store will be modern in every 
respect. 

Joseph Malnekoff, operating the Federal 
Smelting & Refining Co., diamonds and 
jewelry, 317 Grand Ave., obtained a dis- 
missal in District Court of a charge of 
receiving stolen property when restitution 
was made and the costs paid by the jew- 
eler. It was alleged that Malnekoff pur- 
chased gold valued at $12 from a 15-year- 
old boy, paying the lad $3 for the meta! 
which was said to have been stolen from 
a dental laboratory. 

A. O. Swanson, Westby, Wis., was a 
business visitor at local jewelry houses last 
week. W. F. Notbohm, Oconomowoc Wis., 
also called on the local tradesmen, as did 
a member of the firm of J. F. Warnke & 
Sons, Princeton, Wis. Many Wisconsin 
jewelers attending the 16th annual conven- 
tion of the Wisconsin Retail Jewelers’ As- 
sociation, also took the opportunity of re- 
newing personal acquaintances with local 
wholesale and manufacturing jewelers. 

Increased facilities required by the rapid 
growth of the business of Bringe Bros., 290 
3rd St., will be provided by the removal 
of the shop from the second to the third 
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floor of the building now occupied. The 
floor space will be practically doubled and 
with additional machinery to be installed, 
the capacity of the output will be greatly 
increased. The members of the firm are 
favorably known to a wide circle of friends 
in the jewelry trade, and were formerly 
engaged in the retail business on 12th St. 
Since establishing a manufacturing business 
the firm has enjoyed further remarkable 
success. 

Milwaukee will be well represented on 
the annual trade promotion trip under the 
auspices of the jobbers’ division of the As- 
sociation of Commerce. A. C. Kuesel, of 
Kuesel Bros. Co., 210 Sycamore St.; E. H. 
Warnke, of E. H. Warnke Co., Enterprise 
building, and William J. Boszhardt, of Bosz- 
hardt-Possin Co., Security building, have 
signed up for the trip. This year the job- 
bers will tour southwestern Wisconsin, Iowa 
and Minnesota, covering about 1,000 miles 
during the week of June 6 to 11, in a special 
all-steel train. The trip will be made by 
about 100 Milwaukee manufacturers and 
jobbers, 

Federal judge Ferdinand A. Geiger, of 
the Eastern district of Wisconsin, has dis- 
missed the involuntary bankruptcy proceed- 
ings instituted in January against Joseph 
Malnekoff, operating as the Federal Smelt- 
ing & Refining Co., in the Matthews build- 
ing. Three Chicago creditors filed the peti- 
tion with claims of about $16,000, alleging 
preferred payments to creditors in money 
and merchandise. The petition alleged 
Malnekoff had liabilities of about $50,000 
and assets of $14,000. Meetings of creditors 
were held in Chicago soon after and offers 
made for settlement on a 40 per cent. basis, 
and later nearly all the creditors signed a 
petition for dismissal of the proceedings in- 
stituted against Malnekoff. The proceed- 
ings were started a few weeks after Malne- 
koff reported to the police that he had 
been robbed of $50,000 in unset stones early 
Christmas Eve. The police soon abandoned 
their investigation. It is reported that 
creditors’ notes offered in settlement of 
claims were to be secured in part by an 
assignment of a claim for loss against 
Lloyds Insurance Co. In answer to the 
petition Malnekoff admitted payment to cer- 
tain creditors, but denied giving preference 
and also that he was solvent. 

Jewelers at Berlin, Wis., took a promi- 
nent part in the annual Spring opening and 
display week conducted by the local Cham- 
ber of Commerce. The Herbert A. 
Brunke jewelry store displayed jewelry, cut 
glass and china, producing a pretty lighting 
effect with several small electric lamps. The 
Gerald V. Heaney Co., in spite of the fact 
that burglars several days previous had 
“helped themselves” to $500 worth of mer- 
chandise, made a creditable showing in two 
windows, combining with jewelry and read- 
ing lamps, talking machines and kodaks. 
Two effective and decidedly artistic effects 
were obtained by the Longcroft Jewelry 
Store. As the central display in the east 
window was a green velvet pad with a 
number of egg shells filled with pale blue 
cotton in which nestled a variety of rosaries. 
Around this particular display was a gen- 
eral showing of silver and cut glass. The 
main feature of the east window was a 
huge Easter egg with a top removed show- 
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ing pale blue cotton which was also scat- 
tered about and upon it numerous smaller 
eggs with cotton and from which peeked 
gems and pearls. Various gold articles and 
pearl chains were shown on green velvet. 
Easter posters and chicks gave the finish- 
ing touches, 








J. W. Hudson, a retailer of Fortville, 
who was in Indianapolis recently, says the 
farmers in his section have little money 
because of market prices. 

K. W. Kern, Muncie; E. O. Collins, 
Franklin, Ind.; E. W. DeLawter, Ander- 
son; A. R. Phillips, Spencer, Ind.; A. P. 
Wood, Kirklin, Ernest Newlin, J. A. Bush, 
Bicknell, and Aaron Pursel, Noblesville, 
were in this city recently. 

Edward Kappeler, an Indianapolis re- 
tailer, has a store that deals largely with 
industrial people. The room has been used 
for jewelry selling for more than 60 years 
and is said to be the oldest in the city. 
Mr. Kappeler states that there is no par- 
ticular shortage of money among the work- 
ing people that he has been able to see. 

Indianapolis jewelers and visitors who 
attended the annual pilgrimage of the Shrine 
held here recently had a lot of fun with 
Allan Jay, a retailer of Richmond; William 
Espey, credit manager of the Baldwin- 
Miller Co., Indianapolis; Henry Andersen, 
and C. C. Peek, both manufacturing jew- 
elers of Indianapolis, all of whom “rode 
the camel.” 

H. S. Sebel, of the Sebel & Gelman Co., 
wholesale jewelers here, states that despite 
current reports concerning the downward 
trend of business, his company had a bigger 
March this year than last. The company 
has one entire side of its enlarged show- 
room displaying ivory novelties for the 
Christmas and holiday trade. Mr. Sebel 
announces that his men are about ready to 
take to the road with an entire new line 
of holiday goods. 

The Onepiece Bifocal Lens Co., this 
city, has gained a victory in a patent rights 
suit in the federal court at Buffalo, N. Y., 
according to information received at the 
company’s office in Indianapolis. Judge 
John R. Hazel, of the Buffalo district court, 
sustained the company’s patent on the one- 
piece bifocal lens and ruled that two types 
of lens manufactured by H. J. Stead of 
Geneva, N. Y., were infringements on the 
local company’s patent. He granted an in- 
junction against Stead’s company. 

Active steps are being taken by officials 
of the Indiana Retail Jewelers’ Association 
to eliminate from the Federal tax sched- 
ules some of the burdensome taxation of 
jewelers. At the present time most of the 
effort is being concentrated for a repeal 
of the luxury tax on jewelry. William 
Rindt, Richmond, Ind., president of the 
Indiana association, and L. W. Otto, Craw- 
fordsville, Ind., a member of the board of 
directors, conferred in Indianapolis recently 
with Harry New, senator from Indiana, 
and Richard N. Elliott, representative 
from the Sixth Indiana congressional dis- 
trict, concerning taxation. According to Mr. 
Rindt, the conference was satisfactory. 











\Vm. A. Hecker, secretary of the F. W. 
Drosten Jewelry Co., is the foreman of the 
grand jury now in session, which will con- 
duct the fraud quiz, regarding fraudulent 
registration. Only a short time ago, F. W. 
Drosten was the foreman of the grand jury. 

Two robbers Wednesday morning broke 
the window in the store of the William 
Hellinggrath Jewelry House, in Belleville, 
llls., a St. Louis suburb and escaped with 
jewelry valued at $300. The robbery was 
the third at the store within as many years. 
A paving brick was used to break the 
window. The two men were seen running 
away by neighbors awakened by the crash 
of glass. 

The Gradwohl Jewelry Co., now operat- 
ing stores in St. Paul, Minneapolis, Duluth 
and Detroit and considered one of the 
largest cash and credit jewelry companies 
in the west, has leased a store at 621 
Locust St. The company decided to enter 
St. Louis with one of its jewelry stores due 
to the tremendous advantages offered in 
St. Louis. The store will be managed by 
Isaac Gradwohl, who for several years has 
been president and general manager of a 
big furniture store here. 

According to the monthly report on gen- 
eral business conditions in Federal Reserve 
District No. 8, released for publication this 
week, while the retail end of distribution 
business during the past 30 days has been on 
the whole relatively satisfactory, the retail 
jewelry trade is an exception to the general 
rule of improvement, as out of 18 stores re- 
porting to the chairman of the board and 
federal reserve agent, 16 showed a decrease 
in sales under the same period a year ago 
and the preceding month. The demand for 
precious stones and expensive pieces is es- 
pecially dull. 

The St. Louis jewelers are making ex- 
tensive preparations to entertain the Mis- 
souri Society of Retail Jewelers, who will 
hold a convention in St. Louis on two days, 
April 25 and 26, making the Hotel Statler 
their headquarters. According to Mr. 
Drosten, only tentative plans, have as yet 
been made as to the program. These in- 
clude, on the first day, Monday, registration, 
calling the convention to order, an address 
by the mayor of the city and outlining the 
purposes of the convention so members can 
bring up subjects for discussion. In the 
afternoon of the first day, there will be the 
secretary's report, an address, and stereop- 
tican views and a discussion on the silver 
situation and a question box. On the second 
day, Tuesday, there will be an 8 o'clock 
breakfast, to which only members will be 
admitted, at which there will be a discussion 
on the watchmakers situation. In the even- 
ing there will be a banquet. An official pro- 
gram will be given out later. The optom- 
etrists will also hold a meeting during the 
jewelers convention. 

One of the notable weddings of the year 
took place Thursday afternoon, when Miss 
Marian Gregg, daughter of Mr. and Mrs. 
Cecil Gregg, became the bride of Clarence 
Hopkins King of the Mermod-Jaccard & 
King Jewelry Co. The ceremony took place 
at 5:30 at Christ Church Cathedral, the 
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Rev. George E. Norton of St. Michael and 
All Angels Church, officiating. Miss Janet 
Gregg, sister of the bride, was maid of honor 
and the bridesmaids were Misses Isabel 
Mauran, Erwin Hayward, Hannah Jane 
Foley and Dorothy Pillot. Ephron Catlin, 
Jr., attended Mr. King as best man and the 
groomsmen and ushers were Field Goltra, 


Lannon Benoit. Howard Farrar, Boyle 
Rodes, Carl Langenberg and Thomas 
Niedringhaus. <A reception at the home of 


the bride’s parents in Brentmoor followed 
the ceremony. Mr. King and bride have 
sailed for Europe to be away about two 
months. Miss Gregg was formally present- 
ed to society last Winter at a reception at 
her home. She is a member of the Impe- 
rial and Junior League, and was educated 
at Bryn Mawr. 











Jerry Russell, representing A. Wallach 
& Co., New York, is here on a business 
trip. 

J. P. Tait, 329 W. 7th St, has gone by 
motor car to San Francisco to visit rela- 
tives living there. 

E. A. George, wholesaler, in the Title 
Guarantee building, has gone up the Sespe 
River on a fishing trip for a few days. 

A representative of the E. Bastheim Co., 
wholesaler, is making a sort of greeting and 
gladhand trip among his customers in the 
central part of the State. 

Emmanuel Levy, San Francisco, western 
representative of the Western Watchcase 
Mfg. Co., Chicago, is calling on the trade 
here. 

George E. Feagans, who is an enthusiastic 
Rotarian, has been spending several days 
in attendance at the Pacific Coast meeting 
at Long Beach. ’ 

J. G. Donavan, of the Donavan & Sea- 
mans Co., motored to Riverside for the 
week-end, taking with him Mrs. Donavan 
and a relative of hers from the middle west 
who is visiting here. 

Harry N. Wolfe has gone on a trip up the 
Coast and Sam Hurwitz up the interior for 
the I. Behrstock Co. Mr. Behrstock intends 
to go north, also, soon, to meet and greet 
some of his customers. 

E. Zeigler, of Zeigler & Zeigler, Stock- 
ton, came to southern California to attend 
the meeting of the Rotarians of the Pacific 
Coast at Long Beach and is making a 
short visit in this section. 

A well known manufacturing jeweler 
with quarters in the Title Guarantee build- 
ing, let his automobile out a little too fast 
to please the police and was found guilty 
of violating the speed laws. There have 
been many accidents with automobiles here 
recently and bitter feeling against fast 
driving prevails. 

Robert H. Gilmore, traveling representa- 
tive of C. F. Sischo & Sons, has just re- 
turned from a business trip through the San 
Joaquin Valley and as far north as Fresno. 
He then crossed to the Coast road and 
returned by that route. He reports that he 
found business fairly good. He is now 
preparing for a trip to Arizona. 
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Among the out-of-town jewelers who 
have been in Los Angeles recently are th 
following: P. Olivier, Escondido ; Geo 8 
Bower, Upland; Harry Williams Cal. 
patria; J. . Jones, Palmdale; A, R. Sturite 
vant, Lancaster; R. B. Wilson, San Ber, 
nardinu; bk. bB. Finseth, Placentia ; M \ 
Stallmeyer, Fullerton, and J. B,. Dutton 
Anaheim. * 

O. J. Boss, Los Angeles representative of 
A. I, Hall & Son, San Francisco, has been 
spending a few days in San Francisco and 
attending a banquet given by the firm and 
its employes in honor of S. L, Barber, vice. 
president of the concern, whose home is jn 
New York, but who has been spending some 
time in San Francisco. The event was algo 
a sort of farewell party for A. W. Hug- 
gins, president of the company, and Mrs 
Huggins on the eve of their departure « 
a pleasure trip to the Orient. Eighty-nine 
persons were present to enjoy the banquet, 

Charles H. Clark, diamond merchant, 704 

S. Broadway, has gone by motor car with 
his family to spend a week or more at Pine 
Hills, 60 miles east of San Diego. His 
health having become impaired he does not 
expect to spend much time at his store dyr- 
ing the next few months, but will tour 
through the central and southern part of the 
State. On his return from Pine Hills he 
will probably go to the Yosemite Valley 
and later to the Lake Tahoe region. Mr. 
Levi, whose home is in Cincinnati and who 
was with Mr. Clark for some time a year 
or two ago, has returned and will have 
charge of the store during Mr. Clark’s ab- 
sence. Miss Unangst, who was a member 
of Mr. Clark’s salesforce last year, has re- 
turned from her former home in Buffalo, 
N. Y., and again taken a position with Mr. 
Clark. 
As an expression of their kindly feel- 
ing toward the proprietors the store force 
of Brock & Co. entertained Geo. A. Brock, 
Clem Glass and H. Victor Wright and their 
wives with a banquet a few nights since at 
a high-class caterer’s on W. 7th St. Nearly 
50 persons were present and besides the ban- 
quet there was a short but delightful musi- 
cal and elocutionary program presented by 
talent selected from the store force. Mr. 
Schleger, formerly of Rochester, N. Y., but 
who was with Brock & Co. at the holiday 
season and now resides here; Geo. Kron- 
miller, of the diamond department, and 
Henry Snyder, of the watch department, 
contributed to the program. It was an ex- 
ceptionally pleasant affair and tended to fur- 
ther increase the spirit of friendship that 
prevails between employes and employers 
in this store. 








The Meyer Novelty Co., of 9 Orchard St, 
Newark, N. J., with Mortimer W. Meyer as 
agent, has been chartered in the office of the 
Secretary of State to manufacture, sell, im- 
port and export ivory and metal novelties 
of all kinds and description. The concern 
has a capitalization of $125,000, which is 
composed of 1,250 shares at $100 per share, 
while the amount that will be devoted to the 
starting of business is $1,000. The incor- 
porators and the number of shares held by 
each are Mortimer W. Meyer, of Newark, 
8: Bertram A. Meyer, of Newark, 1, and 
Jacob Fischel, whose address is East 
Orange, 1. 














~as 


Coa, ae noe 


oie A i a | eS 











April 13, 1921. 


p 


aoe © EE he = 





James Curley, of the Waltham Watch Co., 
is calling on the trade. 

William Fulton, 704 Market St., is back 
from the eastern factories. 

A. B. Tuckey, of H. W. Tuckey & Co., is 
going on a business trip through the north- 
Tie Weinshenk, Jr., of Charles Wein- 
shenk & Son, is representing the firm on a 
prolonged tour of the northwest. 

S. J. Hammond is back from his southern 
California trip in the interests of the An- 
sonia Clock Co., which he represents. 

M. Lichtenstein, Bakersfield, Cal., is in 
town to attend the wedding of his niece, 
Miss Bessie Morris, daughter of Max 
Morris. 

Eastern visitors calling on the trade in- 
clude George Hughes, of the Caswell Mfg. 
Co.: H. W. Buckmeister, representing Riker 
Bros. Newark, N. J.; and Irving Boggs, of 
the Donaldson Mfg. Co., New York. 

Mrs. Cushing, wife of Harry Cushing, 
manager of Heacock & Co., in Manila, 
sailed early in April from San Francisco 
for the Philippine Islands by the Ecuador, 
after a year’s vacation in the States. 


“large acreages planted and crops looking 
fine” is the report brought back from the 
Sacramento Valley by Charles Weber, rep- 
resenting J. H. Spiro. This valley is the 
“Nile’ of California, and its crops spell 
prosperity. 

N. T. Mills, of the N. T. Mills Jewelry 
Co. 1857 Fillmore St., has sold his entire 
jewelry stock and fixtures at an auction sale. 
He has closed his store, but states that, later, 
he contemplates opening again as a watch 
repairer only. 

C. W. Jacobs, proprietor of J. Jacobs & 
Co., back from Seattle and other northwest 
points, says that business conditions there 
are now about normal. In Portland, Ore., 
he appointed Oscar Loeb to assist his rep- 
resentative there, W. H. Cass. 

F. L. McCabe, Pacific Coast manager for 
Manning, Bowman & Co., is sending in some 
substantial orders during his tour of the 
northwest. His headquarters are in San 
Francisco, 150 Post St., where the firm’s 
new samples are now being shown. 

California jewelers in town include Guido 
Noack, Sacramento, who has brought Mrs. 
Noack in their new high-powered car; J. 
P. Tait, Los Angeles, accompanied by Mrs. 
Tait and their sister; Fred Krieg of For- 
tuna, Phil Joseph of the Joseph Jewelry Co., 
Ukiah and C. P. Jacobs, Vallejo. 

Local members of the Western Material 
Dealers’ Association met on March 30 to 
discuss plans for the conduct of the coming 
convention, which is to be held in Los An- 
geles on April 22, 23 and 24. The San Fran- 
cisco members are Nordman & Aurich, R. 
& L. Myers Co. and Morgan & Allen Co. 

Edward Morris, who has returned from 
a trip down the Peninsula, reports that 
business looks favorable in that section. J. 
O. Kingstone, back from the San Joaquin 
Valley, says the business outlook there is 
very good. Fresno grape growers are be- 
ing offered more, on contracts, than ever 
before. 
The announcement that Mrs. John C. 
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Wallace has joined the staff of the Interna- 
tional Silver Co. does not mean much to 
most San Franciscans, because jewelry cir- 
cles knew her as Miss Lottie Vincent. She 
had charge of the floor of the International 
and was extremely popular. Mrs. Wallace 
has returned after three years in Pittsburgh, 
ra. 

When A. W. Huggins, president of A. I. 
Hall & Son, and Mrs. Huggins sailed for the 
Orient by the China, they found their state- 
room had been beautifully decorated with 
Spring flowers by the staff. Only a skeleton 
force was left at the office, everyone who 
could get away going to the steamer-sailing. 
Mr. Huggins sent, by the pilot, a few cordial 
lines of appreciation addressed to Miss H. 
L. Brown, editor of Ye Hallson Weekly 
Herald. 

A joint luncheon meeting of the Whole- 
sale Jewelers’ and Silversmiths’ Association 
and the California Gold and Silversmiths’ 
Association was held at the Plaza Hotel on 
March 31, in order to arrange for partici- 
pation in the banquet which was held at the 
Palace Hotel on April 9, at the close of the 
convention of the California Retail Jewelers’ 


Association. Burr W. Freer, president, 
made an address for the wholesalers at the 
banquet. 


Jack Luwis returned from a trip to south- 
ern California in time to join the “Boost 
for Northern California” campaign. Before 
going south, a friend showed him some verse 
in manuscript, entitled “Dear Old San Fran- 
cisco.” It has been impossible to learn who 
is the author,-.to date, but with rare literary 
honesty, Mr. Lewis lays no claim even to 
collaboration. He had it printed, however, 
and has been distributing it to his friends 
all over California. 

A trick was turned in San Francisco on 
March 29. A young man bearing outward 
signs of prosperity, visited the store of John 
R. Jenkelm, 75 O’Farrell St. Rudolph 
Barth, clerk, waited on the customer, who 
selected articles including a ring and a gold 
watch and chain. He then called attention 
to a tie pin in the show window. “1’ll step 
outside and show you the one I mean,” he 
stated. The obliging customer stepped out- 
side, and he kept on stepping. Barth ran 
after him, but he dodged into the Phelan 
building and rapidly entered an elevator 
about to descend. That was the last seen 
of him—and of about $150 worth of jewelry 
which he had purloined. The same trick is 
understood to have been played a few days 
previously, on John O. Bellis, Geary St. 
Losses were covered by insurance. The 
thief seems to have escaped. 








Pacific Coast Notes. 


S. W. Crofts, Chico, is having a closing 
out sale. 

F. C. Ewert, Woodland, Cal., is re- 
covering from an operation for appendi- 
citis. 

Rube Goldwater, formerly of San Fran- 
cisco, is opening a jewelry store in Stock- 
ton, Cal. 

The American Jewelry Co., Fresno, Cal., 
is moving into its handsome new head- 
quarters. 

E. H. Armstutz, formerly with a bank in 
Napa, has taken the management of the 
F. H. Armstutz & Co. in that city. A phono- 
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graph department has been added to the 
jewelry lines carried, 

A. H. Ross, Petaluma, has just re- 
decorated and generally improved his jew- 
elry store. 

P. j. Chapell, an experienced jeweler of 
Folsom City, Cal. is opening a jewelry 
store in Mill Valley, Marin County, Cal. 

Miss Rose Martinelli, with A. G. Prouty, 
Napa, is visiting her parents in northern 
California. 








Seattle, Wash. 





Homer Carroll, who is connected with the 
firm of T. J. Carroll, has invented an auto- 
matic wrench which has met with great suc- 
cess. He expects to take a trip east to ar- 
range for marketing the article to the best 
advantage. 

Jay De Roy had the formal opening of his 
new store at 1408 Second Ave. on March 
25. The entire store is in gray and gold, 
with paneling on the walls and lighting 
fixtures in the same colors. The firm style 
of the new store is “The Jewel Box.” 

Crohn Bros. have opened a new store at 
318 Pike St. This is an additional venture 
of the firm as they have one store at First 
Ave. and James St. The store has beem 
fitted with especially made fixtures of ma- 
hogany and is one of the most attractive 
stores in the city. Siegfried Crohn has 
taken over the management of the new 
establishment while Alexander Crohn has 
taken charge of the older one. 

The firm of Albert Hansen, which has 
been located at Second Ave. and Madison 
St., in the Leary buildings, for the past 
eight years, has removed to the new store 
built for them at 1518 Second Ave. The 
establishment is a spacious one having a: 
floor space of 35 by 108 feet. There is = 
large mezzanine floor which is used for the 
display of silverware, clocks, cut glass and 
kindred articles. The windows are specially 
constructed of curved glass making them 
only slightly visible. All the fixtures are 
of Tiffany Bronze and mahogany. Trim- 
mings are of light gray velvet. As the firm 
owns the building it spared no expense in 
the preparation of the new store and the 
result is that Seattle now boasts of one of 
the finest jewelry stores on the Pacific Coast. 
Albert Hansen first established his store in 
1883 on Pioneer Square and he is sstill 
actively engaged in the business. 








In the window of the Standard Cloak Co. 
Milwaukee, Wis., is a coronet that was worn 
by the Empress Charlotte, the wife of 
Emperor Maximilian of Mexico, at the 
wedding of Marshall Bazaine, June 26th, 
1865, to Mlle. de la Penna. The placard 
in the windows of the Bunde & Upmeyer 
says: “The Empress Charlotte lost her 
mind when on a mission to France and 
Rome, and was not permitted to return to 
Mexico but was confined at the Chateau 
Bonchant near Brussels, Belgium. She 
did not even realize the tragic end of her 
husband, when he was shot June 19, 1867, 
at Cerro de Las Companos, Mexico, with: 
his two faithful followers and counsellors. 
Miramon and Mejia. This coronet is 
made of gold and is decorated with hun- 
dreds of small sea-island pearls. It may 
be worn either as a crown or comb.” 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 
Jeweters’ Circular regarding any advantageous 
device or plan which they are utilizing in con- 














nection with their business. 


























Studying the Window’s Selling Power 





‘Know What Methods and What Displays Bring You the Best Results 


Written Expressly for The Jewelers’ Circular 

















How often, after you have completed the 
building of an attractive display of mer- 
chandise, have you stood off a piece and 
viewed the results of your efforts with a 
felling of satisfaction and said to yourself, 
“That’s a real display—she ought to sell a 
lot of goods.” Wouldn’t it be worth con- 
siderable to know just what that display 
does produce in the way of direct sales? To 
know just what selling ability the display 
does possess—to know the actual results of 
your efforts. 

The man in charge of the window displays 
ought to know just how successful his dis- 
plays are—what results the displays actually 
produce for the store. Of course, direct re- 
sults in the way of sales of an attractive 
display are not always the extent of the 
value of the display, for the value of an at- 
tractive display cannot always be measured 
by the number of actual sales it produces. 
An attractive display of merchandise will 
leave an impression upon the minds of on- 
lookers that is productive of sales even long 
after the display has been forgotten and 
the store may receive greater results from 
the display than is possible to measure. 
Nevertheless, the purpose of the display win- 
dow is to sell goods as a direct result and 
all other features of the display, such as 
building good will, future sales, its sugges- 
tive ability in suggesting other articles not 
even displayed, are side issues—clear velvet 
as it were—and the display man is ambi- 
tious to build displays that are capable of 
producing direct results—real tangible re- 
sults. He takes great pride in pointing to 
the results produced by his efforts in build- 
ing real selling displays. 

Of course, in this day and age there is 
no one going to doubt the selling ability 
of the display window, but just how big 
a factor your show windows are can only 
be determined by keeping accurate records 
of the various displays built in them. 
That the displays produce results is a self- 
evident fact. Not long ago a certain Michi- 
gan. merchant told me that he could almost 


tell just what line had been displayed in 
the show windows during any period by 
simply going over the sales records of the 
various departments, for without hardly an 
exception, the sales in those various de- 
partments from which goods were dis- 
played during a given week would show 
sales totaling above the average during that 
period. A display of ladies’ watches for a 
three to six-day period would cause the 


DISPLAY RECORD. 
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sale of this line to be more than double 
the sales of the same line for the three 
days preceding, or six days as the case 
might be, and even the sales for the day 
immediately following the removal of the 
display - would show up larger than the 
average daily sales.. He could also deter- 
mine in almost every instance, just what 
lines were displayed over Sunday in the 
show windows, for the Monday sales would 
invaribly be larger as a result of the dis- 
play. Thus, this merchant knew that his 
windows were producting results, but how 
much better it would have been if he could 
have had some method of knowing just 
what was the actual results produced by 
his displays. 

This is a very simple matter. Any dis- 
play man may know what his displays are 
doing in the way of producing sales without 
any great effort. To do this he should 
first provide himself with suitable cards 


upon which to record the various displays 
and their results. These cards should be 
4x6 inches and so printed and ruled as to 
accommodate the entry of the line displayed, 
the nature of the display, the dates during 
which it was shown, etc, At the time of 
building the display he should take an in- 
ventory of the stock on hand in this line 
and enter this upon the card, showing the 
extra number of each article in stock. Now 
when the display is removed he should 
again take an inventory of the stock and 
enter the amount left on hand on the card, 
and then by subtracting the amount on hand 
upon removal of the display from the 
amount on hand when the display was 
built he has the amount sold during the 
display. 

If other methods besides the display are 
used to promote the sale, as newspaper 
space, sales-letters, special prices, etc., this 
fact should also be entered on the card un- 
der the heading “Remarks,” thus showing 
that the display in itself was not entirely 
responsible for the sales. This same thing 
should be done for every display, whether 
it be watches, diamonds, or any of the 
many other articles of jewelry or the dis- 
play of some side-line such as office sup- 
plies, etc. 

A card should be filled out for each dis- 
play, showing the exact date and other data 
in regard to the display. These cards 
should be carefully filed away for future 
reference. The best system to employ for 
filing these cards is to have two index card 
drawers, one equipped with alphabetical 
guide cards and the other equipped with 
date guide cards. Then by filling out two 
of these cards for each display and filing one 
in the alphabetical index file and the other 
in the date file behind the dates upon which 
the display was shown, this will facilitate 
matters for the display man if he should 
wish to know when he last displayed a cer- 
tain line, or in looking up what line was 
displayed upon certain dates. For instance, 
if he wished to know just what line he 
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HAW KES 


| Dealers—We are now in position to take 
y of all your needs on the famous 


) . Cut Ginse 
ngraved Glass | 
; Hawkes French Dressing Bottle Rock Coat 
ass 
) : ’ : Sterling Silver. 
} During the latter part of 1920, owing to the ever-increasing demand for Mounted Glass 
y this popular Hawkes French Dressing Novelty—which serves as a perfect a 
‘) recipe, a convenient mixer, and an attractive table service—we were unable Sienna 
y to supply our customers with as many of these as they desired. We have Enameled Glass 
y) just completed arrangements, however, whereby our output will be greatly — 
‘) increased in the future, and we hope to be able to meet fully all demands Cisssaite Hane 
y. of the trade during the present year. Monograms 
y Engraved and 
‘J Dealers should send in their orders now for sale during the coming spring ae ; 
7 salad season. Remember, we are the originators and exclusive makers of Old Rocliel an 4 
4 these bottles. ane 
NY Prices range from $1.50 upwards. oan i her + ma 
i) : ee Fmd a 4 
° ‘ ees O awres a \ 
Corning, N. Y. | ats etes, Dresine 













































































Always A Good Seller 
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Uncle Some Choice . 
Why Not Yours? 


Over FOUR MILLION 
SALZ Fountain Pens giving 
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SALZ “666” Coin Self-Filler Fountain Pen, always the fast- 
selling, lowest priced serviceable nm, never sold more satis- 
factorily than it sells today. It offers honest value throughout, 
at a worth-while saving to thrifty buyers, and nets a good 
dealer profit. 

Our display easel will start the dollars rolling your way if 
placed in your show windows or on the courters. 




























Your jobber will quote attractive prices 
and send literature. 


SALZ BROTHERS 


Manufacturers of High Grade Fountain Pens 


71 West 35th Street New York City 

































X. L. BELT BUCKLES 


With the ‘‘Wedge Grip” 


Securely grips the 
belt whether thick 
or thin. 


Will not mar the 
leather. 


Easily Adjusted 


PAT. PEND. 





Beautiful Designs, 
14k-10k Gold Filled, 


Gold Striped and 
Sterling Silver. 


Plain polished En- 
gine Turned, Hand 
Engraved. 


31/F Engine Turned 
X. L. on the Buckle Insures Satisfaction 








Demand This Line From Your Jobber 


X. L. Belt Buckle Co. 


425 Main Street Cincinnati, O. 
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displayed during the week of Sept. 1 to 7 
he would consult his date file and by look- 
ing behind the guide cards of that date he 
would find the cards showing exactly what 
lines were displayed. Or if he wished 
to know when he last displayed typewriter 
ribbons he would consult his alphabetical 
guide file and behind the guide card “T” 
he would find the card containing the 
data regarding the last display of this line. 
Thus these cards would prove of great 
service to him in many ways. 

These cards might also be made to care 
for still further data in regard to the ex- 
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largely to the selling ability of the display 
than others, and it is to the display man’s in- 
terest to know these points so that he may 
increase the efficiency of his displays. 

The writer recalls to mind an instance 
while he was engaged in the art of trim- 
ming windows where the mere changing of 
the character of the display cards used 
transformed a non-productive display into 
a real selling window. Oftentimes it re- 
quires but a very simple little change to 
work wonders with the display and for 
this reason, attention should be given to 
all the details of the display. In the in- 
tance referred to above, the display cards 
used were of a very artistic type and while 
they were really very beautiful work they 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Time to Push Cuff Links 
HE “open” season has again arrived. The 
“coatless” days are again to be consid- 
ered. In their arrival they prompt folks to 





RICH AND ATTRACTIVE ORIENTAL DISPLAY BY CHAS. J. NOACK CO., SACRAMENTO, CAL. 


tent of sales in the line displayed the day 
following its removal, thus furnishing the 
display man with interesting data in regard 
to the selling power of his display. 

From these cards the display man may 
quickly tell the real value of his displays 
to the store and their real effect upon the 
sales. They will also tell him which char- 
acter of display produces the best results. 
Very often one type of display will pro- 
duce greater results than a display of an- 
other type, while as a matter of fact, the 
one producing the largest number of sales 
may be less attractive than the other. One 
type may be very productive when used in 
displaying certain lines and a failure as far 
as direct results are concerned when some 
other line is displayed. 

Thus the character of display cards best 
adapted for certain lines may be deter- 
mined, for some display cards add more 


didn’t accomplish the result. When they 
failed to produce the results they were taken 
out and display cards of a jocular type were 
used instead and straightway the display 
began selling goods and the display was 
turned from an absolute failure to one of 
the most successful. Of course, the line 
was one that would fit well with jocular 
type of cards. Not all displays are suitable 
for this type of cards. However, just such 
records as described here will enable the 
display man to determine what types are 
best fitted for the various lines and thus 
increase the selling power of his displays.— 
W. Engard. 








“Cholly’s father was handsome, brainy, 
magnetic, and prepossessing. Did Cholly 
inherit any of these things?” — 

“No, all he left Cholly was a million dol- 
lars.” 


turn their minds to needs of the season, One 
of these needs is “cuff links.” The thought 
of new cuff links for the season can be well 
implanted by means of a window exhibit. As 
an object of attraction a coat hook fastened 
to some short upright should be displayed 
in the center of the window. Hanging from 
this coat hook should be this small sign, the 
center of the sign being occupied with the 
calendar dates representing either May or 
June. The above wording reads: “Begin- 
ning This Month You Will Find The Coat 
Hook In Your Home And Office Well Oc- 
cupied. This Means The Need Of New 
Cuff Links. We Have Them.” Cuff links 
can be exhibited in the window. C. T. H. 


Establishing a Headquarters for Athletic 
Trophies 


HE jeweler anxious to have his store 
recognized as a headquarters for ath- 
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Mr. Jeweler 


Can you afford to sell your trade 


A BELT BUCKLE 
THAT SLIPS? 


Rogers NEVER-SLIP Buckles 


Patented Fastener. 


Automatically Adjusts to Any Belt 
Guaranteed for Life 


Direct to the retailer. 


Free sample 1/10 sterling to prove its 
holding qualities. Genuine Hand Ham- 
mered Sterling, Platinum, 18kt, 14kt, 
10kt Gold, Sterling, Engine Turned and 
Engraved. 


Fine Sawed Monogram Specialties 
Catalogue on Request. 


Rogers-Geiger Mfe. Co. 
pro oon Cleveland, Ohio 


Lennox Bldg. 
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RINGS 


that command admiration. 
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Ask your jobber for them. 
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Made in 14K White and Green Gold, also 
Belais 18K White Gold. 


ANE 


Breslavsky Bros. 
41 Maiden Lane New York 
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Arrow Manufacturing Co. 


77-89 Wooster Street 
New York City 





Manufacturers of all kinds of 


Jewelry Boxes, 
Cases, 
Display Trays, 
etc. 





Displaying the 
New Items 


Will put you in the front rank of pro- 
gressive silver ware merchants in vour 
locality. 


We are showing many new and novel 
designs in baskets, bowls, trays, per- 
colator sets and flatware, etc. 

The new numbers are more attractive 
both in design and in price. 


It will pay you to give us a call. 


L. LURIA & SON 


THE SILVER HOUSE 


100 E. Broadway, New York City 
Tel. Orchard 3646 























April 13, 1921. 


Storekeeping Department. 








letic trophies and medals can gain much 
headway in this direction in giving the sub- 
ject some window attention. Every effort 
should be made to display athletic trophies, 
cups and medals. One method which is of 
assistance in this is to keep posted on all 
local athletic events through a perusal of 
local employes’ papers. In your town you 
will find that nearly every large store, fac- 
tory or corporation issues a small magazine 
for its employes. The same for clubs and 
organizations. Upon request you can gen- 
erally be placed on the mailing list. As 
these papers devote much space to the fea- 
turing of their athletic members it is easy 
to keep posted as to champion events and 


series. 

One jeweler who does this to some ex- 
tent recently profited in learning that the 
champion indian club swinger of the 
United States was to make a visit to a local 
organization. Obtaining his picture and 
medals he displayed them in his window. 
This attracted much favorable attention and 
helped to further link his name with such 
products. 

This retail! jeweler is keen to realize the 
value personal photographs play, and by 
watching local house organs and employes’ 
magazines he helps his own_ business 
through the featuring of local interest, 

i. o. oe 








The Houston Watch Co., Houston, Tex., 
filed an amendment to its charter increasing 
its capital stock from $50,000 to $75,000. 
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Selling More Silverware by 
Creating the Desire to Possess 








Pointers from an Interesting Address 

















ONE of the most interestting addresses 

at the recent convention in Boston, of 
the Massachusetts and Rhode Island Re- 
tail Jewelers’ Association, was that of H. 
E. Nock, of the Towle Mfg. Co., Newbury- 


port. Mr. Nock, dealing with the question 
of the display of silverware in jewelry 


stores, laid particular emphasis upon creat- 
ing in the minds of prospective customers 
the desire to possess. 

One of the ways to accomplish this was 
to have an. attractive setting for the goods 
on display. Care should be taken, how- 
ever, nct to detract from the intrinsic 
beauty of the silverware by having an in- 
congruous or over elaborate setting. It 
was inadvisable, he said, to exhibit an imi- 
tation stone in a setting designed for a gem 
of the rarest beauty. 

The address was illustrated with a series 
of photographs; all of the materials repre- 
sented in these pictures were purchased in 
a small city of not over 10,000 inhabitants, 
and at a cost not exceeding $25. Further- 
more, these photographs show that it is 
possible to place attractively in a window 
one or two pieces of flatware. The repro- 


duction may be crude, but they are sug- 
gestions which undoubtedly are of value to 
the smaller retail jeweler in making his 
store window a source of attraction in his_ 
city. 

In an interview with the Boston corre- 
spondent of the JEWELERS’ CIRCULAR, Mr. 
Nock outlined his experience and views in 
connection with the central idea of his ad- 
dress, namely, the “Desire to Possess.” Mr. 
Nock said: 

“T believe we should ask ourselves first, 
what are the conditions under which ster- 
ling silver is sold today? Are they con- 
ditions which stimulate the desire to pos- 
sess? Are they conditions in keeping with 
the quality of the goods—that is, the worth- 
iness of sterling? 

“IT have travelled around quite a little 
recently and have been endeavoring to get 
information on this subject. In the city 
of Boston, I recall one of the largest stores 
which handles sterling silverware, and its 
beautiful appearance on the outside. In 
fact, so dignified and so fine are the goods 
and the cases with which they are sur- 
rcunded, that I cannot help thinking that 

















SOME ATTRACTIVE 


METHODS OF DISPLAYING 


SILVER FLATWARE AND HOLLOW WARE 
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TETTELBAUM & WHITEBOOK 





A complete line of Manufacturers of Our Special Order Work 
all kind f Ar- bed is of best workmanship, 
p of Ae Gold and Platinum mar seueae al 


tistic Mountings on good service. A trial will 








hand e e convince you. 
Diamond Mountings , 

Phone SPECIAL ORD 

Cortland 5560 141 Fulton Street, New York WORK 


One of our men will call on you with our complete line of mountings 


NOTICE 


14 KARAT 


Wedding Rings at $.85 per Dwt. 
Signet Rings at $1.00 per Dwt. 
Carved Signet Rings (extra) $.15 per 


Dwt. 
Write for Sample selection Now! 


COMPLETE LINE OF MOUNTED AND UNMOUNTED 
JEWELRY; CHAINS, BRACELETS AND WATCHES 


| HENRY DAVIDSON 


51 MAIDEN LANE NEW YORK 
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WESTERN TRAY & CASE CO. | 


Established 1864. 
427-429 Plum Street. CINCINNATI, OHIO 


—MANUFACTURERS OF— 
Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Telescopes, Trays and Cases 








Our New 1921 Catalog and Price List is ready for distribution. 
Shall we send you one? 





We. 10. Convertible Watch Trays. 
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Findings for Jewelers SIMSON BROTHERS — 12° Canal St. New York 
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there is a certain part ofa possible clientele 

which that store might have, which is rather 

afraid to go in that store. 

“Then there is another store that comes 
to my mind, in Philadelphia. On passing 
down the large aisles of that store my at- 
tention was arrested by a series of beauti- 
ful cases, and in one of them there was 
some sterling silver. On a raised platform 
covered with a beautiful piece of brocade, 
there was a tea-set set within its waiter. 
On either side were some pieces of the 
dinner service—a compote, a bowl,—and 
beautifully arranged on the lower part of 
the case there was the flatware that would 
go with that beautiful service. I paused 
for a few moments, then passed on to the 
balcony of that store, and while I was 
there, I counted ten men who passed up 
that aisle, six of them stopping in front of 
that case; and without doubt in each one 
of them there was created the beginning 
of the desire to possess. 

“In going around among smaller stores 
I cannot say that I have been particularly 
impressed with what I have seen. The 
stocks have not been paid out as attractively 
as it appeared they could have been laid 
out, and while, of course, they do not have 
the advantage of the larger stores in plate 
glass, mahogany, velvets, velours, and the 
splendid lighting which is prevalent, yet 
nevertheless I believe that there is much to 
be done. 

“I do not believe that material in display 
is so important as is usually believed. It 
is more particularly a question of careful 
setting of the goods in proper proportion 
with a little thought as to color effects and 
lighting. I cannot help feeling, and I be- 
lieve I am fully justified by careful experi- 
ments, that one or two beautiful pieces of 
a kind that the retail jeweler may select 
for his stock, properly placed, will create 
in the minds of his customers, just as much 
desire to possess as a whole row of such 
goods merely racked up in a show case. 

“A recent visit to a large museum gave 
me my new inspiration, owing to some of 
the wonderful displays I saw. I said ‘We 
have got to do something. The industry 
at the present time is living in the fossilized 
conditions of ten years ago, while other in- 
dustries are passing on to the live things 
of today.’ It is necessary that we should 
no longer live only in the old-fashioned 
dignity of sterling silver, but while having 
the atmosphere of the past, we must bring 
in relation to tableware the atmosphere of 
the dining room without the necessary 
crudity of the table cloth. 

“Recently I had the great pleasure while 
in Chicago of having made a show-case that 
was accepted by all who saw it as a con- 
siderable advance in methods of showing 
silver, of having one of the largest buyers 
in that city express himself to the effect 
that it contained the dignity of the dining 
room with the atmosphere of the dining 
table. There was very little to it. In the 
rear of that case I had a velour with a 
little fringe hanging around the side. Some 
Partitions separated it from other parts of 
the case, and around some silverware in a 
Proper, restrained way, I had arranged some 
delicate pieces of all-over art needle work 
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in ecru and coffee shades, not too much to 
overbalance the dignity of the mahogany 
and the velour, but sufhcient to give it life 
and feeling. A final touch of beauty and 
color was added by a couple of simple glass 
bud vases with a rose in each. 

“To pass for a few moments to other con- 
ditions under which silverware is sold, the 
jeweler knows best of all how necessary 
it is to study his clientele. The wants of 
the bride are different from the wants of 
the matron. The bride looks to those things 
which are the last expression of today, 
while the matron more frequently thinks of 
the time when she was a bride, and the 
expressions of design a few years ago. 
Moreover, the matron is apt to be very 
practical, and to examine a piece of flat- 
ware particularly in the light of how easily 
it can be kept clean. And then there is the 
other very large part of the jeweler’s busi- 
ness—the business of selling gifts. 

“The salesman should have, as undoubted- 
ly many have, some knowledge of classic 
design. He should understand the beauti- 
ful Greek influence that passes through 
almost all art expressions today, the wonder- 
ful revival as shown in the Italian Renais- 
sance, the magnificent period of the Louis’ 
in France, the worthy 18th century expres- 
sion of Chippendale, Adam, Sheraton, and 
others in England, and our own most 
worthy Colonial period as exemplified by 
such silversmiths as Paul Revere, a period 
that shows the magnificent character of its 
people in the splendid and lasting silver- 
ware which they created. 

“Silver, you know, has been called the 
criterion of civilization, and it is a matter 
of fact which a little study will soon re- 
veal, that well developed civilizations have 
been most notable for their beautiful silver 
goods. 

“Now, I have heard several times ex- 
pressed the value of silver in terms of 
ounces. It seems to me this is a very 
faulty way of understanding silver goods. 
A short time ago a representative of a 
watch company gave us a talk in New- 
buryport, on watches, at which time he 
stated that five dollars’ worth of steel 
reached, when manufactured into parts of 
watches, a value of $30,000. Now, I do 
not think that there is anything made in 
silver that is so increased in value over the 
weight of the metal as a crude five dollars’ 
worth of steel is in this particular case, 
but there is no more reason why we should 
try to understand beautiful and artistic 
products in sterling silver in terms of 
ounces, any more than there is reason why 
we should buy watches by the pound. 


“There should be, and I am sure there is, 
a feeling of responsibility with the worthi- 
ness of the goods which the retail jeweler 
sells, for silver, gold and precious stones, 
crown the material foundations of society 
which may be expressed in terms of iron, 
steel, masonry and cement work, and it is 
the jeweler’s high previlege to be the dis- 
tributor of these goods. A proper presen- 
tation, a proper understanding, will create 
desire on the part of your customer to pos- 
sess. As one jeweler said of his store re- 
cently in one of the trade publications, he 
wished it to be a thing which lived and 
breathed, and extended a warm hand of 
friendship to all. 

“Tt is not always well to talk in abstruse 
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terms, but if we do not have the faith and 
inspiration compatible with our business, 
things which Maeterlinck recently referred 
to in Boston as the ‘soul of things which 
most people are too stupid or too blind to 
see, I am afraid we shall miss the concrete 
results in financial returns. With this spirit 
in our souls we shall rise to that action 
which will give this great country the full 
measure of those things by which civiliza- 
tion has been measured—things that will be 
a precious heritage to future generations, 
and a pride and financial blessing to us. 

“Please do not look upon me in any way 
as an expert. 1 do not believe that real 
experts exist who can talk authoritatively 
from all points of view about the prob- 
lems in the business with which we are 
confronted. Some of us know one phase 
of it and some of us know another, and 
each of us will naturally express himself 
in accordance with the knowledge that he 
has. There is indeed reason to believe 
that the expert is somewhat discounted at 
the present time. As was expressed to me 
in a general way by one of our local 
judges, the expert has a tendency to use the 
miscroscope rather than the field glass, and 
the ordinary outsider who does not have a 
field glass but is wide awake to the cir- 
cumstances by which he is surrounded is 
apt tc see and understand a little more than 
the man who is too closely scrutinizing 
his proposition with a microscope. 

“I know that you will readily acknowl- 
edge, the same as the manufacturers will 
acknowledge, that no business is worth while 
unless a reasonable and legitimate profit 
can be made by carrying it on. Please 
bear in mind in regard to the silver situa- 
tion that with the ups and downs in the 
price of the metal what would otherwise 
be a legitimate manufacturing business very 
frequently becomes almost one of gambling, 
and when such an uncertain element enters 
into the cost of manufacturing, safeguards 
must be introduced; otherwise .disaster will 
ensue ; and many of the troubles which have 
occurred in the past have been due to failure 
to take full cognizance of these conditions. 
It should further be remembered that no 
manufacturer is in a position to vary the 
price of his product immediately upon the 
change in the price of silver. Over periods 
of at least six months, and in some kinds 
of goods twelve months, it is necessary to 
figure goods on the basis of the silver 
purchase at the time at which it is made, 
which may be months ahead of the time 
when it is finally marketed or sold to the 
retailer.” 





Missionary: And do you know nothing 
whatever of religion?” 
Cannibal: Well, we got a taste of it 


when the last missionary was here—Boston 
Transcript. 
x ok x 
Daughter: Oh, father, how grand it is 
to be alive! The world is too good for 
anything. Why isn’t every one happy? 
Father: Who is he this time—Tar Baby. 
* * * 
Little Chicagoan (visiting in Boston): 
Aw, fudge! You're bughouse! 
Little Bostonian (deeply shocked): Oh, 
such terrible and deplorable vulgarity! You 
should say, “beetle-garage.” 
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14 Kt. Octagon Cup Case 


With 7 Jewel Elgin Nickel Movement 


Complete 


4) 





Special 
Net 
Price 


$20.75 


Special 
Net 
[Price 


$20.75 


14 Kt. Cup Case Complete With 
7 Jewel Elgin Nickel Movement 


Same as above in a regular 3 piece 14Kt Octagon case 
with a 7 J. Elgin nickel movement, special net cash 
price, each $23.95. 
A great opportunity for an unlimited time 
Direct Jobbers of Elgin and Howard Watches 
Closed on Sunday. 


J. J. SCHMUKLER "ics" 


133-5 Canal St. New York City 











The above are sample designs of 


Eastern Star Rings 


made by us in 10K, 14K and 18K solid gold and 
enameled, at prices ranging from $5.50 to $12.00 less 
Jewelers’ Circular and cash discount. Save the Middle 
Profit. Buy direct. Memo. selection to responsible 
jewelers. 





31 No. State St 
y Sehr Wa (B, cHlcaGo 

















Address All Communications to 138 Fifth Avenue, New York 
Cable Address: Eldruck, New York Telephone: Chelsea 0529 


OF A CENTU 





05 
KDRUCKERMAN Ge 


MANUFACTURERS SPECIALISTS IN 


Silver-Plated Ware Hollow-Ware 


Factory: Ozone Park, L. I, N.Y. 
Salesrooms: 138 Fifth Avenue, New York 


New York Salesroom 





When you are in New York it will 
pay you to visit our new sales offices 


138 Fifth Avenue 


At 19th Street 


THE LEADING SILVER WORKS 
L. DRUCKERMAN CO. 
Formerly THE LEADING NOVELTY WORKS 


NESTED WOOD BOXES 


LOCKED CORNERS 
LIGHT & STRONG 





FOR 
PARCEL POST 
OR 
EXPRESS 


ALWAYS IN STOCK 


VERY USEFUL 
FOR_ CONCERNS 
REQUIRING 
A VARIETY OF 
SIZES 














12 BOXES LARGEST BOX 
IN ONE, 15%4x124%x8% 


F. W. PETERSON CO., 18 Greene Street. New York 
Locked Corner Boxes, Turned Wood Goods 





SPECIAL SIZES TO 
ORDER 




















SPECIAL 


A very fine 9% L. 15 J. movement fitted in a 14 karat Octagon 
case in convertible or non-convertible, engraved, guaranteed, ex- 
cellent timekeeper. 


Complete, $14.25 


ORIENTAL WATCH AND DIAMOND CO., INC. 
225 Fifth Ave., New York City 
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Getting Ready for the June Wedding Season 


Unusually Large Number of Marriages Predicted for 1921—Timely Advertising 
Suggestions for the Wide-awake Jeweler 





Written Expressly for The Jewelers’ Circular 

















} eo first thing to do in getting ready to 
sell the wedding gifts the coming June, 
is to see that you have the goods, that 
your stock includes the things people are 
going to want to buy for gifts. 

Much of your normal stock is that type 
of goods, but there is a possibility that you 
may lack some important items. Take the 
matter of silver chests, for example. Per- 
haps you have a full line of such silver- 
ware as might be found in assortments in 
made-up chests, but the silver chest idea 
takes a strong hold upon the people who 
are interested in getting valuable and highly 
practical wedding gifts and they do not 
want to buy a dozen of this and a dozen of 
that, and so on; they want a chest in all 
the glory of its mahogany finish and silk 
lining. If you do not have chest outfits, 
the fact that you have the same goods will 
not be as resultful. 

Note what silverware makers are adver- 
tising for weddings and see that you have 
similar outfits in stock. It is not enough 
to be able to get them, or even to be will- 
ing to have them sent on approval. The 
buyers want to walk into the store and see 
the goods, and the store that has those 
goods will be the store to sell them. And 
if no local store carries any silver chests in 
stock, the mail order house or some out- 
side concern will get the business. 

What is true of silver chests is true of 
other items and lines. You can’t sell the 
goods if you do not have them, and if you 
do have them, you increase your chances 
of sale by several hundred per cent. Con- 
sider what things that people always like 
to buy for wedding gifts you have not in 
stock. Don’t count on salesmanship to sell 
customers things they did not expect to 
buy. Salesmanship will often do that, but 
salesmanship will not get its chance if you 
do not and cannot advertise and display 
the goods in order to bring in the prospec- 
tive purchasers. 

Another thing; don’t wait until the wed- 
ding invitations are out before displaying 
the goods. The best sales, those of the 
most importance, will be made to near rela- 
tives and friends who know of the wed- 
ding long in advance of the mailing of the 
invitations, and they will be making their 
choice before the invitations are sent out. 
Get an early start on this business and 
you will have people looking at your stock 
before they are influenced by competitors’ 
advertisements and displays. 

It may seem foolish to get up a special 
show case or department for Wedding 
Gifts, because you say that most of your 
stock is suitable for the purpose and it is 
much better arranged with goods of a kind 
kept together.. All very true, but you will 


find it worth while to arrange a big case 
with miscellaneous pieces adapted to wed- 
ding gift use and put a large card over it, 
“Wedding Gift Suggestions.” In this dis- 
play put odd pieces that do not necessarily 
belong in any one specific line, and also slip 
in some attractive numbers from lines shown 
complete elsewhere. 

This special display will attract people 
who have no specific idea in mind when 
they come in, who are just looking for 
something that will answer for a present. 
In this display you can place many odd 
pieces that are not entirely saleable, fur- 





Suggestions.” Put nothing else on the 
front. Inside devote the pages to sugges- 
tions of suitable gifts with the range of 
prices indicated, rather than with just one 
price to the item. For example: “Fern 
dishes in various styles in quadruple plate 
and in sterling silver, pierced designs, white 
crockery lining, 5 to 8 inches in diameter, 
priced from $5 to $25.” , 

If you use just a four-page folder, it 
will be enough that your name follows the 
type matter on the fourth page. If you use 
an eight-page folder, put your name on the 
second page (the first inside page) devot- 























A SUGGESTION FOR A JUNE WINDOW 


bishing them and making them look their 
best and as like as not, getting rid of many 
of them. This plan enables you to call at- 
tention of excellent prospective purchasers 
to a lot of goods that would otherwise be 
scattered in such a way that they would 
not induce interest. 

One of the best bits of advertising you 
can do in going after the June wedding 
gift business is to get out a folder of sug- 
gestions and mail it to a list of those 
women you know are among the people 
most likely to be interested in weddings 
during the month. Make this a four or 
eight-page folder, adapted to such size and 
style of envelope as you want to use. 

On the front, put the title “June Wedding 











We have meade a specioL 
purckase of solid silver. 
consisting of Krives. Forks. 
Spoons orc mony other 

roctical and useful 
articles forthe Bride. 
Osk to see therm = 





CARD 


ing that page to items about your store 
service, and put the store name and noth- 
ing else on the back cover or last page of 
the eight. r 

It is important that such a folder be well 
printed and on excellent stock, that the en- 
velope and contents have a high class look. 
This includes having the addressing done in 
good style, not just any way to get the 
name and the stamp on the envelope. The 
additional cost of the advertising plan if 
good stationery of the wedding type is 
used, will be money well invested. Using 
good stationery will not increase the chief 
expenses, the printing and addressing and 
the postage. Of course, an advertisement 
of this type will have a value in ‘addition 
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SAMPLE CASES—TRAYS—TRUNKS Be 


Complete Outfits for Jewelry Salesmen 








AGENTS FOR “FABER UTICA” JEWELRY TRUNKS 


Rueckert Manufacturing Co. hee 


PROVIDENCE, R. I. New York Office, 9-13 Maiden Lane aah 














We have added to our line NOTICE! 
more ORIGINAL Ring Mtgs. 
of EXCLUSIVE SHAPE and 
DESIGN Pc sey. sea bn Fay = wigan agra 
and efficient manner—a fact not to be overlooked 





Reduction in Prices 





MADE IN in making your repair department a real asset to 
. : your business. 
Platinum and Also 18 K. Belais We carry a full line of gold and platinum 
Made All Carat Sizes mountings, also jobbing stones. 





Repairing a Specialty 
Write to us for prices. Give us a trial. 


JOHNSON BROS. || WILLIAM J. ORKIN 


Manufacturer of Platinum and Gold Jewelry 


— Buy Thru Your Jobber 

































100 West 21st St. New York 373 Washington St. Boston, Mass. 

————— ae EEEEEEEEEEEEESEREREREREREREREREER EEE EEEEEREREREREREEEER ! Established 1879 
* Our facili- 
American Art Enamelers 41 years of ties for de 
satisfactory signing and 









manufacturing 
WE Seges 0 are at your 
PS \V service on re- 


ENAMELERS a 


number of cus- 

















on Dials, Watches, Vanity Cases tomers quest 

- Fraternal 

Work of the Highest Grade come Emblems 
315 Fifth Avenue New York Fair Pric, - Medals and 








ORK Class Pins 


Fire and Police 
Dept. Badges 


BEN. F. SHUMSKY 


Goods of NEW 
Quality 

















Maiden Lane 








}. ROGERS “SILVER CO. Inc. 


MANUFACTURERS 


Silver Plated Hollowware o 
Jobbing Trade Only Solicited 
‘e} 


13-15 LAIGHT STREET 
=e 
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Retail Advertising Department. 


to its actual June selling value. It will 
give the store lasting prestige and exert a 
pull for a long time. : 

Another advertising idea you can use is 
that of having your newspaper advertise- 
ment set up in the form of a wedding 


invitation : 





Mr. J. W. Wilson 


requests the honor of your 
presence on the occasion of 


THE WEDDING 


gifts display being made 
throughout his store for 
the assistance of those who 
are seeking choice gifts for 


JUNE BRIDES 


It is not so important just the way this 
is worded as that you use a typical wed- 
ding invitation style of type and create the 
invitation impression at an off-hand glance. 
This idea can be carried farther and an in- 
vitation gotten up and mailed to your mail- 
ing list, seeing that it is made in a good 
imitation of a wedding invitation or an- 
nouncement. It is fooling the people, but 
in a way that will interest them by its 
cleverness, and it will get across a mes- 
sage very much to the point in a way that 
will make it appeal strongly to the readers. 

A practical plan available where the fam- 
ily of the bride can be approached is to 
secure from them a list of those to 
whom wedding invitations are to be sent, 
and when the invitations are out, to send 
your own announcement in the form of a 
card in an envelope, reading about like 
this : 

Dear Mrs. Greene:-—You are doubt- 
less invited to the Miller-Aldrich wed- 
ding and you may want to select an at- 
tractive gift for the bride. 

We have just received an assortment 
of suitable gifts which have not as yet 
been placed on sale. There are no du- 
plicates in the assortment and the goods 
are new. 

If you are interested in seeing the 
line, may we ask you to present this 
card in calling at our store. 


Yours very truly 


This card, neatly printed or multigraphed, 
with the name typewritten in will convey 
an impression of special privilege and you 
can use it very effectively. You will find 
that most mothers, if handled with tact, will 
be willing to allow you to use the list of 
invited guests provided they are confident 
that in no way can the fact become known 
to anyone. You have an argument in your 
favor if you take the position that you are 
anxious to see that duplicate gifts are 
avoided and that if any of the gifts coming 
from your store duplicate others, you will 
be glad to allow their exchange at full cost 
value. This is a line of operation that has 
to be handled with discretion and kept ab- 
solutely secret. If it is done and done 
well, it will place that family on your reg- 
ular customer list for the future. 

The chance of giving a wedding gift that 
is a duplicate is something a good many 
people wish to avoid. You can announce 
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that you will help them in regard to this, 
saying tuat you keep a record of the gifts 
going to each bride from your store so that 
you can prevent the sale of duplicates and 
do it without giving any customer informa- 
tion as to what any other customer has 
bought. This involves recording the desti- 
nation of each wedding gift sold. Then, 
when a prospective purchaser wants to 
know whether a salad bowl has been sent 
to Miss Greene, you look on your Greene 
wedding list and discover at once whether 
such is the case. Of course, this does not 
cover the purchases made at other stores 
and all you can do to take care of duplica- 
tions of that sort by agreeing to permit 
the exchange of your items that duplicate. 
You will do well to purchase wedding gift 
stock with a view to getting a wide variety 
of items and patterns in the way of indi- 
vidual articles. In the case of staple silver- 
ware, you will, of course, be able to do your 
patrons a favor by being able to tell them 
what patterns others have bought for a 
certain bride in order that you may further 
the interest of all by making as many sales 
as possible of the same pattern. It may 
even be good business to find out from the 
bride what pattern she likes best. You will 
be in an advantageous position with your 
customers if you can tell them that one fact 
and be sure of being right. 


A suggestion for getting the business on 
wedding gifts that are to be sent out of 
town is that you get up a window display 
showing how carefully you take care of 
the packing and shipping of such gifts. Use 
a large card sign saying. “Wedding Gifts 
Shipped for You With Great Care.” 

Show some fragile article and beside it 
the case designed for it, with indications of 
how tissue paper or cotton are used to 
pack it safely. Then show how that box is 
vlaced in a rougher container which is still 
attractive and tied with white ribbon, and 
then show the outside container, perhaps 
of wood or of corrugated pasteboard as the 
case may be. Show a package tied and 
addressed, ready to ship, directions all on it. 
Show too, insured parcel post receipt and 
an express receipt. Indicate all the pre- 
cautions taken to insure safe delivery. Then 
put a card in front of the display, reading, 
“This Care Costs You Nothing. We Pre- 
pare for Shipment.” This plan might be 
used again at Christmas time with good 
effect. 

It will pay you to do some personal work 
in interesting customers in combining for 
the purchase of sets of various sorts of 
silverware. You have strong points in your 
favor in recommending that several guests 
combine to get a set of one pattern instead 
of each buying a separate piece, none re- 
lating in design. You can advertise in the 
newspapers, suggesting this idea as a wed- 
ding gift plan, and you can talk it to cus- 
tomers you know, suggesting their bringing 
in fellow guests for consultation. You can 
handle this most effectually with men be- 
cause they see at once the practical side of 
the suggestion, they care less that some- 
body else knows how much they pay when 
several join together, and there will be less 
difficulty in bringing about an agreement as 
to pattern. In following this plan, each 
guest can send his own part of the set 
separately if the different individuals are 
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not interested enough in one another to 
make a joint gift appropriate. When you 
get hold of one or two invited guests who 
are amenable to suggestions along this line, 
you can get them working for you if you 
make the effort. 

See that your wedding gift stock is shown 
in such a way that customers will know how 
it is put up for delivery, how it will look 
in the form in which it is presented to the 
bride. Show the goods in the fancy cases 
in which they are to be delivered, so cus- 
tomers will not have to imagine how 
they look—so they will understand that 
the goods are to be put into such 
cases. Purchasers of wedding gifts are 
often more interested in receiving credit 
for having done the right thing, and 
done it handsomely, than in the bride 
getting something she really wants—and 
much as you want to please the bride, you 
are there to make sales, and to make sales 
you must first please the purchaser. 





Timely Advertising 
(oe taste in jewelry. Every article in 
our collection of dependable jewelry is 
a delight to the eye and an appeal to good 
taste. It isn’t all expensive either—you will 
be agreeably surprised at the reasonable 


‘figures at which many handsome adorn- 


ments can be secured from us. Evans & 


Sons, Inc., Utica, N. Y. 
* * * 

The closer you examine our diamond 
rings and other diamond ornaments the 
more assured you will be of their extra fine- 
ness. Stones of flawless purity, cut with the 
most perfect skill: 

Settings designed to enhance the beauty 
of the stones and to hold them secure. We 
are always pleased to have our diamonds 
rigidly tested. The stricter the test, the bet- 
ter they appear. L. H. Riley. 

* * * 


Surprised. It is almost a daily occurrence 
to have customers express surprise that our 
prices are so low. Yet we have only fol- 
lowed the policy we have always had of 
making our prices correspond to those of 
the manufacturers who make the goods we 
deal in. As they have announced discounts 
to us, we have immediately given you the 
full benefit of the saving. 

Since the advance in jewelry and allied 
lines was small, compared to that in staples, 
and production facilities were first to re- 
spond to improving conditions, naturally our 
prices seen uncommonly low, even in these 
days of bigger values, and as a matter of 
fact, they are. Rudd & Rix, Inc., Ilion, 
N.Y. 

* ok * 

tant invitations and calling cards. 

This is a special branch of our business. 
Whatever is in vogue in wedding invitations, 
announcements and calling cards—we can 
serve you well. Fine engraving is an im- 
portant feature. Jno. D. Greene & Co, 
Utica, N. Y. 





“You say this is an educational film?” 
“Yes,” replied the movie magnate, bland- 
ly. 
“But it features a ‘vampire.’ ” 
“Exactly. We're trying to make the 
world safe for married men.”—Los Angeles 
Times. 
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Refiners 


Gold 
Silver 
Platinum 








31 Geld St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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HANDY & HARMAN 





Established 1858 a 


Refiners 


Gold 
Silver 
Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 

















WELDED PLATINUM 
ON GOLD 


FOR ALL PURPOSES 





Special Combinations of Plati- 
num and Gold or other metals 
made to Order in any ratio of 
thickness. 





R. & H. PLATINUM WORKS 


Refiners and Workers of 
Platinum, Gold and Silver 


New York Office: 
709-717 SIXTH AVENUE 




















Bracelet Clasp 








PARTS FOR NECKLACE SNAP 


a.) 


Q@ © 
1474 14744 
WITH HOLE =WITHOUTHOLE 


MADE IN WHITE, GREEN AND 
REGULAR GOLD 
ALSO IN PLATINUM 


HERPERS BROS. 


18 CRAWFORD ST. NEWARK, N. J. 
ESTABLISHED 1865 
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Demagnetization 











From the London Horological Journal 














the early days of electricity in the 
service of man the accidental magnet- 
ization of steel was a worry and trouble 
to the watchmaker. If a customer’s watch 
had become magnetized, its good time- 
keeping was spoilt; it usually went slow, 
but was always irregular and uncertain 
and one did not know what to do with it. 
In one of my early experiences the owner 
of a watch told us that it’ was only the 
balance that was magnetized, and he under- 
stood that if it were suddenly heated it 

















would be demagnetized. We took a large 
brass ferrule with a large hole in it, so that 
the staff should not be softened, made it 
very hot, placed the balance upon it so that 
the rim and the outer parts of the arm 
quickly turned blue and went out of shape, 
but for a time at least the magnetism had 
gone, and after trueing the balance the 
watch took up something like its old rate. 
Whether the cure was permanent, I never 
knew, but have my doubts, as I took sev- 
eral pieces of magnetized tempered steel to 
experiment with, made them red hot, and 
found that while they were soft they were 
all right, but as soon as they were re- 
hardened the magnetism was back again. 

Then we tried bar magnets of different 
strength, determined the polarity of the 
various pieces and offered like poles of 
gradually weaker magnets. It was easy 
enough to reverse the poles, but just leaving 
off at the right moment was quite another 
matter, and after wasting a lot of precious 
time, it was given up as a bad job. 

Then an ingenious friend suspended a 
large horseshoe magnet from the ceiling by 


a long flexible line, which he twisted so 
that the magnet went spinning round in a 
rather erratic manner; he held the magnet- 
ized object between the poles and gradually 
drew it beyond the magnetic field. This 
was a great improvement, but not entirely 
successful. 

The next advance was to mount a horse- 
shoe magnet in a lathe with the poles de- 
scribing a vertical circle, and drawing the 
magnetized body in a horizontal line from 
between the rotating poles until it reached 
a safe distance. My friends were not 
equally successful in this method, probably 
because of a difference in the position of 
the lathe in relation to the magnetic me- 
ridian, a difference not fully appreciated at 
that time. 


Then came the knowledge that if a piece 
of steel, or a complete watch in its case, 
were passed through a coil of wire—a 
“solenoid”’—through which an _ alternating 
current of electricity was flowing, and was 
drawn slowly from one coil until it was 
severai feet away before the current was 
switched off, it would be demagnetized ; 
with certain reservations, referred to later, 
this is true, and demagnetizing becomes a 
very simple matter. 

The illustration is one showing a coil 
especially made for the demagnetizing of 
watches by means of the electric light 
current. Two fairly long leads are fixed to 
the terminals and joined to a wall plug that 
can be placed in the ordinary lamp holder. 
The round knob at the side of the coil is 
the top of a spring ‘contact maker which 
must be held down so long as the current 
is required and automatically breaks the 
contact directly the pressure is removed. 
This is important, as the coil is made of 
fine wire and very quickly gets hot if the 
current continues to flow. This coil is made 
to use with an alternating current only, 
and one should be quite certain that it is the 
right kind of current before attempting to 
use it. Close the circuit by means of the 
spring push and hold it firmly down, place 
your latchkey inside the coil, and if it is an 
alternating current a very pronounced throb- 
bing, due to the rapid alternations, will be 
felt. If it be a direct current there will be 
a gentle pull, but no throbbing, and such a 





current will be useless with this instrument; 
it will only magnetize the objects. There is 
no mistaking the one current for the other 
once you have made the experiment. Ifthere 
be neither attraction nor throbbing, there 
is probably something wrong with your con- 
tacts, and you are getting no current at 
all. When all is in order, place the watch, 
complete (case and all), right inside the coil, 
close the circuit and gently withdraw the 
watch in a horizontal line until it is some 
four or five feet away from the coil before 
switching the current off. One thing is 
very important, the coil should be so placed 
that the watch in passing through and away 
from it moves in a line directly east and 
west, i.¢., at right angles to the compass 
needle. Now bring the watch right up to 
the side of a small compass and turn the 
watch completely round, close to the N. and 
S. points of the needle. “Like poles repel, 
unlike poles attract.” A magnet always 
attracts unmagnetized steel, and as the 
compass needle is a magnet it will be at- 
tracted by any steel in the watch. If there 
is now no magnetism left in the watch, both 
ends of the compass needle may be at- 
tracted, but neither will be repelled. In 
making these experiments quite a small 
compass should be used, with a needle not 
longer than half an inch, lightly balanced. 
The steel parts of a watch are small, and a 
heavy compass might not respond to feeble 
magnetism, 

The coil illustrated does not take very 
large watches, so some years ago we de- 
cided to make a coil large enough to take 
any ordinary watch. One of the students 
in the clockmaking classes at the North- 
ampton Institute, who was an expert in 
electrical matters, wound the coil for us, 
and we made experiments. Some of my 
friends practising demagnetization had fitted 
their coil in a vertical position, fixed a pulley 
directly over it with a line and hook, hung 
the watch on the hook and drew the watch 
away from the coil at any convenient speed, 
and appeared to be fairly successful. We 
proceeded on similar lines, but instead of 
using a watch, I used a large hard steel 
clock broach, which 1 had purposely mag- 
netized. To our surprise the broach was not 
completely demagnetized on being with- 
drawn vertically from the coil, the lower 
end repelled the N. pole of the compass. 
We reversed the broach, and immediately 
the other end of the broach—now the lower 
end—repelled the N. pole. No matter what 
we did, so long as the passing of the 
broach was in a vertical position, the lower 
end was always a north pole. Then we 
began to think and discuss matters. Per- 
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WE HAVE SPECIALIZED FOR MANY YEARS a 


IN THE MANUFACTURE OF 


SEAMLESS TUBING 


ROUND— ANY SIZE IN 
SQUARE—WITH SQUARE OR ROUND HOLES. PLATINUM—ANY HARDNESS 
FLAT SQUARE—UP TO 3”. GOLD—10 TO 21K., ANY COLOR 


OTHER SHAPES. 
ABSOLUTELY SEAMLESS 


CATALOG A5-10 


AMERICAN PLATINUM WORKS | 2%23,%,2.5 ® AVE NEWARK, 11 











1 € Semon SA Pek J 1s Hani THE SIMPLEX — 
“Records yer 37,000 “Records Engine - Turning Machine 


do not 


lier” Watches Repaired _ Lie!” 


Our Success is not due to the Profits We Make but the 
Service We Render. After two (2) years of Service 
to the Retail Jewelers throughout this Country we have 
fostered a Confidence that is hard to shake—Especially 
with the Discriminating Jeweler who always Plays 
Safe, that has convinced himself of our Sincerity and 
Integrity. It is Safe to believe as a general proposition 
that the man who Knows he is giving full value for 
Money Received is always willing to let the Customers 
see what he is getting, and stand the Acid Test. 
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Today, after repairing over 37,000 Watches of all 
Grades and Makes, we are the Leading Independent 
Watch Repair Organization to the Trade in this Coun- 
try, with a Force of the Highest Grade, Well Expe- 
rienced ee _ * a aay 2 in - oe Manufactured by 

are too od for us. any Jewelers know this, an 

have built up a Reputable Watch Repair Business by L. P. BROWN MACHINE & TOOL CO. 
sending their work to us—Because of a Responsible ATTLEBORO, MASS. 
representation. 








Respectfully yours, 


Lest you forget REMEMBER 


That Your Accumulations of Sweepings, Filings, Solu- 
tions, Scrap, Crucibles, Old Gold, Platinum and Silver 
can be promptly Converted Into Cash, by sending them to 


Novo Smelting and Refining Company 


Returns on all shipments made in 5 to 10 Days 
Smelters and Refiners of Precious Metals 269 PEARL STREET, NEW YORK 


8 South Dearborn St., CHICAGO, ILL. THE ee 


The Jewelers’ Circular, 11 John St., New York 


















































TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK | 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 





JOHNSON MATTHEY & CO., LTD. 


Hatton Garden 36th Floor 
London, E. C., Eng. Woolworth Building 
Official Assayers and Refiners to the New York 


Bank of England 
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molecules of steel were in an 
pre - easily influenced condition, the 
earth itself—the master magnet—had_ the 
last word to say. lf so, then if we placed 
the coil in a horizontal position, with its 
axis in the magnetic meridian, we should 
experience similar effects. | We did. Now 
we placed the coil with its axis at right 
angles to the magnetic meridian, and so far 
as we could tell the magnetism had en- 
tirely disappeared after passing the broach 
through the coil while in this position. 
Sometimes when the demagnetization is a 
little troublesome, I have switched the cur- 
rent off while the watch is inside the coil; 
this magnetizes every part much more 
powerfully than when we started, but as the 
same current is used to demagnetize it, it 
did appear to be more effective. 








Time Piece During Mussulman and 
Standard Time 





TH Mussulman hour of twelve is reck- 
oned from the setting of the sun and 
consequently varies, on the one hand in the 
same latitude with each day, according to 
the position of the sun in regard to the 
equator. As a result, the hour of twelve, 
from one solstice to another, corresponds 
to a whole series of standard times. 

The object of the invention we shall de- 
scribe, patented in Switzerland by C. Ar- 





vanitaki, of Geneva, under number 86,874, is 
a horological piece that shows both times 
under consideration and in which is com- 
bined two dials, one for Mussulman time, 
the other for standard time. These two 
dials are capable of being set the one rela- 
tively to the other, one of the two bears in 
addition to days of the year extending from 
the one to the other of the hours, between 
which varies during the year, for a given 
latitude, a predetermined hour on the other 
dial. 

The illustration herewith shows, by way 
of example, one form in which this time- 
piece can be contrived in accordance with the 
invention. The clock shown has an interior 
stationary dial a, divided into the 24 Mus- 
sulman hours, the hours of the night appear- 
ing in white on a black background. Con- 
centrical with the dial a and above it is a 
second dial b, of glass, showing the stand- 
ard divisions of time. This dial moves 
about an axis that is combined with that 
of the hands. The other carries a division 
by minutes, an arc of which, extending over 
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several hours, is subdivided into sixty parts 
between the signs for two consecutive 
hours. A line c 1s drawn on the dial d, con- 
necting the noon-hour of this dial with the 
center of the piece. On the stationary dial, 
which is the Mussulman, approximately op- 
posite the hours four, five, six and seven, 
which are the hours between which ranges, 
for the latitude in which the clock is con- 
structed, the standard noon, there is a scale 
in Arabic, containing the principal dates 
of the year. The clock has three hands; 
a large one g, common to both kinds of 
time, another g’ for the minutes of standard 
time, and a third g’ for the minutes of Mus- 
sulman time. 


The instrument is used as follows: To set 
the clock to time, the line c corresponding 
to the standard noon is moved, according to 
the date of the day on which the regulation 
is undertaken, This line crosses the Mus- 
sulman dial; for instance, at 12 minutes past 
five, on the date of regulation, the standard 
noon hour will be 12 minutes past 5. ‘If it 
is then, according to the time shown, 25 
minutes past 10 (standard), the correspond- 
ing Mussulman time will be 37 minutes past 
three. The large hand g, which here indi- 
cates the hours and is common to two kinds 
of time, is set at 28 minutes past 10 and 
owing to the relative position of the dials, 
it will be in place just as well in the stand- 
ard as for the Mussulman time. The little 
hand ‘g’ showing the standard minutes, 
should be set at 25 and the other g’ at 37 
of the division shown by the dial of Mus- 
sulman time. 


It is to avoid lengthy calculations that the 
graduation by sixtieths has been made, from 
figure to figure, on an arc of the Mussulman 
dial. As a fact, it may be stated that it 
does not matter what position, as regards 
the two dials, the movement in minutes of 
the standard time hand relative to the Mus- 
sulman time is equal to the number of six- 
tieths between the mark and the Mussulman 
hour immediately preceding it. 

It will be evident that the arrangement of 
the dials adopted as above, may be reversed; 
that the clock in place of being divided into 
24 may show only 12 hours and that a dial 
of the same system may be applied to a 
watch. 

The supplementary dial which the clock 
includes, serves for the control of a striking 
works for the Arabian hours of prayer. 





New Issue of Foreign Directory 


Annuaire des Fabricants D’Horlogerie- 
Bijouterie has just been issued by G. Tardy, 
93 Boulevard de Port-Royal, Paris, and 
contains a fund of helpful information for 
manufacturers, wholesalers and_ retailers. 
The book gives a list of manufacturers of 
jewelry, watches and kindred lines in the 
important manufacturing centers of Europe. 





How to Test Silver 





A VERY simple method of testing silver 

consists in allowing a drop or two of 
silver nitrate solution to come in contact 
with a part that has been scraped or cut. 
If only silver is present, no change will 
take place, while other metals turn black 
or grey. 
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How a Watchmaker Combats Dishon- 
est Advertising 





A WATCHMAKER and jeweler who be- 
lieves in being perfectly frank and who 
is not afraid to tell his customers some of 
the “secrets of the trade,” displays in his 
store a neatly lettered card, giving useful in- 
formation regarding watches. The informa- 
tion is intended to protect the buyer against 
fraud. 
Watches are divided by this watchmaker 
into five different classes. His card is 
worded as follows: 


For Your Protection You Should Know 
Why One Watch Is Better Than Another. 
We divide watches into these five classes: 


First class: —Watches having 23, 21 and 19 
jewels, adjusted to five positions and made 
by reliable American and Swiss manufac- 
turers. 

Second class:—Watches having 19 or 17 
jewels, adjusted to three positions, made by 
reliable American or Swiss manufacturers. 


Third class:—Watches having 17 and 15 
jewels, NOT adjusted, but made by reliable 
American or Swiss manufacturers. 

Fourth class:—Watches having seven 
genuine jewels, made by reliable American 
and Swiss manufacturers, 

Fifth class:—Those watches, stamped 
without scruple or warrant any number of 
jewels and any number of adjustments and 
bearing the name of some unknown maker. 
These watches are generally of Swiss manu- 
facture, but the Swiss stamp is often in- 
visible. The word “adjusted” is also fre- 
quently seen on cheap watches and does not 
necessarily mean what this word conveys 
to a watchmaker; that is, that the watch is 
adjusted to temperature and to position 
and made “isochronous,” which, in plain 
language, means, that the watch is so ad- 
justed that it will not “run wild,” after 
having been wound, a certain length of 
time, but will maintain a uniform running 
time. 





Air Bubbles in Hard Enameling 


i ingresing are a few reasons why air bub- 
bles form in hard enameling: 

(1) Too much moisture in the enamel be- 
fore firing. Remedy—press clean pieces of 
blotting paper around edges of article to 
draw off the water. 

(2) The article to be enameled may have 
blistery or porous stock and in firing the 
blisters, double stock, etc, expands. 

(3) The enamel may not be mixed prop- 
erly; enamel after breaking down and 
grinding in pestle or mortar should be 
mixed with distilled water, which has been 
filtered through clean, fresh, white filtering 
paper. Be very sure no dust, dirt or any 
foreign substance gets into the enamel. 

(4) To expect a reasonable amount of 
success, the enamel, before placing in the 
oven, should just be damp or moist enough 
to hold together and no more. 





The Fair One: I see here where a man 
married a woman for money. You wouldn’t 
marry me for money, would you? 

The Square One: Why, no, I wouldn’t 
marry you for all the money in the world. 
—Tar Baby. 
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Customer writes us: ‘“‘Returns 20% higher 
than any we have had elsewhere.” 


SWEEP SMELTERS, 





_. BIRMINGHAM, nc. 
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-" Snelling efining Co in. 
Wr? 92 JOHN STREET Valin 
New York 
PLATINUM—GOLD—SILVER 
SWEEPINGS 





Platinum Solders 
White Gold Solders 
Green Gold Solders 


14k White Gold 


20k White Gold 
| White-Green Alloy 





DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
They are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


DRS Established 1827 DEK 
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Webster-Whitcomb, Magnus and Elect 
Watchmakers’ Lathes 
Manufactured by 


F. W. DERBYSHIRE Waltham, Mass., U. S. A. 














LYONS NEW YORK GENEVA 
DIAMOND DIE COMPANY OF AMERICA 
Manufacturers of Stee] Set Diamond Draw Plates 
For drawing all kinds of wire 


= 





RECUTTING 


SAPPHIRE 
DIES 


DIAMOND 
TOOLS 





INDUSTRIAL 
DIAMONDS 


PROMPT 
SHIPMENTS 





“STEELITE” SETTING 
37 E. 28th St., New York City maaigen Ss. 2954 











C.W.BUTTS, Inc.**y"y" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 











Jewelers’ Cuttle Bone 
WE ARE DIRECT IMPORTERS 


Genuine Italian Bone—Qualities and Sizes Correct—Prices 
Right—Prompt deliveries and entire satisfaction assured. 


Write Phone John 432 


JACQUES WOLF & CO., 112 John St., N. Y. 
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[Patents Granted by the United States. 

The United States Patents That Have Ex- 


pired and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of March 22, 1921 
ESCAPEMENT MECHANISM. Atex- 


ANDER HorcatH, Farrell, Pa., assignor to 
Progress Watch & Cleck Mfg. Co. Filed 
Dec. 6, 1919. Serial 343,063. 1 Claim, 

An escapement mechanism for watches and 
clocks comprising a circular oil-filled casing, a 
stationary abutment extending into the said cas- 
ing, an oscillator disposed within the said cas- 
ing and provided with an opening for the passage 


1,372,024. 





of oil, means for varying the effective size of the 
said opening, a pivot for the said oscillator, a 
crank secured to the said pivot for the said oscil- 
lator, a crank secured to the said pivot, a pitman 
for connecting the said crank to a rotary portion 
of the said time-piece, and means for varying the 
effective length of the said pitman. 


1,372,296. FENCIL. Cuartes A. Keeran, Chi- 
cago, assignor to Autopoint Pencil Co., Chi- 
cago. Continuation of application Serial 291,- 
494, filed April 21, 1919. This application 
filed Nov. 18, 1920. Serial 425,025. 10 
Claims. 

A pencil having means within its body for pro- 
pelling a lead, actuating means therefor, including 
a collar detachably secured to the body and a 
sleeve adjacent t the collar operatively con- 




















nected with the propelling means within the pencil, 
and means independent of the connection with the 
Propelling for locking the sleeve to the 


means ior 
collar to establish a freely rotatable but insep- 


arable connection therebetween, substantially as 
described. 
1,372,329. SOFT COLLAR HOLDER. Epwarp 


Mass., assignor to 


L. ANpERSON, 


Attleboro, 
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Standard Button Co., Attleboro, Mass. Filed 
June 7, 1920. Serial 386,928. 4 Claims. 

In a soft collar holder, a curved front bar, 

integral therewith and projecting rear- 

wardly from the front bar, and a rear bar in- 

tegral with the stem and formed with compound 


curved end portions forming jaws which have 
£ 
rd Tgp ge “3 
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parts formed to hold the collar ends against the 
rear face of the front bar, the ends of the jaws 
and those of the front bar being beveled to form 
V-shaped entrances for the collar ends. 


1,372,354. PENCIL. Cuartes R. Keeran, Chi- 
cago, assignor, by mesne assignments, to Au- 
topoint Pencil Co., Chicago. Filed Jan. 20, 
1919. Serial 272,054. 18 Claims. 

A pencil having a relatively solid body provided 
with a longitudinally extending bore from which 
radiate one or more slots, and lead propelling 





mechanism arranged within the bore in a manner 
to close off each slot in the form of a compartment 
which is adapted to receive one or more reserve 
leads, substantially as described. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published March 22, 1921 


Ser. 139,028. CLASS 28. JEWELRY AND 
FRECIOUS METAL WARE.) FORSTNER 
Cuatn Corproration, Irvington, N. J. Filed 


Oct. 30, 1920. 


RADIO 


Particular description of goods.—Chains for 
Personal Adornment Which are Made of or Plated 


With Precious Metal. 
Claims use since Sept. 1, 1920. 
Ser. 139,028. (CLASS 28. JEWELRY AND 
FRECIOUS METAL WARE.) ForstNER 
Cuain Corporation, Irvington, N. J. Filed 


Nov. 1, 1920. 


<weF > 


of goods.—Chains for 
are Made of or 








Particular description 
Personal Adornment Which 
Plated with Frecious Metal. 

Claims use since Sept. 1, 1920. 


Ser. 141,655. (CLASS 37. PAPER AND STA- 
TIONERY.) The SANDFELDER CorRPORATION, 


Attleboro, Mass. Filed Dec. 29, 1920. 


SHUR-RITF 


Particular description of goods.—Magazine Lead- 
Pencils. 
Claims use since Dec. 20, 1920. 
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Trade-Mark Registrations Granted March 


21, 1921 
(Act of March 19, 1920, Sec. 1B.) 
140,718. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Star WatcuH Case Co., 


Ludington, Mich. Filed Sept. 18, 1920;- Se- 


rial 137,335. 


Ball Bearing Safety Bow 


Particular description of goods.—Watches and 
Watch Parts. 
Claims use since January, 1910. 

140,719. (CEASS . 27. HOROLOGICAL IN- 
STRUMENTS.) Star WatcHo CasE Co.,, 
Ludington, Mich. Filed Sept. 18, 1920. Se- 
rial No. 137,336. 


Ball Bearing Pendant 


Particular description of goods.—Watches and 

Watch Parts. 

Claims use since January, 1910. 

140,720. (CLASS 27. HOROLOGICAL _IN- 
STRUMENTS.) Star Watcuo Case Co., 
Ludington, Mich. Filed Sept. 27, 1920. Se- 
rial 137,681. 


Ball Bearing Pendant & Bow 


Particular description of goods.—Watches and 
Watch Parts. 


Claims use since January, 1910. 


140,721. (CLASS 27. HOROLOGICAL  IN- 
STRUMENTS.) Star WatcH Case Co., 
Ludington, Mich. Filed Nov. 17, 1920. Se 
rial 139,755. 


Ball Bearing Bow 
Particular description of goods.—Watch 
dants. 
Claims use since January, 1910. 


Fen- 





Trade-Marks Registered March 15, 1921 


140,410. PEARLS. KAUFMANN 
Stores, Inc., Pittsburgh, Pa. 
Filed July 15, 1920. Serial 135,005. 
LISHED NOVEMBER 2, 1920. 


DEPARTMENT 


PUB 


140,482. CERTAIN JEWELRY AND SILVER- 
WARE. Tue Master Jeweters, Inc., New 
York. 


Filed July 10, 1920, Serial 134,783, PUB- 


LISHED NOVEMBER 2, 1920. 








Albany, N. Y. 





Joseph Neaach, for the past 35 years an 
Albany jeweler, is recuperating after being 
ill for several months. 

Charles Grupper, formerly connected 
with the Frederick-Maurice, has opened a 
jewelry shop in Schenectady. Mr. Grupper 
before entering the Frederick-Maurice was 
associated in business with Berner Bros. for 
14 years. 

Due to the present strike of the United 
Traction Co. in this city, the merchants 
have witnessed a slump in the retail trade. 
This condition existing has been felt more 
by the jewelers than any other line. Latest 
reports indicate that the strike will soon 
be remedied, and business will be in full 
swing again for the coming June rush. 

Francis A. L. Kennedy, son of William 
Kennedy, died recently after a short ill- 
ness. Mr. Kennedy was a graduate of 
the Albany schools and also Fordham 
University, at which he was actively en- 
gaged in athletics. With the exception of 
two years passed in the service of his 
country in France, he was engaged in busi- 
ness with his father, through which he made 
many friends. The funeral was attended by 
the American Legion and former class- 
mates. 








Evansville, Ind. 





T. C. Basye, a retail jeweler at Rockport, 
Ind., was a recent business visitor in Evans- 
ville. 

Charles A. Artes, of Charles F. Artes, 
Inc., 321 Main St., has returned from a 
business trip to Indianapolis. 

John Rholander, formerly engaged in 
the retail jewelry business on Main St. 
here, has returned from a business trip 
to St. Louis. 

A mussel digger, Thomas Thistlewaite, 
found a pearl in White River near Porters- 
ville, Ind., recently, that is said to be valued 
at about $100. 

Salem P. Hammond, who for many years 
was engaged in the retail jewelry business 
at Petersburg, Ind., is expected home with- 
in a short time from Florida, where he has 
been spending the past Winter. 

Moses Gans, formerly manager of I. Gans 
& Co., wholesale and retail jewelers, whose 
business was sold about two years ago to 
Raphael Bros. Dry Goods Co., has returned 
from a business trip on the road. He now 
represents a large notion house in New 
York. 

A judgment for $80 is asked in a suite 
that was filed a few days ago in the su- 
perior court here by the Commercial Jewelry 
Co. against Michael Gerstein. The suit is 
based on the failure of Gerstein to make 
payment on obligations which it is claimed 
are overdue. 

Ben Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers, 407 Main St., will 
make several trips with local Shriners dur- 
ing the coming Summer months to points in 
southern Indiana near Evansville, where the 
local temple has members. The trips will 
be made in automobiles and several novel 
stunts will be arranged on each trip. 

Oliver Artes and wife have returned to 


Chicago, they having been called here by | 


the recent death of Mrs. Artes’ father, Wil- 
liam P. Keeney, a well known furniture 
salesman. Mr. Artes is the son of the late 
Charles Artes, Sr., who for many years 
was one of the leading jewelers of the city. 
He is connected with the Keystone Watch- 
case Co., with headquarters in Chicago. 

The general merchandising store of E. J. 
Nance near Noblesville, Ind., was destroyed 
by fire a few days ago at a loss of about 
$8,000. The store carried a general line of 
jewelry, watches, queensware, etc., and the 
loss is partly covered by insurance. There 
had been no fire in the store for several 
days and nothing is known of its origin. It 
is expected the store will be rebuilt during 
the Summer months. 

J. L. Thuman has been elected a director 
in the West Side Nut Club, an association 
whose purpose is to arrange social events 
for the West Side Civic League that was 
launched a short time ago. Mr. Thuman 
is one of the leading retail jewelers of the 
West Side and takes an active part in all 
things that have for their object the up- 
building and advancement of that part of 
the city. 

The style show of Funkhouser Post, 
American Legion, opened at the soldiers’ 
and sailors’ memorial coliseum here Tues- 
day, April 12, and will continue the balance 
of the week. Young women from Chicago 
came here as models and displayed the 
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goods of the local merchants and the retail 
jewelers were interested in the show. There 
was one of the leading jewelers of the city. 
many novel and original schemes were car- 
ried out. 

High water during the past two weeks 
along both the Wabash and White Rivers 
prevented a resumption of many of the mus- 
sel camps that will be operated during the 
Summer months, It looks like there will 
be a great many shells taken from the beds 
of these rivers during the approaching sea- 
son and these shells will find a ready mar- 
ket at the pearl button factories in southern 
Indiana and southern Illinois. It is expected 
that some of the factories will resume op- 
erations within a short time. 

During the past week or 10 days both 
the Wabash and White Rivers have been 
on a rampage but it is expected that the 
flood waters will recede in a short time and 
when the weather becomes more settled the 
mussel shell diggers will start their opera- 
tions and they are looking for a very pros- 
perous season. Prices of shells are still 
up and indications point to a great deal 
of activity among the pearl button factories 
in this section of the country. 

Hovey H. Tislow, retail jeweler at Peters- 
burg, Ind., was on the committee of ar- 
rangements for the laying of the corner- 
stone of the new Pike county court house 
at Petersburg on Wednesday, April 6. It 
was a gala day for Petersburg and a decor- 
ator from Evansville arranged the decora- 
tions on the public and store buildings. The 
exercises of the day were under the auspices 
of the Petersburg Masonic lodge. Masons 
were present from all parts of southern In- 
diana. A special train was run during the 
day from Evansville to Petersburg. 

Retail jewelry merchants of Evansville 
are interested in the announcement that the 
third annual Evansville Exposition will be 
held Sept. 20 to Oct. 1 at Cook’s Park here, 
where suitable buildings were erected last 
year for exposition purposes. The exposi- 
tion takes the place of the style show that 
was given here for several years and which 
attracted a good many visitors to the city 
Merchants have displays each year at the 
exposition buildings, where the latest styles 
and models are always shown, and the even 
always proves interesting and instructive. It 
is expected an unusually attractive program 
will be arranged for the next exposition in 
which the local retail jewelers will take a 
prominent and leading part. 

W. T. Barker, living at Waverly, Ky., a 
few miles south of this city, has a watch 
that is nearly 200 years old and the watch 
is keeping time yet. The watch belonged 
to the great-grandfather of Mr. Barker and 
was bought by him in London, England, in 
1729. The watch winds with a key and the 
inside winding is done on a small chain. 
The “works” are very different from those 


found in a watch of modern make and 
style. The metal has the appearance of old 
gold. Mr. Barker has had a number of 


offers for the watch but he has all along 
refused to sell the timepiece. 

The Spring convention of the Scottish 
Rite Masons of the Valley of Evansville 
that was held here March 29-30, and 31, 
brought visiting Masons here from many 
towns and cities in southern Indiana and 
almost 100 candidates were initiated. Ben 
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Kruckemeyer, of Kruckemeyer & Cohn, retail 
jewelers, and John H. Rholander, form, 
engaged in the retail trade, were on th 
ception committee. The convocation 
followed on Friday, April 1, with the Spring 
ceremonial of the Hadi Temple, Ancient and 
Arabic Order of the Nobles of the Mystic 
Shrine that brought visiting nobles here 
from many towns in southern Indiana, soyth. 
ern Illinois and western and northern Ken. 
tucky. Local retail jewelers report a good 


erly 
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sale on Scottish Rite and Shrine jewelry 


during the closing days of last week, 





San Diego, Cal, 





D. Levy, who was formerly connected 
with Epstein & Weinberg, Salt Lake City, 
Utah, has opened a jewelry and watch shop 
at 1011 6th St., with a curio and leather 
goods line. 

Alonzo Jessop, of J. Jessop & Sons, a 
member of the local Rotary Club, attended 
the district meeting of the organization, 
comprising California, Nevada, Arizona and 
Hawaii, held at Long Beach. 

A plate glass window in the New York 
Loan Office, 247 F St., R. Rosenberg, pro- 
prietor, was broken during the night of 
April 1 and a small quantity of cheap 
jewelry and several revolvers were stolen. 

Miss Nellie Morell Scudder, daughter of 
Mr. and Mrs. Hewlett Scudder of this city, 
and Herbert E. Wells were married here on 
Easter Monday. The bride’s father is a 
member of the firm of Scudder & Lowrey 
Co., opticians. Her brother, Hewlett Scud- 
der, Jr., practicing optometry in Los 
Angeles, was best man. 








San Antonio, Tex. 





A commission of Gorham interests has 
been in San Antonio during the week. 

Carl O. Benson, formerly of Oakland, 
Cal., is now a resident of San Antonio, 
and has accepted a position as an engraver 
with the E, Hertzberg Jewelry Co. 

The E. Hertzberg Jewelry Co. furnished 
four trophy cups for the annual golf tourna- 
ment to decide the city championship. Also 
among the trophies was a beautiful gold 
medal, These prizes were made the basis 
of a very attractive window display. A 
set of golf clubs was arranged in the cen- 
ter of the window, while in the foreground 
was a golf ball “teed up.” A number of 
photographs were appropriately as well as 
artistically displayed, some of which were of 
the Pennsylvania champions taken on their 
own links. The window contained a num- 
ber of other interesting attractions. The 
“19th Hole” was indicated by a large silver 
mounted flask. Much attention has been 
directed to the display. In other windows 
Hertzberg’s also had a display of Masonic 
emblems, in the center of which was a photo- 
graph of Sylvan Lange, the new potentate, 
wearing on his head a beautiful jeweled 
“fez.” 





The Gruen Watchmakers Guild, Cincin- 
nati, O., won the championship of Time Hill 
by defeating the Herschede Hall Clock Co. 
in a nine game bowling match. The final 
set was bowled Thursday evening, April 7, 
at the Federal Alleys and was won by the 
Gruen team. A crowd of rooters was pres- 
ent and everybody had an enjoyable evening. 










































